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A Famous Center-Piece, by Paul Lamerie, Now in the Victoria and Albert Museum, London. 
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—_ sus, B. C. 356. Mentor and his brother ar- 
4 tists were embossers and chasers, as well as 

The Newdegate Centerpiece engravers. After Mentor, other  distin- 

guished artists followed, among whom Pliny 

By Cyril G. E. Bunt mentions Antipater, as the maker of a bowl 

in on which was a sleeping satyr, engraved 








que revocation, in 1685, of the Edict of 

Nantes, had an effect on English silver 
work that could scarcely have been antici- 
pated by Louis XIV. Hitting so severe a 
blow at the liberty of the subject in the vital 
matter of religion, it drove from France 
astream of refugees, a great many of whom 
gttled in England. As they naturally 
brought with them their arts, crafts and 
manufactures, France’s loss was England’s 
decided gain. Among these craftsmen who 
eventually sought shelter across the water 
were many skillful silversmiths, and we see 
the result reflected in the modification of 
style so pronounced in English silver of the 
ensuing 50 years. ; 

The simplicity of form and decoration 
that characterized the somewhat severe style 
of the very early 18th century work of Brit- 
ish craftsmen, was gradually modified by the 
influence of the foreign craftsmen with their 
wonderful genius for delicate decorative ef- 
fects. And, although eventually this ten- 
dency too often ran to a riot of rococo 
banality, yet in justice it must be said that 
the French style at its best is marvelously 
effective. 

One name stands out pre-eminently in the 
productions of this period, that of Paul 
Lamerie. Coming to England in 1712, he 
was without doubt the greatest silversmith 
of his time and more than any other man 
was responsible for rescuing this somewhat 
exuberant phaze from the charge of mere 
extravagance. He lived until the middle of 
the century, producing much good, and some 
indifferent, work. Despite certain failings 
his productions are much sought after and 
are snapped up with avidity by collectors at 
high prices. 

The fine centerpiece which we are illus- 
trating on the front cover of this issue may 
be justly considered one of his most notable 
productions. The central, oval bowl, cover- 
ing which is a shallow dish, has about it 
four smaller trays supported by branches 
springing from the four feet. These 
branches and trays are detachable, so that 
the main portion may be utilized as a fruit 
oh (with the dish removed), as a rose- 


Its technical beauty is enhanced by the 
display of plain surfaces contrasting with 
the rich technique of the ornate enrichments. 
The latter exhibits casting, chasing in re- 
lief, and engraving. 

Since 1919 this beautiful ornament has 
been the property of the Victoria and Albert 
Museum and it is certainly one of the show- 
Pieces of the silver collection there. It 
bears the London mark for 1743-4, and an 


inscription stating that it was “The gift of 
Ye Right Honorable Sophia Baroness Lemp- 
ster to Sir Roger and Lady Newdegate, 
A. D. 1743.” It may well have been the 
Honorable Sophia’s wedding gift, for in that 
year Sir Roger married Sophia Conyers, 
her granddaughter, and the dish and trays 
bear the arms of the families impaled. 








A Short History of Engraving 





N his work, “The Art of the Goldsmith 
and Jeweler,” Thomas B. Wigley writes: 
“The great antiquity of the art of engraving 
on metal and stones is shown by the refer- 
ence made to it in the Bible. In Exodus, 
chap. xxxv, 30-35, it is stated that Moses 
said under the children of Israel, ‘See, the 
Lord hath called by name Bezaleel, of the 
tribe of Judah, and he hath filled him with 
the spirit of God, in wisdom, in understand- 
ing, and in knowledge, and in all manner 
of workmanship; 

“*And to devise curious work, to work 
in gold, and in silver, and in brass, and in 
the cutting of stones, and to set them, and in 
carving of wood, to make any manner of 
cunning work, 

“‘And he hath put in his heart that he 
may teach, both he, and Aholiab, of the tribe 
of Dan. Them hath he filled with wisdom 
of heart, to work all manner of work, of 
the engraver, and of the cunning work- 
man,’ ” 

“And in chap. xxxii, 2-4, it is written— 
and Aaron said unto them ‘Break off the 
golden earrings, which are in the ears of 
your wives, of your sons and of your daugh- 
ters, and bring them unto me.’ And all the 
people brake off the golden earrings which 
were in their ears, and brought them unto 
Aaron. And he received them at their 
hands, and fashioned it with a graving tool, 
after he had made it a molten calf.’” 

“The above passages show that not only 
was the art of engraving known, but also 
that teachers were specially appointed to 
give instruction in various branches con- 
nected with the goldsmith’s art. In the Brit- 
ish (Museum and the South Kensington Mu- 
seum, London, may be seen numerous ex- 
amples of engraving upon metal and stones, 
wrought by the ancient Egyptians, which 
are worthy of our notice. It has been stated 
that among the best known artists in gold 
and silver in ancient times, Mentor is in the 
front rank. The exact time when he pro- 
duced his works is not known, but it is said 
that four pairs of silver vases perished in 
the burning of the Temple of Diana at Ephe- 


so wonderfully as to seem laid on in relief.’ 
('‘Pollen. ) 

“The style of engraving known as niello 
work is said to have been invented by Maso 
Finiguerra, a native of Florence, and the 
reported inventor of copper-plate engraving 
and also of copper-plate printing. It was 
practised in the Middle Ages. Maso 
Finiguerra was followed by other famous 
artists who did much to bring the art to an 
important position in Italy. Among them 
was the wonderful goldsmith Benvenuto 
Cellini, in whose hand, it is said, the gold- 
smith’s work of the 16th century reached 
its greatest splendor and beauty. Jean Vau- 
quer (or Vauquier), a native of Blois, who 
labored as a designer and copper-plate en- 
graver from about 1670 to 1701, produced 
must beautiful designs. His prints were 
published in Paris as a book of reference 
under the title of the Livre des Fleurs, 
which comprises 12 plates of 51 engravings 
of refined designs suitable for watch-cases, 
bracelets, lockets, snuff-boxes, and other 
goldsmith and decorative work. During the 
18th century England produced some ex- 
cellent engravers, among others Thomas 
Bewick, who ranks high as a wood-engraver ; 
William Hogarth, the founder of the modern 
school of gold engravers; the London ap- 
prentice, Draper, who did so much to raise 
the position of the craft that he became fa- 
miliarly known as the ‘father of engravers.’ 
He improved the form of the graver (or 
burin), and did much to advance the art by 
greatly simplifying the process, and by as- 
sisting in the production of more beautiful 
effects. 

“In the present century we have in Eng- 
land some very excellent engravers, among 
them being G. H. Lancaster, of Birming- 
ham, whose handiwork in engraving, carv- 
ing, saw-piercing, and etching have embel- 
lished many excellent pieces of presentation 
plate. Mr. Lancaster engraved the arms of 
England and Russia on the magnificent silver 
plate which our Queen Victoria presented to 
the Czar on his coronation, the combined 
arms of the Duke and Duchess of York 
upon their beautiful silver plate used at 
their wedding. - 








Isaac Licht, Los Angeles, Cal., is receiving 
the condolence of friends on account of the 
sudden death of his wife, Stephania, who, 
after a brief illness, passed away Saturday, 
Oct. 13. The funeral was held Monday, 
Oct. 15, at noon, with interment at the Home 
of Peace Cemetery. Deceased is survived 
by her husband and two children, Henrietta, 
age 11, and Louis, 8. 
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Paris Jewelry Fashions 





By L. Reid 

















Paris, Oct. 13.—Paris is full to the very 
st bedroom, while very much the same 
sate of things is reported from Brussels 
ad Antwerp. The usual crowds of for- 
dgners including a very large proportion of 
people from the States are living in hotels 
gntil such time as they can secure a berth 
on an outgoing steamer. Some are held up 
by the weather, some by accident, others by 
carelessness in not securing berths, but many 
more have purposely planned to put in their 
last week or 10 days in Paris for the pur- 
pose of buying jewels of the latest fashion. 
For they know that the shops do not bring 
out their newest creations much before Octo- 
ber, the French designer being nothing if 
not conservative. The goods on view in 
August and September are essentially for 
foreign consumption, and through much ex- 
perience the French jeweler has got the hang 
of American and Colonial taste pretty thor- 
oughly. It is much louder than French 
taste, which is essentially quiet. The some- 
what “screaming, crying” models seen in 
Paris are not for home consumption and 
people from the States should never forget 
this. Ever since the Great War, which has 
changed many things and greatly affected 
taste, as it is not at all the same class of 
people that wears things, as before the cat- 
astrope, the jeweler always tries to smooth 
down the outrageous demands of the new 
rich and make them understand that they 
must dress as quietly and unostentatiously 
as the new poor did before trouble began. 

x kK * ; 

The necklaces displayed in the various 
shop windows this week are in great variety 
and many different styles, that may almost 
be called bewildering. While the beautiful 
predominates, there are many examples of 
the grotesque. In any case they are getting 
larger and still larger, until like the ear- 
rings, they seem as if they had reached the 
uttermost limits, only to grow larger still 
the next week. The rage for white and red 
ivory is growing; for sautoirs or necklaces 
the size of the beads is growing, while much 
carved ivory is seen, but in this case the 
beads are kept smaller and are all of one 
size, excepting at the back near the fasten- 
ing, where they run small. Among the nov- 
lties in ivory sautoirs there was an ivory 
chain of long-shaped flat beads, joined by 
lvory rings, that held a larger ring in place. 
Inside the circle, a big, green beetle, with 
outstretched wings, swung to and fro, below 
a gold tassel, suspended with a gold ring, 
making a somewhat incongruous whole, al- 
though the combination was not as strange 
as might appear from the description. Tas- 
sels, indeed, whether of gold thread, silken 
strands or of tiny beads threaded on wire, 
are all the rage this Autumn. Used as a 
finish to necklaces, they are very popular. 
The two-color sautoir is very much seen, 
scarlet and white, green and white or black 
and white being favorite combinations. If 
these sautoirs are finished with a tassel it 
$n silk, about five or six inches in length, 
and matches one of the colors used in the 


necklace. A scarlet bead necklace, with 
crystal beads interspersed, for instance, was 
finished with a long scarlet silken tassel. 
Another pretty necklace was composed of 
soft greens and dead whites, in some com- 
position, and was finished with a green tas- 
sel. It is only the heavier style of neck- 
laces that are thus finished. The slighter 
specimens are also showing tassels, but tas- 
sels made in the same beads, of smaller size, 
as those used for the necklace. For in- 
stance, a sautoir made of tiny green beads, 
intertwined with a string of gold beads, had 
a tassel of green beads to match. The plat- 
inum necklaces, which are so popular just 
now, have tassels made of seed pearls. 
Sometimes the top pearl of all is black or 
gray in the strands to make up the tassel. 
* * * 

An aqua-marine necklace was kept small. 
Composed of a very pale green, yellow, blue 
and an occasional pink stone, the pendant 
took the form of a large, pale blue stone 
to match. Plain and carved beads, in com- 
posite, in all the most lovely shades of 
brown are seen, to make sautoirs. As a 
rule the brown beads are not pierced but 
held together by delicate golden links. Some 
have grotesque and ugly pendants. One in 
special, a death mask, about two inches wide 
and long, with an open mouth grinned un- 
pleasantly. 

* * * 

Mourning necklaces and sautoirs are seen 
in great variety, while black and white com- 
binations are very popular for regular wear 
as well as for the particular purpose. For 
half-mourning there are some pretty neck- 
laces of lilac and white crystals, interspersed, 
while some of the white ivory and bone 
necklaces, that could be worn towards the 
end of the period of mourning, have pendants 
of delicately cut flowers. Carved ivory 
ornaments are very popular, not only as 
brooches and pendants but also for house 
decoration. A single bloom cut in ivory 
formed a flower for a vase to stand on a 
small table or sideboard. Egyptian and Chi- 
nese figures, frequently meant for charms 
or to bring luck, are hung on white ivory 
sautoirs. They also hang from ivory watch- 
chains and are much seen. 


-“* * 


Cameos, delicately carved, form the pend- 
ants of necklaces. They are becoming pop- 
ular for rings again. For men, they are 
seen in white with blue figures, evidently 
copied from ancient specimens in museums, 
the tracery more delicate than anything seen 
since old Egyptian times. 

* * * 


An entire novelty, only out this week, is 
the ribbon necklace, from which a pretty 
cameo is suspended. Other ribbon necklaces 
are embroidered with tiny beads, in gold or 
silver, or a mixture of two subdued colors. 
A beaded medallion is sometimes suspended 
from a ribbon necklace, while a similar but 
smaller medallion is attached on either side, 
where the chain rests on the neck. These 
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ribbon necklaces are cheap and intended for 
afternoon wear and form a great contrast 
in price to the pearl necklace, which is get- 
ting more and more expensive, 








Glass in Jewelry 


P. Contreau, in Le Grand Négoce 


ALEXANDER SEVERUS having de- 

cided to act rigorously against the 
luxury that had marked the reign of 
Heliogabalus, placed glass among the 
sumptuous arts upon which he established 
imposts. If this consecration can satisfy 
the vain ones, we will always hope that the 
glass and crystal jewelry that we propose 
today to develop will not bring down on it 
fiscal rapacity. Having no luck in nding 
a new material, we will content ourselves 
to suggest modern applications of processes 
sufficiently ancient to constitute the unpub- 
lished (“inedit”), 

Enamel, the white crystal employed in 
jewelry has inspired generations of artists, 
and I recall the colored glass pectoral made 
by an Egyptian confrére some 20 centuries 
ago and gathered in by the Louvre Museum. 
Quite lately also another co-worker whom I 
admire for his creations, exposed in the 
Galliéra Museum a series of gems in the 
composition of which unpolished crystal 
predominates. In a more modest kind, glass 
artists begin to spread out plaques in 
colored and melted glass for suspension 
from the twists in passementerie. 

Certain jewelers, faithful guardians of 
traditions, persist in cultivating the art of 
enamelling; they beautify more or less 
modern designs with heightened bases or 
the translucid. * * * Polychrome is in 
vogue in present. decoration, we have it 
proven in the impressions made with semi- 
precious stones, jades, Chinese corals, onyx, 
turquoise or black opals; but outside of 
these tints clearly determined, we have the 
vitrifications of palette of infinite richness 
in more than one material which we fashion 
to our dimensions with minimum expendi- 
ture. It pleases us to encircle with an 
advantageous halo a jewelry motif; we 
employ the cut crystal which will wed itself 
to the amusing silhouette that we desire. 

And why suppress in the crystal its 
limpidness which allows the flesh to show 
or the stuffs they cover? The jewel, thus 
conceived, will follow the exigencies of the 
background to which they are assigned and 
will suffice to punctuate, by adequate inser- 
tions, the marked oppositions of precious 
stones, 








Insects in Jewelry 


HE preparation of insects for mounting 

in jewelry is nothing else than an 
electrolitic metalization; for this they plunge 
them for 24. hours in a, solution of nitrate 
of silver in alcohol, leave them to dry in 
the air, then expose them in a case to sul- 
phuretted hydrogen vapors, which produce 
a sulphurization of the silver. 

The object thus being made a conductor, 
is coated electrolytically with gold, silver 
or any other metal by using the ordinary 
galvanic baths the formulas for which are in 
any of the current publications—Le Moni- 
teur. 





























THE JEWELERS’ CIRCULAR 


























October 31, 1923 














Importers and Cutters 


DIAMONDS 


2, 2. 2. 2. 2. 2, © © DD. DD. DD. DD 
WOOO OO 08 OOO 0808 OF 08 OT OO OF OF OOS 


Complete Stock of sizes and 
fine colors at correct prices 


ALBERT LORSCH 
& CO, 


Main Office Branch Office 
Lorsch Building, 37 Maiden Lane 131 Washington Street 
NEW YORK PROVIDENCE, R, L 


Bead Department, 20-26 W. 36th St., New York 
Pacific Coast Representatives, LEE & KIERSKI, 704 Market St., San Francisco, Cal. 




















(° | 





£2 GREY Aa, 
























news 


























October 31, 1923. 


THE JEWELERS’ 








Platinum and Allied Metals in 1922 





A Report Prepared by the 


BY JAMES M. HILL 


U. S. Geological Survey 














(Continued from issue of Oct. 24) 
Platinum Deposits 
UnitTep STATES 


In California about the usual quantities 
of platinum and osmiridium were recovered, 
the largest output coming from the dredges 
at the base of the Sierra and in Shasta and 
Trinity counties. A number of men were 
working. with fair results on Peanut Fork 
of Cottonwood Creek, in northern Tehama 
county, and on Hay Fork of Trinity River, 
in the vicinity of Platina. Some details of 
the methods used by the dredge companies 
for saving platinum and rusty gold in their 
black sands have been published.’ 

The United States Bureau of Mines? has 
shown that the Beam American continuous 
retort process for “unlocking” gold and 
platinum in shale is unworkable for that 
purpose and that the Colorado shale does 
not carry precious metals in sufficient 
quantities to be of commercial significance. 

Idaho has been through the throes of a 
platinum excitement, based on assayers’ re- 
ports of the occurrence of platinum metals 
at the Home Builder, Caribou, and Wilson 
United mines, near Coeur d’Alene. The 
affair was given considerable publicity, as 
a result of which federal and State agencies 
undertook an investigation,® which showed 
conclusively that platinum is not present in 
the ores at any of the properties. The local 
operators are believed to have been misled 
by certain so-called assayers, who formerly 
operated at Grants Pass, Oreg. 

The Geological Survey has been informed 
that a little platinum is found in placers in 
the Troy district, Lincoln County, Mont., 
and that a copper-nickel ore from a property 
at Contact, in Park County, carries appre- 
ciable amounts of platinum. 

All the platinum produced in Oregon in 
1922, a total of 53 ounces, came from the 
southwestern counties, and the greater part 
from the beach mines in the vicinity of 
Bullards, Port Orford, Sixes, and Wedder- 
burn. So far as reports to the Geological 
Survey show, no platinum was saved by 
the dredges in Sumpter Valley, Baker 





1 Separating platinum from sand; Eng. and Min. 
Jour., vol. 113, p. 251, Feb. 11, 1922. 

2Barley, Thomas, Mines Bureau investigates 
gold in oil shale and explains methods used to ob- 
tain results: Salt Lake Min. Rev., vol. 24, pp. 
9-12, Nov. 30, 1922. 

®A preliminary study of certain reported plati- 
num occurrences near Coeur d’Alene, Idaho: Idaho 
Bur. Mines and Geology Pamphlet 6, July, 1923. 


County, and only a small quantity was ob- 
tained from the placer mines on Illinois 
River in Josephine County. 

The Electrolytic mine (old Rambler), 
near Holmes, Albany County, Wyo., owned 
by the Electrolytic Copper Co., of Council 
Bluffs, Iowa, was under development dur- 
ing 1922, and late in the year the company 
shipped ore to eastern smelters. The presi- 
dent of the company states that the mine 
is now in condition to ship regularly a good- 
grade copper ore carrying silver, gold, 
platinum, and palladium. The Iron Blossom 
Mining Co. owns properties near the 
Electrolytic mine. 

BRAZIL 

In April’ announcement was made of the 
discovery of platinum in the State of 
Parahyba do Norte, Brazil. Samples of 
this ore received in the United States con- 
sist of a rather siliceous hematite in which, 
if platinum is present its distribution is 
‘probably erratic, for qualitative tests of 
several pieces did not indicate its presence. 

CANADA 

The production of platinum metals in 
Ontario® in 1922, which represents recoveries 
from refining part of the Sudbury nickel- 
copper ores, was 176.18 ounces of platinum, 
341.44 ounces of palladium, and 124.44 
ounces of rhodium, ruthenium, osmium, and 
iridium. It is reported that during 1922 a 
dredge was built on Peace River, near 
Hudson’s Hope, Alberta, to treat sands that 
are said to carry platinum as well as gold. 


COLOMBIA 

The South American Gold & Platinum 
Co.,? operating on Condoto River and near- 
by tributaries of San Juan River in Colom- 
bia, produced 13,068 ounces of platinum dur- 
ing the first 8 months of 1922. An accident 
to the No. 1 dredge, an old English-built 
boat inherited from the Anglo Colombia 
Co., prevented it from full operation, but 
the No. 3 dredge was put into commission 
in December. The company is now install- 
ing a hydroelectric plant on Andagueda 
River, which will supply power for all its 
operations. Recently acquired tracts of land 
in the San Juan and Atrato drainage basins 
will considerably lengthen the life of this 
platinum-producing company. 





1Commerce Repts., April 13, 1923. 

2 Report of Ontario Minister of Mines, copied 
in Eng. and Min. Jour.-Press, vol. 115, p. 627, 
April 7, 1923. 

8 Letter to stockholders, dated Oct. 5, 1922. 








Platinum exported from the United States, 1918-1922 
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119 $13,511 (a) $23,562 
522 75,066 (a) 54,529 
1,302 177,115 (a) 111,014 
3,272 244,473 741 85,216 
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1,313 127,047 § 486 35,967 
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The British Platinum & Gold Corpora- 
tion’ reports a production for the fiscal year 
ending July 31, 1922, of 1,885 ounces of 
platinum, and for the first 18 weeks of the 
fiscal year beginning August 1, 1922, of 
1,400 ounces. The production was all made 
by the No. 1 dredge, as exceptionally low 
water delayed the launching of the No. 2 
dredge until October 4, and it did not begin 
digging until December, 1922. 

The Colombian Proprietary Gold Mines, 
Ltd., largely controlled by the British Gold 
& Platinum Corporation, has its first boat 
in operation on one of the streams in its 
holdings, comprising 40 square miles. 

It is reported that the Colombian Platinum 
& Gold Dredging Co. (an American con- 
cern) is prospecting holdings in the vicinity 
of Noanama, on San Juan River, and it is 
believed that the work so far has demon- 
strated the advisability of dredge opera- 
tions. 

FINLAND 

Sederholm? reports that small amounts 
of platinum have been found in the geld 
placers of Lapland, and that the platinum 
is believed to have been derived from 
peridotitic rocks, which are not uncommon 
in that region. 

JAPAN 


Through the courtesy of Prof. M. 
Watanabe, of the Tohoku Imperial Uni- 
versity, Sendai, Japan, it is possible to 
give some notes on the occurrence of 
osmiridium and platinum in Japan. There 
is little published information in English 
on these deposits, and only scattered notes 
in the Journal of the Geological Society of 
Tokyo, which is printed in Japanese, 

Osmiridium and platinum associated with 
magnetite, chromite, and cinnabar occur in 
the placers of Yubari-gawa, Pechan, and 


Usotannai rivers, in the central and 
northern parts of Hokushu Island, the 
northern of the Japanese group. The 


Japanese production of these metals comes 
from this field. The osmiridium is well 
crystallized, and the great bulk of the 
material is from 0.5 to 1 millimeter in 
size. In some of the streams osmiridium 
forms as much as 65 per cent. of the 
precious-metal content. An analysis of the 
osmiridium from Kitami Province, Hokushu, 
made by S. Aoyama, shows the following 
composition : 





ROMENIDY Vikeddicwedddacedasanecstenauamed 49.80 
IN a daeikan0 candedvesdsdaeeenoneemes 37.30 
DEIN avweveniawiegasedadhedanaeae 7.69 
NN bc: cialinwadianadienaawe awa mada 3.92 
PN hiss Cecuetebsiantaseeeaed 15 
NE 3 ptiata he duweaweciedadsdante een 0.02 
PONG OUNEE 606.006 nd00%.ceseeewseasnraaas 76. 
PE > 50d eecinsad<edteeesarntadeedsaae -03. 
99.67 


The placer deposits of Hokushu are in 
the present river channels and to some. 
extent on the beaches. The bedrocks are. 
of Paleozoic age and contain gold veins. 
So far, the sources of the platinum have 
not been located, 

On Honshu, the main island of the 
Japanese group, osmiridium has been found 
in placers at Tsuyo, in Rikuzen Province, 





1 London Min. Mag., vol. 28, p. 64, advertising p. 


31, January, 1923. 
2 Sederholm, J. J., Mineral resources and mining 


possibilities of Finland Eng. and Min. Jour., vol, 
113, p. 161, January, 1922. 
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Gift Certificates with Deltah Pearls 
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and at Daigo and Keda, in Hitachi Province, 
on the east coast. Platinum is reported 
to occur in certain gold placers on {ado 
Island, west of Honshu, which are found 
in Tertiary volcanic rocks. On the island 
of Shikoku osmiridium in moderate amounts 
has been found in gold placers near 
Dozangawa and Yamashirodani. In _ this 
region there are replacement deposits of 
chalcopyrite-pyrite ore, and serpentine has 
peen found. 


PAPUA 
E, R. Stanley,* Government geologist of 
Papua, has summarized the results of 


several years’ study of the geology of the 
east end of the island of New Guinea. He 
emphasizes the possibility of obtaining oil 
in certain of the Miocene sediments but 
makes no mention of the gold and osmiridium 
placers, though the occurrence of copper 
deposits is noted. In another article,’ 
however, Stanley gives considerable in- 
formation concerning the location of 
osmiridium-bearing gravels in the territory. 
He notes particularly the association of 
serpentine and osmiridium in the Owen 
Stanley Range and says: “The main belts 
of serpentines pass through the headwaters 
of the Waria to the Gira and Aikora rivers 
and follow up the right bank of the Yadda 
in the Ajula-Kujala Range, thence through 
Oivi into the valley of the Kumusi and 
along the Little Kumusi (Mamama) River. 
It is also met with in the Mugoni (Upper 
Musa) River on the right bank below Bala- 
tana village and passes into the country 
north of Mount Brown.” He notes that 
osmiridium has been found with gold at 
Milne Bay, Lake Kamu, and Brown River, 
in the central division. 

From recent reports’ it appears that 
the Waria River Gold & Platinum Options 
Syndicate acted on the reported occurrence 
of placer ground in Papua and believed it 
had demonstrated the value of a considerable 
area of gravels in what was formerly Ger- 
man New Guinea. This property has since 
been examined by British engineers, who 
report that “the property is valueless.” * 


RUSSIA 

For a time during 1622 it seemed that 
platinum mining in Russia might be revived 
as a result of the Urquhart-Krassin nego- 
tiations. However, the agreement signed 
by these gentlemen was not ratified by the 
soviet government, and Russian mineral 
resources are still tied up. Announcement 
was made in July’ of the organization 
of the Anglo-Ural Platinum Trust, with 
representatives of Russian producers and 
English refiners and consumers on the board 
of directors, So far as known, this trust 
has not yet begun operations but will wait 
for more stable conditions before venturing 
too much in Russia. Later reports’ in- 
dicated that at least four different agencies 
are endeavoring to gain a foothold in the 
Russian platinum field—the Anglo-Ural 


"Stanley, E. R., A contribution to the geology 
of New Guinea, Papua: Home and Territories 
Dept. Bul. 7, Melbourne, 1921. 

* Stanley, E. R., Osmiridium—its 
apua and the possibilities of its 
commercially: Papuan Courier, Jan. 

“London Min. Mag., Vol. 28, pp. 
— and March, 1923. 

: Idem, vol. 29, p. 33, July, 1923. 
eon Min. Jour., Vol. 138, p. 522, 


occurrence in 
being worked 
30, 1920. 

95, 164, Feb- 


July 8, 


"Idem, p. 713, Sept. 16, 1922. 
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| Meeting the Price Obstacle 











‘ How to Succeed at a Point Where Many Salesmen Fail 








co HATS the price?” asks the prospec- 
tive buyer, and then it is up to the 
salesman whether price is going to be an 
obstacle or not. 

If the salesman works correctly, reports 
the Business Research Bureau of LaSalle 
Extension University, price is not neces- 
sarily an obstacle, but if his practice is 
faulty or he has not succeeded in arousing 
the desire to possess, he may lose the sale 
because the prospect may be unwilling to 
pay the price. 

As a rule, when a prospective purchaser 
asks the price of anything it is because he 
is interested; because he is turning over in 
his mind the question of whether he is able 
to pay the price. 

If the salesman himself thinks his price 
is too high—and a good many salesmen do 
—his prospect is very likely to agree with 
him because the salesman will be apologetic 
about his price. The salesman who thinks 
his price is too high is easy to turn down. 

The first essential to the effective handling 
of price is that the salesman thoroughly 
convince himself that his price is right. 
Then his attitude toward the price will not 
be shaken by prospects who say they can 
buy the same thing for less elsewhere, be- 
cause he will often correctly size this up 
as no more than an attempt, either to get 
a lower price or to get rid of him, or as 
showing that he has as yet not convinced 
the prospect of the merits of his proposition. 

Most standard products and commodities 
today are priced on a basis of their cost to 
produce, handle, and sell. The salesman 
who feels that the cost of what he sells 1s 





Platinum ‘Trust, mentioned above; the 
Anglo-French Ural Syndicate, in which, it 
is said, the firm of Johnson Matthey, Lon- 


don, is interested through its connection 
with the Russo-Asiatic Consolidated; the 
Society for Technical Aid of Soviet 


Russia; and the soviet government, whose 
cperations with regard to platinum produc- 
tion are said to be under the supervision 
of Prof. Louis Duparc. That there has 
been some small production of platinum in 
the Russian fields seems certain, as the 
soviet government’ accounts for some 
12,000 ounces, and it is known that a con- 
siderable quantity of Russian platinum has 
left that country by way of Esthonia and 
Sweden. It is believed, however, that the 
production was limited to that which could 
be produced solely by hand work on some 
of the richest ground and that a large part 
oi the platinum exported in 1922 was taken 
from stocks of the metal previously mined. 


TASMANIA 


There has been no particular news from 
‘the Tasmanian osmiridium fields. The pro- 
duction in 1921 was 1,751 ounces, about 50 
ounces less than in 1920, but more than in 
1918 or 1919. 

[THE END] 


1 Econ, Life, Moscow, Aug. 22, 1922; Commerce 
Repts., Oct. 16, 1922, p. 145. 


higher than it should be is usually deluding 
himself. No price is too high, if the service 
rendered by the article or the profit 
achieved through the article justifies it. 
The salesman should investigate his prices 
and find out how they are arrived at. This 
will justify them in his own mind and con- 
vince him that the price is fair. Then when 
he talks of the price, his voice will have a 
ring of confidence which will go a long way 
toward convincing the customer. 

There is only one basis upon which price 
should be judged and that is: The price is 
never too high if the customer can secure 
a net gain by purchasing it. The initial 
cost may be high but the net gain to the 
purchaser, even if spread over a period of 
time, is justification for the expenditure. In 
order to convince the prospect on this point 
the salesman must satisfy him by actual 
test, demonstration, and comparison of 
figures. Arguments that appeal to his rea- 
son and good judgment should be advanced 
and he should be convinced that the benefits 
he can or will secure through purchase of 
the product really outweigh the price. 

The second essential to effective handling 
of the price problem is to make sure the 
prospective purchaser knows what he is 
going to get in exchange for the price 
before he is told what the price is. 

If the. prospective buyer has a basis on 
which to make a comparison between the 
price and what he will gain through buying, 
it will be easier to convince him of the net 
gain than if he were told what the price is 
without having such a basis for comparison. 
When he is thoroughly convinced of the net 
gain (service or profit greater than the cost) 
to be secured through buying, he will buy, 
provided he is able to pay the price. 








A French Union of the Luxuries 





NDER stress of the bedevilment of taxes 
and pernicious governmental interfer- 
ence, the “luxury” industries and trades of 
France are forming a union as an outcome 
of their distress. “Intersyndical committees 
have held their meetings to see what miti- 
gations they could conceive, and now,” says 
Le Moniteur, “the syndical chambers, already 
grouped, have come to the decision to form 
an association of permanent and definite. kind 
under the title of ‘Union des Industries et 
Commerces dits “de Luxe”’ (Union of In- 
dustries and Trades called ‘Luxuries’). The 
officers chosen represent the following 
branches: curiosities and fine arts, jewelry 
and goldsmithing, needle-trades, delicatessen, 
manufacturers and sellers of musical instru- 
ments, publishers and printers, clockmakers, 
pastry makers, pianomakers. 
“The ‘Federation’ will study the problem 
of taxation of luxuries.” 








E. Chiarappa will open a unique combi- 
nation jewelry and music store at Meriden, 
Conn., under the management of John D. 
Papandres. 
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is its ability to retain its 
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AN INTERESTING ADDRESS 





Prominent Cincinnati Watch Manufacturer 
Talks Before Charleston Associa- 
tion of Credit Men 


WueELinc, W. Va., Oct. 24.—In an in- 
resting address to the Charleston Associa- 
ion of Credit Men, George J. Gruen, promi- 
sent Cincinnati, O., watch manufacturer, 
declared that credit men who play the good 
gmaritan to business enterprises that are 
jying for lack of capital are protecting the 
iysiness foundations of their community and 
are benefiting both the house they represent 
ond the buying public. He made a plea 
that a constructive policy be adhered to in 
cases where a business house is facing 
bankruptcy through circumstances that are 
not tinged with crooked or unlawful pro- 
ceedings. 

Mr. Gruen gave an analysis of the credit 
association’s work and the relation of the 
national association to the local units. He 
pleaded for development of credit education 
through institutes attended by all credit 
employes. 

He said there were now 1.680,000 names 
on file in the central office of the national 
credit association, with each name indexed 
with reference to credit possibilities. He 
said this represented one half of the 
2225,000 people in the United States who 
buy. In time the name and credit possibili- 
ties of every firm would be listed, he said. 

In telling of the work of the adjustment 
bureau, Mr. Gruen emphasized the need of 
constructive policies in dealing with bank- 


rupts. He said every time a merchant 
went down that was a loss to the city, 
and every bankruptcy sale _ represented 


competition for other merchants. A little 
co-operation and help given a business man 
on the brink of ruin will save the market 
from distressed merchandise, and will save 
many human wrecks. Many business men 
would rather lose their right arm than their 
business reputation, and many business 
failures brought about by causes that are 
not unlawful and do not savor of crooked- 
ness can be avoided if a little help is given. 

In referring to the department of investi- 
gation and prosecution, Mr. Gruen said that 
last year there were 121 indictments re- 
turned in cases that were investigated by 
this department. 

“We must educate the judiciary,” Mr. 
Gruen said, “for many judges do not con- 
sider the man who used crooked business 
methods as much a thief as the man who 
walks into a store and steals a pair of 
shoes for a barefooted child.” 

He said that recently in New Haven a 
merchant who was found guilty of having 
stolen $50,000 from creditors through use of 
crooked business methods, escaped with a 
sentence of 20 days in custody of the sheriff, 
with none of the days spent in jail. He 
told of a recent case in Cincinnati, where 
@n investigator from the department appre- 
hended three men who had perpetrated 25 
merchandise robberies through use of the 
credit rating given another established firm. 

st year, he said, the department spent 

9,000 in investigation, of which $27,500 
Was repaid by voluntary payments by 
creditors involved, and from which investi- 
8ations merchandise valued at $81,600 was 
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returned to creditors or disclosed as con- 
cealed merchandise. 








HELD UP AND ROBBED 


Canton, O., Jeweler Victim of a Bandit Who 
Escapes with Jewelry and Money 


Canton, O., Oct. 24.—As Jack Art, Can- 
ton jeweler, was léaving his automobile in 
front of his home Wednesday, Oct. 10, he 
was confronted by a man who thrust a re- 
volver into his face and robbed him of 
jewelry and money amounting to $2,130. Art 
reported to police shortly after the holdup. 

“Stick up your hands: don’t move or I'll 
kill you,” the highwayman threatened as he 
backed Mr. Art against the automobile. 

The highwayman cut off the jeweler’s 
necktie in which was a diamond pin valued 
at $1,000. Then he commanded Mr. Art to 
turn the palms of his hands in and slipped a 
$950 diamond ring from his finger on his 
left hand. In the next moves, the highway- 
man took a $90 watch and chain from the 
jeweler’s vest pocket, and a pocketbook from 
a hip pocket. The pocketbook contained $90. 

After knocking Art to the pavement with 
a blow in the face the highwayman ran 
through an alley, where it is believed he got 
in an automobile, driven by a companion, 
and escaped. 

According to police Mr, Art carried $1,000 
against holdup. It was the largest holdup 
reported to local police in recent years. 











“Framing” vs. “Analyzing” a Job 





WO terms often used in industrial 

management are “framing” a job and 
“analyzing” a job. Framing a job is con- 
stantly being confused with analyzing a job. 
This confusion often results in a serious mis- 
understanding among workers on the same 
job. The Business Research Bureau of the 
LaSalle Extension University offers the 
following explanation: 

“Framing” means putting together a job 
by sketching out the plan or program of it 
for a worker in order that he will know 
what changes are to be made by the various 
operations and tools. Framing is known in 
some industries as “making instruction 
cards.” 

“Analyzing” means the tearing apart of 
a specified job for the purpose of deciding 
what operations are necessary and arriving 
at definite information upon which to base 
investigations, experiments, instructions and 
schedules for gaining the maximum produc- 
tion. 

Framing and analyzing, although directly 
opposite in meaning, are nevertheless closely 
related and necessary to each other. 








Fifty-four years ago on Oct. 9, Adolf 
Michael started in the jewelry business at 
the corner of Main and Adams Sts., Green 
3ay, Wis. On Nov. 1, 1876, he moved to 
his present location on Washington St. He 
has personally conducted his business up to 
this time and expects to continue doing so 
for some time to come. Mr. Michaels be- 


lieves he is the oldest business man in Green 
Bay, who has personally started and con- 
ducted the same business in those years. He 
is one of the oldest jewelers in the State. 
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DAYLIGHT SAVING LAW 


Higher State Tribunal Must Decide if Legis- 
lature Can Prevent Hartford Jéweler 
from Displaying Clock an Hour 
Ahead of Standard Time 


Hartrorp, Conn., Oct. 24.—The daylight 
saving case is going to the Supreme Court 
of Errors on a reservation of the question 
as to whether or not the statute passed by 
the last legislature is constitutional. A test 
case was made of it by M. W. Bassett, a 
jeweler in this city, who set his outdoor 
clock on Main St., at daylight time and so 
labelled it. He was arrested and fined $5 
in the Police Court, and appealed to the 
Superior Court. Judge Kellogg after a 
question in chambers Monday afternoon 
with State’s Attorney H. M. Alcorn, and 
Benedict M. Holden for Mr. Bassett, de- 
cided to refer the question to the Supreme 
Court on the demurrer to the complaint filed, 

The demurrer clause claims the 1922 act 
is unconstitutional in that: 

(a) It is an unwarranted interference 
with personal and property right. 

(b) It is not the valid exercise of police 
power of the State of Connecticut. 

(c) It is an invasion of property rights 
inasmuch as it is an unwarranted and unjust 
interference with the defendant’s right to 
use his own property in a manner which 
does not injure or prejudice the public. 

(d) Said statute is indefinite, uncertain, 
vague and ambiguous. 

(e) Said statute is a clear and un- 
equivocal legislative encroachment upon 
private rights without warrant or right, and 
is not a law but an exhibition of legislative 
caprice taking the form of an enactment. 

The demurrer further sets forth that: “It 
is not charged or alleged in said count that 
the acts therein complained of were done 
by the defendant as representing the depart- 
ment of the State government, a municipality 
or sub-division of the State, also that it is 
not charged in said count that the defendant 
displayed his clock so set and running for 
the purpose of deceiving or misleading any 
person as to the time or correct time and 
it is not charged in said count that the de- 
fendant exhibited said clock as the standard 
of said time. 

The demurrer asserts that the statute of 
1923 “is not an enactment in the interests 
of either public health, public safety or 
public morals,” and that the attempt to 
make chapter 37 of the public acts of 1921, 
which defines standard time as the compel- 
ing rule for the measurement of time, is 
“at variance with the laws of nature and 
in defiance of common sense.” 











Goods were shipped by mistake after the 
order for them had been countermanded. 
The customer offered to keep them if given 
60 days after Sept. 1 in which to pay for 
them, with four per cent if paid before Sept. 
10. To this the seller replied, offering 30 
days from Sept. 1 in which-to take advan- 
tage of the discount, as explained in a sub- 
sequent letter, to which the buyer made no 
reply. This warranted a verdict that the 
offer as made by the seller had been ac- 
cepted by the customer. W. A. W. Davis 
Corp. v. Roper, Missouri Court of Appeals, 
Springfield. 252 S. W. Rep. 989. 
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smalls and have, thanks to this policy, become 
known as the 


F= years we have specialized only in melees and 


“MELEE HOUSE” 


It will be our aim to continue along these lines, handling 
every size from 200 per carat up to 4 carats. Give us a 
trial when a certain size or quality is needed. 


JAMES J. LOEB & BROTHER 


68 Nassau St. 
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An Example of the Work of the 
Jewelers’ Co-operative Bureau 





rales and unsuspecting manu- 
facturing jeweler not feeling confident 
to accurately appraise the value of a three 
carat diamond-set platinum ring allowed a 
supposed friend to take it for that purpose. 
This happened on June 9 of this year. The 
following day the manufacturer received a 
letter from his friend containing a pawn 
ticket for the ring which had been pledged 
on the Bowery for $300.00. After making 
personal efforts to recover the property the 
manufacturer, on Sept. 22, appealed to The 
Jewelers’ Co-operative Bureau for assistance. 
" At that time the manufacturer stated that 
he wanted the man arrested but did not 
wish to prosecute and only wanted the 
bureau to see whether it could get his ring 
returned. He was informed that the bureau 
operated with the assistance of the Police 
Department and neither the Police Depart- 
ment nor the courts were collecting agencies. 
If, however, he was ready to go through 
the matter legally he was told that he had 
a very good case and that the bureau would 
try to assist him in every way possible. 

The manufacturer finally consented and 
was advised that there were two methods 
of procedure, one a warrant for arrest on 
indictment by the Grand Jury. The manu- 
facturer was then taken to the pawnshop 
and to his surprise learned that the person 
by whom the ring had been pawned . had 
called at the pawnshop on Sept. 6, signed a 
sworn statement that he had lost the ticket 
and upon affidavit redeemed the ring. This 
information was conveyed to the district 
attorney and he issued a subpoena to the 
pawnbroker to produce the ring before the 
Grand Jury Sept. 21. 

The pawnbroker made every effort to 
locate the man by whom the ring. was 
pawned and redeemed and finding this im- 
possible the case was postponed and all 
interested were to meet at the district at- 
torney’s office Sept. 25. 

In the meantime the manufacturer had 
engaged counsel and the thief was located 
in Newark, N. J., by the agent of the bureau 
assisted by the police. The thief received 
a message from the attorney for the manu- 
facturer and while holding a conference 
with his client and the agent of the bureau 
the telephone rang with the thief on the 
other end of the wire saying he would re- 
turn the ring if only given a chance and it 
could be obtained from his attorney and he 
furnished his name and address. 

They then proceeded, as directed, in com- 
Pany with the manufacturer, an officer and 
the pawnbroker and while in the lawyer’s 
Private office the manufacturer saw the thief 
come from behind a screen in the next room 
and vanish through a side exit in the hall. 
Before the officer could reach him, he was 
gone, 

The officer returned and informed the 
thief’s lawyer that he would report all that 
had happened to the district attorney and 
he could take the legal consequence. Then 
the lawyer promised to deliver up the 
Property at 5.00 p. Mm. that day. 

At the stated time the call was made and 
a ring was presented and the agent of the 
bureau at once discovered that the original 
stone had been switched and a very inferior 


THE JEWELERS’ 


stone substituted. The lawyer was given 
until 10,00 o’clock the next day to return 
the property in its original state or a charge 
of grand larceny would be made. 

Both the lawyer and his client realized 
that in order to avoid an indictment for 
grand larceny there was only one thing to 
do and that was to try and restore the ring 
in its original state including the large dia- 
mond and so on the following morning in 
the presence of the agent of the bureau, the 
ring was restored to the manufacturer with 
the correct large diamond in the center and 
the bureau considered the case closed. The 
result, however, was the recovery of a dia- 
mond ring the wholesale price of which 
was $900, 








The “Cullinan” Diamond and Its 


Missing Half 


By C. Leo Rerp, in the London Watchmaker 





Alt the older historical diamonds were 

completely eclipsed, as far as size is 
concerned, by the discovery in January, 1905, 
of the “Cullinan” diamond in the New Pre- 
mier Mines, near Pretoria. This huge gem 
weighed, in the rough, 3,02534 carats, or 1.37 
Ibs. avoirdupois, and even this enormous 
stone was probably a smaller piece—less 
than half—of a larger crystal. It is the 
largest diamond yet discovered. It was pre- 
sented as a birthday gift to the late King 
Edward VII by the people of the Trans- 
vaal, and has since been successfully cut 
into a series of remarkable diamonds, the 
largest of which, an immense pear-shaped 
stone, is now the principal jewel in the Royal 
Sceptre. 

The “Cullinan” diamond, in spite of its 
great size, was a remarkably fine stone, and 
in its natural uncut state had very few 
flaws. Sir William Crookes, who examined 
it in the rough, reports that under a light 
polarizer and analyzer it revealed consider- 
able internal strain; therefore, the cleaving, 
cutting and polishing of the gem was a work 
of great responsibility, as some large dia- 
monds, when removed from the mine and 
handled, explode under great internal strain. 
The work of cutting was successfully en- 
trusted to the firm of Asscher, of Amster- 
dam, and the result of their labors produced 
a set of magnificent gems to adorn the Brit- 
ish Regalia, which completely eclipse in size, 
beauty and value those of any foreign Crown 
or State. 

* * * 

I mentioned that the “Cullinan” diamond 
was probably only one-half of the original 
gem. Last May, when visiting the Premier 
Mine, near Pretoria, where it was found, I 
particularly inquired if the other half had 
been discovered. 

In former mining practice the “blue- 
earth,” which contains the diamonds in the 
volcanic vents, was dug up and then de- 
posited on fields (or “floors”) to disintegrate 
by weather over periods of 12, 18, 24 months 
or more. 

In modern methods the blue earth is 
passed through crushing machinery, which 
is so designed that even ordinary large 
stones will not be damaged. But a prodigy, 
such as another “Cullinan,” may come to 
grief—it was as big as a man’s closed fist— 
and one day at the Premier Mine the “pulsa- 
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tors” caught an unprecedented flood of ever 
1,700 fine diamond fragments. 

Was that the end of the twin brother of 
the world’s hugest diamond? 








Imports of Platinum and Allied Metals 
During August 


WasuincTon, D. C., Oct. 24.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during August, indicate that the 
total value of platinum ores and unmanu- 
factured platinum imported was $1,020,540. 
The value of iridium brought in during that 
time was $33,420, while osmium and osmi- 
ridium imported amounted to 60 troy ounces 
valued at $7,999. There was $13,228 worth 
of rhodium and ruthenium received here 
from other countries, while the value of 
palladium brought here in August was 
$121,183. 

The figures showing the imports by coun- 
tries are as follows: 
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Exports of Platinum During August 


WasuHinctTon, D. C., Oct. 24.—Figures 
just compiled by the Department of Com- 
merce show that during the month of Au- 
gust platinum valued at $70,524 was sent out 
from this country. Of this amount $57,954 
represented platinum ingots, sheets, wire, 
alloys and scrap, while the remainder of 
$12,570 was the value of manufactures of 
platinum, except jewelry, exported during 
the month. The figures showing the coun- 
tries to which the metal was sent are as 


follows: 
Ingots, Sheets, Manufactures 
Wire, Alloys, of Platinum 
and Scrap Except Jewelry 


——A————_— 
Oz. Oz. 

Countries Troy Value Troy Value 
I hc ce eedane 3 $256 
PO Ses cleccanees 500 53,500 an aes 
Quebec and Ontario... 19 2,062 56 $8,491 
Canada-Prairie Prov- 

ne ee 1 107 
British Columbia and 

WR Senses ctedaies 2 159 4 558 
TIGNES nc ccccetcnae ep eae ea 21 
Argentina ...ccccecscs 19 1,870 35 3,500 

WH ic ckcccadedcess 544 $57,954 95 $12,570 








Oliver Tarrant, formerly of Florence, has 
moved to Emporia, Kans. 
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SCHLESS-~HARWOOD Co. 
DIAMOND §S 
170 BROADWAY 


New YORK 


WE HAVE KEPT FAITH 





We are proud of the fact that we have never 
lost a single customer, since this business has 
been established. 


Here the promise has always been fulfilled. 


We adhere strictly to our original policy 
of honesty and fair dealings, which warrants the 
faith and confidence of our friends and customerse 


Our efficient organization is such that we 
are in position to co-operate with our trade to 
the utmost degree. 


Ours has been a constructive policy, co-operating 
with our customers and a desire to help them get a 
maximum turnover with a minimum investment is the 
backbone of our structuree 
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We manufacture the largest and most varied 
assortment of diamond rings in the trade, 


We import our own diamonds and manufacture 
our own mountings. 


Good business has proved the fact that 
success is assured by getting as near as possible 
to the source of production. 


We have a legitimate line to offer at prices 
that: invite keenest competition. 


We sell exclusively to the jobbing trade. 
In justice to yourself, our line should be 


given first consideration. 


THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS, 
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WISCONSIN DISTRICT MEETINGS 





Officers of State Retail Jewelers’ Associa- 
tion Visit Different Sections and Urge 
Fight Against Excise Tax 


MILWAUKEE, Wis., Oct. 26.—Creating ad- 
ditional interest in.the Wisconsin Retail 
Jewelers’ Association and furthering the 
fight put under way by the national asso- 
ciation against the excise tax on jewelry, 
have been the principal objects which of- 
ficials of the State association are accom- 
plishing in this State. A series of meetings 
in various districts of the State was ar- 
ranged at cities accessible to most jewelers 
of each territory. John P. Hess, Fond du 
Lac, president; A. W. Anderson, Neenah, 
secretary; Henry F. Stecher, Milwaukee, 
treasurer, and John H. Stouthamer, Milwau- 
kee, ex-president, arranged an itinerary to 
mect the jewelers of various localities to in- 
crease the interest of members as well as 
non-members of the State association in the 
work of the organization, 

During the past two weeks these State of- 
ficers visited Madison, La Crosse, Eau 
Claire, Janesville, Racine, Wausau and Ap- 
pleton. In each of these cities several of 
the active jewelers arranged for a meeting 
and notices were sent out to all jewelers, 
regardless of membership in the association. 
On the appointed day the State officials came 
to the city selected for each territory and 
made personal calls on jewelers. In the 
evening a dinner was held and following 
this subjects pertaining to the trade were 
discussed. 

As an example, a joint meeting was held 
at Racine for jewelers of Racine and Keno- 
sha counties. Louis Shaw, of the Smith 
Jewelry Co. of Racine, was toastmaster at 
the banquet, and following this opened the 
business meeting by briefly stating the ob- 
jects. A. W. Anderson, secretary of both 
State and national associations, was the first 
speaker introduced. Mr. Anderson spoke on 
the removal of the five per cent. excise tax 
on jewelers’ sales, arguing that war taxes 
had been removed on many other articles, 
such as cosmetics, musical instruments and 
the like. He said that. jewelry, which has 
been wrongly classed as a luxury, was still 
being taxed and that it was working a hard- 
ship on those engaged in the retail jewelry 
business. Other arguments against the ex- 
cise tax, heard at the State association con- 
vention at Fond du Lac this Summer, were 
also advanced. 

John P. Hess, president of the State as- 
sociation, followed with an interesting talk, 
urging better co-operation among the jewe!- 
ers throughout the city, district and State, 
and pointed out the benefits that can be de- 
rived by closer association. Various evils 
of the trade, such as free engraving, Mr. 
Hess said, could be easily and speedily eradi- 
cated by holding occasional meetings with 
fellow jewelers and talking over problems. 
This follows in line with the announcement 
made by President Hess upon his election at 
the last convention that it would be his en- 
deavor to build a better spirit and work for 
closer relations between jewelers of Wis- 
consin, in an effort to make the Wisconsin 
association a 100 per cent. organization even 
though it now ranks among the top-notchers 
of the country. 

Brief talks on problems of the jewelers 
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and the association were also discussed by 
Treasurer Stecher and Past President 
Stouthamer, both of Milwaukee. Several 
Kenosha and Racine jewelers also gave ex- 
pression to their views of the topics that 
came before the meeting. All favored speedy 
removal of the excise tax and with that in 
view, letters and personal interviews with 
Senators and Congressmen will be used to 
secure repeal of the law at the next session 
of Congress. 

The meeting at Janesville was for jewel- 
ers of that city, Beloit and surrounding ter- 
ritory. La Crosse embraced the central 
western section of the State, Madison the 
south central, Eau Claire for Chippewa Falls 
and the Chippewa Valley district, Appleton 
for the Fox River Valley and Wausau for 
the north central section. In each case the 
meeting followed closely the procedure as 
outlined at Racine. Success in accomplish- 
ment of purposes set out for was the reward 
for the untiring efforts of the State asso- 
ciation officers. Several other meetings in 
districts not fully covered at gatherings to 
date are being planned. 








HELD UP AND ROBBED 





San Francisco Jeweler and Pawnbroker 
Forced by Thugs to Hand Over 
Expensive Articles and Money 


San Francisco, Cal., Oct. 24—Two 
armed robbers entered the pawnshop and 
jewelry store of Caesat Attell, 101%4 3rd 
St., about 7 a. m. on Oct. 15. Attell was 
alone in the store at the time, and although 
it is situated on one of the busiest thorough- 
fares of the city, with crowds passing to 
work at that hour, the thugs forced him to 
scoop up jewelry valued at $6,000, put it 
in a bag and hand it over to them. He 
gathered up jewelry from his showcase, at 
the point of a pistol. 

While the proprietor of the shop was 
working to gather up the goods that the 
robbers indicated, they kept urging him to 
“work faster.’ When he had finished, they 
snatched a diamond ring from his finger, 
ordered him to retire to a rear room and 
keep quiet until they had made their escape. 
Then they locked him up and, before leav- 
ing, took $90 from the till but overlooked 
a larger sum of money in another drawer. 

Attell remained a prisoner for a short 
time when an employe, Harry Schwartz, 
arrived and the police were notified. 








SALESMAN ROBBED 


Over $5,000 Worth of Jewelry Taken from 
an Automobile Parked on a Crowded 
Philadelphia Street 


PHILADELPHIA, Pa., Oct. 30.—Thieves on 
a crowded street stole more than $5,000 
worth of jewelry Thursday from the auto- 
mobile of a salesman for L. P. White, a 
wholesale jeweler with offices in the Sheridan 
building. 

The salesman was delivering jewelry to a 
store on Kensington Ave. near Orianna. 
He took two cases into the store and left a 
third in the machine. On his return from 
the store, a half-hour later, the jewels had 
disappeared. 

Although the jewels were fully protected 
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by insurance Mr. White has asked the 
police to make strenuous effort to capture 
the thieves as this is the first robbery in the 
firm’s history, 


ALLEGED CROOK CAUGHT 


Two Bandits Hold Up Bronx Jeweler But 
Police Capture Man Said to Be 
Implicated in the Robbery 


Just as Harry Levine, a jeweler at 612 E. 
180th St., New York, was preparing to close 
his store on Monday night, Oct. 22, two 
bandits walked into the place, held up the 
jeweler and stole about $300 worth of 
jewelry. Quick action on the part of Mr. 
Levine resulted in the capture of one of the 
men and the recovery of most of the loot. 

Monday had been rather a busy day for 
the jeweler, and about 9 o’clock in the eve- 
ning, he was getting ready to close his store 
when two men came in and asked for a 
cheap watch. They looked at several and 
then asked to be shown one with a radium 
dial. This kind of watches Mr. Levine 
usually keeps in his safe and, as he walked 
over to open the safe, one of the men thrust 
a revolver in his face and told him to throw 
up his hands and walk into a rear room. 
The jeweler obeyed and was forced into a 
room in the back of the store, where he was 
told to face the wall. 

The bandits evidently believed that a door 
which was in the rear room led to a wash- 
room and stood Mr. Levine facing this, pos- 
sibly with the idea of shoving him into what 
they supposed was a room in the event of 
any interference from customers coming into 
the store. This door, however, leads into a 
tailor shop next door, and while the jeweler 
stood facing it, with one man standing guard, 
the other bandit was gathering up jewelry 
from the showcase and the safe. Mr. Levine 
becoming desperate suddenly lowered his 
hands and grabbing the knob of the door, 
jumped into the tailor shop, slamming the 
door behind him. He ran through the tailor 
shop hoping that he could lock the bandits in 
his store, but just as he reached the street 
the men ran out of the place. He pursued 
the pair. One of them ran north on Arthur 
Ave., while the other fled south. 

The jeweler followed the man who had 
the loot and his shouts of “Help! Police!” 
attracted a policeman who was coming along 
in a Police Department automobile. He 
chased the man, and at 181st St. and Hughes 
Ave, the headlights of the machine showed 
a crouching form in a hedge. The police 
arrested the man and brought him back to 
the jewelry store, where it is claimed they 
found most of the missing jewelry, as well 
as an envelope containing $16 in cash. Mr. 
Levine told a JEWELERS’ CIRCULAR reporter 
that there is still $60 in cash missing and 
about $300 worth of jewelry gone. 

At the police station the captured man 
gave his name as Vincent Alo, Crotona Ave., 
Bronx. When arraigned in the Eighth Dis- 
trict Magistrate Court, the man was held 
without bail to await the action of the grand 


jury. 

















Two special federal tax men have been 
at work in Ansonia, Conn., checking up 
jewelry sales during the past fiscal year. All 
stores are being visited and the sales being 


checked up. 
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WORKS AN OLD TRICK 





Swindler “Raises” Amount of Money Shown 
in Bank Book and Passes Bogus 
Check on Pittsburgh Jeweler 


PittsBuRGH, Pa., Oct. 27.—One ° Pitts- 
burgh jeweler was swindled out of a plati- 
num mounting valued at $140 and another 
jeweler was almost swindled by the work of 
a clever crook who last week invaded Pitts- 
burgh. It appears that the man in question 
went to a Pittsburgh Bank, made a deposit 
of $1 and immediately raised the amount in 
the passbook from $1 to $18,040 or some- 
thing close to that huge sum. 

He worked the old trick of going to the 
jewelry house, showing his pass book and 
stating that he wanted a ring mounting for 
his bride-to-be. He finally selected one 
yalued at the sum stated and on the repre- 
sentations he made, was given possession 
of it, giving a fictitious address. What he 
did do was to go to another store and try 
to work the same trick. He offered a check 
on the bank for a diamond, but the jeweler 
refused to let him have the stone until the 
check first went through the bank. 

Failing in this action, the man then went 
to a Smithfield St. pawnshop and pawned 
the new mounting for $50. The man who 
pawned it, of course lied to the firm about 
it, stating that he had bought the mounting 
in another city, or words to that effect. In 
any event, it was later learned, through the 
efforts of the jewelers and the police de- 


partment, that the mounting had _ been 
pawned and when the sum loaned on the 
mounting was paid, the mounting was 


handed over to the jeweler who was made 
the victim of the crook’s work. He was out 
$50 and other expenses incident to the re- 
covery of the gem. 

Some criticism was heard regarding the 
action of houses loaning money on new 
goods. The incident, however, it is con- 
tended by some, may make pawn brokers 
more careful, but the stories circulated re- 
garding this transaction were not very 
complimentary, cither to those who ac- 
cepted the ring or the circumstances involv- 
ing its recovery. 








Increasing Interest in the Jewelry Depart- 
ment of the Rhode Island School 
of Design 


Provipence, R. I., Oct. 27.—The lun- 
cheon-conference held last week between 
superintendents and foremen of more than 
50 manufacturing jewelry concerns of 
Providence and the Attleboros, and officials 
of the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association and the 
Rhode Island School of Design, for the 
purpose of increasing the number of appren- 
tice students from the shops in the jewelry 
and silversmithing department of the school, 
has awakened considerable interest, not only 
among concerns in the industry but with 
the public as well. 

In this connection it is interesting to note 
that the Rhode Island School of Design is 
bequeathed $50,000 in the will of Manton B. 
Metcalf, of Orange, N. J., which was ad- 
mitted to probate and filed with the clerk 
of the Prerogative Court at Trenton on 
Wednesday. 

An editorial commenting on the lack of 
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skilled native talent and the proposal to 
establish a national art school, the Provi- 
dence Journal editorial a few days ago said, 
under the caption ‘Ready Money for Art”: 

“Because there is a woeful lack of skilled 
native talent to devote itself to designing 
and commercial art, American markets in 
many important lines are seriously threat- 
ened by foreign competition, the Depart- 
ment of the Interior notes in a circular pre- 
pared by George R. Schaeffer and dis- 
tributed through the Bureau of Education. 
Mr. Schaeffer’s analysis of the acute situa- 
tion indicates that few schools with ade- 
quate equipment and intelligent direction 
are devoting themselves to the alleviation 
of the shortage of trained designers and he 
does not hesitate to predict a huge loss of 
industrial income if the present insufficient 
scholastic equipment is not augmented. 

“Mr. Schaeffer’s suggestions to remedy 
the fault would provide for the establish- 
ment of many institutions of the type of 
which the Rhode Island School of Design 
is an excellent example. Indeed, the con- 
clusion may be drawn from his circular 
that nowhere in the country has the need 
been so well met as it has been met here; 
for, although there is no specific mention 
either of Rhode Island or of the School of 
Design, his complaint is directed chiefly at 
the absence of exactly the facilities and 
principles which that school embodies. It 
is gratifying to observe that there, at least, 
an acute national need was long ago an- 
ticipated, 

“The absence of skilled designers, the 
circular notes, is common alike in the tex- 
tile industry and in the fields of jewelry, 
silver, gold, potteries, bronzes and other 
materials where exquisite art is an impor- 
tant element in the value of the product. 
The selling power of art is so great, he 
points out, that the nation possessing the 
most attractive wares will dominate the 
world’s markets in those fields. For nearly 
20 years—barring the war period—America 
his imported European designs and design- 
ers to meet a demand which could not be 
filled at home. The rapid advance of the 
American standard of taste in fine things 
has served to make further importations 
the rule, and now that many new world 
markets are turning to America for ma- 
terials a still further acceleration of the de- 
mand has resulted. 

“Mr. Schaeffer charges the absence of a 
sufficient number of industrial schools in 
America in part to the desire of the Ameri- 
can student for quick results, whereas the 
path of success in designing is necessarily 
slow. In addition to special ability the 
student must submit to broad general edu- 
cation, must cultivate his taste for fine 
things and must devote much time to tech- 
nical foundations before beginning his spe- 
cialized training. He must then employ 
considerable time and painstaking thought 
in his progress. But nowhere does success 
so certainly await the naturally adept stu- 
dent, arid few sure rewards are greater than 
those which are held out to the skilled in- 
dustrial artist. The foreign-trained de- 


signer is content to devote many years to 
preparation; for in the end he assures him- 
self of a substantial income, and he has not 
the modern-day impatience of many Ameri- 
can students who expect instant returns 
from a minimum of preparation.” 
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GUNMEN ROB JEWELER 


Automobile Bandits Hold Up New York 
Store and Escape After Firing 
Several Shots 


While one bandit stood in the doorway 
firing shots into the jewelry store of A. Sil- 
berman & Son, 2116 Third Ave., New York, 
on Tuesday evening of last week, two other 
bandits smashed a large show window and 
rifled it of about $7,000 worth of diamond- 
mounted jewelry. Gun play kept the crowd 
on the streets and the nearby stores under 
cover long enough to let the thieves make 
their escape in a stolen automobile. That 
no one was killed in the affray is considered 
a miracle, since two shots were fired into 
the jewelry store and two more into a res- 
taurant next door, which, at the time, was 
crowded with diners. 

The robbery occurred about 6:30 o'clock 
in the evening while the streets in that sec- 
tion of the city were well crowded. With- 
out attracting any attention, three men 
jumped from an automobile which was 
standing at the curb, and while one of them 
walked to the doorway, two others stood in 
front of the window. In the store at the 
time were Mr. Silberman, a son and a son- 
in-law. As they appeared from the back 
room, the bandit began firing at the lights 
hanging from the ceiling, evidently in an at- 
tempt to put the place in darkness. At the 
same moment the large north window of the 
store was smashed and the thieves lost no 
time in grabbing trays of diamond-mounted 
jewelry. 

The noise of falling glass and the shots 
fired by the bandit attracted the attention of 
diners in a restaurant next door. Just as 
the bandits jumped into the automobile after 
gathering up their loot, people in the res- 
taurant began running to the door. One of 
the bandits, noticing this move, deliberately 
jumped out of the car and, pointing his re- 
volver at the door of the restaurant, fired 
two shots which broke the glass. This was 
enough to convince the diners that it would 
be unwise to pursue the men. The bandit 
then jumped into the car, which disappeared 
south on Third Ave. 

The police were on the scene in a few 
minutes and from one of the witnesses was 
able to get the license number of the auto- 
mobile. The car, however, proved to be a 
stolen machine which had been taken from 
in front of a house on W. 129th St. only 
about 30 minutes before. Two bullet holes 
in the ceiling of the Silberman store are 
mute evidence of the recklessness with which 
the bandits fired. The jewelers are still tak- 
ing an inventory, but when seen by a JEWEL- 
ERS’ CIRCULAR reporter, estimated their loss 
at between $5,000 and $7,000. They are cov- 
ered by insurance up to $5,000. 











Robert N. Stanfield and W. L. McNary, 
United States senators from Oregon, and 


Elton Watkins, Congressional representa- 
tive, have pledged their support to a 


measure calling for repeal of the five per 
cent. tax on .all articles of jewelry, accord- 
ing to J. P. Jaeger, former president of the 
Oregon State Retail Jewelers’ Association. 
Several conferences have been held at Port- 
land, Ore. by representative jewelers and 
the Oregon solons. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 

















AmsTERDAM, Oct. 16.—More animation is 
reported in this market than has been noted 
in the last few weeks. Autumn sales are 
commencing under more favorable circum- 
stances and during the present week some 
representatives of American firms have ar- 
rived here and have made some very impor- 
tant purchases. Prices for cut stones indi- 
cate a rising tendency. Prices for rough 
material have risen five per cent. of late 
and there is difficulty in getting the desirable 
qualities. Diamonds of small size are still 
in vogue and good quality melée is meeting 
with a ready market. The light brown 
stones are not selling as well at the present 
time. Retail dealers report a better business 
than they have been enjoying for some time 
past and, owing to the demand for small- 
sized stones, workmen on this class of met- 
chandise are finding better employment. 
Early this month dealers in industrial dia- 
monds visited this market and purchased 
enough goods to cause a flurry here. This 
dropped off after a few days, but the demand 
for industrial stones remains steady. 





Lonpon, Oct. 15—The Autumn trade is 
not as brisk thus far in this market as some 
dealers had anticipated. Merchants are re- 
luctant to purchase large stocks and are buy- 
ing from hand to mouth. Some wholesale 
firms are buying for export trade, but in 
many cases the offers which are being made 
to manufacturers and dealers are not enough 
to make it possible for them to accept. This 
is especially the case with diamonds in 
small sizes. These are usually bought up 
quickly in the industrial centers of Amster- 
dam and Antwerp, and this has a tendency 
to make prices very firm for such gems. 
It is to be regretted that foreign gem mer- 
chants do not realize better the present con- 
ditions of the diamond market. There is a 
tendency to increase labor costs and taking 
it altogether the factors which enter into 
the cost of manufacture point that the pres- 
ent day high prices will remain. The fact 
that dealers are slow about buying can be 
traced, of course, to the present mood of the 
general buying public, which does not seem 
inclined to pay high prices for diamonds. 
Taxation and unemployment among the mid- 
dle classes are always factors which play an 
important part in the ebb and flow of busi- 
ness. Contrast is seen with conditions in 
the rough material market, where during 
the last fortnight a large amount of business 
was done. During the present week a large 
consignment of rough was sold to an Ameri- 
can firm. 





Paris, Oct. 14.—Now that the holiday 
season is practically over, jewelers in this 
city are rapidly making arrangements to take 
care of the Fall trade. Forecasting the 
future turn of business is always an indefinite 
matter, especially in the diamond industry, 
but judging from indications at present there 
will be more new designs on the market than 
was the case last Autumn. The Craft 
School of Jewelers and Goldsmiths is doing 


its utmost to further interest in the craft, as 
indicated by the exposition held recently in 
the Champ de Mars, where the latest pro- 
ductions in jewelry and horology were dis- 
played. Wholesale firms are also showing 
a tendency to do more business and this is 
particularly true in the medium quality and 
small diamonds and mélée. There is always 
a good demand for stones of large sizes 
which are of good quality and well cut. 
Employment at the diamond cutting fac- 
tories at the present time is steady. This 
is also true in the provincial diamond cen- 
ters. Indications generally point to a good 
Christmas and New Year’s trade. Pearls 
are more in demand than they have been 
for some time past. It can be said that so 
far as the tax on the sale of luxuries is 
concerned that the association of jewelers 
here has recently approached some of the 
members of the French Senate with the re- 
sult that there is every hope that there will 
be a modification in the tax on the sale of 
precious stones, which until now has handi- 
capped the jewelry trade a good deal. 








PLAN FUND FOR H. I. A. 





President Hufnagel of the Horological Insti- 
tute of America Calls Dinner Confer- 
ence to Discuss Raising Standard 
of Horology in This Country 


A meeting of about 15 members of the 
watch industry which included manufac- 
turers, importers, wholesale distributors and 
retailers, was held Tuesday evening, Oct. 23, 
at the Hotel Astor, at the call of E. H. Huf- 
nagel, president of the American National 
Retail Jewelers’ Association. Although the 
weather was rather inclement, the attend- 
ance was good and practically all of those 
expected were there. 

Following the dinner, President Hufnagel 
opened the discussion of the evening by an- 
nouncing that he had called the meeting for 
the purpose of trying to determine on a plan 
for raising a fund for carrying on the work 
of the Horological Institute of America. 
He outlined at some length the work now 
being done and then discussed the inception 
and growth of the organization. After hav- 
ing pointed out the necessity of raising a 
fund to carry on the work, he called upon a 
number of those present to express their 
views as to raising such a fund and the 
best method to be adopted. 

A number of excellent suggestions were 
made, among the speakers being F. C. Beck- 
with, of the Hamilton Watch Co.; A. S. 
Flint, of the Waltham Watch Co.; F. T. 
Haschka, head of the watch department of 
Tiffany & Co.; Robert F. Nattan, of the 
editorial staff of THe JEweLers’ CiRcuLaAR, 
and others. It was finally decided to au- 
thorize President Hufnagel to appoint a 
committee to devise ways and means for 
raising a fund for this work. 

George W. Spier, honorary president of 
the H. I. A., has offered $10,000 if the trade 
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raises $90,000. A field secretary could then 
be employed and much other work done to 
help in raising the standard of horology in 
this country. 








ASK SUIT BE DISMISSED 





Defendants in Action to Stop Organization 
of Waltham Watch & Clock Co. 
Move to End Court Proceedings 
Boston, Mass., Oct. 26.—The Waltham 
Watch & Clock Co., Philip Dexter, chair- 
man of the preferred stockholders’ committee 
of the company, William Minot and Horace 
E, Hildreth, who, in a bill in equity brought 
by Edwin Hale Abbot are charged “with 
conspiring in pursuance of a fraudulent 
scheme in organizing the Waltham Watch & 
Clock Co., and purchasing the assets and 
business of the Waltham Watch Company,” 
have filed motions in the Supreme Court 
asking that Abbot’s bill be dismissed for 
failing to prosecute the same. Abbot 
alleged that 21 persons were engaged in the 
alleged conspiracy, including members of the 

firm of Kidder, Peabody & Co. 

Kidder, Peabody & Co. in their answer 
say that at the request of stockholders and 
creditors of the Waltham Watch Co. the 
firm prepared a plan for refinancing and re- 
organizing the company; that they were in- 
formed and believe that said plan was 
adopted by a proper and legal vote of about 
90 per cent. of the stockholders of the 
Waltham Watch Co.; that relying on good 
faith upon said vote of the stockholders they 
faithfully and fully carried out their obliga- 
tion and paid $5,500,000 for some of the 
securities and capital stock, and also under- 
wrote the subscription to the $1,700,000 of 
prior preference stock, all in good faith; 
that they have sold securities and capital 
stock to the investing public, and that these 
securities are now held by many persons 
who have purchased the same in good faith 
for valuable consideration. 








Jewelry Peddlers and Buyers of Chicago 
Form Golf Club and Hold First Outing 
Cuicaco, Oct. 25.—The P. & B. Golf 

Club was formed here yesterday at Big 

Oaks Golf Course, and while it is rather 

late in the season, the charter members who 

were present at the organization promise 
that the season of 1924 will start early in 
the Spring and furnish some lively sessions 

to the members. Membership in the P. & B. 

Golf Club is limited to jewelry peddlers and 

buyers. 

The play consisted of 36 holes, 18 in the 
morning and 18 in the afternoon, with an 
elaborate luncheon at noontime, and the 
usual 19th-hole rites were observed after 
the game. The prize for low net was 
awarded to Axel Paulsen, with Frank 
Moran second. “Art” Oppenheimer and 
Fred Perry tied for a third prize low net 
and matched for the prize. Oppenheimer 
said as usual the peddler got the best of him. 

Those present and playing at the first 
outing of the P. & B. Golf Club were: 
George Fleming, “Bill” Gow, Frank Moran, 
Frank Ruggles, Howard Seebeck, Axel 
Paulsen, “Al’ Sturtz, “Al” Moss, Gene 
Smith, Fred Haller, “Art” Oppenheimer, 
Jack Friedland, Charles Brown, Mike Atz 
and Fred Perry. 
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Thousands of 
successful mer- 
chants are asking 
us, 


“‘How do we do 
i= 

Our answer to 
the above is: 
quantity pro- 
duction, selling 
direct from our 
factory; low cost 
of operating, 
and above all, 
volume sales. 





This gives the 
merchants the 
best advertised pearl line 
at rock bottom prices. 


That 1s the secret! 


Our merchandise is the 
same year in and year out, 
and we are positive that 
there are no better pearls 
made. 


Compare our goods with those of 
other responsible concerns, and 
you will find that our statements 
are nothing but the truth. 


Our sales have increased three 
times over last year, this tells you 


the story of our success. 


Write to your jobber, or direct, 


for our latest catalog. 






























Millions of 


Omar Pearis 
have been sold by 
us, with our bus- 
iness steadily in- 
creasing. Why? 
Because our pearl 
necklaces never 
peel or discolor. 
Every string is 
perfectly matched 
and graduated. 
Above all, Omar 
Pearls are sold 
with an ironclad 
guarantee, that 
we will replace 
any item which is 





not exactlyas represented. 
Omar Pearle manu- 














INDRA PEARL COMPANY, Inc. 


factured in 20 qualities, a 
true reproduction of just 
as Many genuine gems. 


And now for our most 
important statement: 


We are the Largest Pear/ 
Merchants in the World and grow- 
ing larger every day. Good pro- 
duct, volume business and our 
guarantee have done this. 


If you are not one of regular cus- 
tomers write to us today for sample 
assortment. 

This advertisement may sound 
strenuous, but we want you to 
know the truth. 


392 FIFTH AVENUE, NEW YORK 


PARIS 





Omar Pearls Are Nationally Advertised 
Se 


=) 
~ 


(AT 36TH STREET) 


BARCELONA 





None Better Made- Look for Guarantee Tag 
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Annual Meeting of Jewelers’ Protective Association 





Reports Submitted and Officers Elected at Fourteenth Gathering of Members 
Held at Providence, R. I. 
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ProvipENCE, R. I., Oct. 27,—The 14th an- 
qual corporation meeting of the Jewelers’ 
Protective Association was held this after- 
noon at 4.30 o’clock at the office, 42 Wey- 
posset St., this city, with President Wood- 
ward Booth presiding and the requisite 
number of members represented. 

William P. Chapin, Jr., presented his 
annual report of the financial transactions 
during the past year, which had been prop- 
ely audited and showed not only a sub- 
stantial balance but an increase over that 
of a year ago. 

Mr. Chapin also presented the report as 
chairman of the executive committee in 
which he pointed out that while the activi- 
ties of the association during the past year 
have been limited as compared with former 
years, nevertheless the association had un- 
questionably been of incalculable benefit to 
the industry, especially those concerns affili- 
ated with the association, in the protection 
afforded by the watchful surveillance that 
is maintained by the agents of the associa- 
tion. But the association is fully organized 
and equipped and in readiness at a minute’s 
notice to take up the investigation of any 
matter that comes within its scope. 

He stated that the association and its 
oficers and agents never were in closer 
affiliation with the police departments of 
this city and the Attleboros than at the 
present time. An evidence of this is to be 
seen in one department, where through a 
delay in inquiries being made of this asso- 
ciation regarding a case of larceny of stock 
from a manufacturing jewelry establish- 
ment reported to the local police, it became 
impracticable to make an arrest. The result 
of this has been, that orders have been given 
that whenever a jewelry shop case is re- 
ported to the police this association shall 
be immediately conferred with. 


“While there have been comparatively few 
cases for the association to handle during 
the past year the members must not con- 
gratulate themselves that the dangers of 
shop thefts is over, We are merely ex- 
periencing a temporary lull,” said Mr. 
Chapin, “I have discussed the situation with 
several of the police authorities of this dis- 
trict and they are unanimously agreed that 
for the present the bootlegging and auto- 
mobiles furnish so much better and easier 
pickings that many of the men who have 
given the manufacturing jewelers trouble, 
are devoting their talents in other direc- 
tions. They all agree that should we relax 
im our vigilance we would undoubtedly soon 
ind troubles on our hands again. 

“While there is a lull in our activities we 
are maintaining every precaution that has 
brought us success in the past. And at this 
time I would urge the members to use every 
endeavor to interest every manufacturer of 
Jewelry in this city and the Attleboros that 
'S Not enrolled in this association in its work 
and accomplishments and secure their mem- 
bership. This would not only strengthen the 
°rganization, give it additional funds with 


which to work, but would also extend the 
co-operative benefits in safeguarding our 
property.” 

Upon motion of Edgar M. Docherty the 
following officers were unanimously elected: 
President and secretary, Woodward Booth, 
manager of the New England Manufactur- 
ing Jewelers’ and Silversmiths’ Association ; 
vice-president, Frederick Schwinn, of the 
Robbins Co., Attleboro; treasurer, William 
P. Chapin, Jr., of Chapin & Hollister Co., 
Providence; executive committee, William 
P. Chapin, Jr., chairman; Woodward Booth, 
Frederick Schwinn and Walter B. Ballou, 
of R. Blackington & Co., North Attleboro, 
and Frederic C. Wilmarth, of D. F. Briggs 
& Co., Attleboro. 

After voting that all matters pertaining 
to the association be referred to the execu- 
tive committee the meeting adjourned at 
5.45 o'clock, 








LOOK OUT FOR HIM 


Man Believed to Be One Who Has Swindled 
a Number of New York Jewelers 
Visits Down Town Concern 

A man believed to be the same one who 
has swindled a number of jewelers in New 
York and other places, called on a concern 
at 180 Broadway last Thursday but was un- 
successful in making a “loan.” The man 
came to the place and claimed he was a 
prominent jeweler of New Orleans, La., and 
asked for the concern’s southern traveler. 
He stated he had forgotten the name of the 
man, but when told, he said that was the 
man he was looking for. 

As the southern salesman was not in, he 
told the man in charge of the concern’s loca) 
office that he had ridden from New Orleans 
in his automobile with his wife and had 
gone to Boston where he claimed to have a 
daughter attending school. As his family, he 
stated, wanted to see Albany, he took them 
to that city and then left for New York. 
He told the jeweler that on his way to this 
city he was held up on a lonely road in 
Connecticut and relieved of all his money 
and his automobile and was forced to walk 
to Hartford. There, he claims, he told the 
police that he had been held up and robbed 
and that the authorities purchased a ticket 
for him and put him on the train for New 
York. 

Upon reaching this city, he stated, he was 
penniless and walked from 42nd St. down to 
the jewelry concern’s office at 180 Broad- 
way. When he got there, he merely asked 
for the southern salesman and did not so- 
licit any funds, but told his story in such a 
way that he probably thought some money 
would be offered to him. When there was 
no money forthcoming he asked for the ad- 
dress of another jewelry concern and when 
told that the firm is located on Fifth Ave., 
near 34th St., stated that as he was a young 
man, he did not mind walking there. Before 
going, however, he left his address as the 
Hotel Commodore, where, he stated, he 
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would be with his family for several days. 

Upon inquiry by a JEWELERS’ CrrcuLar re- 
porter, it was found that no such man was 
registered at that place. The man who 
called on the concern at 180 Broadway is 
described as about five feet eight inches tall, 
weighing about 150 pounds, and is believed 
to be between 30 and 35 years old. He has 
a round face, black hair and wore a brown 
suit and a brown hat. The man speaks with 
a southern accent. 








WALTER STEVENS CAUGHT 





Man Accused of Many Chicago Robberies, 

Who Jumped His Bail After Convic- 

tion, Held at Crown Point, Ind. 

Cuicaco, Oct. 27.—By accident Walter 
Stevens is in jail at Crown Point, Ind., and 
yesterday Governor Small signed a requisi- 
tion for his return to Illinois for imprison- 
ment in the State penitentiary at Joliet. It 
is stated that Governor McCray has ex- 
pressed his intention of honoring the requi- 
sition. 

State Representative Lee O’Neil Browne, 
a prominent politician, appeared before Gov- 
ernor Small and pleaded for a refusal of the 
requisition and for a pardon. Mr. Brown 
and others appeared before the pardon board 
several weeks ago when the final Supreme 
Court decision confirmed the sentence of 
Stevens for attempting to kill a policeman 
at Aurora, Ill, five years ago. Another 
policeman was killed in the robbery of the 
Aurora bank, but Stevens was acquitted 
when tried for murder. 

One night early last week police raided a 
hotel in Cedar Lake, Ind., seeking men al- 
leged to be implicated in the beer runners’ 
war, which resulted in the death of George 
Meegan and George Bucher. Walter Ste- 
vens was with these men, and while his 
name has been associated with that of the 
beer runners he denies all connection with 
their actions. 

Walter Stevens’ name has been brought 
into many jewelry holdups and other crimes, 
but he has always escaped conviction, and 
his boast has been he would never serve one 
day of a sentence; and so far he never has. 
It seems certain now he will be taken to 
Joliet, and it remains to be seen how long 
his political friends will permit him to re- 
main. 

Walter Stevens first became known to the 
jewelry trade in the Fall of 1916, when ‘he 
was accused of participating in the hold- 
up of Emil Noel, diamond broker, during 
which Noel’s brother-in-law, Louis Lichen- 
stein, was killed. Stevens was acquitted of 
this as he was also of participation in the 
Heller-Rose robbery and several others. In 
all, Stevens has been arrested over 300 times 
and has been charged with being implicated 
in 16 murders. 

The first and only conviction of the man 
to hold was at Aurora three years ago. This 
case was carried to the Supreme Court of 
the United States and his appeal was re- 
jected on the 26th of last November. He 
immediately disappeared and forfeited a 
$50,000 bond. His whereabouts have been 
unknown until police accidentally captured 
him at the road house in Indiana. Several 
weeks ago friends and politicians made a 
strong plea before the governor and pardon 
board for a pardon. 
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Platinum Diamond Rings 


The Wheeler organization for over seventy years has had the 
confidence of leading jewelers, North, South, East and West, and 
through them has established a prestige in quality and satisfaction- 
giving value for all jewelry, watches, etc., bearing their trade mark. 


These five rings illustrated are suggestive of the present day mode 
in design, yet conservative enough to be appropriate for all occasions. 
Beauty and utility are combined to such a degree that the most fastidi- 
ous cannot help being pleased. Show a Wheeler Diamond Ring to 
your next inquirer and note the response. 








OFFICE AND FACTORY 


- 58 West 40th Street - New anal 
Telephone Longacre 7300 














Furthermore, you should know that Wheeler made platinum 
diamond jewelry is not expensive. You pay no more, but receive 
the added benefits of lasting satisfaction and permanent customers 
created by the sale of Wheeler goods. 

Iridio-Platinum used in all our Platinum Diamond Jewelry. 

ESTABLISHED 1652 
This Trade Mark H of Quality 
is your Guarantee and Satisfaction 
TRADE MARK 
REGISTERED 
Hayden Wheeler & Co,Jnc 
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CELEBRATES 80th BIRTHDAY 





Bernard Karsch Entertains Officers of Jewel- 
ers Security Alliance at Luncheon 
in New York 


Entertaining the officers and members of 
the Jewelers Security Alliance at a dinner 
was the manner in which Bernard Karsch, 
treasurer of the association and a_ well- 
known retired jeweler of New York, cele- 
prated his 80th birthday, last Friday. The 
dinner was served at the Drug and Chemical 
Club, 100 William St., and was attended 
by Mr. Karsch, J. Warren Alford, presi- 
dent, H. H. Butts, chairman of the execu- 
tive committee and the following members 
of the same committee, Henry Abbott, 





BERNARD WHO GAVE’ BIRTHDAY 


KARSCH, 
LUNCHEON 


Alfheus L. Brown, William T. Gough, Leo- 
pold Stern, Leo Wormser and Frank Sloan, 
and Secretary James H. Noyes. 

An interesting coincidence of the affair 
was the fact that one o’clock on Friday 
when Mr. Karsch and his guests seated 
themselves around the festive board, was 
the exact hour 80 years before when the 
host was born within a few hundred feet of 
where the luncheon was served. Mr. Karsch 
first saw the light of day on the corner of 
Spruce and William Sts., which is only a 
short distance from the Drug and Chemical 
Club. 

At the dinner, Mr, Karsch told some in- 
teresting incidents of his early life and all 
of those present had something to say in 
congratulating Mr. Karsch on his 80th 
birthday. The officers and members of the 
Alliance presented to Mr. Karsch a hand- 
some traveling bag and a leather covered 
flask, as a memento of the occasion. Dur- 
ing the luncheon regrets were read from 
C. C. Champenois, second vice-president; 
M. L. Bowden, third vice-president; and T. 
Edgar Willson, editor of THE JEWELERS’ 
Circuar, 

Bernard Karsch was born on Oct. 26, 
1843, and at the age of two years his parents 
moved to Eighth Ave., where Mr. Karsch 
spent his boyhood days and afterward con- 
ed a successful retail jewelry business 
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in the neighborhood. He received his early 
education in New York and as a young 
man started to learn the jewelry business 
with the old firm of Ball, Black & Co., now 
Black, Starr & Frost, entering that concern 
in 1860. Later he became an apprentice in 
the watchmaking trade and finished his 
apprenticeship in 1868. Mr. Karsch started 
in business for himself in 1869 on Eighth 
Ave. between 41st and 42nd Sts., and always 
remained within a few feet of the old 
location. 

Mr. Karsch continues to be active in the 
jewelry trade and in its organizations par- 
ticularly in the Jewelers Security Alliance 
and the old Jewelers’ League now merged 
into the Order of the Golden Seal. He re- 
tired from business about 13 years ago 
turning it over to his sons who are now con- 
ducting it under the name of Bernard 
Karsch’s Sons. 

In October, 1917, Mr. and Mrs, Karsch 
celebrated their golden wedding anniversary. 
Those present at the dinner and Mr. 
Karsch’s many other friends in the jewelry 
trade are wishing him many more years of 
health and happiness, 








Brock & Co. Celebrate 20th Anniversary 
and Consolidation by Opening New 
Salesroom 


Los ANGELES, Cal., Oct. 24.—Commemo- 
rating their 20th anniversary and also the 
consolidation of the business of S. Nord- 
linger & Sons with their own, Brock & Co. 
on Tuesday formally opened their new sec- 
ond floor salesroom. This floor, reached by 
both elevator and stairway, had been com- 
pletely equipped as a salesroom, particularly 
for silverware, stationery and Rookwood 
pottery. It contains probably the largest dis- 
play of silverware ever seen in a retail 
store on this Coast, comprising more than 
125 feet of wall cases, eight feet high, close- 
ly filled with this ware. In addition, there 
is in other cases the largest display ever 
seen here of Rookwood pottery, for which 
Brock & Co. are the exclusive distributors 
in this section. In the rear is the firm’s 
large stationery ‘department. Large cases 
through the middle of the room are used for 
the display of silver and china tableware on 
white and to show the correct form for such 
service in the home. The entire floor of 
the room is covered with a heavy and costly 
carpet. 

In reference to the opening, a writer for 
the Times says: “The first floor, aglow 
with all that is best in the jeweler’s art, was 
massed with flowers, and guests, as they 
paid their respects and offered their con- 
gratulations, were regaled with soft strains 
of the De Nubila orchestra. Here was no- 
ticeable the wise grouping of gold wares for 
personal use—gifts for men in one location, 
those for women elsewhere, an arrangement 
most helpful in selecting holiday articles. 
Gems and rare gold and jewel creations, de- 
signed and executed by Brock’s, attracted 
attention, among the most lovely being a 
gem diamond of purest white in emerald cut 
and valued at $30,000. The new elongated 
diamond cutting, called bagett, was observed, 
and the mirror cut was conspicuous in sev- 
eral handsome flexible bracelets wherein 
were mounted sapphires, emeralds and onyx, 
with diamonds. Bracelets are, indeed, 
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among the most wished for of jewels for 
women just now and the collection shown 
was notable. 

“It is a fact, of which our city may be 
proud, that the creations of this house are 
sought in many States far removed from the 
Pacific Coast. Although the present quarters 
seem fully adequate for the present, plans 
of the building are such as to make possible 
double the present space as the demand 
arises. It is interesting to know that this 
jewelry establishment is insured with Lloyds 
for $1,000,000. More than 100 persons are 
employed by Brock’s, the workrooms and 
quarters for designing being especially well 
equipped.” 


Death of Elvin L. Douglass 


Concorp, N. H., Oct. 24.—A familiar fig- 
ure on Warren St. has gone, in the death 
of Elvin L. Douglass, Monday afternoon, 
after an illness of 15 days. Although over 
80 years of age, he was punctilious in his 
daily program of 10 hours or more of work 
in his jewelry repair shop on Warren St. 
He was well known for his skill and success 
in the rehabilitation of the grandfather 
clocks and banjo clocks which baffle many 
modern jewelers, and his keen eyesight and 
steady hand were a constant marvel to 
younger men in the same line of work. 

Mr. Douglass was born in Hinesburgh, 
Vt., April 16, 1843, and received his early 
training in the schools of that town, com- 
pleting it at the Hinesburgh Academy. He 
early learned the jeweler’s trade and also 
engaged in general merchandise. He moved 
to Canaan in 1888 and entered the hardware 
business, and seven years later came to Con- 
cord to live. 

In 1904, the home was purchased at 59 
Warren St., where he lived his remaining 
years. The most of this period he has main- 
tained his repair shop at 30!%4 Warren St., 
and there he put in his last full day of work 
the day before he was stricken. 

Mr. Douglass was a member of Patriot 
Lodge No. 33, A. F. & A. M., and was an 
active and devoted adherent of the Baker 
Memorial M. E. Church during his entire 
residence in Concord. 

In 1871, he was married to Phebe M 
Tobey of Hinesburgh, Vt., who survives 
him, together with one son, Gaylord W., who 
is headmaster of Wilbraham Academy, Wil- 
braham, Mass. Mr. and Mrs. Douglass cele- 
brated their 50th wedding anniversary two 
years ago and there was public recognition 
of this event at the Baker Memorial Church. 

The funeral service was held from the 
funeral parlors of Kendall, Foster & Kil- 
kenny, at 8 o’clock last evening, and was in 
charge of Rev. Raymond Huse. Interment 
on Wednesday will be in the family plot in 
the cemetery at Hinesburgh, Vt. 














Lamp shades made of silver mesh are be- 
ing produced by the Mandalian Mfg. Co., of 
North Attleboro, Mass. The shades are un- 
usually beautiful and are admirably suited 
for the interior decoration of homes, clubs, 
ballrooms, hotels, etc., and are produced un- 
der the name of “Silvertone” lamp shades. 
They are being displayed in the showrooms 
of the Will & Baumer Candle Co., Inc., 139 
Madison Ave., New York. The Mandalian 
concern recently received a patent from the 
government covering this ingenious idea. 
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BETTER BUSINESS BUREAU 





Scope of Work to Be Broadened to Include 
Activities in Merchandise Field 
in New York 


Announcement that plans are well under 
way for broadening the work of the Better 
Business Bureau to include activities in the 
merchandise field in New York to begin 
about Jan. 1, has been made by H. J. Ken- 
ner, president of the Bureau. Co-operating 
with the Bureau to this end is a committee 
of merchants headed by Michael Friedsam, 
president of B. Altman & Co. The other 
members of the committee are: Jesse Isidor 
Straus of R. H. Macy & Co., Horace A. 
Saks of Saks & Co., Bernard F. Gimbel of 
Gimbel Bros., Celsus P. Perrie of James 
McCreery & Co., Clarkson Cowl of James 
A. Hearn & Son, Inc., Franklin Simon of 
Franklin Simon & Co., Joseph Ullmann of 
Joseph Ullmann & Co. and John Slater of 
J. & J. Slater. 

“The Bureau’s work will be extended to 
include all classes of mercantile business at 
the request of the merchants themselves,” 
said Mr. Kenner. “The Bureau was organ- 
wed over a year ago by leading financial 
men of the city to abate stock swindling and 
bucketeering evils. It is now in a position 
to take on this new service. The Bureau’s 
work has been endorsed by the Merchants 
Association, the New York State Chamber 
of Commerce, the National Association of 
Manufacturers, the Brooklyn Chamber ot 
Commerce, and various financial and bank- 
ing associations. 

“Toward the budget required for the first 
years work of the Merchandise Section, 
about $20,000 has been pledged by Manhat- 
tan department stores and $5,000 has been 
pledged by officers of the National Associa- 
tion of the Fur Industry. The matter of 
participating in the work has been favor- 
ably considered by the Retail Shoe Dealers 
Association of Greater New York and by 
the executive committee of the Retail Cloth- 
iers and Furnishers Association of New 
York State. Organization committees are 
being formed in these and other groups to 
get membership subscriptions for the Bu- 
reau. Under the auspices of the Brooklyn 
Chamber of Commerce, Brooklyn support 
will be enlisted. 

“The merchandise work to be done by the 
Bureau in New York will be along the same 
lines as the work which has been done for 
years by the Better Business Bureaus in 
Boston, Providence, Washington, Cleveland, 
St. Louis and 30 other principal cities from 
coast to coast.” 

Colonel Friedsam, commenting on the 
Value of the proposed work, said: “Selling 
Practices of any kind which mislead the 
public, undermine confidence in legitimate 
business and constitute the kind of repre- 
sentations with which an honest business 
cannot complete. 

“Accuracy in advertising and selling needs 
to be safeguarded in every possible way by 
the reputable retailer, and wholesaler also, 
in order that public confidence can be in- 
creased. The work planned for the Better 
Business Bureau in the merchandise field 
is of an importance which cannot be over- 
estimated. It will build better business for 
New York and will protect the good name 
of this commercial community. 
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“The Bureau has already demonstrated 
the practical value and the constructive char- 
acter of its activities in the investment field 
under the leadership of such men as: David 
F. Houston, Lewis E. Pierson, Gates W. 
McGarrah, Julius H. Barnes, Herbert S. 
Houston and other men prominent in the 
financial and business life of the city. 
Equally successful service can be rendered 
the merchants of New York and the effort 
is worthy of the moral and financial sup- 
port of every reputable business man.” 

Regarding the scope of the work of the 
Merchandise Section of the Bureau, Mr. 
Kenner said: “It will deal in facts, not 
charges, and in proofs, not opinions. It 
will be fair in recognizing honest intent and 
will not hesitate to denounce persistent 
abuse of public confidence. It will take up 
cases involving its supporters or its non- 
supporters will equal thoroughness and fair- 
ness.” 

Concerning the functions of the Merchan- 
dise Section, Mr. Kenner said: ‘The meth- 
od to be followed by the Merchandise Sec- 
tion is known as scientific research which 
requires reliable, unbiased and complete in- 
formation as a basis for any action to be 
taken. This necessitates the exercise of 
sound business judgment; first, to obtain 
facts by impartial investigation, and then to 
proceed in the interest of the public and on 
behalf of business at large. 

“Members of the Merchandise Section 
will be advised from time to time whether 
their employes are accurate in their sales 
representations or whether they show an 
unfamiliarity with the character of the mer- 
chandise and make misleading statements 
with respect to advertised goods that might 
jeopardize good will. This service will tend 
to lower costs of selling by reducing sales 
resistance. 

“The Merchandise Section will promote 
fair dealing and thereby protect its mem- 
bers against unfair competition, and it will 
endeavor to eradicate the causes that breed 
suspicion in the public mind against business. 
All business suffers from the distrust cre- 
ated by the unscrupulous few. 

“Many bad practices can be eliminated by 
simply pointing them out; to correct other 
abuses, only moral suasioh or an appeal to 
community pride will be required; while in 
some few cases of advertising and selling 
deceptions, the Merchandise Section will act 
in the public interest by recourse to the 
courts on the basis of law enforcement.” 

At a recent meeting of the board of di- 
rectors of the National Jewelers Board of 
Trade the following resolution relative to 
the Better Business Bureau was endorsed: 

“Whereas, The Better Business Bureau 
is conducting a campaign against misleading 
advertising and unfair practices where the 
public is involved in the distribution of mer- 
chandise, and 

“Whereas, The Better Business Bureau 
has asked the co-operation of the jewelry 
industry in this work; 

“RESOLVED, That the Good and Welfare 
Committee of the National Jewelers Board 
of Trade recommends that the work of this 
bureau be endorsed by the Board of Direc- 
tors of the National Jewelers Board of 
Trade; that the formation of such a bureau 
in the Metropolitan District be highly com- 
mended and that the Board urges upon the 
trade in general, hearty co-operation and 
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adequate financial and moral support of such 
a bureau in view of the important work that 
it will be able to do for the benefit of the 
industry.” 








CHECKING UP TAX SALES 





Federal Agents Active in Investigating Re- 
turns of Connecticut Jewelers—State 
Tax Bureau Also Takes a Hand 
Hartrorp, Conn., Oct. 28.—It has been 
reported here that the tax returns of 
jewelry sales in Connecticut, last year, in- 
dicate that the total value of the sales 
amounted to about $4,000,000 and that the 
Government officials have reason to believe 
that jewelry, watches, clocks, precious 
metals and other articles taxable were sold 
to a much greater extent. There is now 
a State-wide campaign among the Internal 
Revenue agents to discover the delinquent 
jewelry tax payers and this has disclosed 
the fact that a large number of dealers who 
handle such articles, outside of the jewelry 
trade, have failed to make any returns 
whatsoever to the Internal Revenue De- 
partment. Even some jewelers are said to 
be remiss in regard to these returns, while 
what others have done so, a check-up of 
their books shows that they have not fully 

reported all the sales of taxable articles. 

According to accounts appearing in the 
daily papers, the work of the agents of the 
Internal Revenue Department, during the 
past week, have shown sales to the extent 
of nearly half a million dollars upon which 
a jewelry tax was not paid. While no in- 
formation can be obtained from the Revenue 
agents or the collectors which would give 
any clue to the delinquent dealers, never- 
theless it is reported that one dealer’s books 
showed sales of $50,000 which had not been 
reported for taxation. Whether this con- 
cern is in or outside of the jewelry trade 
it was impossible to ascertain at this time. 

A careful check-up is now being made on 
all the sales of jewelers and other concerns 
handling jewelry, silverware or any of the 
taxable articles, even in instances where 
the articles comprise a very small or inci- 
dental line carried by the concern. 

There has been an aftermath of the Fed- 
eral campaign to check up jewelry sales 
which is not pleasing, either to the jewelry 
trade or the public. This has been the 
activity of the State authorities to determine 
how much of the jewelry. sold in Connecti- 
cut has escaped State taxation. 

According to an announcement of the 
State Tax Department, watches and jewelry 
valued at $983,053 were listed for local tax- 
ation last year. In view of the fact that 
jewelers and others admitted selling articles 
valued at $4,000,000, the tax authorities be- 


lieve that at least three-fourths of the 
jewelry owned here has escaped State 
assessment. The State law requires that 


jewelry be taxed at its market value and it 
is believed now that the State authorities 
will endeavor to collect a tax on the $3,000,- 
000 worth of property for which no returns 
have been made. 

Between the drive of the Federal agents 
to check up all jewelry sales and the in- 
terest in the State tax officers to collect the 
tax on jewelry owned by Connecticut resi- 
dents, the subject of jewelry taxation is one 
that has been closely brought home. 
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Annual Meeting of N.-E. M. J. & S. A. 





Members and Guests of Association Hear Reports, Elect Officers and 
Enjoy Chicken Dinner 

















ProvipENCE, R. I., Oct. 27.—The annual 
corporation meeting of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association was held this evening at the 
Turks Head Club on the 16th floor of the 
Turks Head building, junction of Weybosset 
and Westminster Sts., this city. There was 
an attendance of upwards of 160, confined 
practically to the membership of the asso- 
ciation. Reports were read, officers elected 
and an entertainment followed an excellent 
chicken dinner, affording an enjoyable as 
well as profitable evening. 

The time of meeting was made 6 o’clock 
so that the gathering might adjourn at an 
early hour in order to accommodate mem- 
bers from the Attleboros, and these arrived 
in goodly numbers early enough to enjoy a 
pleasant half-hour’s informal get-together in 
the club lounge, where they were greeted 
by President Edgar M. Docherty and Mana- 
ger Woodward Booth. 

While the members were taking their 
seats, as well as during the dinner, the Rush- 
ton Sisters’ Orchestra furnished popular and 
classical selections, and for more than an 
hour the diners enjoyed the several courses. 
At the head table were seated President Ed- 
gar M. Docherty, Frank P. Daughaday, 
Charles A. Whiting, Clarence J. Roehr, Ed- 
win Whitney, Morgan W. Rogers, Joseph 
Rioux and Woodward Booth, while the 
members were in groups of four at small 
tete-a-tete tables. 

Among those present were Augustus F. 
Rose, director of the jewelry and silver- 
smithing department of the Rhode Island 
School of Design; Harry Wolcott, president 
of the Manufacturing Jewelers Board of 
Trade; Samuel B. Levy, president of the 
New England Manufacturing Jewelers’ Golf 
Association; Past Presidents Henry G. 
Thresher, George H. Holmes, Everett L. 
Spencer and Harry M. Mays, of the asso- 
ciation; Horace F. Carpenter and Theodore 
W. Foster, two of the original members of 
the organization, the former for many years 
its treasurer; William H. Mason, of THE 
Jeweters’ CircutAr; Arthur W. Davis, of 
the Keystone, and Harry B. Frost, of the 
Manufacturing Jeweler. 

At the conclusion of the dinner, President 
Docherty called the meeting to order and 
in welcoming the members said: “I am glad 
to see so many of the members present, as it 
manifests your interest in the affairs of the 
corporation, and to you I extend most cor- 
dial greetings. Heretofore at the annual 
meetings of the corporation it has been the 
custom to present lengthy reports by the 
chairmen of the several committees and then 
for the president to make a report, making 
an exhaustive review of the association’s ac- 
tivities for the year, the major part of which 
had already been reported by the committee 
Presentations. This year it has been deemed 
wise to make a change and in place of the 
long committee reports, there will only be 
the reading of the minutes of the last annual 
meeting, the presentation of the renorts of 
the secretary and treasurer and a brief re- 


port by the president, summarizing the work 
done by the several committees, which, with 
the election of officers, will constitute the 
business of the evening, unless some mem- 
ber may have something special which he 
may wish to have discussed.” 

The secretary, Morgan W. Rogers, then 
read the minutes of the annual meeting of 
1922, following which Mr. Booth, in the ab- 
sence of the treasurer, Newton P. Hutchi- 
son, read the latter’s report, which has been 
approved by the auditing committee, con- 
sisting of L. J. Roehr, Ellis W. MacAllister 
and William G. Lind. This showed that 
with all bills paid there was a substantial 
balance to the credit of each of the various 
committees. 

Upon recommendation of the nominating 
committee, consisting of Stephen H. Garner, 
Walter E. Ensign, Theodore B. Pierce, Jo- 
seph I*, Rioux and Donald La Stage, which 
was presented on behalf of the committee 
by Mr. Rioux, the following officers were 
elected; the secretary, upon motion of Theo- 
dore W. Foster, casting the ballot for the 
association : 

Vice-presidents for one year—Frank P. 
Daughaday, of the Freeman-Daughaday Co., 
Chartley, Mass.; Clarence J. Roehr, of the 
Bassett Jewelry Co. Providence, and 
Charles A. Whiting, of the Whiting & Davis 
Co., Plainville, Mass. 

Secretary for one year—Morgan W. Rog- 
ers, of Parks Bros. & Rogers, Providence. 

Treasurer for one year—Newton P. 
Hutchison, of Hutchison & Huestis, Inc., 
Providence. 

Directors for three years—Arthur L. Bot- 
tomley, of the F. H. Sadler Co., Attleboro; 
William’ P. Chapin, Jr., of the Chapin & 
Hollister Co., Providence; Edwin H. Cum- 
mings, of the General Chain Co., Provi- 
dence; Joseph Finberg, of the Finberg Mfg. 
Co., Attleboro; Frank M. Graham, of the 
Gorham Mfg. Co., Providence; William G. 
Lind, of the T. W. Lind Co., Providence; 
Andrew Morris, of the C. C. Hudson Co., 
North Attleboro, and Frederick Schwinn, of 
The Robbins Co., Attleboro. 

The newly elected directors, with the re- 
mainder of the Board, will meet within 10 
days, organize and elect a president for the 
ensuing year. 

President Docherty then read his annual 
report, which contained recommendation that 
the annual banquet, revived the past year, 
after a lapse of several years, be again made 
a yearly feature of the association’s activi- 
ties; that the same co-operation that had 
been given in promoting the recent conven- 
tion of the American National Retail Jewel- 
ers’ Association be given for the convention 
of the National Wholesale Jewelers’ Asso- 
ciation which will be held in Providence 
early next Summer; and that the manufac- 


turers give more consideration to training 


apprentices to become skilled workmen, 
either in the jewelry and silversmithing de- 
partment of the Rhode Island School of De- 
sign, or in their own factories. Mr. Doch- 
erty’s report was, in part, as follows: 
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REPORT OF PRESIDENT DOCHERTY 


Gentlemern—After two years of work with the 
other officers and the various committees, I can as- 
sure the stockholders that the value of our organi- 
zation to the industry is very much more evident 
to me than it ever was before, Our association is 
so necessary to the welfare of our industry that 
if, for any reason, it should cease to exist, we 
would as a body of manufacturers with common 
interests be forced through a relentless necessity 
to reorganize or suffer the dire penalty of non-co- 
operation. 

In this brief report I shall touch upon a few 
items of particular moment, leaving other matters 
unmentioned. I wish, however, just now to stress 
the fact that the value of your association is to 
be measured not only by the things that it has 
actually brought to pass, but as truly, the things 
that it has prevented from coming to fruition. So 
thoroughly is this true, that I do not hesitate to 
affirm that the service rendered our members by the 
association in firmly and effectively opposing cer- 
tain propositions which have been advanced, has 
constituted in some instances, the finest and most 
far reaching type of service. 


TARIFF 


At our annual meeting last October the work 
of our Tariff Committee was reported in detail by 
the Chairman of the Committee and by the Man- 
ager. That report followed a long period of ex- 
acting and successful work for our industry car- 
ried to a successful issue with unusual sagacity 
and efficiency. During the twelve months that have 
since intervened, the tariff interests of our in- 
dustry have received the same careful attention as 
heretofore. 

After a tariff bill is enacted into law, litigations 
usually follow to secure for imported merchandise 
the most favorable classifications possible under the 
statute. It therefore becomes necessary to scru- 
tinize with care all protests filed against the duties 
assessed by the Government. As an organization 
and an industry, we have been exceedingly for- 
tunate in the contact we have had and have today 
with the United States Department of Justice, 
through our association manager. While it is 
true that in cases pending before the Board of 
General Appraisers, we, as an association, have 
no official standard, it is also true now, as for the 
last ten years, that the Government welcomes and 
even seeks the co-operation of our representative 
for specialized trade advice and for testimony. 
The value of such a condition and such co-operation 
to our industry is very much greater than can he 
explained in a brief report of this nature. 


STAMPING 

Your association, through its Stamping Com- 
mittee, has done some very valuable work in prepa- 
ration for national legislation revising the National 
Stamping Law. I believe the Committee reflects 
the opinion of our membership at large in the be- 
lief that the welfare of the jewelry trade demands 
a new National Stamping Law. Abuses have arisen 
in the trade which make for unfair competition. 
The inadequacy of the present law makes possible 
unfair practices amounting in some instances to 
actual fraud. 

For several years this association has advocated 
and has worked for a revision of the present stat- 
ute, which, while a milestone in progress at the time 
it was enacted in 1906, has since that time become 
inefficient because of changed trade conditions, 
We want a new law which will be corrective, work- 
able and fair. We want a law that as regards its 
form and phraseology will be reasonably under- 
standable to the industry whose practices it will 
regulate. 

New England jewelers advocate a just and effi- 
cient law that will protect alike consumer, dealer 
and producer. New England does not, we believe, 
desire a statute which, affecting to protect the 
consumer, does in fact impose upon business an 
unnecessary hardship and upon the consuming 
public the necessity of taking an article of inferior 
durability or an article of higher price than is 
desired. Why unnecessarily invade the public’s 
right of commercial franchise? Why legislate out 
of the market less expensive types of merchandise? 

This, then, is the policy of your committee, to 
secure at the earliest possible date a concerted 
effort on the part of the several branches of the 
manufacturing jewelry and silverware industries, 
to introduce into the National Congress a bill re- 
vising the present act. That accomplishment should 
then be followed by the introduction in each of the 
several State Legislatures, bills harmonizing State 
Stamping Acts with the National Law. 

Your committee believes that there should be one 









90 THE JEWELERS’ CIRCULAR October 31, 1923, 


CharlesT Dougherty Colne. Ft 
IMPORTERS 0% PEARLS & PRECIOUS STONES 
7-11 West 45”Street, New York. 


Pearls, Pearl Necklaces 
and Pearl Ropes 


















FREDERICK W. RAUCH 
522 Fifth Ave. New York 
Pearl NecKlaces 
Pearl Ropes Loose Pearls 








Black Pearls dienes 
Fancy Cut Diamonds and Precious Stones 




















PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY | 








3 Maiden Lane New York 



































October 31, 1923. 


samping law—a National Law—applicable to each 
wd every State in the Union; that the manufac- 

in New England, in New York, or in Oregon 
should all do business under the same legal re- 
quirements as regards quality marking. The best 
grvice that our several trade organizations can 
render the trade in connection with stamping is to 
bend their energies and enthusiasms to the accom- 
plishment of this object. 


SCHOOL OF DESIGN 


I feel that this is an appropriate opportunity to 
all your attention once again to the jewelry and 
siversmithing department of the Rhode Island 
School of Design. Our industry at the present 
time has a great asset in this institution. The new 
jewelry building and its equipment are modern in 
all respects, and the management is very desirous of 
making the institution of the largest possible use 
and value to our local industry. There is, however, 
a real problem confronting the school authorities. 
It is a problem which must be solved, or in obedi- 
ence to an unvarying law, the potential asset we 
now have will fade away and the high hopes 
entertained by the farsighted will not be realized. 
The problem is how to get an adequate number of 
students into the school in order that the School 
may turn out skilled labor for our industry. Let 
me state the situation frankly as I understand it 
to exist. 

The building represents an investment of a quar- 
ter of a million, the equipment represents a less, 
but still substantial amount; the student body, 
although representing many States in the Union, 
and even far away India, is still so very far below 
the capacity of the School as to suggest that its 
facilities have not been adequately brought to the 
attention of our manufacturers. A member of 
the physical body that is not used, atrophies. A 
mind that does not function loses its edge and ulti- 
mately falls from its high estate. Economically 
every investment must be made to pay a dividend 
or is esteemed worthless, and the dividend must be 
in proportion to the investment. 

Let us look at the facts. The building adjoining 
the jewelry department is occupied by the Textile 
Department. That building is filled to its capacity. 
There the demand exceeds the supply; and this 
Fall the School authorities have been compelled 
through lack of adequate facilities to deny enroll- 
ment to many who have applied for admission to 
the Textile Department. If usual standards of 
judgment prevail, a situation cannot be allowed to 
continue indefinitely which results in denying voca- 
tional training to those who are seeking it in order 
to conserve opportunity for others who do not 
seek it. In other words, is there not a possibility 
that unless the building and facilities of the jewelry 
department are used to turn out trained jewelers, 
they will be used to turn out trained textile 
workers ? 

Your assuciation is endeavoring to bring the op- 
portunities of the situation to the attention of the 
industry. With this object in view, on two recent 
occasions the factory superintendents of our mem- 
bers have been invited to a lunch or a supper served 
at the school. On these occasions the claims of the 
institution for support have been brought to the 
attention of those present and the school has been 
thrown open for inspection. At a recent supper, 
a committee of seven factory superintendents was 
chosen by these gentlemen for the purpose of bring- 
ing in a report to the next supper and meeting, in- 
corporating their judgment as to what can be done 
to assist in making the school a greater producer 
of skilled jewelry and silverware craftsmen. 

One of the needs of our industry is for a de- 

velopment of the apprenticeship system. Unless 
some effective measures are adopted for the train- 
ing of efficient jewelry workers, the time is com- 
ing when out New England industry will suffer 
more than it ever has thus far, for labor necessary 
to the production of wares which have made this 
the greatest jewelry centre in America. 
_ What are we, as practical men who can look 
into the future, going to do about it? What are 
we doing about it? How many apprentices have 
cach of us in our shops? 

I speak not for the School of Design for the 
sake of the school, but for the sake of our indus- 
try. It requires no prophetic insight to perceive 
that unless new and trained labor is brought into 
the industry we will suffer and suffer grieviously 
from anaemia of the pernicious variety. 

I earnestly recommend that our members care- 
ully investigate the facilities furnished by the 
School of Design in training apprentices. If the 
Courses offered there meet with your approval, 
Support the institution. If the work that the school 
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is doing does not elicit your commendation, then 
for your own sake and for the sake of the industry, 
train apprentices in your shops. But let us have 
more apprentices. 


ANNUAL BANQUET 

Turning for the moment from the more serious 
and constructive features of our work of the past 
year, it is with pleasure that I remind you that 
during the year that terminates tonight, our asso- 
ciation had a banquet which was notable for excel- 
lence in all respects. The revival of the custom 
of an annual association banquet has, I am sure, 
the approval of our membership at large. Such 
events make for good fellowship and _ stimulate 
interest in the organization. The Providence-Bilt- 
more Hotel supplies a long recognized need of a 
suitable environment for a banquet of tone and 
character. Many messages of commendation were 
received by our efficient banquet committee, and 
I trust that hereafter the association banquet will 
be an annual affair. 

CONVENTIONS 

The 1923 convention of the American National 
Retail Jewelers’ Association is a thing of the past. 
That it was of benefit to our industry because 
held in New England, none will deny. To describe 
or discuss the convention here tonight would be 
to be guilty of a “Twice Told Tale.” Therefore 
I ask our members to look forward to the conven- 
tion of the National Wholesalue Jewelers Asso- 
ciation, which will be held in Providence during 
the latter part of May or the early days of June. 

The reputation of our own association for con- 
vention hospitality and co-operation will not, I am 
confident, be allowed to diminish. The wholesale 
jewelers are the direct customers of most of our 
members, and will, beyond doubt, be cordially 
received when they assemble in Providence. 

Our assistance has already been solicited in the 
effort to make the 1924 convention of the whole- 
sale jewelers the most successful and the most 
largely attended ever held by that branch of the 
trade. I view the situation as an opportunity for 
the New England Manufacturing Jewelers and 
Silversmiths Association to serve its friends and its 
own members. The task will not be as great as 
the convention job of 1923, but it should be ap- 
proached with the same will to succeed, and carried 
through with the same efficiency of organization as 
was in evidence last Spring and Summer. 

Thus briefly have I touched upon certain of the 
activities of our association. Suggestiveness rather 
than comprehensiveness has been my object. There 
is one more suggestion, however, which I desire 
Our work is of such 
a character as to merit the moral and financial 
support of every reputable member of our indus- 
try in this region. With a larger income the asso- 
ciation could, with advantage to its members, pursue 
lines of work which its present financial status 
does not permit us to attempt. There are non- 
member concerns which should be with us, but 
which could really be enrolled if our membership 
as a whole would help in the good work of bringing 
into the membership those concerns not now be- 
longing. Nothing but the most rigid economy by 
the manager of your association in the conduct of 
your affairs has made possible the returns you 
have received. 


The reading of the president’s report com- 
pleting the stated business of the evening 
and there being no special matters intro- 
duced by the members, President Docherty 
announced that it had been arranged to have 
an address by F. Wesley Phelps, of Seattle, 
Wash., the eminent authority on economic 
problems, but owing to serious illness of 
Mrs. Phelps, he had been obliged to cancel 
his engagements in the east and return to his 
home. As a substitute, however, Edwin 
Whitney, an entertainer from Boston, had 
been secured and for more than an hour he 
kept the attention of his auditors by his 
stories and impersonations. 


Heard at the Tables 


Page Frank Farnham. He disappeared while 
the president was reading his report. 
* * * 
Gregor Krichbaum said he favored Saturday 
night banquets ‘cause all he got at home is baked 
beans. 
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George Holmes arrived late, but was in time to 
greet old associates before they got away. 
; ; * * @ 


Del Place had to leave early to fill another en- 
gagement several miles out in the country. 
* 2@# @ 

Alfred K. Potter, Frank M. Graham and H. C, 
Hoyt composed the trio from the Gorham Mfg. Co. 
* — * 

Frank Budlong thought he had found a pearl in 
one of his oysters, but it proved to be only a piece 
of shell. 


* * * 


“golf,” and immediately Sam 
Sam had rather play golf 


Some one said 
Levy was all attention. 
than eat. 

7 * a 

When asked how business is, George Steere re- 
plied “this is no place to talk shop.” George is an 
old campaigner. 

a + * 

Despite his 81 years, Horace Carpenter was one 
of the youngest of those present. His reminiscences 
were entertaining. 

* * * 

The Attleboro contigent came early and stayed 
till the end. Nothing is ever missed by these hale 
fellows well met. 

7 * * 

Archie Silverman, smiling, perambulated among 
the diners extending the glad hand and passing the 
pleasant greeting. 

* + 

The president’s recommendation for the con 
tinuance of the annual banquet struck an approv- 
ing chord with the crowd. 


* * 


Vic King was right at home at the press table. 
He said he didn’t have his appetite with him, but 
he liked to see others enjoy their eats. 

* _ * 

Stanley Lyons was very much disturbed by the 
statement in tonight’s papers that he was a “happy 
father.”” He says his youngest is two years old. 

* * * 

Theodore W. Foster told those at his table how 
delighted he always is to meet the jewelers on 
such occasion. T. W. has attended a lot of them. 

* * * 

Ellis MacAllister told some marvellous stories 
about his recent fishing trip in Maine. The tro- 
phies on the club room walls had nothing on Ellis. 

* * * 

When Frank Daughaday asked George Baker if 
he was gaining in weight, the latter replied he 
hadn’t gained a pennyweight, which was pretty 
good from a refiner. 

* * * 

Harry Wolcott and Fred Ballou occupied a 
table conspicuously in the centre of the dining 
hall, and caused many a smile by the apparently 
serious conversation they were having. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Oct. 27, 1923 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. ..$1,812,888.29 
92,717.12 


ee 


Gold bars paid depositors............ 


$1,905,605.41 





Total 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 
Ce eo haencdadedoardsanacesiaaeen $310,365.97 
CER o adkessdwedianeseRaareentes 270,544.85 
Be ick sions Canna enedastandes 524,472.29 
CR Oe ei hiccncaweneccsedivareseas 476,361.58 
CE i. 5. cs es wiw Meena mae as 149,864.91 
NS? kia siscnaccawiea ceepnales 81,278.69 


$1,812,888.29 








The Kay Jewelry Co., Baltimore, Md., has 
opened another chain store at 7 W. Lexing- 
ton St., in charge of S. J. Ross. 
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| Artificial Pearl Necklaces ||. 
Made and Sold in Europe for 15 years—A Superior Reproduction ° 

e w 

direct from France 3 

| ALSO | Bee 
Earrings, Sautoirs, Scarf Pins and Bracelets | 2 
Hand Made 18 K. White Gold Mountings with our artificial pearls | | Ch 


Worthy of a place among gems 


GATTLE & HUNTER || 





576 Fifth Avenue, New York | i 
IMPORTERS OF | kt 


Pearls, Diamonds and Other Precious Stones : 








a+ ‘ 


Che “Old Mine Diamond House” 3 
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The same “Old Mine Diamond Gouse”’ 
at the same old stand, in the same old busi- 
ness of buying and selling Diamonds for Cash. 


Our Prices Meet Present Values 


Cuas. S. Crossman & Co. 


I 3 MAIDEN LANE Our Forty-Third Year in Business NEW YORK 
a 
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\RRESTED ON THEFT CHARGE 





glesman for Baltimore Concern Accused 
of Robbing Employers and Is Held 
for the Grand Jury 


BALTIMORE, Md., Oct. 27.—Although he 
gd systematically robbed his employers for 
gonths, discovery of the thefts charged 
ggainst him were not made until Arthur 
¢ Webb, jewelry salesman, was arrested 
ty Detectives Sergeants F, P. Coleman and 
\. J, Dunn, Webb was arrested Wednes- 
y after disposing of new, high-grade 
iwelry in a pawnshop here. For several 
vars and until the day of his arrest, he 
yas employed by the J. S. MacDonald Co., 
12 N. Charles St. The MacDonald store 
is one of the most exclusive shops on 
Charles St. 

According to Detective Captain Charles 
H. Burns, Webb confessed to stealing 
jewelry valued at approximately $3,000 
fom the MacDonald firm during the past 
four months, The old story of a modest 
lary and betting on horse races was un- 
folded by Webb when the police asked 
him why he had robbed his employers. The 
arrest of Webb further demonstrated the 
dicacy of a system of pawnshop supervi- 
sion inaugurated by Captain Burns for the 
detection of thefts. 

Members of the MacDonald firm had no 
knowledge of the looting of their stock 
until they were informed of Webb’s arrest 
by the police. Detectives Dunn and Cole- 
man received information that articles of 
jewelry were being pawned daily by a man 
who gave various names and fictitious ad- 
dresses. An investigation was made and 
pawnbrokers were directed to notify the 
detective bureau on the reappearance of the 
man. 

After he was trapped Webb was brought 
to police headquarters. A score of pawn- 
tickets were recovered by detectives indicat- 
ing that Webb had obtained nearly $1,800 
on the articles which he had filched from 
the stock in the store where he was em- 
ployed. Practically all of the jewelry has 
been recovered by detectives and the jewelry 
frm will sustain no loss, it is said. Ar- 
raigned before Magistrate Paul Johannsen 
n Western Police Court, Webb was held 
in $2,500 bail for grand jury action. 








GET LOOT WORTH $2,000 


Thieves Force Heavy Oak Door but Do Not 
Attempt to Open Safe 

Duevour, Ia., Oct. 24.—Jewelry valued 
at $2,000 was stolen from the Berg-Arduser 
Co. jewelry store at 577 Main St., by thieves 
who forced the lock on the heavy oak front 
door, carly yesterday morning. Rings, 
watches and other articles of jewelry were 
taken from the show cases and windows. 
The burglars, however, missed several val- 
uable pieces of jewelry and silverware and 
no attempt was made to open the safe where 
diamonds and other costly articles are kept. 

Several men suspected of implication in 
the robbery were arrested. The robbery 
was discovered shortly after 7 A. M., when 
aclerk arrived at the store. He found the 
front door open and immediately notified 
one of the owners. The police were called 
and a check up of the stock made to deter- 
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mine what was stolen. Everything that was 
stolen was taken from the front part of the 
store where no lights were burning. 

The thieves left just one small necklace 
valued at $20 in one case. The other neck- 
laces in this case were valued at about $900. 
From another case they took a number of 
watch fobs bearing emblems of various fra- 
ternal and religious societies and some lodge 
pins. The firm, it was stated, carries burg- 
lary insurance. 








AUCTION ORDINANCE 





Norfolk Jewelers Succeed in Having City 
Council Adopt Legislation Regulat- 
ing Auction Sales 


NorFoLk, Va., Oct. 27.—Jewelers of Nor- 
folk believe they have at last won their fight 
which has extended over a several years 
period against the fly-by-night auction 
jeweler. Norfolk city council on Tuesday 
passed on second reading and adoption an 
ordinance regulating all auction sales and 
prohibiting the sale of jewelry, diamonds, 
watches, clocks, silverware, Oriental rugs, 
etc., after 6 p. M. and before 8 a. M. 

The ordinance requires that auctioneers 
shall be licensed and that bond of $1,000 
shall be given by each for faithful observ- 
ance of the provisions of the ordinance. 
Penalty provided for violation of any pro- 
visions of the ordinance is a fine, ranging 
from $25 to $100. The ordinance adopted 
here at the instance of the Retail Merchants’ 
Association on suggestion of the retail 
jewelers in the association is modeled closely 
along the lines of the Roanoke, Va., ordi- 
nance, which was sustained by the Supreme 
Court of Appeals of Virginia, to which auc- 
tioneers fighting the ordinance carried their 
cases after they had been penalized under 
the law. 

The ordinance effective in Roanoke and 
held by the State court as constitutional will 
have the effect of stopping the practice 
which has prevailed here for a number of 
years past, and jewelers who open stores 
in selling seasons preceding Christmas, or 
the June weddings, or commencement sea- 
sons, for the purpose of selling gift goods 
and other jewelry at night auction sales, 
will soon be a thing of the past. The ordi- 
nance as adopted is as follows: 

BE IT ORDAINED by the Council of the City 
of Norfolk: 

Section 1. That Section 538 of the Norfolk City 
Code, 1920, be amended and reordained so as to 
read as follows: ; 

“Sec, 538. Regulations Governing Auctioneers. 

“(1) Application for Licenses. Before an auc- 
tioneer shall obtain a license, he shall make a writ- 
ten application to the City Manager, stating his 
name, place of residence, and place of business, and 
shall file therewith a bond, with surety or sureties 
to be approved by the City Manager, in the penaity 
of $1,000.00, for the faithful observance of the pro- 
visions of this section. If the City Manager shall 
be satisfied of the good character of the applicant, 
he shall grant the application. If the City Manager 
shall grant the application, then the applicant shall 
obtain a license as provided by law, but if the 
City Manager shall not grant the application, then 
no license shall be issued to such applicantt. 

(2) Penalty for Not Having License. Any 
person who shall sell or offer to sell at public auc- 
tion in this city, any personal property of any 
kind, whatever, except under and by virtue of legal 
process, or under and by virtue of a mortgage or 
a deed of trust, without first having obtained a 
license therefor, shall be fined not less than twenty- 
five dollars ($25.00), nor more than one hundred 
($100.00) dollars for each offense. 
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**(3) Misrepresentation. Any auctioneer of per- 
sonal property who shall knowingly or negligently 
misrepresent the quality of any article at any auc- 
tion sale shall be fined not less than twenty-five 
($25.00) dollars, nor more than one hundred dol- 
lars ($100.00), and upon conviction of the second 
offense, his license shall be revoked and another 
such license shall not be issued to him within one 
year. 

“(4) Substitution. Any auctioneer of personal 
property who shall offer for sale at public auction 
any article, and induce its purchase by any bidder, 
and who shall thereafter substitute any article in 
lieu of that offered to and purchased by the bidder, 
shali be fined not less than twenty-five dollars 
($25.00), nor more than one hundred dollars 
($100.00) for each offense, and, upon conviction of 
the second offense, his license shall be revoked. 

“($) False Statements. Any auctioneer of per- 
sonal property who shall, with intent to induce any 
person to purchase the same, make any false repre- 
sentation or statement as to the ownership of, 
character, or quality of the property offered for 
sale, or as to the property or circumstances of the 
owner or pretended owner of such property, shall 
be fined not less than twenty-five dollars ($25.00) 
nor more than one hundred dollars ($100.00) for 
each offense, and upon conviction of the second 
offense, the license of such auctioneer shall be re- 
voked. 

“(6) Whoever sells or offers for sale by auc- 
tion, or advertises for sale any goods, wares or mer- 
chandise, falsely representing or pretending that 
such goods, wares or merchandise are in whole or 
in part a bankrupt or insolvent stock, or damaged 
goods, or goods saved from fire, or makes any false 
statements as to the purchase, history, or character 
of such goods, wares or merchandise, shall be 
punished by a fine of not less than twenty-five 
dollars ($25.00) nor more than one hundred dollars 
($100.00), and upon conviction of a second offense, 
the license of such auctioneer shall be revoked. 

(7) No person, firm or corporation shall sell 
or offer for sale in the City of Norfolk, by auction, 
a stock of merchandise which by advertisement, 
sign, postal, or otherwise, such person, firm or 
corporation advertises, or represents, or states as 
being of or any part of goods belonging to or kept 
in the business of another person, firm or corpora- 
tion, without having filed in the office of the City 
Clerk of the City of Norfolk an inventory of such 
stock of merchandise, duly supported by affidavit, 
setting up the quantity, quality, kind or grade of 
each item thereof. To such inventory there shall 
be attached an affidavit that such inventory is in all 
respects true and correct. In the case of an in- 
dividual, such affidavit shall be made by him as 
such; in the case of a firm, it shall be made by one 
of the partners; and in the case of a corporation, 
it shall be made by the president, or general mana- 
ger, or secretary and treasurer. Such inventory 
and affidavit, when so made, shall be kept on file 
as a part of his public records by the City Clerk. 

“(8) Definition of Auction. Selling at auction 
under this section shall mean the offering for sale 
or selling of personal property to the highest bidder; 
or offering for sale or selling of such property by 
the method known as ‘down hill selling.’ By ‘down 
hill selling’ is meant the first offering of an article 
at a higher price and then offering the same at 
successive lower prices until a bidder is secured. 

(9) Hours. No person or persons conducting 
the business of selling diamonds, watches, clocks, 
jewelry, silverware, Oriental rugs, or such like ar- 
ticles, at public auction, shall conduct such business 
between the hours of 6:00 P. M. and 8:00 A. M. 

“(10) Penalty. Any person, firm or corpora- 
tion violating any of the provisions of sub-sections 
7, 8 and 9 shall be fined not less than twenty-five 
dollars ($25.00) nor more than one hundred dollars 
($100.00) for each offense.” 

Section 2. That this Ordinance shall be in effect 
from and after thirty days from its passage. 

Adopted by the Council October 23, 1923. 

In effect November 22, 1923. 

ALBERT L. ROPER, 
Teste: President of the Council. 
R. E. STEED, 
City Clerk. 








In the Oct. 11 issue of Printers’ Ink ap- 
peared a three-page article on the general 
advertising campaign of the Towle Mfg. 
Co., silversmiths, Newburyport, Mass., high- 
ly commending the manner in which this 
campaign was conducted. 
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Henry E. Qepenheimer & Co. 





9-11 Maiden Lane, New York 


Importers and Cutters of 


DIAMONDS 





Importers of 


| PEARLS AND PEARL NECKLACES 


Loose Pearls for Enlarging 














MAZER ENERGY! 


Our Diamond Mounted, single stone Rings and Loose Dia- 
monds,—now being shown on the road by Mr. Joseph Mazer, Mr. 
Max Hirsch and Mr. Herbert Kohn—are the best values to be 
obtained. We are in position to care for the progressive jobber. 


JOSEPH MAZER CO., INC. 


DIAMONDS 
170 BROADWAY -i- -i- NEW YORK 
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Samuel Lenkowsky & Son 
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Importers of DIAMONDS : B 








Squares, Emerald cut and Marquise Diamonds always on hand. 






170 Broadway, New York 


(Suite 306-307) 
AMSTERDAM, 9 Tulpstraat PARIS, 12 Rue de la Victoire ANTWERP, 76 Rue du Pelican 
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10 EXTEND USE OF SILVER 





juerior Department Orders Survey to Find 
New Lines of Manufacture for 
the White Metal 


Wasnincton, D. C., Oct. 29.—Secretary 
g the Interior Work today asked the Bu- 
wai of Mines to make a preliminary survey 
of possible new uses for silver in commerce 
giindustry. If the preliminary study looks 
gficiently promising, it was stated, definite 
esearch may be undertaken. 

With the decrease in the demand for sil- 
ver for monetary purposes following the ex- 
giration of the Pittman Act, silver producers 
ae being faced with the necessity of finding 
yw markets for their metal, Secretary 
Work has pointed out, and this new study 
tgs been ordered for the particular purpose 
of determining where the use of silver might 
ye introduced into hitherto unsuspected 
ids. It is expected that the Bureau of 
Mines will submit a preliminary report to 
Seretary Work within a few days. 

“In connection with the present interest in 
8 te future of silver, it has occurred to me 
that a careful study might show important 
jedds for increased use of the metal in com- 
merce and industry,” Secretary Work wrote 
in his letter to the Bureau of Mines. “If a 
wficient use to offset the decrease in its 
demand for monetary purposes can be found, 
it will be of large national importance. May 
it not be substituted to advantage for other 
metals or materials in certain uses? What 
other possibilities exist? The United States 
tas long been the premier producer of silver, 
ad if there are any such undeveloped fields 
for its utilization it would seem proper that 
this country take the lead in discovering and 
exploiting them. 

“Please have some member of the Bureau 
saff make a preliminary survey of the field 
and report to me whether it looks sufficiently 
promising to warrant definite research being 
undertaken,” 











U. §. Silver Producers Organize Association 
to Dominate the Market 


In the announcement last week that the 
Silver Producers’ Association had _ been 
formed with an executive personnel embrac- 
ing 12 of the largest silver producing com- 
yanies in this country, the financial com- 
munity saw the first step in an attempt on 
the part of American interests to cause the 
transfer of the world’s premier silver mar- 
«et from London to New York. 

With the object of establishing improved 
Agencies for the sales and distribution of 
American silver production the association 
"a been organized with a charter member- 
ship representing more than two-thirds of 
the world’s silver output which is taken 
‘om mines in this country. 

If recent cable dispatches are interpreted 
‘orrectly, said the New York Herald last 
Wek, British interests see in the American 
Tove in the silver producing industry a step 
‘amst London’s supremacy in the silver 
-~ silver exchange markets, the loss of 
"nich would adversely affect Britain’s trade 
the Far East. 

¢ Silver Producers’ Association will be 
ed by C. F. Kelley, president of the 
Copper Mining Co., and its mem- 
include Charles Bocking, general 


bers. will 
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manager of the Butte & Superior Mining 
Co.; Dr. C. A. Holder, president of the 


Asia Banking Corporation; John Hays 
Hammond, mining engineer and financier ; 
F. H. Brownell, vice-president of the Amer- 
ican Smelting and Refining Co.; Frederick 
Carroll, vice-president and general manager 
of the Atlas Mining & Milling Co.; Alfred 
Harrell, president of the California Rand 
Co.; E. J. Raddatz, president of the Tintic 
Standard Mining Co.; F. Y. Robertson, 
vice-president of the United States Smelting 
and Refining Co., and R. E, Tally, general 
manager of the United Verde Mining Co. 








Jewelry Crafts Association Working for 
New Ordinance Covering Use of 
Torches in New York Manufac- 
turing Jewelry Plants 

Efforts are being made by ‘the Jewelry 
Crafts Association to have a new ordinance 
introduced in New York, regulating the 
issuance of certificates of fitness permits for 
operators using torches in  manufac- 
turing jewelry establishments. The 
ordinance now in effect makes it necessary 
for each individual operating such a torch 
to obtain a certificate of fitness permit but 
the Crafts Association is working to have 
this regulaticn changed and to introduce a 
new ordinance similar to the one which 
prevailed in 1917, requiring only the owner 
of the shop where torches are used to pro- 
cure a permit. 

Before 1917, the ordinance, in substance, 
provided that workmen operating the indi- 
vidual torches under the supervision of a 
man holding a certificate of fitness permit 
to operate the large tank and the large 
torch, were not required to get out an indi- 
vidual permit. In 1917, this ordinance was 
changed to read that all the men operating 
oxygen torches must have certificate of fit- 
ness permits. 

According to Robert Tipping, secretary of 
the Jewelry Crafts Association, a good 
many jewelers have been visited by in- 
spectors from the fire department and have 
received notice that all the men using such 
torches must comply with the ordinance. 
In some. cases, the jewelers have neglected 
to pay any attention to these notices and 
consequently have been sued and fined and 
otherwise suffered for such neglect. 

In speaking to a JEWELERS’ CIRCULAR re- 
porter Mr. Tipping said: “In the cases 
where notice of violation has been served, 
an appeal may be taken from the ruling 
of the department to the Board of Appeals. 
The Jewelry Crafts Association has given 
very valuable service to its members in this 
respect and has appealed a good number 
of cases, the appeals being granted in every 
case so far. The Board of Appeals has 
consistently granted the appeals taken up by 
the Jewelry Crafts Association in view of 
the facts submitted in their briefs and on 
condition that the men operating the large 
tank and the large torch have and continue 
to have a certificate of fitness permit. 

“However, these rulings apply only to each 
individual case. If you are unfortunate 
enough to have a notice of violation of this 
ordinance served upon you, it must be ap- 
pealed from as the rulings in the previous 
cases do not establish a precedent for sub- 
sequent cases of like character.” 

Any one receiving a violation order from 
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the fire inspector should apply to the 
Jewelry Crafts Association, where they will 
be given instructions as to just how to 
proceed. This applies to non-members as 
well as members. 








TAKES HIS OWN LIFE 





Springville, N. Y. Jeweler Slashes His 

Wrists and Dies from Loss of Blood 

After Being Removed to a Hospital 

BurraLo, N. Y., Oct. 29.—Believed to 
have been despondent because of ill-health, 
Robert W. Sutton, 65 years old, proprietor 
of a jewelry store at 198 Main St., Spring- 
ville, N. Y., ended his life on Saturday by 
slashing both wrists with a razor. He was 
found in his apartments in the rear of the 
store by a customer and his two small 
daughters. He died in his home an hour 
after he had been found. Medical Ex- 
aminer Danser, who was summoned from 
Buffalo, issued a certificate of death by 
suicide. 

Dr. Danser said that the jeweler’s wife 
had left several days ago on a visit to Olean, 
where she had relatives, leaving two chil- 
dren, Margaret, 15 years old, and Alberta, 
nine years old, with their father. 

Shortly after noon on Saturday Mrs. Ar- 
thur Mahl, a resident of Springville, stepped 
into the jewelry store to make a purchase. 
She heard groans coming from the rooms 
in the rear and became frightened. Run- 
ning to the street she summoned the jewel- 
er’s children, playing nearby, and they in- 
vestigated. 

Sutton had locked himself in the bath- 
room before committing the deed. Mrs. 
Mahl and the children were unable to open 
the door and they called to neighbors. The 
door was battered in and Sutton was found 
lying on the floor in a pool of blood from 
two deep wounds in his wrists. 

Dr. Fowler, who lives only a short dis- 
tance from the store, was called and ad- 
ministered first aid. Sutton was not re- 
moved to a hospital. He had lost such a 
quantity of blood that it was impossible to 
save his life, the physician stated. Neigh- 
bors informed Dr. Danser that the man had 
been in ill-health for some time. He had 
often appeared melancholy around the store, 
they said. 

Mr. Sutton’s identification with the 
jewelry business covers a period of approxi- 
mately 30 years. Prior to moving to 
Springville about 20 years ago, he had a 
retail jewelry store in Addison. He was 
well known in the Buffalo wholesale trade, 
upon which he has called frequently for 
many years. Those who knew him best, 
while always finding Mr. Sutton somewhat 
eccentric, were surprised to hear of his rash 
act. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U.S.Gov’'t NewYork 
Date Oficial Assay Bars Official 
Sa ee 314% 66 63% 
OMS BAe sidcierne 31% 66% 63% 
3 oe. 31% 65% 63% 
Ci BA vccccc 3145 66% 63% 
eee 3145 66% 63% 
a. a 32 66% 63% 
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HELD ON LARCENY CHARGE 





Alleged “Pennyweighter” and Woman Claim- 
ing to Be His Wife Arrested by 
Albany, N. Y., Police After 
Stolen Pins Are Found. 


Aupany, N. Y., Oct. 27.—Arthur Gon- 
sales, 35 years old, alleged to be a “penny- 
weighter,” and a woman claiming to be his 
wife, known as “Spanish Theresa,” are held 
by the Albany police on the charge of grand 
larceny, second degree, for the alleged theft 
of six platinum pins from the jewelry store 
of John Fuhrman, 95 N. Pearl St. 

Mr. Fuhrman reported that Tuesday, Oct. 
23,a man and woman who he has identified 
as the accused pair came into his store and 
looked at some rings and while he was 
waiting on another customer they walked 
out without making a purchase. Later he 
discovered that the six pins in a closed glass 
case back of the counter were missing. He 
believes that a hook on the end of a stick 
must have been used to obtain the pins from 
the case. 

The pins were found in the jewelry store 
of Harris Paul, 99 S. Pearl St., by the 
police, who said he paid a man he later 
identified as Gonzales $60 for them. Gon- 
ales was arrested in Albany three years 
ago with Joseph Lewis, charged with the 
theft of watch chains from the store of 
Berner Brothers, but Lewis took thé entire 
blame and Gonzales was released. 

The Albany police have learned that Gon- 
zales was arrested in New Haven, Conn., 
Aug. 31, 1920, for grand larceny and has 
been twice convicted in New York city, re- 
ceiving a suspended sentence on one occasion 
and fined $50 for another charge. He was 
found working in a pool recom and the 
woman claimed she had been living with 
him for the past three years. 








$40,000 GEM HAUL REPORTED 





Two Bandits Take Contents of Fifteen 
Trays from Kansas City Concern 


Kansas City, Mo., Oct. 25.—Two bandits 
about 8 o'clock yesterday held up two em- 
ployes of the Diamant Jewelry Co., 904 
Main St., and forced them to open the safe. 
The thieves escaped with 15 trays of 
diamonds, 

The loss will be about $40,000, Sam Dia- 
mant, owner of the store, estimated. Insur- 
4 for a $15,000 loss was carried, Diamant 
said, 

The bandits knew where to look for the 
diamonds. No other jewelry was taken. It 
is believed two accomplices waited in a 
motor car in front of the store. 

; Max Binkowitz, manager, soon after open- 
ing the store, waited on a well-dressed man 


about 30 years old. The man took a chain , 


into the store to have it repaired. When 
the chain was returned to him yesterday 
Morning he asked Binkowitz: 

“What kind of a charm can you put on 
this chain >” 

Binkowitz leaned over to inspect the chain 
and just then the man thrust a revolver 
toward Binkowitz’s face. Binkowitz was 
forced to the rear of the store. The second 

ndit entered with revolver drawn. He 
seized Louis Tenenbaum, a clerk, by the 
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coat and thrust a revolver to his side. 
Tenenbaum was also forced to go to the 
rear of the store. Then the bandit locked 
the front door. 

Jewelry cases line both sides of the store. 
In the rear is a frosted glass cage. Two 
small windows, covered by iron bars, are 
in this cage. 

Two safes are inside the glass cage. One 
safe is about 10 feet high and the other is 
smaller. The bandits forced Binkowitz and 
Tenenbaum into the cage and told Kinko- 
witz to open both safes. 

The store manager fumbled with the com- 
bination and the bandit struck him on the 
head with a revolver, Binkowitz succeeded 
in opening the safe door and was forced 
to lie face downward on the floor alongside 
Tenenbaum. 

All the diamonds were mounted stones and 
on cards, They were in velvet trays and 
the trays were in compartments of the safe. 

The bandits poured the diamonds out of 
the trays into a black leather bag taken from 
the stock. When they had completed their 
work the bandits locked Tenenbaum and 
Binkowitz in a fur room in the rear of the 
store. 

Ellen Else, negro porter, entered the store 
10 minutes later and released the men. 








BIG ROBBERY REPORTED 





Room of Traveling Salesman for New York 
Concern Rifled and Gems and 
Jewelry Taken 


CINCINNATI, O., Oct. 30.—The trunks and 
sample cases of Ernest E. Strauss, travel- 
ing representative for Chaifetz & Zolotar, 
102 Fulton St., and for Bernard West, 171 
Broadway, New York, were rifled of jewelry 
and diamonds, said to be: worth $75,000, in 
the Sinton Hotel shortly before midnight 
last night. Mr. Strauss travels from Chi- 
cago for both concerns. He has an office at 
159 N. State St. in Chicago. 

Mr. Strauss reached Cincinnati from In- 
dianapolis about 9 o’clock last night and 
then went out with some friends. He re- 
turned just before midnight and found the 
door of his room stahding open. Upon 
walking into the room he found his clothes 
scattered around the place and his trunk 
and sample cases smashed open and rifled. 
A piece of a “jimmy” was found under the 
bed by detectives, who also discovered an 
open window. 

This robbery is said to be one of the 
biggest jewelry thefts ever reported in Cin- 
cinnati. The loot consisted mostly of plati- 
num and white gold mountings and platinum 
mounted jewelry. 





Word reached New York yesterday 
(Tuesday) morning of the robbery in Cin- 
cinnati, O., on Monday night of Ernest E. 
Strauss, representative of Chaifetz & Zolo- 
tar, 102 Fulton St., and Bernard West, 171 
Broadway. At both offices a JEWELERS’ 
CIRCULAR reporter was told that no informa- 
tion other than the fact that Mr. Strauss 
had been robbed had been received from 
Cincinnati. 

For two years he has represented the 
Fulton St. concern and at the time of the 
robbery was carrying platinum mountings 
and platinum diamond mounted jewelry. 
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Just what the loss will amount to the firm 
was unable to determine until more particu- 
lars are received. 

Mr. West, for whom Mr. Strauss has 
traveled for about one year, was also unable 
to estimate the loss, At the time of the 
robbery, Mr. West stated, he knew his 
representative was carrying his sample line 
and some stock of white gold mountings. 








BUFFALO 24 KARAT CLUB 


Board of Directors Holds Meeting and 
President Appoints Standing Committees 


Burra_o, N, Y., Oct. 29.—Several recom- 
mendations made by the officers, designed to 
make the organization more beneficial to the 
jewelry trade and to stimulate interest in the 
club, were adopted at the first meeting of 
the newly elected board of directors of the 
24-Karat Club of Buffalo, held at the 
Lafayette Hotel at 12.30 on Oct. 26. 

Among the resolutions which found in- 
stant favor with the directorate was that 
which called for a meeting of that body 
on the last Friday of each month at the 
present meeting place, in conjunction with 
a luncheon. In future every committee and 
officer from whom a report is expected will 
be asked to present it personally or in writ- 
ing at board meetings, 

Activities of the club will be kept before 
the membership through periodical letters 
sent out by the president. This is in line 
with the suggestion left behind by the retir- 
ing president, Arthur J. Block, who be- 
lieved a monthly bulletin would keep the 
members’ interest in the club at a high 
pitch. 

The trade interests’ committee is asked to 
consider and report at the November meet- 
ing the feasibility of a jewelers’ publicity 
campaign. At the same meeting the social 
relations committee will be asked to submit 
recommendations for a January banquet or 
something similar, 

The following committees, appointed by 
President Ralph Smith, were approved by 
the board of directors: 

Membership: W. G. Woodward, chair- 
man; M. B. Pensyres, W. C. Packard, J. G. 
Dahlstedt, F. H. Carlin, J. A. Scherer and 
H. Greenberg. 

Finance: Arthur J. Block, chairman; R. 
J. Petersen, A. C. Sigrist, G. Kreus, S. B. 
Svensson, W. H. Craft and C. Bieda. 

Trade interests: E. B. Mahler, chairman; 
Leo Block, John J. Diebold, F. Ehrenfried, 
C. W. White, F. S. Eason and C. T. Evans. 

Social relations: F, J. Dorn, chairman; 
N. Becker, Louis Gottlieb, Charles G. Del- 
heim, H. F, Vander Voort, Jr., and Simon 
Cohen. 











Another important real estate transaction 
in the realignment of the Mishawaka, Ind., 
business district has just been completed 
with the purchase by Aloys Van Rie, pro- 
prietor of the Van Rie jewelry store at 106 
Lincoln Way E., of the building at 109 S. 
Main St. The building acquired by Mr. 
Van Rie has a frontage of 24 feet on Main 
St. and a depth of 66 feet. It was built 
about 12 years ago and is a brick structure 
and is three stories high. Mr. Van Rie ex- 
pects to remodel the store building by put- 
ting in a new front and a center door. 
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MEDIUM and 
FINE QUALITIES 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK CITY 


PARIS 
44 Rue Lafayette 


LONDON 
26 Helbern Viaduct 





FROM MINES TO MARKET 
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ENUS 
PEARL 


NECKLACES 
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UNQUESTIONABLY— 
¢ the finest scientifically 
2 produced pearls in the 
5 world. 


1 FRANK C. OSMERS 
4 2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 
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STONE 


of every description in 

precious and imitation. 
We can fill your mail orders 
promptly, at the right prices. Also 


Stone Seal Engraving and En- 
crusting Lapidary Work. 


Kroner, Hyman & Co, Inc. 


51 Maiden Lane New York City 































































S. NATHAN & CO. 


and Cutters of 
Everything in the Stone Line 


Importers 


DIAMONDS PEARLS 
PRECIOUS SEMI-PRECIOUS 
SYNTHETIC and IMITATION 


STONES 


71 Nassau Street 
Providence Office, 44 Washington St. 
E. S. BOROD, Representative 
58 Rue Laffitte, PARIS 
A Full Assortment of 
Fine French Indestructible Pearl Necklaces 


New York 
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Attention—Manufacturen 
ONYX RING STONES 
Furnished for Any Sis 
Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 








iM®trORTER OF 
FRENCH PEARLS 
Specializing to the Wholesale Trad 
1. Fa BR IRBUIJOGLOU 
2 Rector St. New York 


Te hone Whitehall 5033-4 








LAPIDARIES 


Cutters of Precious and Semi-Precious 
Stones, Fancy Onyx and Drilling. 
QUICK SERVICE 











ul St 
Rooder & Brown “wx. 








The Genuine 
Butterfly Pendants 
assorted sizes, this week 
only, will be $8.25 a half 
a dozen. Money refunded 
jif not satisfactory. 
¥ Butterfly Novelties 


Jewelry Imp. Corp. 
33 Bromfield St., Boston, Mass. 





18K White Gold Hexagon, Oe 


tagon, Square or Emerald _ 
with 14K Green Gold 


RING $30.00 to $60.00 per dom 


All 18K White Gold, $34.00 to $70.00 per dsm 
Memorandum packages sent on request to rated dealers. 


WILLIAM M. CROSS, Manufacturing Jeweler 
515A Congress Street, Portland, Maine 
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A FATAL ACCIDENT 


William J. Wall, Providence, R. 1. Gold 
Melter, Hit by an Automobile and 
Dies in a Hospital 


ProvipENCE, R. I., Oct. 27.—William J. 
Wall, 50 years of age, one of the best- 
known and most expert gold melters in this 
city, was fatally injured at 6.40 o’clock last 
evening when returning to his home, 57 
Carolina Ave. He was crossing the street 
at the corner of Allen’s and New York 
Aves., when he was struck by an automobile 
and knocked down. The driver, Ervin L. 
Pickles, 29 years of age, was taken into 
custody, charged with operating an auto- 
mobile in a reckless manner. 

Mr. Wall was picked up in an unconscious 
condition and placed in a passing automo- 
bile and rushed to the Rhode Island Hos- 
pital, where it was found that his skull had 
been fractured and that he was suffering 
from concussion of the brain and several 
abrasions of the back of the head. He died 
just before midnight. 

At a special session of the Sixth District 
Court Pickles was held in $1,000 surety 
when he pleaded not guilty and was held 
for trial Nov. 6. 











DEATH OF JAMES 0. ANDERSON 


New York Jeweler Passes Away at His 
Home After Four Weeks’ Illness 


Following an illness of four weeks, 
James O. Anderson, a retail jeweler with 
a store at 68 Nassau St., New York, died 
last Thursday at his home, 570 W. 183rd 
St. A combination of diabetes and an in- 
fection of the leg caused Mr. Anderson’s 
death, On Monday morning, a requiem 
mass, at which Rev. Father Hayes officiated, 
was held at St. Elizabeth’s Church, 187th 
St. and Broadway. Interment followed in 
the Gate of Heaven Cemetery at White 
Plains, N. Y. 

James O. Anderson was born in Copen- 
hagen, Denmark, on May 25, 1876. He was 
educated in universities in Germany and 
Denmark and at the age of 20 years, came 
to the United States. He traveled around 
the country for many years selling jewelry 
on his own account and in October, 1916, 
opened a jewelry store at 59 Nassau St., 
New York. Mr. Anderson was an en- 
Graver and carver on metal. A little more 
than a year ago he moved his business to 
larger quarters at 68 Nassau St., where the 
store is now located. 

Mr, Anderson was an active member of 
Port Chester Lodge No. 863 P. B. O. E,, 
and was affiliated with the Knights of 
Columbus. 

Deceased is. survived by a widow and 
daughter, 











Gold Bars and Rings Stolen from Store of 
Augustino Picca, Providence, R. I. 


ProvipENcE, R. I., Oct. 27—The theft of 
five bars of 10-karat gold valued at $1,000 
and 75 old gold rings valued at $75 from 
the retail jewelry store of Augustino Picca, 

Pocasset Ave, was reported to the 
police of the Sixth Precinct at noon Thurs- 
day. The property was taken from a safe 
in the store time since noon on Satur- 
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day last, according to the proprietor, who 
stated to the police that he did not dis- 
cover his loss until a short time before he 
reported the matter. 

The bars of gold were each three inches in 
length and half an inch thick. 








Jewelry in Accord With Costume 





THE wearing of jewelry among people of 

culture is not an independent act; to 
accord with the canons of good taste the 
selection of jewels must be subordinated to 
environment. Jewels must be “fitted” to the 
costume, Such principles have been incul- 
cated by THE JeweLers’ CircuLar emphat- 
ically for a series of years, even to the ex- 
tent of (some few years ago) an intense 
propaganda of publicity carried on through 
the press throughout the States accompanied 
by most elaborate illustrations. Our present 
columns sustain this activity as shown in re- 
cent issues. And it is for the purpose of 
reiterating the soundness of this doctrine that 
we herewith append (in translation) some 
of the statements in an article entitled 
Schmuck und Kleidung (“Jewelry and 
Clothes”) which appeared in a recent issue 
of Deutsche Goldschmiede-Zeitung from the 
pen of R. Rtcklin. He says: 

“From what special reason is it that the 
connection between jewelry and clothing 
that is now and again borne in on us only 
soon to disappear again? It is only too clear 
that the connection is there; but it appears 
to me this should not be grasped in super- 
ficial formality but must enter deeply as 
proven by fixed formalities: That with 
pointed bodice must be worn pointed pend- 
ants, that short sleeves propagate bracelets, 
and that the hairdressing shall have influ- 
ence on the selection of the ear ornaments. 
These are single observations the value of 
which cannot be gainsaid, but which do not 
exhaust the idea as to the connections. To 
get closer to these we must ask ourselves 
the question: Why do we wear fine clothes? 
Why wear jewels? The issue will then be 
to fix the extent to which reasons are of 
common, how far of independent, discon- 
nected nature. Women wear beautiful 
clothes—we can calmly confine ourselves to 
women’s part in jewelry and clothing—be- 
cause they must wear clothes, and desire, as 
far as possible, that these necessaries shall 
be preferably beautiful, tasteful, and as ad- 
vantageous to their persons as possible.” 
He says form and stature of the individual 
must be suited, cut be fashionable and ar- 
tistic. 

“With women it is otherwise as to jewelry. 
She is not forced to wear it. She can be 
dressed very elegantly, very individually and 
very daintily without application of metallic 
decoration. In the wearing of jewelry we 
must assume a certain degree of taste in 
decoration, which has nothing directly to do 
with the joy over beautiful clothing, but 
which arises independently. There are 
tribes who wear almost no clothes, not feel- 
ing the need of them, but loving to wear 
rich jewelry. And there are other tribes 
which, for climatic reasons, are _ richly 
clothed but have hardly any jewelry. Again 
others wear few clothes and much jewelry, 
others again much clothes and much jew- 
elry; in short, there are all kinds of con- 
ceivable combinations, which afford clear 
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proof that joy in clothing and joy in jewelry 
are different things and arise from different 
sources, Clothing and jewelry have 
different purposes to fulfil as far as the 
body is concerned. The main purpose of 
clothing is to cover and protect; jewelry 
has nothing to do with this. It stands to- 
wards clothing as something foreign and 
independent, for it follows esthetic aims, not 
practical, 

“At this point, that of the effect of the 
art material, we strike a strong connecting 
link between costume and jewelry. The 
clothing obtains its effect from the textile 
art which has little splendor at its disposal 
and whose decorative motifs are flat and not 
plastic. Jewelry works for splendor, effect 
and richness in art and its world of form 
is prominently of plastic conception and plas- 
tic construction. Through this harmony the 
anthithesis between clothing and jewelry 
adapts itself wonderfully in the reciprocal 
complement in the artistic effect of the 
adopted material. Thus clothing of 
large surfaces of deep colors, for instance, 
velvet, can give the observer a real hunger 
for silver jewelry with colored stones; lace 
fluting and airy cambric demand, without de- 
lay, the sparkle of diamonds. " 











Fred. Ripley, Danville, N. Y, octo- 
genarian, said to be the oldest active jeweler 
in Western New York, is confined to bed 
in the home of relatives at Leicester, where 
he went recently on a visit to his daughter. 

As was expected, the Niagara Frontier 
Industrial exposition, which was held last 
week at the Broadway auditorium, brought 
to the city a large number of jewelers from 
nearby points, who took the opportunity to 
make purchases for the holiday trade. 

William J. Olson, Jamestown jeweler, who 
was the prime mover in organization of a 
retail merchants’ association on Roosevelt 
Square, that city’s newer business district, 
won third prize in a window-dressing com- 
petition which marked the formal opening 
of this shopping district on Oct. 26. Mr. 
Olson’s interest in the city’s welfare has 
gained him prominence in recent months and 
he is now being mentioned as candidate for 
the mayoralty at the next municipal election. 
Two other retail jewelers, Taylor & Co. and 
F. G. Nordstrom, participated in the Roose- 
velt Square celebration. 

Report from an advisory committee named 
at the last meeting to look into the ad- 
visability of co-operative advertising will 
be made at the next gathering of the Buf- 
falo Retail Jewelers’ Association at the 
Lafayette Hotel on Nov. 15. It is hoped 
that with the support of a large majority 
of the membership that a campaign in the 
daily papers can be started before the Christ- 
mas holiday season gets under way. It is 
also expected that the question of promiscu- 
ous auction sales, which have sprung up in 
various vacant stores in the downtown sec- 
tion, will be taken up, with a view to the 
eradication of this parasite. Many members 
believe the legitimate jewelers can obtain 
redress through the Better Buffalo Business 
Commission. 











100 THE JEWELERS’ 


PARIS GABLONZ ** 
32 RUE BEAUREPAIRE JAGERSTRASSE 3 


H. NORDLINGERS SONS™ | 
70 West 40th. St. 
New York, N. Y. 


PRECIOUS 
SEMI-PRECIOUS 
AND IMITATION 


= : ue Pr = 
” . wt) * ¥ . 
‘an! 


SOA Ak uk) 


STONES 


- STONE - 
NECKLACES 





LOUISENSTRASSE 
OBERSTEIN 44s 
GERMANY 





PROVIDENCE.R II} 












October 31, 1923, 


CIRCULAR 





Stone Necklaces 


of every description 





Reports from all over the country 
show that necklaces are the biggest 
selling items in the jeweler’s stock 
to-day. To meet this enormous de- 
mand, we have combed the European 
Stone Markets for all available 
merchandise and believe that we 
have now an assortment of neck- 
laces, second to none, in quantity 
and variety. . 


We will be glad to submit you a selection 
on memorandum 


Giuseppe D’Elia, 


INCORPORATED 


45 W. 34th St. 








New York 

















1923-1924 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 














“Gems and 
Wrecious Stones” 


A Tabular Arrangement of 
Their Characteristics and 
Localities with Tests and 
Literature on the Subject- 


Price 50c 


at 


The Jewelers’ Circular Publishing Co. 
11 John St. New York 


Oc 
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J. W. Springall, Dexter, Me. was one 
of the visitors in town last week. He comes 
9 Boston annually to stock up for the entire 
year. 
ir Freeman, former president of the Maine 
Sate association, has opened a second store, 
This is in Augusta, the other being in 
Waterville. 

Hedley R. Trott, formerly in business for 
timself, is now with the New England 
Watch and Jewelry Company as a traveling 
glesman. He will cover the New England 
territory. 

A thef threw a brick through the show 
window of the Robinson jewelry store at 
77 Washington St. early in the morning of 
Oct 24. He made off with 10 cheap 
yatches, virtually all the merchandise left in 
the window, as the company had locked up 
ll the more valuable goods the night before. 

Funeral services for Edward F. Lewis, 
for many years employed at the Waltham 
Watch Co.’s factory, were held ‘at his home 
in Waltham, Oct. 22. He had lived in 
Waltham for 35 years and was a trustee of 
Northampton Lodge, K. of P. He is sur- 
vived by his wife. Burial was in Mt. Peake 
Cemetery. 

F, W. Ruggles, one of the first occupants 
of the Jewelers building, has taken ‘new 
premises in the Washington building, nearby. 
He has room 703, which is one of the largest 
in the building. H. A. Small, an engraver, 
has taken part of the premises. He also was 
formerly in the Jewelers building. The 
gainters and decorators are busy polishing 
up, and when finished the room will be most 
attractive. 

The rude but picturesque flight of stone 
steps from the end of Bosworth St. down 
into Province St., used by two or three 
generations of jewelers almost daily in their 
business journeys, will be demolished when 
the work of widening Province St. is be- 
gun, The removal of this noted tier of 
steps will cause much regret among the 
jewelers. It was one of the landmarks in 
the down-town section. 

Joseph M. Kirby, formerly with Harkins, 
Kirby & Murphy, of the Jewelers building, 
vas retired from that organization, having 
old his share to the majority stockholders. 
He was president and sales manager. Now 
i¢ is in business for himself, having leased 
the premises just vacated by the E. Howard 
“lock Co. He plans to carry an extensive 
line of watchmaker and jeweler supplies, and 
ter on will organize a company. With 
iim are associated Herbert M. Libby and 
'. W. Conley, who were with the Harkins, 
Kirby & Murphy Co. Mr. Libby will be 
mside salesman and Mr. Conley will repre- 
‘nt Mr. Kirby on the road. Part of the 
spacious rooms has been partitioned off and 
Sto he occupied by Paul & Sawyer, trade 
watchmakers. After the painters and car- 
penters have done their work of renovation, 
Mr, Kirby will install new showcases and 
ther furniture. He was with the Harkins, 
Kirby & Murphy house nine years, and be- 
ore then for 14 years with Cowan-Myers 
°. The organization which he has just left 
will carry on under the name of Harkins & 
Murphy at the premises they have occupied 


THE 





JEWELERS’ CIRCULAR 


for many years in the Jewelers building, 
where they have built up one of the largest 
suppiy houses in this part of the country. 
David J. Dannahy, one of the oldest and 
best known jewelers in this city, with Mrs. 
Dannahy, celebrated their golden wedding 
Oct. 19, a host of friends assembling in the 
Dorchester Club to congratulate the happy 
couple and to join in the festivities which 
marked the occasion. Telegrams and letters 
of felicitation were read. Several gifts of 
gold were received, including a purse from 
their children. Mr. Dannahy “signed over” 
the gifts to his wife and added a check for 
$500. Former city councillor, Walter Col- 
lins, was master of the ceremonies. He 
made a brief resume of the couple’s life, and 
former Congressman Joseph F. O’Connell 
also spoke. The ushers were the six sons 
of Mr, and Mrs, Dannahy. As an evidence 
of their youth Mr. and Mrs. Dannahy gave 
an exhibition waltz, and they also took part 
in the general dancing. Both were born in 
this city, Mr. Dannahy in Dorchester, and 
Mrs, Dannahy in the city proper. They had 
12 children, nine boys and three girls, and 
while visiting at the White House during 
the Roosevelt administration were warmly 
complimented by the President on their large 
family. Mr. Dannahy started in the jewelry 
trade at the age of 12 years with Robbins, 
Appleton & Co., and remained 16 years in 
their employ. In 1889 he went into busi- 


ness for himself at 12 West St., and several 
years ago moved into the Jewelers building. 
He is a lover of outdoor sports, his hobby 
being bowling on the green and ice skating. 
He is an honorary member of the Boston 
3owling Green and has won many valuable 
prizes. 
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Charles P. Davies, buyer for Butler Bros., 
was a local visitor last week. 

W. J. Dunn, salesman for the C. O. Sweet 
& Son Co., has returned from an extended 
western trip. 

The Summer cottage of Frank Austin, 
local manufacturing jeweler at Lake Win- 
neconnet, was destroyed by fire last Wednes- 
day evening. 

A meeting was held Sunday afternoon 
under the auspices of the American Federa- 
tion of Labor for the purpose of organizing 
the jewelry workers of the city. 

Howard R. Gardner, of the D. F. Briggs 
Co., and Frank Le Clair, of the Freeman, 
Daughaday Co., have been appointed mem- 
bers of a committee of seven superintendents 
of jewelry factories in the Attleboros and 
Providence to inspect the Rhode Island 
School of Design. 

Among the list of largest taypayers in the 
city are the following jewelers: Associated 
Attleboro Manufacturers, Inc., $9,829.56; 
3aer & Wilde Co., $1,092; L. G. Balfour & 
Co., $1,737.84; Bay State Optical Co., $1,- 
288.56; C. H. Eden Co., $1,326.93; S. M. 
Einstein, $2,313.79; Joseph Finberg, $1,- 
387.47; Horton & Angell Co., $2,643.88; 
Raymond M. Horton, $2,006; Leach & Gar- 
ner Co., $3,915.60: D. E. Makepeace Co., 
$1,851.25; C. A. Marsh, $3,057.64; McRae 
& Keeler, $1,123.20; Max Schweinhaut, 
$1,362.66; R. F. Simmons Co., $5,315.23; 
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Harold E. Sweet, $1,170.47; Clarence L. 
Watson, $15,110.47; Watson Co., $7,325.76. 

Col. S. O. Bigney, of the S. O. Bigney 
Co., admitted Saturday that he had con- 
sulted legal counsel as the result of the ac- 
tion of Supt. John Taber, Jr., of the Attle- 
boro Department of Public Works, in order- 
ing workmen to shut off the water supply 
to the Bigney factory building on County 
St., which is the home of seven separate 
jewelry firms. The action of the water de- 
partment was taken in consequence of Col. 
Bigney’s refusal to sign application for a 
new sliding scale of water rates which is 
being put into effect by Supt. Taber. Ac- 
cording to Col. Bigney, the factory was 


without water for three days and the safety 
of the buildings from fire was jeopardized. 
‘Col. Bigney would neither affirm nor deny 
that he was planning to bring suit against 
the city. 











. . 
S. Mandalian has been granted 
for a lamp shade. 

Cliff Emerson has resigned his position 
as salesman for Cheever, Tweedy & Co. 

E. Ira Richards will leave soon for New 
York, where he will spend the Winter. 

Orin Clifford, of the Webster Co., is de- 
voting much time to his farm at Lake Miri- 
michi. 

Gerald Riley, of the Geo. L. Paine Co., 
witnessed the Harvard-Dartmouth football 
game in Cambridge last Saturday. He is a 
graduate of Dartmouth. 

H. Alton Hall, Lester Holbrook, Harry 
Fisher and Mauran I. Furbish acted as the 
advisory committee for the Salvation Army 
Home Service drive last week. 

An explosion at the plant of the North 
Attleboro Gaslight Co. last Wednesday 
morning resulted in the destruction of the 
purifying part of the plant. The company 
was able, however, to continue the manu- 
facture of gas and the jewelry plants were 
able to continue operations. 


a patent 








Notes from Ohio 





Business conditions in general are some- 
what better than they have been for the past 
few months, and in view of the holiday 
trade an optimistic view is entertained for 
the balance of the year. 

H. W. Matalene, president of a jewelry 
business in Newark, N. J., was entertained 
at a dinner given in his honor by W. G. Van 
Horn, of the Cowell & Hubbard Co., this 
city, at the Randall Tavern last week. 

Joseph Carr, who has been the proprietor 
of a jewelry business at Fredericktown, O., 
for the past 40 years, has sold his interests 
to C. C. Gay, of Bellaire, O., who will con- 
tinue to operate the business at the same 
location. Mr. Carr will retire from all ac- 
tive business. 

An ordinance was passed by the Columbus, 
O., city council Monday, Oct. 22, limiting 
jewelry auctions to 60 days during the period 
of one year. Judicial sales and that of un- 
redeemed pledges by pawnbrokers were ex- 
cepted. This movement was sponsored by 
the Better Business Commission of this city. 
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A patent on a rosary has been granted 
to Edwin B. Evans of this city. 

John W. Downey, of this city, has been 
granted a patent on an ash tray. 

The Universal ‘Wire Co. has been granted 
permission to erect a garage at 1 Graham 
St. 

Mr. and Mrs, Thomas U. Catlow are on 
an automobile trip to New York and At- 
lantic City. 

Harry M. Mays has been drawn to serve 
as a petit juror in the Superior Court for 
Kent County. 

J. P. Whitaker, of the Whitaker-Fielding 
Co., was a business visitor in New York 
the past week. 

Churchill N, Eye has started in business 
under the firm name of the United Optical 
Store, at 357 Westminster St. 

Mr. and Mrs. George H. Holmes returned 
to town the past week, having closed their 
Summer place at Warwick Neck. 

Frank W. Matteson and Henry D. Sharpe 
were elected directors of the Providence 
Institution for Savings at the recent annual 
meeting. 

Walter S. Lederer has purchased a lot 
with buildings on the easterly side of Seekell 
St. upon which he has given a mortgage 
for $10,000. 

Mr. and Mrs. Harry B. Fletcher and 
family have closed their Summer bungalow 
at Barrington and returned to their home 
in this city for the Winter. 

Dudley Ward, of Ward & Ochs, sailed 
from New York last Saturday on the 
Adriatic having been called to England by 
the serious illness of his father. 

Mr. and Mrs. Howard L. Carpenter, who 
spent the Summer and early Fall at Button- 
woods have closed their house there and 
returned to town for the Winter. 

Mr. and Mrs. William L. Mauran closed 
their country place, the Monor House, 
Wakefield, last week and with their family 
returned to their town house for the Winter. 

Mrs. William Loeb is at present with her 
sister in New York and will later go to 
St. Louis to attend the triennial convention 
of the National Council of Jewish Women. 

Walter R. Caliender, of Callender, Mc- 
Auslan & Troup Co. (The Boston Store) 
was elected vice-president of Providence 
Chapter, American Red Cross at the annual 
meeting the past week. 


The trial of Harold A. White, formerly 
a retail jeweler at East Greenwich, who 
is charged with the murder of a 62-year-old 
recluse early last June, will be held this 
week in the Superior Court. 

Among those who were prominent at the 
business session of the biennial convention 
of the Universalist General Conference in 
this city the past week were Charles A. 
Russell and Harold E. Sweet. 

Edward B. Brady has sold to the trustee 
under the will of Benedict B. Lederer a 
lot and building on the northwesterly side 
of Hoyle St., which has been mortgaged 
back to Mr. Brady for $18,000. 

C. Arlington Barnes, manufacturer of 
amberloid combs, at 20 Main St., Leo- 


minster, Mass., for several years, has re- 
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moved his plant to 24 Calender St., this 
city, where the business will be continued. 

George A. Armstrong, superintendent of 
the factory of William C. Greene Co., was 
operated upon last Saturday at the Jane 
Brown Memorial Hospital for appendicitis 
and is reported as progressing as well as 
could be expected. 

The Bassett Jewelry Co., 36 Garnet St., 
has been granted a permit by the Inspector 
of Buildings to erect a one-story brick fac- 
tory building at the corner of Virginia and 
Baker Aves., which the firm will occupy 
upon its completion. 

The G. & G. Chain Co., Inc., of Arlington, 
which was adjudged bankrupt last March, 
has filed a petition in the United States 
District Court for Rhode Island for a dis- 
charge in bankruptcy and a hearing thereon 
has been set for Nov. 10 at 10 o'clock. 

Major John J. Collins, with the Ostby 
& Barton Co., Capt. Archie H. Harden and 
Lieut. Joseph Auty were among the 
speakers at the 69th anniversary dinner of 
the Slocum Light Guard Association at the 
Hotel Dreyfus last Wednesday evening. 

Additional subscriptions for the benefit of 
the Providence Boys’ Club fund include: 
George H. Cahoone Co., $50; Westcott, 
Slade & Balcom and Henry G. Thresher, 
$20 each; Mrs. Alfred K. Potter, $15, 
James E. Roosa, $10, and S. Lederer, $5. 

According to information filed at the city 
clerk’s office Walter H. Preufer is the sole 
owner of the manufacturing jewelry busi- 
ness conducted as Fischer & Preufer, 144 
Pine St., Sigmund Fischer not having been 
active in the business for some months 
past. 

Christopher W. Clissold and John F. 
Crossin have been drawn for duty as grand 
jurors in the United States Court for the 
Rhode Island District. William A. Mc- 
Auslan, William D. Babbitt, Walter R. 
Callender and Charles I. Luther have been 
drawn for petit jurors, 

The Empire Mfg. Co., for some time at 
101 Sabin St., and which was sold to Max 
Gertsacov, has taken offices in the Union 
Trust building, corner Westminster and 
Dorrance St., where it will be continued by 
E. Gordon, of Beston, who has purchased 
the business from Mr. Gertsacev. 

Achile Sammartino, who conducts a 
manufacturing jewelry business at 185 Eddy 
St., was fined $20 and costs in the Sixth 
District Court Thursday morning when 
charged by the factory inspector with vio- 
lation of the law relating to the employment 
of a person under 16 years of age. 

Mr. and Mrs. Charles A. Russell have 
closed their country estate, Hillcrest, at 
Thompson, Conn., and are in town again 
for the Winter. Their son-in-law and 
daughter, Mr. and Mrs, Alfred B. Lemon, 
who spent the Summer with them, have 
also returned and opened their town home. 

Judge Capotosto last week handed down 
a rescript in the cases of Florence M. S. 
Chapin and William P. Chapin, Jr., against 
Isreal Bernstein, denying the defendant’s 
motion for a new trial. These cases were 
for damages sustained by Mr. and Mrs. 
Chapin in an automobile accident some 
months ago. 

Daniel Morrison, of 101 Prospect St., 
Cambridge, Mass., was fined $5 and costs 
at a special arraignment before Judge Gor- 
ham in the Sixth District Court Wednes- 
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day evening on a charge of vending With. 
out a_ license. 
O’Rourke he had a stand erected on Charl, 
St. and was selling fountain pens, 

Walter S. Lederer and Irving Legere 
were among the invited guests of Liew, 
R. F. Good on the inspection trip and diy 
of the S-21, one of the navy’s largest ang 
newest submarines in lower Narra 
Bay last Friday. In the evening the former 
entertained a special dinner party at th 
Narragansett Hotel in honor of the occasion 

The Bilgor Co., with a claim of $101 
and the Radium Jewelry Mfg. Co., witha 
claim of $328 were two of the Petitioning 
creditors to the involuntary bankruptcy pro. 
ceedings against the Providence Jewelry 
Co., 1261 Broadway, New York, of whic 
Emanuel Gershung is proprietor. The i. 
bilities are stated as $13,000 and the asses 
$2,500. 

The sale of, personal property belonging 
to Isaac C, Nicholson, at 113 Point 
that was advertised to be sold at publi 
auction under decree of the Superior Coyr 
for Providence County to satisfy a judg. 
ment previously given in favor of the Uni- 
versal Plate & Wire Co., was discontinued, 
the judgment having been satisfied previous 
to the sale. 

Antonio Amicerate, manager of | the 
Eureka Ring Co., 185 Eddy St., was fined 
$20 and costs in the Sixth District Cour 
Friday morning on a charge of violating 
the factory laws. He pleaded guilty and 
said he thought that he had a right to em 
ploy a person who presented a certificate 
of graduation from a grammar school, The 
person involved was under 16 years of age 
and the case was brought by the factory 
inspector, 

The police are looking for a man wh 
swindled Tilden-Thurber Corp. recently of 
goods valued at $289 delivered on memoran- 
dum for selection. The man claimed to 
represent the Providence Gas Co. and had 
satisfactory credentials but later proved to 
be other than the person represented. ° He 
is described as about 35 or 37 years of age, 
5 feet 9 or 10 inches tall, 170 to 180 pounds, 
medium build, smooth shaven and dark 
brown hair, 

The employes of the Ostby & Barton ©. 
have formed a bowling league that is cot 
ducting a 26 weeks tournament with 1) 
teams of five men each. These represent 
the following departments: Coloring, stock 
room, white gold, shipping, stone setting, 
engraving, estimate, tool, plate ring and 
stone ring. The women employes also have 
a league of four teams of five members each, 
representing the plate ring, shipping, ston 
ring and stock room departments. 

In celebration of the 8lst birthday of 
Horace F, Carpenter, retired refiner, 4 
family dinner was held last week, Friday, 
at his homie, Fountainhurst, Edgewood, até 
during the celebration a birthday cake wé 
cut by Mr. Carpenter. Mr. Carpenter 
ceived many happy returns of the day by 
letter and over the telephone and the festivr 
ties lasted until the sma’ wee hours. ™ 
Carpenter was one of the charter mem) 
and for many years treasurer of the New 
England Jewelers’ Association. Mr. 
Mrs. Carpenter expect to leave soon 
spend the Winter months in Florida 

Among the jewelry buyers r 
this city during the past week were 
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jlowing: S. Schweizer, of Schweizer & 
Co, Philadelphia; Mr. Lesser, of Samstag 
i Hilder Bros, New York city; Mr. Herz 
id Miss Hill, of Mandel Bros., Chicago; 
Yr, Crowley, of W. A. Green & Co, 
Dallas, Tex.; H. O. Goldstein, of H. O. 

Hurlburt & Sons, Philadelphia; Mr. Cum- 
mings, of Gimbel Bros., Philadelphia ; 
Charles P. Davies, of Butler Bros, New 
York city. 

Earl Harrington Mason, son of William 
H. Mason, Providence correspondent of 
Tue JEWELERS’ CIRCULAR for over 20 years, 
was married to Mabel Virginia Boyd, on 
Oct. 17. After a trip, Mr. and Mrs. Mason 
will take up their residence in this city. 

A bill of complaint alleging infringement 
of patent rights in the manufacture and sale 
of flexible bracelets was filed in the United 
States District Court here Oct. 26 by the 
Ideal Jewelry Mfg. Co., against Harry Pay- 
ton, doing business under the name of Harry 
Payton Co. An injunction is sought by the 
plaintiff, as well as an accounting of profits 
said to have been made through the alleged 
infringement of the plaintiff’s patent rights. 

Florence A. Austin, who has been con- 
ducting a gift shop and tea room at 1076 
Smith St., this city, for a number of months, 
has filed a voluntary petition in bankruptcy 
which has been referred to Nov. 10 for a 
hearing. The total liabilities are scheduled 
at $11,915.41, which include $142.60 for 
taxes, $5,755.36 secured claims and $6,017.45 
unsecured. The assets are scheduled at 
$10,856.32, which include real estate valued 
at $9,000 on which there are mortgages for 
$3500 and $1,580; stock in trade, $1,500; 
book accounts, $23.50; household effects, 
$325, upon which exemption of $305 is 
claimed, and other assets of $7.82, leaving 
assets of $10,551.32. There are 47 merchan- 
dise creditors, among whom are the follow- 
ing connected with the jewelry industry: 
F. M. Pudan & Co., Springfield, Mass., 
$24.37; Callender, McAuslan & Troup Co., 
Providence, $106.55; The. Shepard Co., 
Providence, $51.15; Gift Craft Co., Provi- 
dence, $7.99; The I-Aid Gift Shop, Seattle, 
Wash., $10.86; The Outlet Co., Providence, 
$2061; Livermore & Knight Co., Provi- 
dence, $17.15, and Gladding Co., $32. 

Lieut. John A. Murphy, Sergt. John 
O'Rourke and a posse of patrolman from 
the Central Station were called to the retail 
jewelry establishment of the Tilden-Thurber 
Corp., corner Westminster and Mathewson 
Sts, at 2.40 o’clock Saturday morning in 
response to a signal which sounded the 
burglar alarm in the office of the Rhode 
Island Electric Protective Co. and the front 
door on Westminster St. was found un- 
locked. The building, which contains more 
than a million dollars’ worth of jewelry, sil- 
Yerware, bric-a-brac and other valuable 
merchandise, was surrounded by the patrol- 
men and upon the arrival of the assistant 
‘uperintendent, Henry E. Leonard, the build- 
mg was searched from top to bottom, but 
no trace of any intruders could be found. 
It was learned, however, that window 
dressers were at work in the store until 
1045 o'clock and the front door was prob- 
ably unlocked when they left the building. 

uring the night the wind freshened and 
apa Jarred the door sufficiently to cause 
te burglar alarm to ring. The patrolmen 

. “ beat are unable to try the front doors 

the store to see whether they are secured 
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or not, as an iron grating is drawn across 
the entrance on a line with the front of the 


building. 
Two breaks interesting to the trade 
startled the Pawtucket police Saturday 


morning, although Chief Hill discredits the 
supposition that the breaks were the work of 
the same thief, There were four places 
broken into within a short distance of each 
other. Robert Martin, elevator man in the 
Toole building, 228 Main St., when he went 
to the building to begin his labors that morn- 
ing discovered that Room 43, occupied by 
Novel A. Mancini, retail diamonds and 
jewelry, had been entered by breaking the 
glass in the door and the interior showed 
that it had been completely rummaged. The 
police were notified and later the proprietor 
after a hurried examination reported that 
the thief had stolen six watches, five pairs 
of platinum cuff links and about a dozen 
finger rings, all to the value of $610. The 
show case, Mr. Mancini ‘said, contained ap- 
proximately $5,000 of wares. A tray hold- 
ing $2,000 worth of precious stones, and 
kept in an ante-room, escaped the observa- 
tion of the visitors. The missing property 
was uninsured. The cigar store at 5 North 
Main St. was broken into in a similar man- 
ner and about $10 worth of stock stolen. 

A plate glass window in the door into 
the rooms of the American Loan Co., in the 
Gardner building, corner of Main and High 
Sts. was broken into one night last 
week as was the office of the DuHaime 
Short Mfg. Co. on the same corridor. The 
sound of breaking glass was heard by Joseph 
E. Laurie, who occupies a room directly 
across the corridor from the Loan Co., and 
he called the police by telephone. When 
the police arrived the intruder had escaped 
but nothing was missing from either office. 
These breaks are among the boldest that 
have been attempted in this city in a long 
time. Both the buildings where the breaks 
occurred are in the heart of the business 
district, where hundreds of persons pass 
continually all night. 








Canada Notes 





J. A. Vockeroth has opened a jewelry store 
at St. Walburg, Sask. 

Vanstone & Lipselt, jewelers, have com- 
menced business at Regina, Sask. 

J. Girard & Cie., jewelers, and the Tri- 
angle Trading Co., jewelry and leather 
goods, etc., are registered in Montreal. 

The jewelry store of M. Dunberry at 5050 
Sherbrooke St. W., Montreal, was broken 
into by robbers early in the morning of Oct. 
24. Residents in the neighborhood heard the 
sound of breaking glass and on investigation 
found that the window had been smashed. 
Jewelry and watches to the value of $282 
were taken. 

The jewelry store of Mrs. Catherine H. 
Wendt, of Clifford, Ont., was entered by 
burglars early on the morning of Sunday, 
Oct. 21, by removing a panel of the door 
They emptied all the trays in the showcases, 
obtaining goods to the value of $1,500. The 
theft was not discovered until 11 o’clock, 
leaving the police without any clue to work 
on. It is supposed that the burglars were 
traveling by automobile. Another store was 
broken into, but little of value taken. 

On the night of Oct. 23 an attempt was 
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made to rob the jewelry store of William H. 
McCreery, Windsor, Ont. Two men broke 
the plate glass window with a stone and 
were beginning to remove some of the goods 
within reach when they were interrupted by 
two citizens who had witnessed their pro- 
ceedings. They left hurriedly, pursued by 
the others and made their escape in an auto- 
mobile which they had stolen. This is the 
second time within three weeks that an at- 
tempt has been made to rob this store. 


EMPHIS 
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TRADE CONDITIONS 


Trade in the Memphis section is reported by the 
jewelry merchants to be very satisfactory. Prepara- 
tions are being made for a good holiday trade. The 
displays for Hallowe’en and Thanksgiving as pertain 
to jewelry lines are being put on effectively. Crops 
especially cotton are not so good as usual in this 
section but diversified interests in a general way 
make up for the difference to a large extent. All 
southerners ure not farmers these days though of 
course the agricultural and lumber interests are im- 
portant in the Mississippi Valley. Wholesalers re- 
port a picking up in business and mail orders 
especially good. 





G. B. Glass, Hartshorn, Okla., was a 
visitor in the Memphis trade and purchased 
a full line of jewelry tools and equipment. 

Three auctions daily at Graves-Dix Co., 
11 N. Main St., are well attended. Fine 
jewelry, silverware, cut glass, etc. being 
shown as an Autumn trade mover. 

Mrs. J. H. Mednikow’s father died a few 
days ago at Indianapolis, Ind., at the ripe 
old age of 90 years. On account of this 
bereavement in the family Mr. Mednikow 
was delayed in starting on a trip. 

Geo. T. Brodnax, Inc., now expect to get 
into their new home at S. Main and Mon- 
roe Ave, about Dec. 1, The new home is 
magnificent in its architecture and display 
arrangements, and located in the very heart 
of the central business section. 

Memphis jewelers who have also visited 
the Pacific Coast in recent weeks included 
John Bailer, of the Bailer Jewelry Co., who 
had a very pleasant trip to San Diego and 
Los Angeles. Otto Bailer, of the latter firm, 
has recently visited some of the big markets 
in New York State and the east. 

Geo. T. Roy, S. Main St. opposite the 
Gayoso Hotel, accompanied by his wife and 
son has just returned from an extended 
trip to Los Angeles and other California 
cities, also to British Columbia and points 
in the northwest Coast section. While in 
Los .Angeles he saw many beautiful stores 
and made a visit to his son, Vance C. Roy, 
who is attending the College of Optometry 
in that city. 

J. H. Mednikow & Co., Monroe Ave., 
have added to their traveling force E, M. 
Hinrich, who will start in a few days on 
a trip through Mississippi, Alabama, 
Georgia and Tennessee. Mr. Hinrich was 
at one time with the Geo. T. Brodnax, Inc., 
and he comes from a family of jewelers. 
J. H. Mednikow left Monday of this week 
on an extended trip. He will first visit 
Paducah, Ky., Louisville, Ky., and then 
points in Ohio, West Virginia and Virginia. 
Next he will visit Washington City and 
then New York city, expecting to be in 
New York, Nov. 14. 
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T. S. Mitchell, well-known jeweler of this 
city, expects to depart soon for Florida, 
where he will spend the Winter months. 

Willis L. Wills, of Charles Muth & Sons, 
has recently suffered an infection of the left 
foot. It is hoped by friends that he will 
resume activities in the near future. 

John S. Rubin will open a jewelry store 
at 6347 Woodland Ave., on Nov. 9. He 
has been with the Metropolitan Jewelers, 
1370 Broadway, New York, and previous to 
that time was with the Castleberg concern 
in Baltimore. 

C. Fred Muth, of Charles Muth & Sons, 
has recently returned from Imperial, Nebr., 
where he had spent the past several months 
on a pleasure trip with a party of friends. 
During his stay in the west Mr. Muth claims 
to have gained 18 pounds. 

Members of Charles Muth & Son, who 
took over the business of William H. 
Thompson, Jr., following his retirement, re- 
quest the members of jewelry advertising 
concerns to discontinue addressing mail to 
Mr. Thompson at his old address, 35% S. 
8th St. 

Funeral services for Robert A. Stone, 
chief engraver for S. Kind & Sons for many 
years, were held Oct. 23 at his home in 





: Barrington, N. J. Mr. Stone is survived by 


his widow and two children. A _ resolution 
expressing the grief of fellow-employes was 
adopted and a copy sent to his family. 
Members of the firm attended the funeral. 

John T. Dickson, a member of the John 
T. Saunders jewelry establishment, who has 
just returned from a three months’ tour of 
Europe and the British Isles, declares that 
jewelry styles in vogue abroad are from six 
months to a year behind those in this coun- 
try. “The outlook of the foreign jewelry 
firms is anything but impressive,” declared 
Mr. Dickson, “and the reaction of the 
World War dealt a serious blow to our 
trade-brothers abroad.” 

Jewelers were advised by James T. Cor- 
telyou, Director of Public Safety, to be on 
the watch for jewelry thieves, who are in- 
festing the city at the present time He ad- 
dressed the members of the Jewelers’ Club 
at their regular monthly meeting last week. 
Mr. Cortelyou asked the members to try and 
exercise more care in safeguarding their 
valuable wares and promised hearty co-op- 
eration and response on the part of the 
Philadelphia police. E. H. Hufnagel, presi- 
dent of the American National Retail Jewel- 
ers’ Association, also delivered a brief ad- 
dress at the meeting in which he compli- 
mented the local club on the rapid progress 
made by the members. 

The Bailey, Banks & Biddle Welfare As- 
sociation, composed of employes of the 
jewelry firm, conducted a masked ball Mon- 
day night, Oct. 22, in the New Century 
drawing rooms. About 300 participated in 
the dancing and costume competition. First 
and second prizes for the funniest costumes 
were awarded to Charles Kaercher and Louis 
Greinersen. Rene Allen and his daughter 
were adjudged the two funniest persons, 
with Philip Helmich and Madeline Mercer 
taking second place. Prizes for the best- 
dressed individuals went to Elinor Garch 
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and Vola Veach, and Joseph Hutchmyer and 
Lillian Ramsey were named the best-dressed 
couple. Second prize went to Emmett Clay- 
ton and Marion Keohane. 

David Hilsee, who succeeded Major C. W. 
3ailey as head of the Bailey, Banks & Bid- 
dle Co., is much enthused at the progress 
made by the concern since his election to 
the presidency seven months ago. Mr. 
Hilsee declared that the business had 
showed a remarkable increase over last year 
and that with the present influx of orders 
from this country and abroad they were cer- 
tain to achieve the greatest results ever at- 
tained in the history of the firm. Diamonds 
seem to be the present attraction of the 
“jewel lovers,’ according to Mr. Hilsee, 
who stated that the largest percentage of 
the business boom is in this line. The 
Bailey, Banks & Biddle Co.’s engraving 
plant, which is claimed to be the largest en- 
graving plant of any jewelry house in the 
United States, is working night and day to 
fill the orders, according to members of the 
firm. 











Jeweler Archie K. May, York, Pa., was 
in Lancaster last week on business, accom- 
panied by Mrs. May. 

F. A. Wheeler, of the traveling sales force 
of the Non-Retailing Co., left on Oct. 25 
on an extended tour of their southern trade. 

John L. Pierpont, St. Louis, a jeweler, 
spent several days in Lancaster last week, 
being homeward bound from New York. He 
formerly resided in Lancaster. 

Warner Bullock, Salamanca, N. Y., has 
entered the Bowman Technical School as a 
student in watchmaking. Jeweler Robert 
Sauber, Tamaqua, Pa., a former student, 
with wife and daughter, visited the school 
last week, as did Arthur G. Rider, Bing- 
hamton, N. Y., also a former student. 

Frank K. Sener, a director of the Hamil- 
ton Watch Co., was last week elected presi- 
dent of the Community Service Association. 
Another director, James Shand, was ap- 
pointed a member of a membership cam- 
paign committee, and Charles L. Miller, a 
son of President Charles F. Miller, of the 
Hamilton company, was elected treasurer of 
the association. 

Another attempt was made in the early 


- morning of Oct. 25 to enter Benjamin Lich- 


tenstein’s store on N. Queen St. A police- 
man saw a man slip into the yard back of 
the store and made him surrender at the 
point of a revolver. The man proved to be 
a deserter from the Regular Army. He con- 
fessed to entering a number of business 
places here and was committed to prison for 
further investigation. 

The residence of E. A. Ambrose, a Coates- 
ville jeweler whose residence is near that 
town, was entered by a burglar several 
afternoons ago, entrance being effected by 
cutting a hole in a door panel and then un- 
locking it. The house was ransacked and 
some money taken, but considerable valuable 
jewelry was left behind, though there was 
evidence that it had been handled. The 
family was absent at the time. 

The local jewelers are well satisfied with 
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their Fall trade so far and are pleased with 
the outlook for a prosperous Winter bys. 
ness. Confident that the holiday season will 
top that of 1922, they have stocked Up ac. 
cordingly. For a few years past the trading 
has been largely confined to moderate-priceg 
goods, but the outlook has been so encoy. 
aging for the season ahead that higher. 
priced goods will be pushed forward, 











Martin Gluck, of Martin Gluck & Sons, 
and Miss May Awerbach, of St. Louis, were 
married recently in St. Louis, according to 


an announcement made here. Mr. Gluck 
brought his bride to Pittsburgh, following a 
short wedding trip and they are living on 
Darlington Road. Miss Awerbach was well 
and popularly known in St. Louis. Mr. 
Gluck is a prominent member of the jewelry 
trade of this city. 

Mrs. May Sondheimer DeRoy, wife of 
Abe I. DeRoy, of S. H. DeRoy & Bro, 
died last week in the West Penn Hospital, 
She had lived in Pittsburgh since 1898 and 
was a member of the Council of Jewish 
Women and of the Rodeph Shalom congre- 
gation. She is survived by her husband and 
a son, Mayer £. DeRoy, and a daughter, 
Mrs. Max Lederer, of New Brunswick, 
N. J. She was born in Elizabeth, N. J. 

Jewelers have been notified that checks 
were stolen last week from the Carnegie In- 
stitute of Technology, numbered 307, 308 
309, 498, 499 and 500, and taken from the 
checkbook of Col. Frank P. Day; that 307 
has been used by a party signing the names 
of McGoodwin, Day and Harrar, making 
them payable to Jay F. W. Pearson. The 
names of the men used are all connected 
with the Carnegie “Tech,” and Col. Day 
will appreciate co-operation in catching the 
thief who is using them. 

The Retail Credit Men’s Association sent 
out notices last week to its members to be 
on the lookout for three diamond rings 
stolen from Traub & Co., of Detroit. The 
registered numbers follow: TB3621, TB- 
3627 and TB3674. The weight of the three 
stone rings were 1.8, 2.8 and 1.95, respec- 
tively, with 8 diamonds in shank, 20 dia- 
monds in shank, and 6 diamonds in shank, 
respectively, The jewelers were requested 
to call the police department in the event the 
rings are offered. It was not stated here how 
the rings had been stolen. The registered 
numbers are point marked in the shanks of 
each. 

Judge Josiah Cohen, of Criminal Court, 
last week gave two Pittsburgh girls set- 
tences of not less than three months and 
not more than nine months for shoplifting 
in downtown stores. Judge Cohen refused 
to parole the girls on the ground that the 
merchants of Pittsburgh had been imposed 
upon long enough by their kind and that his 
patience had been exhausted. He said he 
cannot parole such persons. It is believed 


that his action will have a good effect. It 
is contended here that the only way to br 
up the practice is to hand out prison set 
tences to offenders, for the jewelers and de- 
partment store owners are constantly being 
called upon to defend themselves against 
petty larcenies of such offenders. 
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Roland Noterman is out on his southern 
trip taking in Kentucky, Tennessee, Ala- 
bama and Florida. 

Three members of the staff of D. Jacob’s 
Sons’ Co. have started on their trips. They 
are J. D. Jacobs in Ohio, E. B. Jacobs in 
Tennessee and Aaron Straus in West 
Virginia. 

A first class gift shop which will carry 
a line of jewelry, silverware, leather goods 
and novelties will be opened in one of the 
stores of the Hotel Gibson on Fountain 
Square by Charles Petzhold. He has been 
identified for many years with the Gem 
Novelty and Gift Shop and will open his 
own enterprise about Dec. 1, in time for 
holiday shopping. 

Clarence Loeb, chairman of the entertain- 
ment committee, of the Wholesale Jewelers’ 
and Manufacturers’ Association, will call a 
meeting of his group within a week or 10 
days to determine just what is to be done 
at the annual session. The committee thus 
far arranged for the ballroom of the Hotel 
Gibson and it expects to stage the most 
elaborate meeting in the history of the local 
organization. The session will undoubtedly 
start with a banquet. 

The annual season of the White Villa 
Club at White Villa, Ky., will close with 
ceremonies Sunday, Nov. 4. Assisting in 
the ceremonies will be Roland Noterman, 
one of the directors, whose father, the late 
Joseph Noterman, was one of the charter 
members of the club. Edgar Noterman, an- 
other son, has started a campaign in the club 
to establish its own golf course, as the 
club holds 127 acres at White Villa. He 
feels that a good course can be developed 
on the site. The annual outing of the 
Wholesale Jewelers’ and Manufacturers’ 
Association was held at the club in June. 

President Joseph T. Homan, of the 
Wholesale Jewelers’ and Manufacturers’ 
Association, has issued a call for a general 
meeting of the organization to be held at 
the Hotel Gibson, Tuesday evening. The 
meeting was called by him for the purpose 
of clearing away all unfinished business and 
to start paving the way for the annual meet- 
ing to be held on Jan. 12, Mr. Homan is 
also president of this organization, but he 
announced during the week that the bureau 
did not transact any business which could 
be announced as news. They usually hold 
a monthly meeting at some point in the east. 

Mrs, Jeanette Workum, wife of A. S. 
Workum, diamond cutter of this city, played 
a prominent part in the 34th convention 
of the Order of Eastern Star, Ohio Grand 
Chapter, which met in Cincinnati during 
the week. Previous to the gathering Mrs. 
Workum acted as secretary to Harry S. 
Johnson, Past Grand Master, F. and A. M., 
on the general arrangement committee, and 
then during the session essayed the role of 
Worthy Matron, being in charge of a part 
of the ritualistic work that was put on in 
Music Hall, Reports made at the meeting 
showed that the Order enrolled 7,000 new 
members during the past year. 

Louis F. E. Hummel, Sr.. secretary of 
the Retail Jewelers’ Association of Cincin- 
Nati, was one of the leaders of Captain 
George Schott’s team, which won the an- 
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nual chicken dinner golf tournament at the 
Western Hills Country Club. Hummel, 
who has been playing the old Scotch game 
for two decades, was paired with another 
veteran, George F. Stewart, and they easily 
defeated Charles Schneider and William 
Gilbert, who are classed as beginners. At 
the conclusion of the dinner Saturday night 
it was announced that the jeweler had 
played such sterling golf that he added 
three strokes to the winning team’s total. 
Louis Hummel, Jr., also played on the 
Schott team, he being paired with J. R. 
Stewart against Douglas McClure and J, A. 
Redfield. The former team scored three 
points on their opponents. Each team con- 
sisted of 70 golfers and the Schott team 
won 28 to 20. 

Max Getzug, proprietor of the jewelry 
store at 608 Vine St., was one of the com- 
plainants against a man giving the name 
of Harry Hirsch, 35, Jackson, Mich., who 
was arrested by the local police, Thursday. 
Hirsch insisted for a long time that he was 
C. P. Thompson, traveling auditor of Swift 
& Co., of Chicago, as he signed checks 
with that name for a watch costing $49.50 
at Getzug’s store. Hirsch came to Cincin- 
nati from Huntington, W. Va., several days 
ago and deposited checks amounting to 
$1,685 in the Fourth National Bank. He 
told detectives later that he found the 
checks on a window sill of the Frederick 
Hotel at Huntington and they evidently had 
been collected by Thompson from accounts 
in West Virginia. He later said he de- 
cided to impersonate Thompson and came 
to Cincinnati, registering at the Elwood 
Hotel. Depositing the checks at the Fourth 
National Bank, he explained that he had 
been given authority to draw upon the ac- 
count and for that purpose had provided 
himself with a stamp bearing the name of 
the company with the name of Thompson 
written under it. He readily agreed that 
bank officials should wire Chicago for con- 
firmation and for authority to cash checks. 
On Wednesday he attempted to cash a check 
for $100 but the cashier became suspicious 
and held it up. Later he was arrested on 
complaint of the Vine St. jeweler. The 
local police are waiting to hear from the 
real Thompson. 











W. L. Easton, formerly of the watch de- 
partment of the Castle Jewelry Co., is now 
engaged with Hugh Connolly & Son in the 
same capacity. Mr. Easton is well known 
in the jewelry and watch business in Detroit 
and vicinity. 

The Cutler Jewelry Co., wholesalers in 
the Liggett building, have recently added a 
watch material department to their business. 
This company has been in business in De- 
troit for a number of years and built up a 
large trade throughout the middle west. 

W. C. Noack, of the Noack-Gorenflo Co., 
has offered a silver loving cup in the school 
essay contest that has been started here by 
the Retail Merchants’ Association in the in- 
terest of early Christmas shopping and early 
Christmas mailing. A committee has been 
appointed representing most of Detroit’s 
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biggest retailers to aid in the campaign, 
which will be more extensive this year than 
ever. 

S. E. Sallan, 1474 Boston Boulevard; 
Birdie Sallan, also of Detroit, and James 
G. Tucker, of Mt. Clemens, are shown as 
the principal persons interested in Sallan, 
Inc., which, papers show, has recently been 
incorporated. The capital stock is placed 
at $50,000. 

Scribner & Loehr, wholesale jewelers in 
the Liggett building, have occupied their 
new quarters for several weeks and report 
a decided increase in trade. They are more 
centrally located, have finer display rooms 
and otherwise situated to handle a fine run 
of business. 

The Ray Jewelry Co, has completed an 
unusually attractive and successful anniver- 
sary sale. The store was decorated with a 
soft dark red material and the same scheme 
was carried out in the windows. A special 
drive was made in platinum jewelry, very 
costly pieces being displayed. 

Retail jewelers are anticipating a heavy 
run of Christmas business. Buying already 
has started and there seems to be a tendency 
towards higher priced merchandise than 
ever before. Few people are out of work, 
money is plentiful and wages are high. 
The credit jewelers report heavy sales and 
still are planning more extensive sales cam- 
paigns as mid-Winter approaches. Jewelers 
in general are optimistic and see nothing 
but good times ahead for many months. 

James Garlich, who has been in the jewelry 
business for many years, is making exten- 
sive alterations and improvements to his 
Griswold St. store. New display windows 
are being installed and interior alterations 
made that will greatly facilitate handling 
his extensive trade. Mr, Garlich also is 
heavily interested in the new Webster Hall 
apartment hotel that is to be erected on 
Cass Ave. for the accommodation of college 
and fraternity men. The structure will cost 
upwards of $1,000,000. 

In spite of a city ordinance that it was 
thought would put them out of business, 
auction jewelry houses continue to operate 
here. An injunction issued some time ago 
still is in force and the authorities are in no 
position at present to take further action. 
It is believed when the case gets into court 
in the near future the question will be defi- 
nitely settled. The sentiment of other 
jewelers is too strong against the auction 
men to lead one to believe the practice will 
be allowed to continue. 

Two men are held in Windsor, Ont., 
across the river from Detroit, as suspects in 
the recent robbery of the McCreery jewelry 
store at 218 Ouellette Ave., Windsor. The 
men pleaded not guilty and were remanded 
eight days for investigation. The McCreery 
store lost diamonds valued at $2,000 when 
someone threw a piece of concrete through 
one of its windows. The robber is said to 
have escaped with another man in an auto- 
mobile, which later broke down in another 
part of the city. In it was found a hat and 
a coat. A diamond ring and a ring box is 
said to have been recovered where they fell. 








The Clock Store is the name of a shop 
opened at 104 N. Grand Ave., Lansing, Mich. 
This store is owned and operated by I. B. 
Chandler. 
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GORHAM § 


Introducing a New Pattern 
of Sterling Silver Flatware 


“CHATEAU” 


Here is the latest of the many contribu- 
tions to fine designing made by The 
Gorham Company during its long and 
honored career. The generally expressed fs 
opinion is that it will become one of - 
the conspicuously successful patterns, 
both in its approval by artistic experts, 
and its general appeal to users. In fact, 
this new pattern, “Chateau” is one of 
those inspired lovely creations which 
speak for themselves and inevitably make 


































their own popularity. The new pattern ; 
produced at the Whiting Plant is worthy ie 
of the aristocratic name it bears, worthy SIF 
of the Sterling Silver from which it is | 
made, and being intermediate in price, YN 






is thus additionally attractive. This new wea Gs 
Sterling Silver flatware so happily named \ yy 
“Chateau” is notable for delicacy of de- | 
signing, distinction of form and propor- . 
tion and a restrained richness of detail. . 














The design gives an impression of ra 
Spanish influence, but it is more French ‘ay 
in treatment. It is in every wdy appro- . Z\\ 
priate to modern interiors, particularly cy 
those founded on 18th century types, CN: 






whether French or English. 
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Platinum Standards > many ames 
Must Be Clear ufacturers in the 


platinum industry have 
and Definite suffered as a result of 
the lack of a standard for platinum and the 
opportunity for unfair competition that the 
piatinum statutes already enacted in New 
York and Illinois have already given, there 
is no doubt that the greatest sufferers from 
the confusion and lack of definite meaning 
of terms have been the retail jewelers who 
have had no way of determining either the 
metallic content or the value of the metal 
sold to them in platinum jewelry. Even 
where the retail jeweler has been informed 
that an article’ was “hard platinum” or 
“iridio-platinum,” and where the manufac- 
turers selling have been honest in their in- 
tention to supply what they describe, the 
jeweler has no means of determining whether 
the amount of iridium in the article amount- 
ed to three per cent, or 15 per cent., or 
whether ruthenium and rhodium were not 
also used as the hardening alloys. Under 
the most honest designation of “palladio- 
platinum,” the jeweler may have received a 
metal containing anywhere from 10 to 40 
per cent. palladium. With the varying price 
of the platinum metals, this uncertainty as 
to metallic content has given a decided un- 
certainty as to the intrinsic value, and as the 
jeweler has no means of determining for 
himself what the content is, he has not been 
in a position to know what value he is giving 
to the customer for the price he charges. 
This confusion in the platinum trade has 
led to a universal demand for well defined 
terms and clear-cut standards from all sec- 
tions of our industry, from the refiner right 
down to the retailer. But despite this we 
deeply regret to see a tendency on the part 
of certain manufacturers to favor standards 
which will define different kinds of platinum 
within certain limits but at the same time 
leave a chance for variation of various qual- 
ities within the scope of the definition and 
the terms proposed. For instance, there is 
an element in the manufacturing trade which 
favors the adoption, both in trade usage and 
in legislation, of the use of the terms “iridio- 
platinum,” “palladio-platinum,” “ruthenium- 
platinum,” etc., on all articles containing less 
than 950 parts pure platinum combined with 
other metals of the platinum group, the 
dominating alloy to determine the name, and 
the amount of the pure platinum to be not 
less than 75 per cent. These people fail to 
realize that should the trade adopt such 
standards the confusion and unfair competi- 
tion which exists today (while it might be 
lessened in a degree) would still exist in 
cach of the kinds of platinum metals so 
defined. Iridio-platinum under this definition 
would include from one per cent. of iridium 
combined with 94 per cent. of platinum up 
to 15 per cent. iridium combined with 80 
per cent. of platinum and every combination 
in between. The difference in value is at once 
apparent and the opportunity for unfair com- 
petition and confusion on the part of the re- 
tailer would be very great. The same condi- 
tion would exist as to “palladio-platinum,” 
which would include combinations running 
from two or three per cent. palladium and 92 
per cent. platinum, down to 20 per cent. palla- 
dium and 75 per cent. platinum. The same 
is true as well with the combinations of 
ruthenium, rhodium and even osmium. 
Now if we are about to adopt standards 
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and definitions, there is no reason in the 
world why we cannot make these clear cut 
and definite, and as far as THE JEWELERS’ 
CIRCULAR can see, the only way the retail 
jeweler can be protected to the extent of 
knowing what he is getting in the platinum 
metals, is through the definite disclosure 
of the platinum content in every case. The 
man then who buys iridio-platinum or pal- 
ladio-platinum knows exactly how much 
platinum he is getting, and by simple sub- 
traction, the amount of palladium or iridium 
in the combination. He can then make 
proper comparisons as to price and quality 
and be in a position to assure himself that 
he is getting the exact combination of the 
platinum metals that he and his customers 
desire. , 

In all fairness to the honest retail jeweler 
who wants to know what he is getting and 
wants to know what he is selling, we feel 
that both in trade practices and in laws to 
be proposed, provision should be made for 
the stamping of the platinum content in 
connection with every name or standard pro- 
vided for, and we have yet to hear of one 
logical argument thus far advanced against 
such a provision. For his own sake, for the 
sake of his customers and for the sake of 
his industry, which requires definite and 
clear-cut standards and definitions today, we 
hope the retail jeweler will urge in every 
way the necessity of disclosing the platinum 
content in connection with all standards or 
definitions which he is asked to support, and 
that he will not be led into giving acqui- 
escence to the adoption of definitions that do 
not require such disclosure and which will 
leave an opportunity for various manufac- 
turers to offer him various kinds of metal 
combinations under the same name. 





MPORTATIONS 
Large During of diamonds in this 
country continue to be 
August large and show that 
the demand for these gems by the American 
public is on the increase. The statistics for 
the month of August, which were released 
by the Bureau of Foreign and Domestic 
Commerce last week, indicate that during 
that month we imported diamonds to the 
value of $5,304,140, about 90 per cent. of 
which was in cut stones and about 10 per 
cent. in rough, the value of the cut stones 
being given as $4,787,706 and that of the 
rough or uncut, $516,434. 

An analysis of the figures shows that 
Antwerp not only leads in supplying us 
with cut diamonds but is increasing its lead 
over Amsterdam, the August figures show- 
ing importations from Belgium amounting 
to $2,697,224 as against importations from 
the Netherlands of $1,934,904; and at the 
same time the cutting industry of England 
supplied us with gems worth $93,005 and 
that of France, $41,206. To these were 
added shipments from Turkey of $12,025; 
from Germany, $4,699; from Switzerland, 
$2,378; from Ontario, $2,001; from Aus- 
tralia, $139 and from Cuba, $125. 

As far as the rough diamonds are con- 
cerned, the total, while an improvement over 
the shipments of previous months, was in 
no way commensurate with the amount of 
gems used or adequate in supplying the dia- 
mond. cutting shops of this country with 
material sufficient to keep their organiza- 
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tions running. Shipments direct from the 
Syndicate in England amounted to $378,016, 
while from British South Africa direct, we 
received rough amounting to $41,190 and 
from British Guiana, $12,295. Antwerp and 
Amsterdam supplied us with some rough, 
shipments from Belgium amounting to $55, 
941 and from Netherlands, $28,660, while 
small parcels were received from France and 
Czecho-Slovakia ($241 from the former and 
$91 from the latter). A notable omission 
in the August shipments is to be found in 
the fact that no rough shipments at all are 
credited to Brazil. 

On the whole, the jewelry trade has noth- 
ing to complain of as to the total amount 
of diamonds received, as this indicates a 
very healthy demand on the part of the in- 
dustry and will probably be taken in busi- 
ness circles as an index of prosperity of the 
country in general.. But it is greatly to be 
hoped that the showing of the later months 
of the year will be very much better as far 
as the amount of rough diamonds are con- 
cerned if we want our diamond cutting in- 
dustry to continue and hold the position it 
previously maintained for so many years. 








Exports of Domestic Jewelry During the 
Month of August 


WasHInNcTon, D, C., Oct. 24.—Domestic 
exports of jewelry for August, as reported 
by the Bureau of Foreign and Domestic 
Commerce, amounted in all to $39,735, and of 
this total over $26,000 went to Canada. The 
unusual feature of the report lies in the fact 
that nothing is recorded as going to Eng- 
land in the month, while exports to Switzer- 
land amounted to $6,236 and to France, 
$1,543. Cuba and Brazil remained good cus- 
tomers, the former taking jewelry worth 
$1,330 and the latter, $3,355. 

The full list of countries to which jewelry 
was sent and the amount of the shipments 
during the month are reported as follows: 


Countries Value 
SB PaN ER ct ke chi hens Heese $50 
ERNE cS intr id 2 Reyer oes Re 1,543 
PE. Sinctcntersshevdanenes 25 
DY beh dhs WedeaN vb cane ees nee 294 
BANA eee bute suine aswel 156 
SC oe Ee oe ee ee 6,236 
PONIES ci ng Gass 6 ira ins aloes 30 
Canada— Maritime Provinces...... 423 

Quebec and Ontario............ 18,073 

Prairie Provinces 266. o0s. 60s 2,493 

British Columbia and Yukon.... 5,248 
RENO MIIIINS > Soe oles siscs eaecuceese 143 
ARNIS een Oe tea nist ei aonioiene 270 
Newfoundland and Labrador...... 31 
PS eee eer 1,330 
OS a ere ee ree 3,355 
Ee ae ee Pe 17 
Palestine and Syria.............+- 18 

DE vaisaiicehcevedeskawure $39,735 








There are only a few mussel camps Op- 
erating now along the lower Ohio River and 
tributaries and in another month most of the 
camps will have ceased operations. The 
mussel camps have had a busy season this 
year and a great many shells have been got- 
ten out. Most of the pearl button factories 
in southern Indiana are fairly well supplied 
with shells for the coming Winter. 
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J. Jack Sacks announced several days ago 
that he has severed his connection with Sim- 
son Bros., manufacturers of jewelry findings, 
this city. 

Alfred Orlik, manufacturer of smokers’ 
articles, 70 Fifth Ave., recently returned 
from Europe, where he visited London, Paris 
and Vienna in the interest of his company. 

Charles Kivel, importer of fine watches, 
93 Nassau St., announced last week the 
formation of a new partnership with Joseph 
Werner. The firm will be known as Charles 
Kivel & Co. and is located at 93 Nassau St. 

Benedict J. Freudenheim, of J. Freuden- 
heim & Sons, 180 Broadway, sailed for Eu- 
rope Tuesday, Oct. 23, on the Aquitania. 
Mr. Freudenheim has gone to Antwerp and 
Amsterdam on a purchasing trip and expects 
to remain abroad until January. 

A certificate of incorporation was_ filed at 
Albany, N. Y., last week by the J. D. Sar- 
takoff Corp., of this city. The new incor- 
poration has authority to deal in gold and 
silver and has a capital of $50,000. The in- 
corporators are W. F. Allen and J. D. 
Sartakoff. 

The Bushwick Gem Shoppe is the name 
of a concern authorized to engage in the 
jewelry business in Brooklyn, according to 
a charter of incorporation issued at Albany, 
last week. The capital is $10,000 and the in- 
corporators are A. A. Giden, J. Michaelson 
and H. Ernst. 

Edward ‘M. Coe, representing Churchill, 
Lambert & Kennedy, and Bates & Klinke, 
Attleboro, Mass., was among the visitors in 
this city during the past week. Mr. Coe 
has not been here for six or seven years, 
but has many friends in the Maiden Lane 
district who were glad to welcome him. 

The Ryt Jewelry Mfg. Co., 111 Delancey 
St., was petitioned into bankruptcy on Tues- 
day, Oct. 23, by the Elem Watch Co., Ltd., 
a creditor holding a claim for $1,818. On 
Oct. 22, this concern made an assignment 
for the benefit of creditors, naming Julian 
Lichtenberg as assignee. This concern, it is 
claimed, has liabilities of about $14,000 and 
assets estimated to be valued at $3,000. 

On Oct. 22 there was mailed from Prince- 
ton, N. J., by parcel post, a water-worn 
piece of green jade about 12 or 13 inches 
long and weighing 17 pounds. There are 
two marks on its face showing that someone 
had evidently endeavored to break it at one 
time. It was consigned to a large New York 
house, but the package was received without 
contents. Any information concerning this 
will be appreciated if sent to the editor of 
14£ JEWELERS’ CIRCULAR. 

An order signed by Judge Hand in the 
United States District Court on Tuesday, 
Oct. 23, appointed Julian Hartridge as re- 
ceiver for the Robinson Silver Co., 103 Mott 
St. The receiver’s bond is fixed at $1,000. 
As reported in these columns last week, in- 
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voluntary bankruptcy proceedings were in- 
stituted against this concern on Oct. 20. 
The concern, it is claimed, has assets of 
about $3,000, consisting of finished and un- 
finished silver, machinery, raw material and 
outstanding accounts, and the liabilities are 
estimated at approximately $20,000. 

The premises at 1741 Broadway, it was 
announced last week, has been acquired by 
John H. Scheier from Lawrence S. and 
Chauncey M. Mayers, jewelers, 170 Broad- 
way. On May 26, 1921, the Mayers brothers 
leased this property for a term of 21 years 





trations of the president, vice-president and 
treasurer of the association, as well as a 
photograph of the secretary and his office. 
The president’s annual report and reports 
of the other officers of the different bureaus 
of the association also form an interesting 
section of the book. It also contains a list 
of members of the association and the in- 
dustry in which they are engaged. The 
book shows that 178 members of the asso- 
ciation are engaged in the jewelry and pre- 
cious stones business. Under this classifica- 
tion are concerns manufacturing and dealing 








ing the same month. 


All October Records Beaten 


_ The Jewelers’ Circular published 584 pages of advertis- 
ing this month which beats all previous records for the 
month of October by 16 pages and is 64 pages more than 
was published by the six jewelry monthlies combined dur- 


This is the time to Advertise 


Retailers’ stocks are low and Government tax returns show 
an increase of about 20% in sales over last year. 
Jewelers’ Circular” is the one great medium between the 


“The 





buyers and sellers. 




















from Mrs. Caroline M. Taylor, the owner. 
The transaction, it is reported, involves a 
sum of about $35,000. This site has a 25-foot 
frontage and a depth of from 62 to 68 feet. 
The building which now stands on the prop- 
erty will be altered and several floors will 
be added, and it is expected that it will be 
ready for occupancy around May 1, 1924. 

The death of Samuel S. Bless, a former 
diamond dealer, with offices at 87 Nassau 
St., whose passing was noted in these col- 
umns last week, was caused by apoplexy on 
Oct. 14. Mr, Bless was well known among 
the diamond cutters and dealers for many 
years. He was born in Amsterdam, Hol- 
land, where he started to learn the diamond 
cutting business at the age of 15 years. 
About three years later he came to America 
and had been connected with the trade ever 
since. Mr. Bless formerly had a shop at 47 
Maiden Lane and for many years was 
known as one of the best and fastest cutters 
in the business. Interment took place on 
Oct. 16 at Mount Carmel Cemetery. 

The Merchants’ Association of New York 
has just issued its year book for 1923, which 
contains 394 pages. The book shows illus- 


in silverware, plated ware, etc., jewelry and 
precious stones, jewelers’ supplies and tools, 
watches and watchcases, clocks, bronzes and 
silver, optical goods, opticians, meteorolog- 
ical instruments and bullion dealers. 

A non-partisan movement to bring the 
1924 national democratic convention to this 
city is under way and in the endeavor 72 
industries are pushing the project. Harry 
Larter of Larter & Sons, 15 Maiden Lane, 
has been appointed chairman of the jewelry 
trade division to raise a fund of $3,000, which 
is the industry’s share of the total of $250,000 
which will be required. In the event that 
the finance committee, of which Frank D. 
Waterman, of the L. E. Waterman Co., is 
a member, raises more than the sum required 
for entertaining the convention, a pro rata 
amount will be returned to each contributor. 
Letters have been sent to every manufac- 
turer, retailer and wholesaler in New York 
city by Mr. Larter asking the trade to sup- 
port this movement to bring the convention 
to New York. In the letter, Mr. Larter 
stated it is the usual practice of national 
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SOLIDARITY: “The Case That Courts 


Comparison” 




















Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 


Representative Watch Jobbers are Solidarity Jobbers 


SOLIDARITY WATCH CASE CO. 
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conventions to assign one seat in the conven- 
tion for each $100 contribution. Inasmuch 
as the convention of 1924 promises to be in- 
teresting and will be the first national con- 
yention to be held in New York in half a 
century, Mr. Larter believes that those who 
contribute may be glad to avail themselves 
of the opportunity to secure these tickets. 
The fight for the convention has now nar- 
rowed down between New York and Chi- 
cago. All checks should be made out to the 
New York National Convention Committee, 
Alvin W. Krech, treasurer, and should be 
mailed to Mr. Larter, 15 Maiden Lane. It 
js also planned that a similar committee in 
the jewelry trade will endeavor to secure 
the national republican convention for 1928. 

Rosenthal & Diamond, importers of 
watches, have moved from 94 Canal St., 
to 59 Chrystie St. 

Milton L. Ernst, importer of diamonds, 
has moved from 88 Gold St. to new quar- 
ters at 170 Broadway. 

L. P. Kadison, of Fera & Kadison, cutters 
of diamonds, 1650 Broadway, is sailing for 
Europe on Nov. 3 aboard the steamship 
Majestic. 

A meeting of the Sterling Silverware 
Manufacturers’ Association will be held on 
Thursday, Nov. 1, at the Nassau Country 
Club, Glen Cove, L. I. 

According to an announcement made on 
Monday, the firm of Landau & Busch, 12 
John St., has been dissolved. Morris 
Landau continues at the same address. 

J. Klein, L. H. Schutzer and A. Auerbach 
are the incorporators of the Klein Smelting 
& Refining Co., of this city, incorporated at 
Albany, N. Y., last week. The capital is 
$7,000. 

Joseph Rosenblatt, is now located at 170 
Broadway, where he is carrying a line of 
American cut diamonds, Mr. Rosenblatt has 
increased facilities at his new location 
and is fully equipped to take care of his 
growing business. 

Authority to engage in business in this 
city was granted several days ago in a 
charter of incorporation issued to the 
Federal Diamond Co. The capital is $15,000 
and the incorporators are E. Mainekoff, 
A. B. Hertz and B. Karp. 

Grand Douglas is the name of a concern 
in this city granted a charter of incorpora- 
tion at Albany, N. Y., last week, with au- 
thority to engage in the jewelry business. 
The capital is $5,000 and the incorporators 
2 Douglas, G. Grand and L. H. Wain- 
trob, 

S. Nathan, of S. Nathan & Co., importers 
of precious and semi-precious stones, 71 
Nassau St., accompanied by his wife and 
son Leo, returned on the Majestic from an 
extended pleasure and business trip in Eu- 
rope. Besides visiting all of the stone mar- 
kets, they visited many other places of in- 
terest, 

According to a report made by the Indra 
Pear! Co., 392 Fifth Ave., a rumor is in 
Circulation that several merchants in the 
trade are claiming that they represent the 
Industra Espanola de Perlas Imitation Co., 
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of Barcelona, Spain. The Indra Pearl Co. 
claims it is the sole representative of In- 
dustra Espanola de Perlas Imitacion of 
Barcelona, Spain. 

Arthur Silberfeld, importer of diamonds 
and precious stones, 170 Broadway, returned 
to this city last Saturday night after meet- 
ing with an accident in Chicago. Mr. Sil- 
berfeld was crossing the street at Wabash 
Ave. and Madison St., last Friday, about 
10:30 a. M., when he was struck with a 
sedan car. He was severely cut on the face 
and neck and after being given medical at- 
tention, left for his home. He arrived in 
New York on €aturday night and is now 
confined to his home in this city. 

A meeting to endorse Judge Gustave Hart- 
man, who is a candidate for Justice of the 
Supreme Court, was held by a group of 
jewelers last Friday afternoon at the Royal 
Restaurant on John St. The meeting was 
advertised as one held under the auspices 
of the campaign committee of the Jewelers 
Division of the Businessmen’s League. The 
meeting was held shortly after 4 o’clock on 
Friday afternoon, at which Judge Hartman 
was the principal speaker. Several other 
prominent speakers were also present. 

Wiesenberger & Son, jewelers and loan 
brokers, recently moved into their new four- 
story home at 781 Eighth Ave., New York. 
The new home is a beautiful structure, the 
front being made of Indiana limestone, 
granite and glazed enameled brick. A 
burglar-proof vault has been installed of 
the latest type at a cost of over $10,000. 
The entire cabinet work is of American 
walnut. The main floor is very well 
planned, the loan department being in the 
rear. The jewelry, silverware and clock 
department is on the left and the optical, 
leathergoods and sporting goods department 
on the right. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
Brooklyn, on Tuesday, Oct. 23, by Julius 
Katz, employed as a jeweler by a concern 
on Beekman St., New York, and residing at 
2874 W. 23rd St., Coney Island. The peti- 
tion lists the liabilities at $5,850, which 
amount constitutes unsecured claims $4,973, 
notes and bills which ought to be paid by 
other parties thereto, $650, and secured 
claims, $227. The assets amount to $650 and 
include stock in trade, $40; household goods, 
etc., $300; machinery, tools, etc., $5, and 
property claimed to be exempt, $305. Among 
the largest unsecured creditors are Julius 
Helfstein, $4,646; S. Nathan & Co., $35; 
Frederick Ratz, $69; I. Schor, $25; Am- 
brecht & Co., $60; William Leidel, $75, and 
D. V. La Gravinese, $25. 

Joseph Sklar, secretary and treasurer of 
the Ryt Jewelry Co., 111 Delancey St., who 
on Sept. 13 was arraigned in the Magistrate’s 
Court on a charge of violating the New 
York Stamping Law, pleaded guilty last 
Monday, after which the case was adjourned 
until Nov. 5, when sentence will be passed 
on the defendant. It was charged in the 
complaint, filed by Thomas F. Morgan, chief 
inspector of the Bureau of Weights and 
Measures, that a certain watch case had 
been purchased by Mr. Morgan from the 
jeweler for $2.75. This case, it was alleged, 
was marked “14 kt.” and it was charged that 
it assayed only 11 karats. The defendant 
was held in $500 bail and the matter was 
put down for a hearing before Magistrate 
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Rittenberg in the Third District Magistrate’s 
Court on Sept 24, at which time the de- 
fendant waived examination and was held 
for trial in the Court of Special Sessions. 
Mr. Sklar, since the charge was filed 
against him, has heartily co-operated with 
those who have been in charge of the 


case, 
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Harry E. Jacobi has made extensive im- 
provements to his salesrooms on the second 
floor of the Park Bank building, Lexington 
and Liberty Sts. 

A new store of the W. T. Grant chain 
store organization has opened here on Lex- 
ington St., near Howard St. Considerable 
space has been devoted to the jewelry de- 
partment. 

The jewelry store of John W. Mealy & 
Sons Co., 16 W. Lexington St., was slightly 
damaged this week as the result of a fire 
which occurred in the Bachrach Photo- 
graphic Studio which occupies the floor 
above the jewelry store. Water seeped 
from the floor above to the jewelry store 
but the stock was not damaged, according 
to E, H. Mealy, a member of the firm. 

The sea food that made Baltimore famous 
will come once again into its own when 
the S. & N. Katz Employes’ Club holds its 
second annual oyster roast on Nov. 18 at 
Bangert’s Park. This is the third and last 
affair at which the present officers will 
officiate. The committee in charge expect to 
exceed last year’s affair. The committee in 
charge includes Melvin K. Erlanger, James 
Edward McMahon, J. Harry Lutz and Miss 
Elsie C. Meese, 

Two automobiles carrying detectives 
rushed to the jewelry store of Samuel Kirk 
& Son Co., 106 E. Baltimore St., at 1 a. m. 
Wednesday when the burglar alarm from 
the Kirk store sounded at police head- 
quarters. Placing a guard about the build- 
ing, Captain John Carey and Detective 
Sergt. G. P; Lauinger entered the store. 
No burglars were found. It is believed 
that a pet cat jumped against the wires 
controlling the signal system. 








Of Interest to Book Collectors 

The bookdealer and antiquarian, Karl W. 
Hiersemann, of Leipzig, is sending his 
“Kunstgewerbe” (Applied Arts) October 
catalogue to the foreign trade. It contains 
902 titles, a useful index and table of con- 
tents, together with prices (in numerous 
foreign currencies). Of special interest to 
the goldsmith and jeweler is section III, 
which contains 46 titles of books on “gold 
and silver work, precious stones, enamel.” 
Included are a number of works in other 
than German. Some are quite rare volumes. 








Harry Klapper, a jeweler of Hazelton, 
Pa., reported recently that he was the vic- 
tim of two unknown men who stole a dia- 
mond ring valued at $600 from his store. 
The men, according to the jeweler, were 
from Scranton. 


















Isador Colmes, jewelry dealer of 31 Wal- 
nut St., has filed the trade name, “Market 


Diamond Palace,” for his business at 146 
Market St. 

A. Bippart, of South Orange, has been 
granted a patent on a barpin. Letters have 
been issued to A. H. Sander, of Maplewood, 
on a teapot. 

Vice-Chancellor Church on Oct. 22 
named C. Wallace Vail as receiver for the 
Globe Metal Novelty Mfg. Corp., of 91 
Mechanic St. 

Thieves broke a show window in the 
jewelry shop of K. Burns & Co. at Market 
and Beaver Sts. on the night of Oct. 22, and 
got away with goods valued at $300. 

The initial meeting of the dedication com- 
mittee of Newark’s Victory Memorial cele- 
bration was held last week at the City Hall. 
Louis V. Aronson is one of its members. 

Ernest Bausch, manufacturer of jewelers’ 
findings at 651 Jefferson Ave., Elizabeth, 
has been elected president of the Central 
Building & Loan Association of that city. 

Chester R. Hoag was elected chairman of 
the recently chosen executive committee of 
the Essex County Sunday School Council 
of Religious Education at the committee’s 
organization meeting Oct. 19. 

The Suresnap Co., jewelry manufacturers, 
has been incorporated by Gordon Grand, 
David A. McBride and Charles O. Geyer, 
with registered office at 525 Main St., East 
Orange. Its capital stock consists of 1,000 
shares, without par value. 


Curtis R. Burnett, chairman of the rivers 
and harbors committee of the Newark 
Chamber of Commerce, reported for that 
body and for the transportation committee 
zt the chamber’s meeting last Wednesday 
night on a study of the Port Newark de- 
velopment project, concerned with the pro- 
posals for consolidation of the Baltimore & 
Ohio Railroad and the Central Railroad of 
New Jersey. 

Thomas Hughes, Paterson, has been ap- 
pointed receiver by Federal Judge Lynch for 
Morris Ploshnick, jeweler of 66 Lexington 
Ave., Passaic. The S. & W. Mfg. Co,, with 
a claim of $110.48, and the La France Jewel- 
ry Mfg. Co., claiming $444, were the peti- 
tioning creditors. The petition was filed by 
Furst & Furst, attorneys for the creditors, 
and Ploshnick’s consent to the naming of a 
receiver was attached. The receiver’s bond 
was fixed at $3,000. 

A. V. Hamburg, chairman of the general 
committee preparing for the Community 
Chest drive to be launched Nov. 12, ad- 
dressed volunteer workers for the campaign 
and outlined the plans at a meeting last 
week, Each worker was given a list of 20 
names of persons to be asked for $250 con- 
tributions. A fund of $1,100,000 is sought. 

William G. Keefe, formerly manager of 
the jewelry store of Theodore C. Bothmanr, 
Inc., 221 Broad St., Elizabeth, has filed suit 
in the Union County Circuit Court to re- 
cover $1,155 from the firm or, in the alter- 
native, from Mrs. Elsie Bothmann. Keefe 
alleges he was employed by Mrs. Bothmann 
in February, 1920, as general manager of the 
store, at a salary of $60 a week, $55 to be 
paid weekly in cash and $5 to be retained by 
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the firm and credited to his account for the 
purchase, annually, of stock of the company. 
He claims, also, that he was promised an 
annual bonus of $200. Two shares of the 
company’s stock, with a par value of $200, 
was given to him, Keefe alleges, with the 
understanding that if he should quit the 
company’s employ he would receive $200 
cash for the shares upon their surrender. 
He was with the company from Feb. 1, 1920, 
until Oct. 6, 1923, and alleges in his suit 
that $955 was retained from his salary. He 
demands this be paid to him, together with 
$200 for the two shares of stock he holds, 
making in all $1,155. The action is directed 
against the company, as a corporate body, 
and against Mrs. Bothmann, individually, 
because it is alleged she either owned or 
controlled the business at the time of Keefe’s 
employment. The suit is listed for trial at 
the January term of the court. 

The Holt building at 707 Broad St., cor- 
ner of Cedar St., has been leased for a 21- 
year term by the Holt Realty Co. to L. S. 
Plaut & Co. The aggregate rental will be 
in excess of $1,000,000 and the lessee has an 
option to purchase the property, it was an- 
nounced. Sidney T. Holt represented the 
lessor and Col. L. S. Plaut and Louis Kamm, 
vice-presidents of the Plaut firm, repre- 
sented it in the negotiations. The building 
for many years has been identified with the 
jewelry trade. W. T. Rae conducted a 
jewelry business here for many years prior 
to 1909, when the property was purchased 
by Frank Holt. After his death in 1911 
the old two-story brown brick building was 
razed and the present structure was erected. 
This is a seven-story building of steel frame 
and concrete construction. It was built by 
Sidney T. Holt. In 1918 Frank Holt & Co. 
took possession of the entire ground floor 
for their jewelry business, occupying it until 
1920, when the ground floor space was di- 
vided, the corner space being occupied by 
Holt’s, Inc. In 1922 the front section of the 
corner store was leased to the Finery 
Hosiery Co., and Sidney T. Holt, Inc., dia- 
mond merchants, took the rear section, with 
a store entrance from Cedar St. Acquisition 
of this property gives L. S. Plaut & Co. con- 
trol now over an entire block. The firm has 
a large expansion program pending, but will 
not remodel the Holt building at present. 

Work is being rushed to completion on 
the two-story brick office and laboratory ad- 
dition to the plant of Schwitter, Clover & 
Starkweather, Inc., smelters, refiners and 
metallurgical chemists at 312-320 Passaic 
Ave., with expectations that it will be ready 
for occupancy in about two weeks. The con- 
tractors recently finished work on another 
two-story addition, an extension at the rear 
of the original building, which has provided 
an additional 6,000 square feet of floor space 
for furnace rooms. The equipment has been 
installed and is now operating on a 24-hour 
schedule, with the working force more than 
doubled since August. The new buildings 
and equipment represent a cost of more than 
$35,000. Started in September, 1921, in a 
40 x 50 foot brick building, the business 
soon began to suffer from “growing pains,” 
because it was demonstrated that the space 
was inadequate. High costs of construc- 
tion, however, caused deferment of building 
plans in hopes that the prices would drop. 
“This Summer we were forced to go ahead 
with construction, in spite of the cost,” it 
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was said by G. W. Starkweather, presiden 
of the firm, “in order to take care of the 
expansion of the business. Business cer. 
tainly is good with us. We have more thap 
doubled our force, more than doubled oyr 
floor space, are working on a 24-hour sched- 
ule and are considering further construction, 
Plans are being made for a blast furnace, 
which we hope to have in service before next 
Spring, and other additions are being cop. 
sidered which may be made at the same 
time.” Besides handling gold and silver, ¢ 
firm specializes in the platinum metals, in. 
cluding iridium, palladium, ruthenium, rho. 
dium and osmium. Charles Clover, of this 
city, is vice-president of the company, and 
Martin Schwitter, of Brooklyn, is secretary, 

Advancement of the plans for a dinner- 
dance and entertainment to be held some 
time in January or February at the Robert 
Treat Hotel, were announced last Tuesday 
evening (Oct. 23) by President Jean R, 
Tack at the meeting of the New Jersey Re 
tail Jewelers’ Association at Achtel-Stetters, 
842 Broad St. This will be an innovation 
for the association and is being promoted 
solely for the purpose of increasing good 
fellowship among the members, and between 
the various branches of the industry, by of- 
fering greater opportunity for personal ac- 
quaintanceship. It was decided that there 
would be no “set speeches,” so that the in- 
formal nature of the affair may be pre- 
served. Mr. Tack and Richard P. Hartde- 
gen, secretary of the association, are mak- 
ing the preliminary arrangements, with the 
aid of five committees. The reception com- 
mittee consists of A. W. Cornelius, Charles 
Hartdegen, George J. Busch, Harry Christl, 
Henry Aurnhammer, Charles A. Morawetz, 
J. V. C. Parker, C. W. Bowman, L. J. Rad 
and August Kost. The banquet committee 
members are C. A. Lund, Jerome B. Wiss 
and Alex Loeb. Conrad J. Brotherly and 
William P. Walsh constitute the entertain- 
ment committee; Norbert Bertl and Max W. 
Wien, the music committee; and A. J. 
Jaeckle and Henry Weinscher are on the 
tickets committee. The association will seek 
to have a new State law enacted by the 1923 
Legislature to more rigidly regulate auc- 
tioneers. Prohibition of auction sales after 
6 p. M. is one objective to be sought; filing 
of an inventory of the goods to be offered 
and restriction of sales to listed articles, 
without adding to the stocks during the life 
of the license; limitation of licenses for pe- 
riods not exceeding 90 days; provisions for 
furnishing of bonds to protect customers 
against fraud, and a minimum residence of 
two years in the State as a prerequisite con- 
dition to the securing of a license are other 
features of the proposed law. A draft of 
the proposed legislation will be prepared by 
Joseph Wolber, attorney for the association 
and also chairman of the New Jersey Cham- 
ber of Commerce committee on auction laws. 
It probably will be given to Essex county 
members of the Legislature for introduction 
in both the Senate and Assembly. 








Mayor Forrest has signed an ordinance 
passed by the City Council of Wilmingtot, 
Del., regulating the sale of jewelry in Wil- 
mington at public auction. The ordinance 
designed primarily to prevent 
mulcting of the public by fake jewelry 
silverware auctioneers, 
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Salt Lake City 


W. Christensen, of the Dennis & Tenner 
(o, Dooly building, has resigned to go to 
(alifornia. 

M. H. Dearden, of the Utah Savings & 
Trust building, has added valuable equip- 
ment to his optometric offices. 

Local jewelers are to co-operate with the 
City Commission in an effort to produce a 
sew city ordinance governing jewelry auc- 





ions. 
“ohn W. Peters, well known Brigham 
City jeweler and optometrist, and State 
Senator, has been named as a member of the 
next Federal Jury for Utah. 

A small jewelry store kept by Japanese 
a sth West and First North Sts. was held 
yp the other night and robbed of cash and 
a quantity of jewelry and watches. 

The Lord Mayor of York, England, who 
was a recent visitor to this city, carried a 
gold chain of office which he said was 500 
yars old. He exhibited it at the Hotel 
Utah. 

Jack O’Conner is selling his business in 
the Utah Savings & Trust building, and 
ging to California on account of his health. 
His business is being taken over by an east- 
em man. 

Local jewelers who have added art de- 
partments have been selling a lot of paint- 
ings and the increase in art is expected to 
be still greater as a result of the new art 
school which has just been opened in this 
city. 

The stores of E. D. Harrison, jeweler, 
Center St., and J. Arian, pawnbroker, N. 
Main St., Pocatello, were entered by burg- 
lars recently. Mr. Harrison reported a loss 
of articles valued at $500, but the loss of 
the Arian establishment was approximately 
$1,600, Mr. Arian said. 

The Salt Lake City Eyesight Conserva- 
tion League has commenced its work for the 
Winter season. There is much enthusiasm, 
as there was last year. The Utah Associa- 
tion of Optometrists is conducting a mem- 
bership drive which will last a month. It 
has proven successful so far. 

An interesting exhibit at the State Fair 
was a duplicate of the brooch which the 
women of this city presented to Mrs. War- 
rm G, Harding when the President and 
Mrs. Harding visited Salt Lake City in June 
last, The brooch was the property of the 
William M. McConahay store, which sup- 
plied the original. 

The industrial situation is highly satisfac- 
tory. There is no unemployment and prices 
and transportation facilities of agricultural 
products are satisfactory. Mining is good, 
& 18 manufacturing. The tourist business 
has been considerably greater than before. 
Jewelers are doing a nice business in most 
cases. Better than during the past few 
years, 

William M. McConahay, new president of 
the local jewelry association, said recently 
that the association has many activities un- 
der consideration for the near future. He 
‘aid that as far as possible round table dis- 
cussions would be held at which talks on 
selling various articles would be featured. 

gatherings will be at the Chamber of 
merce, 

T. S. McKee, watchmaker for Barnett & 
Yeiss, has invented and patented a crystal 
‘zing attachment for a lathe which it is 
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claimed promises to become very popular. 
The crystal by the use of this patent may be 
cut and beveled simultaneously and it is 
made so that a crystal of any size may be 
handled with ease. Mr. McKee has not 
placed it on the market yet but will do so. 

Mrs. Boes, wife of John Boes, head of the 
Boes jewelry store on S. Main St., suffered 
a lacerated right knee and arm the other 
day when she fell to the pavement near the 
Boes store. The woman was taken to the 
Emergency Hospital for treatment and later 
removed to her home. Mrs. Boes is well 
known to the jewelry trade by reason of the 
fact that during her husband’s illness she 
has often taken care of the store. 

Mrs. Parry, wife of Clarence R. Parry of 
Parry & Parry, Ltd., manufacturing jewel- 
ers, Keith Emporium building, has recov- 
ered from her serious ‘lness. Dr. Norman 
Parry, son of Richard G. Parry of Parry 
« Parry, Ltd., was a recent visitor. Dr. 
Parry, who at one time occasionally helped 
around the Parry establishment in the Keith 
Emporium building, recently graduated from 
a Chicago medical school and is now serv- 
ing as a house physician at a hospital. 

‘The police are searching for one A. G. 
Jenkins, said to be one of the nerviest swin- 
dlers who ever visited this city. In order 
to get the confidence of members of the local 
jewelry trade the man is said to have nego- 
tiated for a home and a fine automobile and 
through this he succeeded in getting a rec- 
ommendation to a jeweler, who sold him a 
few hundred dollars’ worth of goods. The 
man pretended that he was to be married 
shortly and secured a watch and diamond 
ring for his supposed bride. He gave a 
check on a Provo bank. 

Local visitors of recent date include: Sig. 
Thein, wholesale jeweler, Chicago; Alex. 
Feldenheimer, Feldenheimer & Jacoby, New 
York; Arthur B. Morris, California; Martin 
H. Cooper, western representative Aauer 
Mfg. Co., Inc., and J. J. Felsenfeld, New 
York; Joseph T. Brennan, Buss-Linthicum- 
Thorsdon, Inc., New York and Chicago; A. 
R. Cooper, M. Schussler & Co., San Fran- 
cisco, Cal.; Nat Cohen, Isaac Light, Inc., 
Los Angeles, Cal.; A. Pappe, Holsman & 
Co.; Chicago; F. V. Glidden, A. & Z. Chain 
Co., Providence, R. I.; Gordon H, Otto, 
Denver; R. J. Darragh, the Parker Pen Co.; 
E. R. Allen, Adolphe Schwob, Inc., New 
York; Leuis Freund, Henry Freund & Bros. ; 
B. Schloss, the Castle Co., New York; Nor- 
bert Hofman, Eichberg & Co., New York; 
Harris B. €proles, Knox & Kaye, San Fran- 
cisco, Cal.; Theo. L. Lyons, New York Gem 
Co., New York; Adolph Rasenbaum, I. Ol- 
iendorff Co. New York and Pittsburgh; 
Emile Camozzi, California Jewelry Co., San 
Francisco, Cal.; Elias Markens, S. Wechter 
Co.; Carl Loeb, representing I. Schwartz, 
Chicago; Gus J. Weil, the Electric City Box 
Co.; Fred J. Cannon, Theo. W. Foster & 
Bro. Co., Los Angeles, Cal., and others. 








An attempt to gain entrance to the jewelry 
store of Joseph Hoenig, 532 S. Salina St., 
Syracuse, N. Y., while hundreds of theatre 
patrons were passing, was frustrated when 
Patrolman Dolphin found that a window had 
been loosened. The moving of the window 
would have enabled the burglars to reach 
inside and unlock the door. Two men have 
been arrested and held for investigation. 
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Atlanta, Ga. 


Charles M. Whitmire, Griffin, Ga., was 2 
visitor in Atlanta during the week. 

Joseph E. Edwards, of Jackson, Ga., was: 
in Atlanta last week in the interest of his 
business. 

Dr. James F. Duffey, a prominent jeweler 
of Douglasville, Ga., was in town during the 
week, calling on the local trade. 

J. J. Scheff, with Ewing Bros., wholesale 
jewelers, has just returned from a two days’ 
motoring trip to Chattanooga and points in 
southern Tennessee, where he had an en- 
joyable time visiting friends and jewelers. 

A. B. Kohler, formerly with John J. 
Bookout in the Arcade building, has gone 
into business for himself, and is at present 
operating a trade engraving establishment 
with offices and a workshop at 714 Peters. 
building. 

A. Lapping, formerly with the H. F. 
Linder Co., of 11 Whitehall St., has re- 
signed and gone into business for himself 
as a trade jeweler. He will occupy the 
same suite as Mr. Kohler, at 714 Peters 
building. 

Mr. Williamson, of the Williamson 
Jewelry Co., Rome, Ga., was a visitor to 
Atlanta during the week, buying supplies 
for his firm. W. W. Turner, Cedartown, 
Ga., and George Daniell, Marietta, Ga., were 
other Atlanta visitors. 

John J. Bookout, prominent Atlanta 
jeweler and vice-president of the Arcade 
Merchants’ Association, is back at work 
greatly improved in health after a couple 
of weeks in the Wesley Memorial Hospital 
here, where he took a rest cure with ex- 
cellent results. 

W. W. Edenfield, Perry, Fla., was an At- 
lanta visitor during the week. He reports. 
business conditions as good in his section, 
with Florida looking for a good tourist 
trade and consequent good business this sea- 
son. Florida, according to Mr. Edenfield,. 
is rapidly coming into its own as a tourist 
State, and tourists not only buy themselves. 
but leave money with the natives so they 
can buy. 











Business Troubles 





The Miller Co., Harrisburg, Pa., is re-- 
ported to have made an assignment. 

Leo Cohn, Oroville, Cal., has assigned to- 
A. D. Davidson. The assets are about 
$4,400. Liabilities are estimated at $8,000. 

An involuntary petition in bankruptcy has 
been filed against the business conducted 
under the name of Morris Benjamin, 
Passaic, N. J., of which Morris Plachnick 
is the proprietor. 








The police and Pinkerton detectives have 
been unsuccessful in obtaining any clue to- 
the identity of robbers who broke into the 
Geo. E. Hanson jewelry store, 401 Seventh 
St., Rockford, Ill., and escaped with about 
$1,000 worth of jewelry. Entrance was 
gained through the front transom and the 
robbery was discovered by Mr. Hanson at ° 
8 o'clock the next morning. The loot was 
wrapped up in a large piece of black velvet 
which had been used for a window display 
and consisted of gold watches and diamond! 
set jewelry. 
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Chicago Notes 





| H. Ruttan, of the J. H. Ruttan’ Co., is 
making a 10-day business trip through the 
porthwest. 

lack Gould, of Swartchild & Co., is spend- 
ing 10 days at French Lick Springs, resting 
ad visiting with friends. 

E, A. Prochnow, of the Fort Dearbora 
Watch & Clock Co., returned last week from 
\innesota, where he spent a couple of 
weeks hunting. 

M. Herz, buyer, and Miss Ada Hill, buyer 
of novelties for the Mandel Bros. Co., are 
sending 10 days in New York and the east 
looking over the markets. 

§ A. Peck & Co., Heyworth building, 
wholesale jewelers, have added a line of dia- 
monds and diamond wrist watches to their 
other lines of merchandise. 

Miss Francis Walthier, of the Jos. Wal- 
thier. Co., W. Madison St., returned from 
Boston, Mass., recently, where she spent a 
few weeks visiting with friends. 

Emil Pick, representing Hammel, Rig- 
lander & Co., Heyworth building, returned 
from a business trip through the south ard 
reports business was good there. 

Joseph F. Kuss, of the Kuss-Schroeder 
Jewelry Co., Minneapolis and La Salle, II1., 
sent several days in Chicago last week call!- 
ing on the markets and making holiday pur- 
chases, 

C.E. Wilson, formerly of Kemnitz & Wil- 
son, recently returned from California, 
where he spent several months resting, and 
snow employed by Brandt-Nystrom, Wil- 
son Ave, 

William Cooper, of S. H. Clausin & Co., 
Minneapolis, and president of the National 
Wholesale Jewelers’ Association, spent sev- 
tral days in Chicago last week visiting the 
markets, 

T. G. McMahon, of Thos. J. Dee & Co., 
turned last week from a two weeks’ visit 
to their factory at Newark and a business 
imp through the south, and reports business 
good in that territory. 

B. Rosencranz & Co., watchmakers to the 
trade, have removed their shop from room 
M0 to room 907 Chicago Savings Bank 
wuilding, 7 W. Madison St., where they have 
‘cured larger quarters. 

Walter Marble, manufacturers’ represen- 
lative, was in Chicago last week calling on 
the trade and renewing old acquaintances 
® his way to the east, after spending sev- 
a months calling on the Pacific Coast 
Tade, 

Miss Katherine McKee, of McKee & 
Vampler, Tipton, Ia., spent the past week 








in Chicago, looking over the markets and 
making her holiday purchases. While here 
Miss McKee also enjoyed all the shows in 
town. 

George R. Lechler, Memphis, Tenn., spent 
several days in Chicago last week visiting 
friends on hi; way home from Europe, 
where he spent a four-month pleasure trip, 
during which he saw many friends and rela- 
tives. 

M. S. Fleischman, of M. S. Fleischman 
& Co., Heyworth building, is again able to 
attend to his duties, after being confined to 
the Michael Reese Hospital for a couple of 
weeks, where he went to recover from a 
nervous attack. 

George Rosenberger, of Cohn & Rosen- 
berger, 35 S. Dearborn St., returned last 
week from a visit to the home office in New 
York. En route home Mr. Rosenberger 
stopped off at Detroit to spend a couple of 
days calling on the trade. 

IF. M. Barton has entered into business 
for himself as watchmaker to the trade and 
has secured space in suite 900 Heyworth 
building. Mr. Barton formerly was asso- 
ciated with Milton Pence on the fourth flocr 
of the Heyworth building. 

J. Armbruster, of the Illinois Watch Case 
Co., was in Chicago last week for a few 
days and announced to his friends that he 
was leaving with his family for California, 
where he would combine business and pleas- 
ure for the next three months. 

S. Goldsmith, of the New York office of 
the Goldsmith Bros. Smelting & Refining 
Co., and H. L. Nussbaum, secretary and 
manager of the Toronto office, arrived in 
Chicago this week to spend several days 
here visiting with friends and attending a 
meeting of the directors of this company. 

“Billy” Lamb, of the Geo. H. Fuller & 
Son Co., returned last week from the Pa- 
cific Coast and Canada, where he spent two 
months calling on the trade and hunting for 
pheasants. J. Vincent Huber, of the same 
concern, also returned from a trip through 
the east and south and will spend a few days 
in Chicago before starting out on another 
trip. 

Swartchild & Co., located on the fourth 
floor of the Heyworth building, have been 
fortunate in securing 2,200 square feet on 
the third floor of the same building and have 
removed their entire office force to these new 
quarters. With the office removed from the 
fourth floor additional space can be given to 
the various departments that are now badly 
cramped for more room. 

J. C. Howard, of J. C. Howard & Co., 
Chicago, has just received word that a pat- 
ent has been issued to him on a new dust- 


me ma, 


proof pendant for wrist watch cases. The 
case is a two-piece case and closes with 
what is known as a case-maker’s snap. In 
addition to the dust-proof feature Mr. How- 
ard claims other advantages for the case 
which he believes will result in longer serv- 
ice and more satisfactory service from wrist 
watches. 

B. Aronson & Son, Boston, Mass., im- 
porters of diamonds and manufacturers of 
platinum and white gold mountings, have 
opened an office in Chicago in suite 607 Co- 
lumbus Memorial pbuilding, which is in 
charge of William H. Isaacson. Mr. Isaac- 
son formerly was in charge of their Denver 
office, which they discontinued when they 
opened in Chicago.. After Jan. 1 the Chi- 
cago office will be their main office and the 
Boston office the branch. Edmund Aronson 
was in Chicago last week for a few days 
with Mr. Isaacson making the final arrange- 
ments for this office and calling on the trade 

Among the many visitors in Chicago last 
week were: Miss Helen Morphy, of C. I. 
Josephson, Moline, Ill.; Robert P. Kiep, 
Joliet, Ill.; J. C. Cadwallader, Barrington, 
Ill.; H. H. Ratcliff, of the H. H. Ratcliff 
Co., Madison, Wis.; O. K. Glimme and wife, 
Madison, Wis.; Frank H. House, Galva, 
Ill.; Mr. Wellentine, of Lamboley & Wel- 
lentine, Madison, Wis.; Albert Hanover, 
United Jewelry Co., Nashville, Tenn.; 
David Kessler, Bay City, Mich.; William 
Stofft, Galesburg, Ill.; William F. Page, 
Morris, Ill.; Antoine Kuckuk, Shawano, 
Wis.; Mr. Saunders, of Saunders-Stewart, 
Ind., Fort Madison, Ia.; W. ° Maranthal, 
Goldstein’s Store, Peoria, Ill.; C. H. Pratt. 
Helena, Mont.; Joseph F. Kuss, Kuss & 
Schroeder Co., Minneapolis, Minn.; Carl 
Whitstruck, of Whitstruck & Johnson, El- 
gin, Ill.; G. F. Schmermund, G. F. Scher- 
mund Co., Greenville, O.; Charles F. Bauer, 
Saginaw, Mich.; David Jacobs, Muskegon, 
Mich.; Max Nassau, East Chicago, Ind.; 
Mrs. A. F. Estberg, Estberg & Sons, Wau- 
kesha, Wis.; Mrs. C. Freimuth, of Ignatz 
Freimuth, Duluth, Minn.; Edgar A. Meckel- 
berg, Two Rivers, Wis.; C. A. Jensen, La 
Salle, Ill.; Walter Volkman, of H. E. Volk- 
man & Sons, Kankakee, Ill.; G. R. Farley, 
of Farley & Torrance, Lake City, Ia.; C. V. 
Conyers, Oneida, Ill.; E. V. Derf and wife, 
Walkerton, Ind.; R. H. Edwards and wife, 
of Coffin Jewelry Store, Newcastle, Ind.; 
Victor Nelson and wife, Menominee, Mich. ; 
T. Thomas, Etna Drug Co., Roland, Ia. 

Henry Schneff, of Schneff Bros., Elgin, 
was in Chicago last week and announced 
that they had purchased the retail jewelry 





(Continued on page 112) 
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business of Edwin Pape, Davenport, Ia., and 
will be open for business on Nov. 1. Henry 
Schneff will look after the Davenport store, 
while his brother, William, will take charge 
of the Elgin business. 

P. N. Nelson, of the Nelson-Spencer Co., 
left Sunday night for the south. 

G. Verboomen, of the Arthur-Strauss Co., 
left this week on his western trip and will 
be gone until the holidays. 

Clifford Whiting, of the Whiting & Davis 
Co., returned last week from an extended 
business trip to the Pacific Coast. 

Harry Bley, representing Thos. J. Dee & 
Co., returned last week from a two weeks’ 
business trip through the northwest. 

Wallace Miller, Chicago manager for 
Stern Bros. & Co., left last week for the Pa- 
cific Coast and will be gone for several 
weeks. 

A. W. Levy, Chicago manager for the 
Star Watch Case Co., spent a couple of days 
last week at Ludington, Mich., visiting at 
the factory. 

Fred York, diamond dealer, has removed 
from room 1400 to room 501 Columbus Me- 
morial building, where he has secured more 
desirable quarters. 

Joseph Asner, of the Asner jewelry store, 
1019 Wilson Ave., is spending a couple of 
weeks in New York and the east looking 
over the markets. 

J. B. Macdonald, of the Wolcott Mfg. Co., 
returned last week from French Lick 
Springs, where he spent 10 days resting and 
visiting with friends. 

Roland Gsell, of New York, spent sev- 
eral days in Chicago last week calling on 
the trade and visiting with their local mana- 
ger, Thomas Kennedy. 

A. J. Lewin, representing the Helbein- 
Stone Co., Inc., who returned recently from 
the northwest, reports conditions in that sec- 
tion improving very much. 

G. R. Farley, of the Farley Jewelry Co., 
Lake City, Ia., spent several days in Chi- 
cago last week looking over the markets and 
making holiday purchases. 

J. W. Thorson, of Buss-Linthicium & 
Thorson, returned to Chicago last week from 
the middle west, where he spent a couple of 
weeks calling on the trade. 

I, J. Freedman, of Tucker & Freedman, 
Mallers building, returned last week from 
New York and the Attleboros, where he 
spent a couple of weeks looking over the 
markets. 

J. J. Hackett, representing the Rogers, 
Lunt & Bowlen Co., left last week on a 
three weeks’ business trip through the south, 
after spending a few days visiting at the Chi- 
cago office. 

M. Goldsmith, president of the Goldsmith 
Bros. Smelting & Refining Co., spent the 
past 10 days in the Illinois River regions 
with members of his hunting club, resting 
and hunting. 

“Nat” Moss, representing L. & S. Loch, 
returned last week from a business trip 
through the west, and will remain in Chi- 
cago for a few days before starting out on 
the road again. 

Frank Bruns, of the Chapin & Hollister 
Co., Columbus Memorial building, who re- 
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turned recently from a trip through Illinois 
and Indiana, reports he found conditions 
good in those States. 

Morris Morwitz, representing the Stein & 
Ellbogen Co., is confined at the Norwegian 
Deaconess Hospital with a severe attack of 
neuritis. Mr. Morwitz is not expected to 
leave the hospital for another 10 days or so. 

Ed. Cain, of Ed. Cain & Co., returned last 
week from a five weeks’ business trip 
through the middle west, and after spending 
a few days in Chicago replenishing his stock 
again started out on an extended trip over 
the territory. 

Sanders Rones, manufacturing jeweler of 
Tulsa, Okla., spent a few days in Chicago 
last week visiting with friends and looking 
over the markets on his way to Cincinnati, 
where he spent a day before leaving for the 
New York markets. 

Frank Holzman, of the Becker-Heckman 
Co., received work last week from his home 
at Riverside, N. J., advising him of the ill- 
ness of his mother. Upon receipt of the 
telegram Mr. Holzman left for home and 
will probably be gone for a couple of weeks. 

A large plate glass window in the store 
of Nelson Bros., 3959 Lincoln Ave., was 
broken one day last week by a large cobble- 
stone that flew up from the street when hit 
by a speeding truck. Several pieces of 
jewelry displayed in the window were also 
damaged. 

R. F. Reeves, St. Louis, formerly in the 
material business in that city, was in Chi- 
cago last week for a few days visiting with 
friends on his way to New York. Mr. 
Reeves recently perfected a process of hard- 
ening steel and is devoting his entire time 
to that line. 

De Forest Hulburd, vice-president of the 
Elgin National Watch Co., was chosen cam- 
paign manager of the Salvation Army driv 
which is now being made in this city for the 
purpose of raising $341,000, all of which is 
to be used in maintaining the work of the 
Salvation Army in Chicago. 

“Will” Schumann, of Leubusher-Schu- 
mann & Co.,, recently returned from a three 
weeks’ trip through Oklahoma and Missouri. 
Steve Leubusher, of the same concern, also 
returned last week from an extended trip 
through the northwest. Both report busi- 
ness good in their territories. 

The R. & S. Jewelry Co., located on the 
sixth floor of the Mallers building, have 
leased room 605, the room adjoining the 
shop. This concern has been badly in need 
of more space for some time, and with this 
additional room it will more than double its 
shop space. Additional equipment will be 
installed at once. 

William Rozinak, manufacturing jeweler 
located on the 8th floor of the Heyworth 
building, recently formed a partnership with 
his brother, Emil Rozinak, under the name 
of Rozinak Bros. This concern will con- 
tinue as heretofore to manufacture platinum 
jewelry, and the business will be operated 
on a much larger scale. Emil Rozinak for- 
merly made his home in the east and was 
employed by some of the largest manufac- 
turing houses in that section. 

The first announcements concerning the 
Glass, Pottery, Lamps & Housefurnishings 
Association display, which will be held at 
the Congress Hotel, Feb. 4 to 9, inclusive, 
have been sent out, together with the floor 
plans of the four floors which will be used 
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for the exhibit. This is the fourth exhibit 
to be held by this association and wij he 
conducted along the same lines as previo 
Winter displays. These have always deg 
very successful and offer a splendid oppo. 
tunity for buyers to see large displays of 
merchandise in these lines. 

A. J. Bissig, Des Moines, Ia., spent sey. 
eral days in Chicago last week making py. 
chases for his new store, which will 
opened at the corner of 8th and Walny 
Sts., in that city, about Nov. 15. The bys:. 
ness will be conducted under the title of 4 
J. Bissig Co., Inc. Mr. Bissig was as. 
ciated with the M. A. Lumbard Co. for 13 
years and during the past three years has 
been in the wholesale business for himself 
The corner secured by Mr. Bissig, on which 
he has a 10-year lease, is one of the mos 
desirable corners in the city, and very fie 
mahogany fixtures are being built into the 
building by a local case manufacturer, 
When completed this will be one of the fines 
jewelry stores in the country. 











Halbrook’s Jewelry Store, Buffalo, Mo, 
has been moved to Springfield. 

Seligman & Michaelson, diamond setters 
and manufacturing jewelers, have recently 


moved from the Bonfils building to the 
Lillis building, in order that they might 
have larger quarters to house their new 
equipment and in which to handle their in- 
creasing volume of trade. A year ago, Mr. 
Seligman says, they found it necessary to 
employ only two men, and they now need 
seven. In a year’s time the volume of their 
business has increased 300 per cent. Selig- 
man & Michelson recently added Mr. H. L 
Kirkpatrick, engraver, formerly with the 
Meyer Jewelry Co., and Walter Thompson, 
casemaker, with the Wendell Jewelry Co, 
to their staff. 

Glenn Leslie Walker (alias Leslie 
Walker), a slender youth known with 4 
criminal record, is back again in the pent 
tentiary after a long fight for liberty. Walker 
broke a window of the Jaccard Jewelry ©. 
with a brick, Nov. 24, 1922. He was pur 
sued and caught, and the jewelry he had 
snatched was recovered. He had grabbed 
two diamond rings worth $4,500. He was 
also identified by Mr. J. H. Martin, of the 
Cramers Diamond Shop, as the man who 
passed a bad check for $35, He was set 
tenced from Judge Pence’s criminal court 
to four years in the penitentiary, Sept. i, 
1923. A few days of the intervening period, 
Walker had spent in the State asylum for 
the insane, at St. Joseph, Mo., and the rest 
of the time he was at liberty, having & 
caped from the asylum. Successful efforts 
were made at that time by his mother, whe 
is a property owner in Kansas City, # 
who employed alienists who proved that 
Walker was not insane. He was brought 
back to Kansas City and re-sentenced to the 
Missouri State Penitentiary for burglafy 
and grand larceny. His mother had used 
her influence before this last robbery 
got him paroled on two occasions. He w# 
received at the penitentiary Oct. 18, 1923. 
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Jack Rothschild, New York dealer in ring 
mountings, was in Milwaukee last week and 
called on a number of the jewelry jobbers 
and manufacturers here. 

Milton S. Greenebaum, of Milton S. 
Greenebaum & Co., diamond merchants of 
New York city, was a caller on the Mil- 
waukee wholesale trade last week. 

Ed. Hellerich, formerly manager of 
Stone’s Jewelers at 117 Griswold St., De- 
troit, has joined the force of the diamond 
department at Goldman’s Milwaukee jewelry 
store. 

Antone Kuckuk, prominent jeweler of 
Shawano and a member of the State Senate, 
has been elected a director of the newly or- 
ganized Rotary Club, just organized with 
23 charter members and which will receive 
its charter within a few weeks. 

Giving prizes to customers buying the 
most goods at a store during a certain pe- 
riod of time is not in violation of the Wis- 
consin lottery and trading stamp act, ac- 
cording to an opinion given by the State 
attorney general, which will be of interest to 
jewelers and other merchants of the State. 

Edward Rathke, joint founder of the 
Rathke-Meiners jewelry firm of Mayville, 
Wis., who recently sold his interest in the 
store to his partner, Emil Meiners, and is 
now retired, was a Milwaukee visitor dur- 
ing the past week. While here he took oc- 
casion to call on many friends in the whole- 
sale as well as retail trade. 


L. Winat, formerly a jeweler in New 
York city, has arrived in Milwaukee and 
taken up his new duties as foreman of the 
shop of Fred J. Theleman, manufacturing 
jeweler here. Mr. Winat, who comes well 
recommended as an expert all-around man 
in the jewelry business, succeeds R. Olson, 
who recently resigned his foreman position 
to go to California. 


Peters & Merklein, jewelers at Wausau, 
have moved from their location on Jeffer- 
son St. to 308 Scott St. Formal opening of 
the new quarters was held on Saturday and 
a large number of customers and other 
friends visited the store on that occasion. 
The firm has installed new fixtures and 
greatly increased the stock of jewelry mer- 
chandise at the new location. 

Through the retail divisions of chambers 
of commerce throughout Wisconsin, jewel- 
ers have been warned to be on the lookout 
for a man who may endeavor to sell them 
diamond rings which are reported as having 
been stolen from Traub Bros. & Co., of De- 
troit.. Communications have been received 
from John W. Chandler, secretary of the 
Stores Mutual Protective Association in De- 
troit. 

A great deal of dissatisfaction is being 
given expression by Antigo merchants rela- 
tive to the freedom with which itinerant ped- 
dlers ply their trade in that city. The busi- 
ness men contend that they are permanent 
residents, pay taxes, insurance, rent, etc., 
for the upbuilding of their community. They 
have given their protest against the open vio- 
lation and disregard of the law which pro- 
vides for a State license and local tax for 
itinerant merchants. 

While the retail business has been not 
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quite so good during the past week as it 
had been in the preceding period, the num- 
ber of retailers calling at the Milwaukee 
wholesale establishments was not diminished. 
Among those who visited the city during the 
week were: F. E. Kiehl, of Waukesha, 
Wis.; O. C. Boelte, of Columbus, Wis.; 
Mrs. A. P. Wilde, of South Milwaukee, 
Wis.; Percy Hatch, of Oconomowoc, Wis.; 
C. B. Barthholf, of East Troy, Wis.; Frank 
S. Eberhart, of Prairie du Sac, Wis.; John 
Hess, of Fond du Lac, Wis.; J. M. Bost- 
wick, of Port Washington, Wis.; F. M. 
Karst, of Racine, Wis.; Estberg & Sons, of 
Waukesha, Wis.; Schneider Bros., of Bur- 
lington, Wis. 

Milwaukee jewelers in uptown districts 
are taking an active interest in the promo- 
tion of Fall merchandising campaigns which 
are now being conducted under the auspices 
of community retailers’ associations. Dur- 
ing the past week the Upper Third Street 
Advancement Association has been conduct- 
ing a “Harvest Sale Week,” with special 
attractions daily. There have been band con- 
certs, parades, a Coupon Day, and other 
features to attract trade. Street dances, 
special entertainments and community sing- 
ing were features of the Bay View mer- 
chants’ Fall festival, under the direction of 
merchants of that section of Milwaukee. 
The events in both districts closed Saturday 
night with band concerts and special value 
sales. 

Under the direction of the retail division 
of the Milwaukee Association of Commerce 
agitation has been put under way in Mil- 
waukee to combat transient merchants who 
send salesmen to this city to open samples 
at one of the hotels and retail various mer- 
chandise. Announcements of the coming of 
these representatives are sent to prospective 
customers. No merchandise is sold, but or- 
ders are taken for future delivery. This 
practically evades restrictions imposed on 
direct sellers under ordinances. Many cities 
have passed laws placing a heavy tax on 
the transient so that he pays, in a measure, 
for the privileges and benefits he derives 
from doing business in the city. In connec- 
tion with the local fight on outside mer- 
chants, the: committee plans to carry on a 
“Buy at Home” campaign, particularly to 
the fact that the merchandise can be dupli- 
cated in Milwaukee and in most instances 
can be purchased for less. 











Edward Weil, traveler for the Bauman- 
Massa Jewelry Co., departed on Saturday, 
Oct. 25 for a trip through Texas. 

The jewelry store of E. F. Hoffelt, in 
Estelline, S. Dak., was entered by burglars 
recently and about $1,300 worth of jewelry 
taken. 

Roland Ungermann, traveler for the St. 
Louis Jewelry, Clock & Silverware Co., has 
departed on a two weeks’ trip through 
southern Illinois. 

Andrew E. Zukschwerdt and daughter of 
Tipton, Mo., bought their holiday bill at the 
St. Louis Jewelry Clock & Silverware Co. 
during the past week. 

M. B. Lowenstein, president of the R. 
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Lowenstein Jewelry Co., has gone on a four 
weeks’ trip through Missouri and Arkansas. 
He reports business very good, 

The Jewelry Sales Co. has bought the 
stock and fixtures of the Walker Jewelry 
and Loan Co. When asked if they were 
going to auction the stock and fixtures they 
said they did not know what they would 
do with them. 

The following were visitors at the St. 
Louis Jewelry, Clock & Silverware Co. 
during the past week: W. W. Harbaur, 
Wilkville, Mo.; James M. Watson and wife, 
Golconda, IIl.; J. C. Stegmaier, Jefferson 
City, Mo.; T. C. Pinklery, Portageville, 
Mo. 

Jackson J. Hagen, with the John Bolland 
Jewelry Co., attended the Grand Lodge 
Session at Kansas City last week. Mr. 
Hagen departed on Monday, Oct. 29, with 
a large delegation of Masons of St, Louis 
to attend the cornerstone laying of the 
George Washington National Memorial at 
Alexander, Virginia, which will take place 
on Nov. 1. 

The Frederick W. Drosten Jewelry Co. 
took on two new salesmen on Monday, Oct. 
22. They were T. R. Ryan, formerly with 
the Elliot & Kroner Jewelry Co., and Dr. 
Warren Conzet, Ph.G., Ph.C., O.D. Dr. 
Conzet was formerly in business for him- 
self. He specializes in the examination of 
eyes, correcting muscular imbalances, with- 
out the use of drops, medicines or surgery 
and correctly prescribed glasses when 
needed. He has had 19 years of success. 

The Maritz Watch Co. has been incor- 
porated with a fully paid-up capital stock 
of $25,000. This company succeeds the 
Maritz Watch Mfg. Co., a 30-year-old cor- 
poration. The new concern will continue 
the same policy as the old company and is 
now ready to serve the trade. The man- 
agement of the new company is the same 
as that of the old. The offices and factory 
are in the same location where they have 
been for the past seven years, 

F, W. Matthias, manager of the St. Louis 
store of Loftis Bros, & Co., announces that 
they have leased the store at 717 Olive St., 
and that they will occupy it about Nov. 15. 
For the past 20 years they have been in the 
Carleton building. They will have about 
three times as much space as they have at 
present. The fixtures will be genuine 
mahogany throughout and the entire equip- 
ment will be of the best. They will handle 
only merchandise of the finest quality. 
This concern received the gold medal at the 
World’s Fair here in 1904 for the finest 
jewelry exhibit. 











£. D. Burritt, Main St. E., jeweler is 
away for two weeks with a hunting party in 
the Adirondacks, 

News of a nationwide drive on all dealers 
in jewelry, who have been behind with their 
federal tax returns on jewelry sales has 
reached this city. 








Gerlow L. Jensen is now at Pendor, 
Nebr., having been at Dike, Ia. 











O. F. Samuelson, Pacific Coast represen- 
tative of the Towle Mfg. Co., is here calling 
on the trade. 

William Suppe, head of the repair depart- 
ment of Montgomery Bros., who has been 
ill for two or three weeks, is reported to de 
recovering. 

N. Buffington of the silverware department 
of the E. W. Reynolds Co., has returned 
from a very successful business trip through 
Arizona and New Mexico. 

Miss Gene Evans, recently from Omaha, 
Nebr., is a new addition to the sales force 
of the Donavan & Seamans Co. She is in 
the leather goods department. 

Harry A. Pryer, located in the Bumiller 
building, where the safes of F. A. Perkins 
and E. L. Deacon were robbed recently, has 
installed a new safe in his office. 

A. T. Fisher, a watchmaker of this city, 
will, he announces, open a first -class jewelry 
store about Nov. 15 in the new Rosslyn 
Hotel Annex at 5th and Main Sts. 

A large attendance is expected for the 
annual meeting and banquet of the Jewelry 
Crafts Association, to be held the evening 
of Oct. 30 at the Oaks Tavern, in the Black 
building, 

Thomas B. Clark, veteran jeweler and 
auctioneer, has opened a store on Colorado 
St., Pasadena, near the post office. He will 
deal largely in antiques, of which he has a 
large collection. 

W. B. Wood, traveling representative of 
the T. J. Bruner Co. in the San Francisco 
section, was here for a few days recently, 
but has gone back to his field of work again. 
A. P. Goldberg, of the same concern, has 
just started for a tour through southern 
California. 

William Petry, lapidary in the Title Guar- 
antee building, has been spending several 
weeks at his turquoise mines, near Miller’s, 
Nev., about 500 miles from here. Fritz 
Zimmer, who is in charge of the shop dur- 
ing Mr. Petry’s absence, says there is a 
growing demand for turquoise, 

Edward Peterson, jeweler, watchmaker 
and optometrist, now at 817 W. 3rd St., 
will move on Oct. 31 to 719 W. 3rd St., one 
block nearer the center of the city. He has 
been in his present location 16 years and 
has done a very successful business. The 
building in which he has been will be torn 
down to make way for a new street opening. 

3rock & Co. have recently made several 
additions to their sales force. Among them 
are A. B. Regnier, in the watch department ; 
W. E. Brown, late of Montreal, silver de- 
partment; Mrs. Ida L. Curtice, silver novel- 
ties department; Mrs. H. B. Trower, re- 
cently of San Diego, repair department; 
Mrs. K. O. Kendall, stationery department, 
and Mrs. H. R. Weisz, formerly of Sioux 
City, Ia., art goods department. 

L. F. Schum, recently with the Albert S. 
Samuels Co., San Francisco, has taken a 
position in the diamond department of 
Montgomery Bros. Miss Corinne K. Schultz, 
who came here recently from Minneapolis, 
Minn., has been given the position of head 
of the toiletware and novelties department 
of the firm in its new store. Miss Schultz 
had 15 years’ experience in the jewelry busi- 
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ness with White & McNaught and the S. 
Jacobson Co., Minneapolis. 

O. S. Balzer, manager of the jewelry de- 
partment of Hamburger & Sons, is already 
receiving some of the holiday goods he 
bought during his recent trip to New York 
and Providence. The work of rearranging 
this department and installing new fixtures 
has not been completed but will, it is ex- 
pected, be done soon. The changes being 
made will contribute greatly to the con- 
venience of both employes and patrons. 

Among the jewelers here from other 
towns recently were the following: J. E. 
Thurmond, Atascadero; F. B, King, Red- 
lands; J. Fred Prague, Beaumont; Mr. 
Hoffman, Santa Ana; A. L. Palis, Upland; 
T. S. Lailey, El Monte; E. T. Stoddard, 
Whittier; J. Posner, Ocean Park; H. C. 
Bilger, Venice; G. W. Burzell, Sawtelle; 
George D. Parr, Torrance; Mr. Rasmussen, 
Ventura; C. E. Miller, VanNuys; Walter 
E. Lawrence, Burbank; L. E. Hendrickson, 
T. R. Canady and John Parker, Huntington 
Beach, and D. Van Wart, Huntington Park. 

E. F. Whittemore, jeveler and optome- 
trist, 847 S. Broadway, suffered a serious 
loss by fire Oct. 19. The watchmaker as- 
sociated with him was pouring gasoline into 
a receptacle in the rear end of the store 
near the optical department where, unknown 
to him, a small gas jet was burning. The 
gasoline ignited and when an attempt was 
made to kick the vessel containing it out of 
the front door the burning fluid was spread 
about and set fire to the fixtures and furni- 
ture. Soon the entire place was ablaze and 
practically everything in the store was de- 
stroyed, including a considerable quantity of 
new goods recently received, all the tools 
and instruments in both departments, watches 
and jewelry on hand for repairs and even 
the records relating to the goods to be 
repaired. The total loss is estimated at about 
$10,000, which is partly covered by insur- 
ance. 

Wednesday, Oct. 17, was a happy day for 
Montgomery Bros., the oldest jewelry con- 
cern in Los Angeles. It was an important 
date in the history of the firm, for on that 
day they opened their beautiful new home 
on W. 7th St. Established in 1881 by James 
A. Montgomery, still the president of the 
concern, the business has grown steadily 
until today it is among the foremost jewelry 
houses of the Pacific Coast and numbers 
among its patrons thousands of warm 
friends not only in Los Angeles but through- 
out the Pacific southwest. The announce- 
ment of the opening was a signal that sum- 
moned great throngs of friends who came 
to congratulate the owners. Such an abun- 
dance of fine floral tokens of esteem had 
probably never before been seen on such an 
occasion in Los Angeles. More than 200 of 
these tokens, nearly every one a large and 
costly céllection, filled every available space. 
One striking piece that greeted the visitor 
at the entrance was a gigantic floral horn 
of plenty resting against a dense background 
of carnations and pouring out a flood of 
fine California fruits. It was from the em- 
ployes of the store, who had been working 
day and night for more than a week getting 
the store ready for occupancy. A huge bas- 
ket of chrysanthemums was specially prized 
by James A. Montgomery. It was from a 
bevy of children in the neighborhood of his 
home and was accompanied by a friendly 
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little note. The other large jewelry houses, 
as well as many in other lines of business, 
were liberally represented and evinced the 
kindliest of feeling. Wright, Campbell & 
Ginder, the new firm, whose store is near 
that of Montgomery Bros., also expressed 
their good will in a display advertisement 
in the local press in which they said: “We 
extend a hearty welcome to Montgomery 
Bros. upon the occasion of the occupancy 
of their new home at W. 7th and Hope Sts, 
We trust that the pleasure and convenience 
of their new surroundings will find rich 
compensation in the years to follow.” As 
stated in the previous announcement of the 
opening, no goods were offered for sale, but 
visiting friends were given the opportunity 
to get a glimpse of the rarely beautify! 
jewelry which would become available for 
them the following day and thereafter. The 
next morning the firm, in an advertisement 
occupying three-fourths of a page in the 
Los Angeles Times, expressed their pro- 
found appreciation for the great attendance 
and the wonderful tribute of flowers with 
which they were honored. 











TRADE CONDITIONS 


Trade conditions in Denver and the surround- 
ing cities are better than in the late Summer, ac- 
cording to the general feeling of the trade. The 
Fall buying is in progress and the early shoppers 
of the Christmas contingent are beginning to 
show themselves at the retail shops. Wholesale 
conditions are good, the retail merchants laying 
in good stocks. The mining industry has been 
on the upgrade, and unusually large amounts have 
been paid out for sugar beets by the sugar fac- 
tories. General conditions in the farming com- 
munities is reported by the State Farm Bureau 
to be good. These things are reported to have 
aided in the increased buying. The purchase of 
automobiles is reported by some of the jewelers 
as being bad for certain phases of the trade, ¢s- 
pecially in diamonds. They say that men of 
limited means are in many cases selling gems in 
order to purchase automobiles; and that in many 
other cases the gem dealer has to go into compe- 
tition with the automobile dealer in order to make 
a sale. 





A riot call from the Bohm Allen Jewelry 
Co., transmitted to the police station by the 
store’s burglar alarm system, sent the police 
riot squad speeding through the crowded 
uptown thoroughfares to 16th and Champa 
Sts., last Thursday night. When they 
reached the store they found that a clerk 
accidentally had touched off the burglar 
alarm button. A huge crowd collected on 
the appearance of the police, believing that 
a robbery had been committed at the 
jewelry establishment. 

The La Junta Music & Jewelry Co. La 
Junta, Colo., has purchased new window 
decorations, new shades and the like and 
have rebuilt their windows for better ad- 
vertising mediums and in time to catch the 
Christmas trade. The north window is now 
filled with art clocks, and the south window 
shows a large and attractive line of silvef- 
ware. The store is one of the most pro 
gressive in the smaller cities of Colorado, 
and does not pass up the chance to us 
windows for advertising mediums. 1S 
might be food for thought for many other 
jewelers. 
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A. W. Van Ness, representing Carter, 
Gough & Co., New York, is in town. 

Al. Gilbert, after visiting his San Fran- 
cisco headquarters, has left for the Pacific 
northwest. 

Jack Monasch is touring central -Cali- 
fornia, on his way back from a long trip 
for S. H. Friend. 

M. J. Hirshhorn, dealer in fancy- rings 
and stones, of Los Angeles, is visiting his 
friends in the San Francisco trade. 

William Fulton, back from Los Angeles 
and the south, reports that business in that 
sction is up about normal, for this time 
of year. 

Alfred Lowenthal, of L. & ‘M. Kahn & 
Co, New York, is here renewing his old 
acquaintanceships and meeting members of 
the trade generally. 

J. H. Spiro states that business in the San 
Francisco wholesale trade is good, at pres- 
ent, partly owing to many orders being re- 
ceived here from the out-of-town trade. 

Morris Rothschild, proprietor, with his 
two sons, of the Rothschild Jewelry Co., 
was quite painfully injured a few days ago 
while inspecting changes in a building on 
Mission St. 

William Davidson, accompanied by Mrs. 
Davidson, is in southern California. David 
Balkan has returned from his long southern 
trip, and Clyde J. Schoenfeld has left for 
the northwest, for Mr. Davidson. 

Paul C. Paulsen is leaving for the south- 
ern part of the State with the Gorham and 
Durgin lines. He has many new offerings 
in hollow-ware for the Fall trade. George 
F. Miller, of the same organization, has re- 
turned from the north and is leaving for 
Los Angeles. 

Leo Waldmann, now connected with M. 
Schussler & Co., came to California from 
New York only two weeks.ago. He was 
formerly with Albert Lorsch & Co., New 
York. The warm Summer weather that 
San Francisco has been enjoying has aroused 
the enthusiasm of Mr. Waldmann. 

It is with regret that members of the Gor- 
ham staff here are saying good-by to the 
affable Miss Dorothy Kirkwood, who is very 
popular both with visitors to Gorham head- 
quarters and with her co-workers. The 
young woman has accepted the secretaryship 
to the manager of a well-known national 
business concern. 

California jewelers calling on the local 
trade last week included: J. W. Ware, 
San Diego; Carl Noack, of the C. J. Noack 
Co, Sacramento; Earle Marks, Modesto; 
Henry Lewinson, of the W. Nelson Co., 
Fresno; Louis Koberg, Healdsbury; Leo 
Smith, Marysville; C. Mantele, Stockton; 
Mrs. Stone, wife of Bert Stone, Fort Bragg; 
and H. L, Whited, Visalia. 

Representatives of eastern manufacturers 
calling on the trade here include: Jack 
Hoffman, of Hoffman Bros., New York; 
J.J. Sommer, of J. J. Sommer & Co., North 
Attleboro, Mass.; Alfred Lowenthal. of L. & 
M. Kahn & Co., New York; N’. J. Stern, 
of Stern Bros. & Co., New York; and W. 
T. Manchester, of the H. D. Merritt Co., 
North Attleboro, Mass. 

Lucien Cerf, who has been traveling in 
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the northwest with Sydney Weinshenk, of 
Mayer & Weinshenk, has just returned from 
a two months’ trip and reports favorable 
business conditions. The jewelers in the 
northwest are very optimistic and look for- 
ward to a good holiday business. Mr. 
Weinshenk will return in about a week. 
William Hyde, of Mayer & Weinshenk, has 
just returned from the Grass Valley terri- 
tory, where a good deal of mining has been 
in progress. 

The American Legion has closed its na- 
tional convention in this city, but a canvass 
of the leading wholesalers’ and manufac- 
turers’ representatives showed that, appar- 


ently, not one member of the jewelry busi- . 


ness from‘any other State had called on the’ 
trade. THe general opinion seems to be that 


any easterh jewelers who attended were too, 
busy with Legion work and with being en-* 


tertained, to make their presence known? 
California Legion men who called ‘oti the 
trade included: Marion Daylgy, Yreka; J. 


-.G. Beard, Martinez, and ‘Mr.“Hall of Pasa- 


dena, brother of J. Herbert Hall of that 
city, himself a jeweler. 

F. S. Geirrine, manager of the Los An- 
geles office of the W. B. Glidden Co., rep- 
resenting R, Wallace & Sons Mfg. Co., Wal. 
ingford, Conn., has been visiting the San 
Francisco headquarters of the firm and is 
returning to Los Angeles via the San Joa- 
quin Valley, calling at Fresno and other 
valley cities on his way south. W. J. Ren- 
nie is also leaving for the south and will 
call at other valley cities. Tom McCready 
has returned from his trip, covering north- 
ern California, Oregon, Washington, Idaho, 
Montana, Utah and Nevada. He will _not 
be at the San Francisco headquarters till 
after the holidays. All the other travelers 
of the W. B. Glidden Co. are about to start 
out from the San Francisco headquarters. 








Pacific Coast Notes 





J. H. Mesher, Portland, Ore., has rented 
a room in the Mathieu building, Stayton, 
Ore., and is planning to open a jewelry 
store there. 

E. H. Smith has taken charge of the 
jewelry store opened in Laguna, Cal., some 
months ago by Stewart & Smith. He was 
formerly connected with a leading jewelry 
store in Denver, Colo. 

Arthur G, Prouty, Napa, Cal., has in- 
stalled many changes in his jewelry~ store 
recently, but the one that has aroused most 
admiring comment is the remodeling of the 
show windows. The changes have been 
made in preparation for the coming holiday 
trade. 

Iver Savunen has purchased a store in 
Kelso, Wash., and is preparing to establish 
a jewelry business there. With his wife and 
two children, Mr. Savunen came to this 
country about two months ago from Finland. 
It is stated that he is an expert jeweler. 
The store is on Oak St., at the rear of the 
Gowlitz Valley Bank. 

R. D. Shafer, who has been in the jewelry 
business in Pleasanton, Cal., for the past 
20 years, is disposing of his stock with the 
avowed intention of retiring from business. 
Mr. Shafer is an inventor and he plans to 
devote his entire time to placing on the mar- 
ket one of his recently patented devices, a 
time-controlled electric switch. 
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TRADE CONDITIONS | 
Trade with the retail jewelers of Evansville has 
been very good during the past week or 10; days 
and they report that things are better in a bubiness 
way than they were this time last year and that 
they. are taking an optimistic view of the situation 
and that they are looking for a splendid trade the 
balance of the year. General trade conditiohs in 
Evansville are much better than they were this 
time last year and collections have improved! somp 
during the past month or two. The merchants say 
that -reports from rural conditions are mor en- 
courgging than they have been at any time durin 
the past oe that farmers are spending! mo 





money and. wif} enter the coming year with a f eling 
$ going to be a more prosperous one 
than it has any year, since the close of the ‘worl 
war. . The wholesale jewelers of Evansville repo 
the” trade outlook coming along all right and the 
are looking for a better volume of business it, 
November and Decemberathan during last year. 





E. A‘ Rhodes, retail jeweler at Chrisney, 
Ind:, was a business visitor at Rockport, 
Ind., a few days ago. Rag 

E, J. Welp, retail jeweler at Huntingburg, 


-Ind., has been installed as a member of thi 


board of directors in his home town. He is 
a great worker in civic affairs in his town. 

Christ Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of this 
city, has: _sending in some excellent of- 
defs of laf@ and reports that his Fall ian 
has. shown ‘an improvement. | 

“Ike” Rosenbaum, retail jeweler at Mt. 
Vernon, Ind., has been awarded the contract 
to furnish clags rings and pins to the 1924 
graduating class of the Mt. Vernon! high 
school, while Cfarence Schlomer, the + other 
retail jeweler 6f Mt. Vernon, has! been 
awarded the coritract to furnish the class 
rings and pins to the 1924 graduating class 
of the high school at Wadesville, Ind. 

Interior work is reported to be making 
steady progress on the combined home and 
retail jewelry store for August Krohn at 
801 St. Joseph Ave. It is expected to have 
the building ready for occupancy in a week 
or 10 days. Mr. Krohn, who has been en- 
gaged in the retail jewelry business in 
Evansville for a number of years, will have 
an ideal store when the new building has 
been completed. 

A. A. Graham, 77 years old, for many 
years engaged in the retail jewelry business 
at Mt. Vernon, Ind., died a few days ago at 
the home of his son, Houston Graham, at 
Louisville, Ky., where he~had resided for 
the past year or so. He is survived by two 
sons and one daughter. The body was 
buried at Louisville. Mr. Graham was well 
and favorably known to the trade in south- 
ern Indiana and western and northern Ken- 
tucky, 

The wholesalers and manufacturers of 
Evansville gave a big “booster” trip on a 
special train on the Southern Railroad on 
Wednesday, Oct. 24, and several towns and 
cities were visited during the day and closer 
trade relations between Evansville and 
these towns were urged by the various 
speakers who were taken along. A brass 
band accompanied the delegation. The dele- 
gation was entertained at night by the busi- 
ness men of Boonville at a banquet held at 
the Presbyterian Church. Floyd Nester, of 
Heinzle & Nester, and Peter Hebner, retail 
jewelers of that city, were on the reception 
committee. 
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ANSONIA 
Chime Clocks 


»}OR over fifty years the Ansonia Clock 
Company has been making clocks—good 
clocks. Clock making is a craft that 
requires years of training and experience. 
In the Ansonia factory the craft has been 
handed down from father to son, and in a num- 
ber of instances three generations of the same 
SONIA NO. 1 family are engaged in making for Ansonia the 
Height 10 inches. Width 23 inches. Depth 7% inches. best clocks that inherited skill can produce. 
a re The president of the company, Mr. Russel A. 
Cowles, represents the third generation of his 
family in the business. 




















Fifty years of practical clock building have de- 
veloped the great Ansonia line of today, the line 
which has kept abreast of demand in variety and 
price range, yet has never lowered its standard of 
quality. 

The Ansonia line of Westminster Chime Clocks, 
striking each quarter hour, offers great sales 
possibilities for the holiday season. 





SONIA NO. 2 An exclusive Ansonia feature is the Spirit Level 


i i . Width 21% inches. Depth 73 ‘ a 
ae oy gg a lee ennai. pom 7m on the dial, to show when clock is in beat; also 


Sash, Hands and Mat. List Price $101.80 the Adjustable Feet for leveling. The chimes 
strike on melodious true toned rods. Patented 
feature for bringing chime and time into unison. 
Finest quality mahogany cases, dull hand-rubbed 
finish. 6-inch silver plated dials. When supplied 
with raised bronze numerals, the sash and hands 
are finished in bronze. Beveled convex glasses. 
Chime silencer concealed in mat behind bezel. 


If you desire further information, let us send you 
descriptive literature relating to the full line. 


SONIA NO. 3 , . (Penk, Ss Hl lle, 


Height 10 inches. Width 23% inches. Depth 7% 
inches. List Price $105.00. Vice-President 


ANSONIA CLOCK COMPANY 


Makers of fine clocks for half a century 


99 John Street, New York 


Chicago London 
5 North Wabash Avenue 23 Fore Street, E. C. 


Pacific Coast Representative, S. J. Hammond & Co., 150 Post Street, San Francisco. 





ANSONIA means CLOCKS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THe 













Jeweters’ CircULAR regarding any advantageous 
device or plan which they are utilizing in con- 














nection with their business. 








Selling Jewelry on the Deferred Payment Plan 





Written Expressly for The Jewelers’ Circular 

















(Continued from issue of Oct. 24) 


Vi.—Prompt Collections Necessary to 
Prevent Losses 

THE jeweler who extends credit to his 

customers must look for a certain 
amount of loss through non-payment of ac- 
counts due, but, the jeweler can curtail these 
losses to a minimum if he will only give as 
much attention to the matter of collections 
as he should give to the selection of cus- 
tomers to whom credit should be extended. 

Prompt collection of accounts does not 
drive away customers from a retail store. 
On the contrary, it makes them feel in closer 
touch with the establishment. 

Lax collections have a baneful influence 
on a business. The customer looses interest 
in the merchandise the merchant has for sale 
and avoids him socially as well as in busi- 
ness intercourse. 

The jeweler should keep in mind that lax 
collections really means loaning money to 
the customer without interest, or any other 
compensation, while all the time the security 
for the account is growing less and less 
valuable. Indeed, it often amounts to a 
giving away of profits and merchandise that 
increases the expense of doing business ma- 
terially. 

Lax collections rob the jeweler of his 
capital, placing it out in loans that may 
eventually become losses. 

Lax collections causes the debtor to avoid 
the store and purchase elsewhere. 

If the jeweler is doing business along the 
modern line of instalment payments he has 
had a definite understanding with the cus- 
tomer as to the time of payments. If he has 
open accounts he has in most cases no such 
understanding with his customer, and the 
customer may be expected to take advantage 
of this fact. 

The open account credit system need not 
be one of lax collections any more than the 
deferred instalment payments system, but it 
Wually is, for all that. Statements are sent 
out to most of the customers owing, except, 
perhaps to those who have made purchases 
during the past month, who are considered 
&xempt by some jewelers for another month. 


Sometimes statements are not sent regu- 
larly. Sometimes they are sent out an- 
nually, instead of monthly. Is it any won- 
der, then, that jewelers lose money when 
doing a credit business by the old style open 
account credit method? 

The instalment payments method will not 
prevent losses from bad accounts, but it will 
go a long way towards reducing them. Sup- 
posing the losses from bad debts has been 
one-half of one per cent during the opera- 
tion of the old style open accounts method 
of handling credit. If the same ratio of 
losses is occasioned by a change to the in- 
stalment method of payments there has been 
no greater expense added to the business. 
But, when, as we have shown in a former 
article, the turnover of the business may be 
doubled, or increased even to fourfold by a 
rational installation of the instalment pay- 
ments methods, the loss appears in the light 
of a rather insignificant item of the neces- 
sary expense of doing business. 

The delinquent debtor may not be dis- 
honest. The jeweler who is willing to help 
all that need help in their hour of need will 
find that this is as good advertising as he 
can possibly do. But, the chronic “slow” 
account must be discouraged at every turn. 

The delinquent debtor falls into one of the 
following categories, or classes: 

1. Slow Pay. In this class will be found 
a number of sub-classes, some of which 
should be encouraged to make a greater 
effort to pay, some who should be educated 
to need of making prompter payments, some 
of whom should be forced to make prompt 
payments, etc. 

The chronic slow-pay customer is some- 
times just irresponsible. They do not recog- 
nize the responsibility of their obligations to 
pay promptly, or at the time they have 
agreed to pay. They are easily led to put 
off paying their accounts because they want 
to use the funds they may have for some- 
thing else. This class should be educated 
to the responsibility of the obligations they 
have assumed, and in the severer cases 
forced to pay through pressure. 

There are a lot of slow-pay customers 





who are not chronic. They assume obliga- 
tions with the full intention of making good, 
but illness comes to the family, sometimes 
death stalks there. Increased expenses make 
it almost impossible for the debtor to carry 
out the plan of payment assumed under 
more favorable conditions. In such cases 
the jeweler may be wise to make it a little 
easier for the delinquent to pay off the in- 
debtedness, but in no case should it be han- 
dled in the, “Oh! That’s all right, pay when 
you can,” manner. Definite dates for pay- 
ments should be made as in the regular 
manner of conducting an approved credit 
business, but the payments may be greatly 
reduced to fit in with the altered circum- 
stances of the debtor, | 


Merchants sometimes make customers 
slow pay by selling them more merchandise- 
than they can pay for. The ability to pay- 
on the part of the customer has either beens 
overlooked by the jeweler in granting the- 
term of credit, or it has not been thoroughly, 
understood and estimated. Here again the: 
jeweler will have to make the best arrange- 
ments possible for payment of smaller 
amounts. In doing this he is rendering the 
honest customer a service that will benefit 
both. 

2. Dead Beats. This class is not as 
large as some jewelers might suppose, but 
it is large enough to make it necessary for 
him to be on his guard all the time. 

It may not be absolutely true that the 
merchant is responsible for the encourage- 
ment of the dishonest debtor, but that is the 
opinion of one credit manager. The ease 
with which they can secure merchandise on 
credit lures them on to continued depreda- 
tions. 

The dead beat can be curbed in his opera- 
tions by the proper selection of accounts. 
Customers who are not known personally 
to the jeweler should be always carefully 
investigated. If they give references the 
jeweler should see that the references are 
rightly given, that the persons so referred 
to are responsible, and that the prospective 
customer is just what he represents himself 
to be—honest, able to pay and willing to pay. 
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Time Your Football Game! 


With a 
NEW HAVEN SPORTS TIMER 


A Dependable Watch and Stop Watch Combined 


The New Haven Sports Timer combines a reliable Time Piece with an 
accurate stop watch. A touch of the slide on the upper left edge of the case 
and it’s ready for timing. 

Another touch and it’s back on the job as a watch. Used -extensively as 
a timer for Basketball, Hockey, Football and all games or races regulated by time. 


RESALE PRICE, $2.50 
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\ Of SERVICEABLE GIFTS” 
6. for Lovers of The 
7 pe Good ‘Sports Set Consists 
. aaa ee of 
This “lime Your How oe hrdidyad | Large 
Trensuse Football Game! ' rigs wee Window 
Chest Display 
Display 1814” x 28” 
Lithographed and 
in 8 Colors 2 Small 
FREE Counter Cards 
With Our # NW HAVEN sporTs timex, ew oUt Showing 
Space! cana Britny Ff the Pedont 
Assortment wea and 
Offer e i Stop Watch 


10 New Haven Sports Timers....@ 2.50........ $25.00 
2 100-Mile Pedometers ....... OR? 5.00 
1 Large 8-Color Window Display. .FREE........ ioe 
2 Small Counter Cards.......... Perr 
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How Far Did You Walk To-day? 


THE 100 MILE PEDOMETER WILL TELL YOU 


Used Universally by Hikers. 

The case is nickeled finished and highly polished 

The movement too is like a watch, the pendulum within swings to the 
rhythm of the stride, ticking off the steps as a watch ticks off the seconds, and 
the hand points out the miles walked. The hand can be set backward or forward 
as desired by simply removing back of case, and turning set screw. Adjustable 


to your stride. 
RESALE PRICE, $2.50 
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BRANCHES: — New York — Chicago — San Francisco — Toronto, Canada 
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There is a new idea in collection methods, 
developed by large stores during the past 
few years. Formerly the “treat ‘em rough” 
method prevailed. Force collections—get the 
money—no matter what the method followed 
—get the money. But that idea is all wrong. 
“Save the customer for the establishment” 
is the motto of an expert collection depart- 
ment manager of a department store. “If 
you do that,” he says, “you will get the 
money, too.” 

This expert practices a new collection 
salesmanship. He feels that he has failed 
in his work every time he has to force pay- 
ment of an account. 


His first effort with a delinquent customer 
is to re-sell the merchandise formerly sold, 
and which is not yet paid for. This is 
sometimes a rather hard thing to do, but it 
can be done in a very large percentage of 
cases. When this is done the rest is almost 
easy of accomplishment. 

He finds that the same. processes must be 
followed in making a collection as in mak- 
ing a sale. The old formula is as follows: 


1. Get the attention. 

Arouse interest. 

Create a desire to act. 

Bring about a resolution to act. 
See that the resolution is carried out. 


we Shy 


The same methods of procuring these de- 
sirable conditions in making a sale may be 
followed in making a collection of an ac- 
count. According to the circumstances sur- 
rounding the particular case, for each must 
be handled separately and on its own merits, 
and considering the mental attitude of the 
debtor, the collection resolution must be se- 
cured by appealing to the pride of the cus- 
tomer, to his fairness, to the advantages of 
avoiding unpleasantness, to the shame that 
might arise through forced collections, etc. 

The fundamental point in making a col- 
lection effort lies in the proper education 
of the customer as to the basis upon which 
the jeweler has opened the account and 
granted the credit. The necessity for pay- 
ments to be made at regular periods of time 
and the need of the funds to carry on the 
business should be shown. When the proof 
that the granting of the credit privilege has 
not cost the customer anything, but will cost 
the jeweler much if the terms are not car- 
nied out are pointed out to the customer it 
will very often secure a change of heart and 
arenewal of confidence in the establishment. 


There are three methods of securing col- 
lections : 


1. Personal contact. 
2, The collection letter. 


3. The collection agency, or collector. 


The debtor may be seen personally and 
an explanation secured for the default in 
payment. The telephone may be used for 
the same purposce; but in this case the con- 
Yersation should be very guarded and tact- 
ful. The customer should be saved every 
Possible chance of annoyance, for an annoyed 
Customer will be found rather hard to win 
over to a compliance with the desires of the 
Jeweler for a prompt settlement. 

The collection letter should be graded to 
meet the needs of each individual case, and 


THE JEWELERS’ CIRCULAR 


while lenient in tone be frm enough to con- 
vince the recipient that the jeweler means 
business. During the past year THE JEWEL- 
ERS’ CIRCULAR has published many series of 
collection letters, all of which contain a 
great deal of good collection salesmanship 
in their texts. Others will be printed from 
time to time, therefore, we will pass over 
to the last method of securing payment, the 
collection agent. 

The collection agent, or agency, is not 
likely to prove any more efficient than the 
jeweler, but it will save him a great deal of 
annoyance, and when the account has passed 
out of the jeweler’s hands and the customer 
is informed of that fact, the collection be- 
comes easier. The collector’s methods are 
not always (but may be) held up against 
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Revolving Gift Table 





OTION attracts attention. Such is the 

opinion of Jack Art, Canton, O., who 
presented a unique window display the past 
week, 

He was the first local jeweler to negotiate 
with a mechanical advertising concern for 
the installation of a newly patented device 
which formed the basis of his display. 

With the aid of this device, Art arranged 
his window, placing to advantage hundreds 
of articles of jewelry, including watches, 
rings, diamonds, gents’ jewelry and fra- 
ternal emblems. 

As the table revolved it displayed scores 
of gifts. The moving object naturally at- 
tracted the attention of the passersby and as 





MOVING DISPLAY BY JACK ART, CANTON, 0. 


the jeweler. As a rule, the collection azency 
or profess:onal collector should be employed 
only as a means of last resort. The cost of 
collection as well as the possible loss of a 
customer will usually dictate this. 

The collection agent will sometimes force 
collections through the courts. This is an- 
other means of securing payment that 
should be resorted to only after every other 
effort has failed, and then only when it is 
apparent that the account can be collected 
at a profit. The cost of court and attorney’s 
fees should be carefully gone into before 
an account is sued therein. 

In the next article of the series the meth- 
ods adopted by Retail Merchants’ Associa- 
tions, or Credit Bureau’s to collect accounts 
will be explained; at the same time details 
of how such an association may be formed 
locally will be given. 

(Tv be continued) 


a result the display got across in excellent 
shape. 

The device is propelled slowly by the aid 
of a little electric motor concealed in a 
cast iron base. It is geared down so as to 
revolve slowly, giving the merchandise on 
the table ample display. 

It is a table-like contraption, patterned like 
a pinnacle, and is in sections, each being 
smaller as it ascends. The sections are made 
of wire sides so articles can be hooked into 
the base. It may be draped with any kind 
of window trim material. 








A mushroom town has sprung up about 
the Holgat property, in, the Litchenburg 
district, near Johannesburg, South Africa, 
where a new diamond mine has been dis- 
covered. No sensational finds have as yet 
been reported. 
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CLOCKS FOR CHRISTMAS 

















have the greatest selling point to help you 
that has been developed in the past 50 years 
—the new Bell Metal Gong—an exclusive 
feature of the better grade Seth Thomas cabinet 


element. This is their biggest selling 
season. This Christmas more Seth 
“\Y” Thomas clocks will find new homes 


CW ETH THOMAS CLOCKS are now in their 
Nae) 





than ever before. The greatSeth Thomas adver- 
tising campaign “to make America clock con- 
scious” is mainly responsible for this increased 


clocks. This gong is so resonant, so melodi- 
ous, so mellow, so musical that few people 
can resist its golden call! 





Conduct a Christmas drive on clocks—Seth 
Thomas clocks—with their enduring designs, 
rich cases, accurate movements and musical 


bell metal gongs. 


demand. With this high-powered campaign 
working for you, your Seth Thomas sales for 
Christmas, 1923, should soar high. 

This Christmas, remember, you will also 


SETH THOMAS CLOCK CO. 


Display Rooms: 


SAN FRANCISCO: 278 Post Street CHICAGO: 215 W. Randolph Street 


NEW YORK: 19 West 44th Street 


Coming! 
Color advertisements in 
Novemberissues of Vogue, 
Vanity Fair, Country Life 
in America and House and 
Garden, Full page adver- 
tisement November 3rd 
in Saturday Evening Post 





TYNE —Ship’s movement 
R.B.N. Silvered Dial, 
List price, $71 





TAMBOUR No. 16 
Silvered Dial. List price, $26 


ji _ —<. 4 





EDEN—Plain or radium dial 
List price, $27.50 or $30 


LEADER No. 2 
Silvered Dial. List price, $16 
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Retailers’ Accounts from the Viewpoint of 
the. Tax Collector 


Written Expressly for The Jewelers’ Circular by Harry Lefker, C. P. A. 

















The Law 
HAT .. . every person liable to any 
tax imposed by this act, or for the 
collection thereof, shall keep such records 
and render, under oath, such statements and 
returns, and shall comply with such regu- 
lations as the commissioner, with the ap- 
proval of the secretary, may from time to 
time prescribe.—Section 1300, Revenue Act 
of 1921. 

That whenever, in the judgment of the 
commissioner necessary, he may require any 
person, by notice served upon him, to make 
areturn or such statements as he deems suf- 
ficient to show whether or not such person 
is liable to tax.—Section 1307, Revenue Act 
of 1921. 

Ruling 

Every taxpayer carrying on the business 
of producing, manufacturing, purchasing or 
selling any commodities or merchandise, ex- 
cept the business of growing and selling 
products of the soil, shall for the purpose 
of determining the amount of income under 
the Revenue Act of 1921, keep such perma- 
nent books of account or record, including 
inventories, as are necessary to establish the 
amount of gross income and deductions, 
credits and other information required by an 
income tax return. The taxpayer shall pro- 
duce such books of account or records for 
the inspection of revenue officers duly au- 
thorized by law to inspect the same at such 
time and in the manner provided by law.— 
(T. D., 3408, dated Nov. 2, 1922.) 

If this were to be a sermon, the above 
excerpts would serve as the scriptural text 
or reading lesson. There should be no doubt 
in the mind of any taxpayer as to the au- 
thority of the Internal Revenue officials to 
require that proper books be kept and pro- 
duced for examination at the demand of the 
department. 


Government a Partner in Business 

From a basic viewpoint, the government 
has constituted and designated itself a part- 
ner in the profits of your business. As a 
partner, it requires that books and records 
be kept so that its share of the profits may 
be determined, and it also stipulates that its 
accountants be empowered to examine your 
books to verify the accounts. The same 
legal rights are inherent in any partnership 
—either member having the right to examine 
the books. This partnership theory is con- 
tinued and losses of any taxpayer for one 
year may be deducted from the next year’s 
profits before determining net taxable in- 
come, 

But, say you, by what authority does the 
government claim the right to an interest 
in the profits? Is that not confiscation of 
Property without due process of law and a 
Violation of the Constitution? No, this has 
long been settled, when on Feb. 25, 1913, the 


necessary number of States ratified the six- 
teenth amendment to the Constitution and 
thus cleared the way for the passage of a 
general income tax applying both to indi- 
viduals and corporations. This amendment 
is as follows: 


“The Congress shall have power to 
lay and collect taxes on income, from 
whatever source derived, without ap- 
portionment among the several States, 
and without regard to any censts or 
enumeration.” 


The opponents of the amendment con- 
tended, and rightfully, that “the power to 
tax is the power to destroy,” and many in- 
dustries were almost taxed out of business 
by the heavy war taxes. Much capital has 
been withdrawn from productive business 
and transferred to tax exempt securities, 

It is of interest to contemplate whether 
the government has the authority to insist 
upon a uniform system of accounting and 
minutely and comprehensively designate 
what accounts shall be kept and to require 
periodical operating statements. All inter- 
state railroads and insurance companies are 
required by law to keep their accounts in a 
specific way. Should necessity require, un- 
doubtedly industrial and mercantile enter- 
prises would also be compelled to adopt a 
uniform system of accounts. 


Examination of Returns—Books of 

Account 
_ There is no time limit on the right of the 
commissioner or his collectors to examine 
the books of a taxpayer, but under the 1921 
law (Section 250 (d)) no tax can be as- 
sessed by the government after four years 
from the filing of the return (excepting 
with consent of the taxpayer) unless fraud 
is alleged. Section 250 (d) also provides 
that the assessment must be made within 
five years for taxes applicable to years prior 
to 1921. 

As stated before, the government does not 
specify what books or what accounts shall 
be kept—only such records are required as 
shall accurately reflect the net income of the 
taxpayer. However, a revenue agent would 
expect to find the following books and rec- 
ords of account: 

1, Ledgers— 
a General Ledger 
b Customers’ Ledger 
(Only if a charge business is done. If 
business is entirely cash or if charge sales 
are negligible, a customer’s ledger is not 


essential.) 
ce Creditors’ Ledger 
Cash Book and Check Book 
Sales Book (if there are charge accounts) 
Purchase Book 
General Journal 
Inventory Records 


These few and simple books are all that 
are required in a retail business, or in any 
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business where merchandise is bought for 
resale. Additional records may be neces- 
sary in a manufacturing enterprise. 

An important distinction should here be 
made between books of original entry and 
books of subsequent entry. A charge sale, 
for example, is billed to the customer, the 
original going to him and the duplicate re- 
maining and serving as a posting medium 
to the customer’s ledger. The duplicate bills 
remain as an original or primary record, 
while the ledger is a secondary or subse- 
quent record. The check stubs, or better 
yet, the cancelled vouchers, are original rec- 
ords; purchase invoices are original records. 
The purchase journal and purchase ledger 
are books of subsequent entry. It is impor- 
tant to carefully preserve all original rec- 
ords, for they serve as unimpeachable evi- 
dence. While entries in a ledger may be 
disputed, original purchase invoices, dupli- 
cate charges sent to customers, and can- 
celled vouchers offer evidence and proof 
that cannot be assailed. 


The Ledgers 

The most important book is the general 
ledger, for it contains: the assets,. liabilities, 
capital, and operating accounts of the busi- 
ness. 
cussed in detail later. 

The customers’, or accounts receivable, 
ledger contains in detail the accounts with 
the various customers, showing on the debit 
or left-hand side of the page the merchan- 
dise shipped, and on the credit or right- 
hand side the money or other items received 
in payment therefor. The net balance shows 
the amount still due. 

Similarly, the creditors’, or accounts pay- 
able, ledger contains accounts with concerns 
from whom merchandise is bought, and 
shows on the right-hand or credit side the 
invoices of merchandise received, and on 
the debit side the cash or other items given 
in payment therefor. 


Cash Book 

The cash book should show in daily 
chronological order all the receipts and dis- 
bursements of cash. Since in a retail estab- 
lishment cash sales represent the sole or 
major portion of the income, the cash book 
becomes important as the record of income. 
All cash receipts from whatever source de- 
rived should be entered on the receipt side 
of the cash book, 

Conversely, all disbursements of cash, 
whether for’ expenses, merchandise or any 
other withdrawal, should appear on the 
right-hand or credit side of the cash book. 


Sales Book 
The sales book, or invoice book, contains 
the duplicate charges for merchandise sold, 
the originals having been sent to the cus- 
tomer. The duplicate charges serve as a 


The various accounts will be dis-. 
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Cash in on Your Prestige! \¥ 
F VERYBODY who sends a gift would prefer to buy 


it from a jeweler because his taste and judgment are 
authoritative. But they hesitate to bother him on the numer- , 
ous occasions which call for inexpensive gifts. 
Now since they send a dozen or two inexpensive gifts q 
for one which is really costly, you can form some idea (i 
of the business which you are passing up. A 
The easiest and best way to build up a profitable gift 
business is to keep displaying new and unusual items, mod- d 
erate in price but excellent in workmanship and design. MY 
Hawkes specializes on this type of merchandise. ( 
The Hawkes crystal flower basket illustrated here is a (\ 
ena fine example. Display it in your window and you will 


Lila design, 74% inches diameter, it 7 , 
wane te’ Gece en find it just sells itself. 


T. G. HAWKES & CO. Corning, N. Y. ¢ 


Pacific Coast Office: 140 Geary St., San Francisco, Calif. {) 
Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada. 
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The Bow-Knot 
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TYVY 


RING FINDINGS 


Easy to Assemble 
that typify the very latest in 


18 Kt. White Gold 


and Platinum 
and All Colors and Karats 


14 KARAT FINDING CO., Inc. 


LL” senna St. : New York 


2430 


Samples Sent Upon Request | 


y.--N Unassembled 





One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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postiig medium to the accounts receivable 
ledger and general ledger. 


Purchase Book 


The purchase invoices are entered in the 
purchase journal from which postings to the 
creditors and general ledgers are made. The 
taxpayer may classify and analyze his pur- 

_ chases; to the government it is immaterial. 
‘The original invoices should be filed away 
and kept because they are original records 
and as such are unimpeachable, 


Journal 


Transactions which do not go through the 
other books of entry are journalized. For 
example, notes payable for merchandise pur- 
chased or corrections of entries previously 
made would be put through the journal. In 
addition, this book is of the utmost impor- 
tance, for it contains all the closing and ad- 
justing entries at the end of each fiscal or 
calendar period. As such it becomes a book 
of original entry, and, as has been repeated 
several times in this paper, to the tax col- 
lector the only records of value are original 
or primary ones, 


Inventory 


“That whenever, in the opinion of the 
commissioner, the use of inventories is neces- 
sary in order clearly to determine the in- 
come of any taxpayer, inventories shall be 
taken by such taxpayer upon such basis as 
the commissioner, with the approval of the 
secretary, may prescribe as conforming as 
wearly as may be to the best accounting 
practice in the trade or business and as most 
clearly reflecting the income.”—( Section 203, 
Revenue Act of 1921.) 

“In order to reflect the net income cor- 
rectly, inventories at the beginning and end 
of each year are necessary in every case in 
which the production, purchase, or sale of 
merchandise is an income-producing factor. 
i. . ."—(Act 1581, Regulations 62, 1922 
edition. ) 

It can be seen from the above quotations 
of the law that inventories must be taken 
by every retail merchant. The original in- 
ventory sheets for all years should be care- 
fully preserved and presented to the revenue 
agent when demand therefor is made. 

Estimated inventories are not permitted; 
only actual physical annual inventories are 
acceptable to the tax department. Inven- 
tories may be taken at the option of the tax- 
payer, either at cost, or at cost or market, 
whichever is lower, but a policy once adopt- 
ed must be consistently adhered to unless 
consent to change is granted by the com- 
missioner, 


“Retail Method”’ of Inventory 


A special method of inventorying has been 
allowed to retail dealers. It is noteworthy 
that the Treasury Department is recognizing 
trade practices in various trades, and that 
where they are long established, taxpayers 
are allowed to adhere to them. Under the 
“retail” method the merchandise in the in- 
ventory is ordinarily priced at selling prices 
and the total retail value of the goods is 
reduced to approximate cost by deducting 
the percentage of “mark up.” 
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For example: 
Inventory at selling price............ $100,000 


Average mark up 3314%4% of cost or 25% 


GE “MOUND, DINGS 6:5 66.56 Fo cc cbcccsedie 25,000 


Cost price of inventory: ...0660sc000. $75,000 


However, even when the “retail” method 
is used, the “cost or market, whichever is 
lower,” basis may also be employed. For 
instance, in the illustration given above it is 
very often the case that the average “mark 
up” is often disregarded and at different pe- 
riods of the year the prices are changed so 
that an average “mark up” is but a mere 
guess. If, therefore, an actual physical in- 
ventory is taken which shows a market cost 
value of, say, $68,000, then the $75,000 esti- 
mated cost may be disregarded. All data in 
connection with any inventory calculation 
should be carefully preserved. 


The General Ledger 


At last we reach the general ledger, 
wherein are classified, summarized and re- 
corded the transactions for the year. The 
revenue department is not primarily inter- 
ested to ascertain whether a man runs his 
business efficiently or economically, whether 
he knows his costs or calculates his selling 
price accurately. In other words, the or- 
ganization and management of an enterprise 
is vested solely in the owner, subject, of 
course, to statutory restrictions, The reve- 
nue agent has no power or duty except to 
examine the books of account. Any system 
that reflects and clearly shows the true 
status of a business satisfies the govern- 
mental requirements. Yet much time and 
frequently money is saved by a taxpayer if 
a proper and adequate system of accounts, 
built on sound accounting and economic prin- 
ciples, has been installed and is consistently 
followed. 

The nominal accounts, or accounts that 
record the operations of the business, are of 
primary importance. The figures in the led- 
ger are posted or transferred to the various 
proper accounts from the cash book, ‘sales 
book, purchase book, credit books and jour- 
nal. The ledger is not a book of original 
entry, but is a medium whereby the various 
transactions of the year are classified and 
grouped and thereby furnish the figures 
from which the statements and tax returns 
are prepared. 

Nominal Accounts—Sales 


The account is credited monthly with the 
total sales of merchandise, cash sales being 
posted from the cash book and charge sales 
from the total of the charge book. 
Returns and Allowances 


Merchandise sold and subsequently re- 
turned should be charged to this account at 
the selling price. Allowances given a cus- 
tomer are also charged to this account. 
This account is a deduction from the income 
from sales, 

Merchandise Purchases 

The cost of purchases, as entered in the 
purchase book, is charged to this account. 
Merchandise purchased and returned, or al- 
lowances received, may be credited to this 
account. 


Sales 


Inventory 


The inventory at the beginning of a fiscal 
or calendar period is posted to the ledger 
until the new inventory for the beginning 
of the new period has been computed. 
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Salaries and Wages 


Salaries and wages paid to the proprietor, 
clerks, office employes, porters, or any other 
employe may all be shown in the one ac- 
count. There may be separate accounts 
opened to facilitate the preparation of sta- 
tistical data, but for tax purposes this is en- 
tirely unnecessary and complicates the check- 
ing of the return. Yet, since books are kept 
primarily for the information and use of the 
merchant, they should be so arranged as to 
furnish him with the desired: data. 


Operating Expenses 


Appropriate accounts should show the va- 
rious selling and general expenses. The ac- 
counts should be simple and self-explana- 
tory. 


1. Buying Expenses— 

Traveling and all other expenses incurred on 

buying trips. 
2. Advertising— 

All forms of advertising, such as newspapers, 

periodicals, ‘street car, etc. 
3. Sundry Selling Expense— 

Paper, twine, salesmen’s order books and ex- 

penditures of similar nature. 
4. Office Supplies and Expense— 

Stationery, printing, typewriting supplies, ~post- 

age and all expenses of operating the office. 
5. Insurance— 

Fire, burglary, fidelity, plate glass and em- 
ployers’ liability should be charged to: the 
account, 

6. Losses from Bad Debts— 

Losses sustzined frem bad accounts may be 
charged here, provided the amount of the sale 
has previously beer. considered income. 

7. Miscellaneous General Expense— 

Heat, light, repairs and other items not di- 
rectly chargeable elsewhere may be included 
in this account. 

8. Rent— 

All rents paid are to be charged to this ac- 
count. 

9. Depreciation— 

‘A reasonable deduction for depreciation of 
furniture, fixtures, delivery equipment, ma- 
chinery, and other “wasting” assets allowed. 
No depreciation on merchandise may be de- 
ducted. Rates of depreciation vary, depend- 
ing on the nature of the asset. Elaborate 
tables have been prepared, showing approved 
rates of depreciation. 


Accrued Expenses 


In addition to deducting expenses that 
have actually been paid, the-taxpayer may 
also deductexpense due but unpaid at the 
end of the taxable periéd. For instance, 
salaries and wages ‘due employes. on the last 
day of the year may be deducted as an ex- 
pense of the current year, though actually 
paid in the following year. 


Asset and Liability Accounts 


The nominal operating accounts are of 
primary importance to the tax collector, for 
they show whether any profit has been 
earned. Yet the asset and liability accounts 
reflect the result of profits or losses because 
the net worth is altered. The following ac- 
counts are ordinarily found in a retail estab- 
lishment, arranged according to their con- 
vertibility into cash: 

ASSETS - 
Cash in Bank. 
Cash on Hand. 
Notes Receivable. 
Accounts Receivable. 
Merchandise Inventory. 
6. Store Property—Permanent 
7. Store Equipments—counters, 
. Office equipment. 
9. Delivery equipment. 


Wt wd 


Improvements. 
shelving, etc. 


LIABILITIES 


10. Accounts Payable. 
11. Notes Payable. 
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, 2316 
Telephone Nevins { 2317 


Consult 


S.S.SILVER & CoO., inc. 


Before Moving 


DESIGNERS AND MANUFACTURERS OF HIGH GRADE 


CABINET WORK | 


For Stores, Offices and Banks 
352-362 Butler Street Brooklyn, N. Y. 

















of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe and 
Advertise. Write for our Free Cut Service. 


SOLID GOLD EMBLEM ELGIN | 2 GENUINE DIAMONDS 4/100 Each 
25 Year Case, Green Gold Filled Movement |Solid Gold 


Cat Ne. 8. F. ge °°” 
3 


FIRS] Ban 


SAFETY 




















(Ea eT 12 vize| 14kt.White ; 
Looks and Wears Like coer — Cap, op Yom, Thin Model | Gold Top SEs « Y 
20KT. White Gold Po . @-2.« Fancy so-| Genuine 97g ree ¥ 
IEE ; ver Dia |Hope Ruby 
Hee neat Ge  - onsl gona 
Platinum San coe th 
<= | matte [mr ASE 


di .*) 3 
Thie <@@ Reg. Trade Mark diamonds 4 be sent for in- All orders are being turned over 


@uarantees you genuine diamonds, a footage ? i Insert this |spection. to the retail jewel 
d in your Cuts in all Emblems and Initials 
Buffalo Jewelry Mfg. Co i 
° le 1 with One or More Rings or 
ocal paper | FREE oe 








SS “s o 
“The Mail Order House” as irr fo th aad-on 


Brisbane Building, Buffalo, N. Y. results WRITE for WHOLESALE PRICE 


RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 








for 
Jewelry Salesmen 
Agents for 162 CLIFFORD ST. 83 88 PROVIDENCE, R. I. 
“FABER UTICA” TRUNKS 
Endurance—Security 9-13 MAIDEN LANE, NEW YORK 220 POST ST. SAN FRANCISCO 








The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Also a 
very complete line of substantial and accurate clocks ##—— 
for the bank, office and school. 

Write us for full information 


THE E. HOWARD CLOCK CO. 


373 Washington St., Boston 309 Broadway, New York 
31 North State St., Chicago 
Established 1842 


New Way to String Pearl Beads 


Saves time and trouble. 
Sample and instruction sheet mailed pos 
without charge. Send name and address 


Geo. Phillips & Company, Scranton, Pa. 


THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York. 





























October 31, 1923. 


Storekeeping Department. 


=———— 





12, Expenses Payable. 
13. Mortgages Payable. 
14. Reserves for Depreciation. 
15. Capital Account. 
(a) Individual. 
(b) Partnership—capital account for each part- 
ner. 
(c) Corporaticn—-capital steck and surplus. 


What Is Taxable Income? 


After the general ledger has been com- 
pletely posted and the accrual and adjusting 
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Yet the government lays down certain rules 
to determine what is and what is not an al- 
lowable deduction for income tax purposes. 
For example, not all charity is deductible, 
only that given to recognized organizations 
in an amount not to exceed 15 per cent. of 
the net income of an individual; charitable 
deductions by corporations are entirely dis- 
allowed. In other words, the Income Tax 
Law specifies arbitrarily what is and what 
is not an allowable deduction. <A detailed 
analysis of the Income Tax Law is not 
within the scope of this paper, wherein we 








PROFIT AND LOSS ACCOUNT 
Trading Section 























1922 1922 
ee 31 Tavetety Jat, 2s ssc ccciccae Seer | GG S SNE oo sibs eter ccecaasnwieess $80,000 
PUNE. | 6%5:64:6.4 609440 aeaeaus 61,000 Povemtety Wee: Bhi ccvicccccces 18,000 
ere eee ie rie 23,000 —— 
es $98,000 
$98,000 ——_—_ 
PROFIT AND LOSS SECTION 
1922 1922 
Dic, Fi «SAIATY GRICSMIEN. 6.0\0:8.0:0600:0:0: $6,000 Dec. 31 Gross profit ..ccccccscceccees $23,000 
De ere 700 
Traveling expenses ........... 500 
DONOR, DONE, CG. o6c6iccccdeeees 400 
BOT, BOE: 6 66:05:0:656090 004.0% 15,400 —_——_ 
$23,000 
$23,000 
CENERAL AND ADMINISTRATIVE SECTION 
1922 
CRE MOM Seki cee aes 5 wae gees $3,000 Dec. 31 Selling profit, .cccccccces conve SUIS 40 
re rere ‘ 400 
EIN ao sus swe ay anaes 350 
Oe TRIAEION 5 iss sa Nowa execs 2,500 
Office expense and supplies..... 500 
BOMEI: 660s e ps daswbse.wness 300 
Profit from operations........ 8,350 
$15,400 $15,400 
PROFIT AND LOSS DEBITS 
1922 
Dec. 31 Bad debts........ eee $600 Dec. 31 Profit from operations........ $8,350 
Depreciation of equipment..... 400 
Depreciation of furniture and 
MEE avons sesN eeneuebouse 300 
a eS ee Pre 7,050 
$8,350 $8,350 
JOHN SMITH—CAPITAL 
1922 1922 
GS BOOMS, TAR) cinieicsh oecceesana ee ON $26,000 
WAL. WERWIRE. sesccw se vesenerenn 6,000 Dec. 31 Total net profit............ 7,050 
Se ee rrr ere 20,490 
$27,050 $27,050 
1923 
FOG. 0) SIE. Ao cia Vale dwadees evade $20,400 
JOHN SMITH—GENERAL BALANCE SHEET—DEC. 3ist, 1923 
Assets 
Current Assets— "TE - GI i kia iieteieeces $26,050 
0 Ee eee $253) Fixed Assets— 
OES ree re 6,000 Store equipment and fix- 
eer eee 1,800 OPO Leet $4,000 
Merchandise inventory ........... 18,006 Office equipment......... 600 
ae ee $4,600 
EM 5555S Gas coraedeeasens $30,650 
LIABILITIES AND CAPITAL 
Current Liabilities— Reserve for depreciation........ 650 
Notes payable.......... $3,500 
Accounts payable....... 5,100 pains indies vacndrdgunantes 10,250 
Commissions payable.... 1,000 
Total liabilities...........00. $9,600 Casta Tee Shy Wikciiekcwivicwcdecede $20,400 


—_—. 





—!}2 





RETAILERS SHOULD HAVE A CLEAR SURVEY OF THEIR BUSINESS SUCH AS THESE FIGURES SHOW 


entries have been made and inventory taken, 
atrial balance may be taken and the profit 
for the year determined. 

A sole proprietor may keep his books to 
suit his own particular and peculiar theories 
of bookkeeping where he alone is concerned. 


have discussed what books, accounts and 
records a revenue man may expect when ex- 
amining a taxpayer’s accounts, 

Confusion exists in the minds of many re- 
tailers regarding the distinction between 
drawings and profits. Taxable income con- 
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sists of the net profits plus any salary drawn 
by the taxpayer that has been considered an 
expense. Withdrawals of capital are not 
taxable. For example, a man may with- 
draw from his business $10,000 and yet show 
a loss from operations. Obviously there is 
no tax to be paid, for the tax is levied solely 
upon incomes and not upon capital. 


Closing the Books 


The nominal or operating accounts are 
closed into the profit and loss account in 
the following manner so as to indicate clear- 
ly the operations for the period. A balance 
sheet prepared at the same time would prove 
the accuracy of the figures. Corporations 
must furnish a balance sheet with their tax 
returns, but individuals and partnerships 
only report their operating accounts. 





How Much Shall I Spend for 
Advertising 





(Continued from page 129) 





estimate, and you will have an approximate 
basis for your advertising appropriation for 
the coming year. As a more concrete ex- 
ample, a sales record is given. 


Importance of Newspaper Advertising 

The expending of this appropriation, 
which, however, is governed by location, 
store policy, etc., should be used for news- 
paper advertising mostly; not less than 75 
per cent for this purpose being recom- 
mended. 

In the first place, newspapers reach the 
active customers, including transient custom- 
ers that may be in the city. Second, a 
newspaper advertisement is very elastic. It 
can be changed at short notice and is capable 
of many variations of form, Third, the tan- 
gible results of such advertising can be 
computed within 24 hours after the appear- 
ance of the advertisement. Fourth, a news- 
paper is one of the only forms of advertising 
which is not given free to the prospective 
customer whom you wish to reach. In other 
words, a man buys his paper, and what he 
pays for he takes more seriously than what 
he does not pay for. 

A certain amount of direct-by-mail ad- 
vertising should also be done. Programs, 
souvenirs, bulletins, outdoor signs, and mov- 
ing pictures are also good forms of ad- 
vertising to a limited extent, but newspaper 
advertising should be the reliance of the 
retailer—R. H. B. 








Everette Linville, who is employed by the 
Evans & Jones Jewelry Co., Lamar, Ia., car- 
ries a very peculiar watch. The whole 
mechanism runs completely backwards. 
When he retires at night the watch has 
to be wound backward. If it accidentally 
stops, it can easily be set by turning the 
thumb screw vice-versa from an ordinary 
watch, The hands travel backwards and the 
exact time can easily be told, as the figures 
on the watch run the wrong way around, 
figure one being where figure 11 is on an 
ordinary watch. Mr. Linville’s home is in 
Lexington, Ky. He says it took him two 
weeks, using spare time to build the watch. 


: 
: 
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SAPPHIRES EMERALDS 
Oriental Australian Synthetic 


All shapes and sizes in stock, ready to 
be furnished and set in your mountings. 


Quality—Service—Craftsmanship 


LOUIS BEITCHMAN 


Importers—Cutters and Setters 
108 Fulton Street New York City 








Bronzes—Metal Artware 


Repaired (S Sy Refinished 


Send the Job to Us and Get an ~~: 
If it can be repaired we can do it. 
guarantee to please you. 


GILBERTSON & SON 
5 So. Wabash Ave." CHICAGO, ILL. 








REAL STONE NECKLACES 


CUBE CUT 
and 


UNUSUAL SHAPES 
in 


Crystal, Amethyst, Carnelian, Amazonite 


FINE STRANDS 
of 
Ox Blood, Pink, White and Pink, White, Coral 
Also 
AMBER, JET, JADE 


BORRELLI & VITELLI 


15 West 34th St. New York 


FOR CHRISTMAS 


Learn Jewelry Engraving 
at Home by Mail. 


Erush Up Now, finish the Course later. 

Make the Start Today. Get out your tools and see 
what you can do. 

Expert Instruction. 
Winter’s for Results. 


Winter’s School of Jewelry Engraving 


343 W. North Ave. Chicago 
Dept. 1 


Reasonable Cost. Bank on 








MESH BAGS y2:<. 
WE MAKE THEM LOOK LIKE NEW 


SILVERWARE 


completely restored to its original beauty and usefulness 
Quick Service, Accurate Work, Economical Charges 


We Guarantee Your Satisfaction 


SPECIAL NOTE—Freshen up your stock for the holidays. Let us 
take off the summer tan from your otherwise salable stock. We 
are plating specialists. A clean stock encourages sales. 


SWARTZ & CISKE 


“Plating That Lasts” 
10 S. WABASH AVE. 


CHICAGO, ILL. 


Nickel American Made 
Watches and Alarm Clocks 


at Lowest Prices 
Each $.85 


Lots of 50 each, $.84 


For a list of other popular priced selling 
items, see our late Silent Salesman 8 
cial Catalog, illustrating watches, clocks 
jewelry, silverware, ga holiday 
‘oods, Oneida Community, etc If you 
ave not already received ry copy, please 
write for it. It’s ‘‘Free’’ to live dealers. 
Send us your orders by mail as we have 
no Traveling Men to call on you. Our 
low prices will not permit it. 


JOSEPH HAGN COMPANY 
223-225 West Madison Street 


Dept. J. C. 
CHICAGO, ILL. U. S. A. American Made, Each $285 











* Throw your worn out Tiffany Rings in the 
DON T melting pot. SEND THEM TO US. We 
will make them look like new for 75¢ and up. 


M. J. Stern & 
Brother © 


Repairing and Special 
Order Work for the 
Retail Trade 
61 BEEKMAN ST. 
New York City 
UP TO % CT. $0.75 
UP TO &% CT. 1.00 
UP TO 1 CT. 1.25 
UP TO 2 CT. 1.50 














MONEY MAKES MONEY 


Modern Mercantile Co., Inc. 
299 Broadway New York 


We purchase High Grade Business Notes and 
Trade Acceptances. Will make advances on 
your outstanding accounts without disturbing 
the relationship with your customers. 


Telephone Worth 7392 


Specializing to 
the Jewelry Trade 24 —s 
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Advertising Personal Jewelry to Women 





Written Expressly for The Jewelers’ Circular 














: en jeweler has two methods of pro- 
ceeding when he sets out to advertise. 
He may advertise his stock in a general 
way to the general public, or he may ad- 
yertise some specific line or article to some 
specific or special class of customers. 


There is quite a difference between adver- ° 


tising and good advertising. Advertising 
may, and it may not get results. Good ad- 
vertising always “brings home the bacon.” 

The chances against the returns of general 
advertising being satisfactory are greatly 
in excess of the chances against advertis- 
ing directed to some class of prospective 
customers, 

Advertising that does not bring results in 
sales is profitless, no matter whether the 
copy is good or bad. It is by the sales of 
merchandise it creates that advertising 
should be judged. 

In an address at one of the recent con- 
ventions someone made the statement that 
it did not pay the jewelers in smaller cities 
and towns to advertise in the newspapers. 
He should have said that if the jewelers 
in these places wanted to secure adequate 
returns from their advertising that they 
should advertise something specific, not 
merely a stock of jewelry. 


The advertising of other stores is suc- 
cessful because it advertises something some- 
one wants. The advertising of the jeweler 
should be based upon this same principle. 

Two years ago at the convention of the 
Associated Advertising Clubs of the World, 
a speaker laid down the following funda- 
mentals of a retail advertisement : 

A retail advertisement must— 


Acquaint peopie with unfamiliar goods. 
Remind people of things they need. 

Give information about goods wanted. 
Direct people where to get the goods. 
Educate people how to use the goods. 


i al 


If the jeweler will make every advertise- 
ment he sends to the newspaper pass an ex- 
amination according to the above require- 
ments it is probable that nine-tenths of the 
present-day jewelry advertising would be 
discarded and more resultful and profitable 
advertising done. 

The following text of a jewelry advertise- 
ment is given as a horrible example to show 
how little a jeweler puts into his advertise- 
ments : 


Jewelry 


The economy of buying quality is 
nowhere more apparent than in the item 
of jewelry. 
jewelry accurately expresses 
the best thought of the present period— 
a period that will go down in history 
as the greatest and most heroic the 
world has ever known. 

Also, by reason of its thorough 
workmanship and intrinsic value, it sets 
a quality standard that may possibly 





in rare instances be equaled, but never 
surpassed. 


The .firm name and address were given, 

and in this respect only did the advertise- 
ment fulfill any of the requirements set forth 
in the five rules mentioned. 
- Every word said about jewelry—in a 
general way—by this advertisement is good, 
but it is not specific enough to create a de- 
sire to inspect the merchandise being adver- 
tised. If an advertisement fails in this re- 
spect it is a failure indeed. An advertise- 
ment that does not arouse some interest and 
curiosity in the goods advertised is not good 
advertising. 

If the jeweler will advertise jewelry to 
women as the logical prospective purchasers 
his jewelry advertising may be given an 
entirely new tone and quality. It can be 
taken out of the realms of generalities and 
placed among the living, pulsing creators of 
action. 

In perusing the newspaper advertisements 
of the present moment of writing the key- 
note of most of them is found in the single, 
little word, “new.” Everything is new, it is 
“New Fall Wraps,” “New Autumn Coats,” 
“New Fall Styles,” etc. A few weeks ago 
the keynote was “Early Arrivals.” Tomor- 
row it will be “The Latest Creation.” 

Does the jeweler follow this trend of the 
advertising in the newspapers? 

There may be some who will rise up and 
say, “God forbid!” Their thought is that 
the jeweler cannot follow this “style” trend 
of his fellow merchants, of those who sell 
style goods. Just how far it is advisable 
to go in this matter will not be discussed 
here, but it is a certainty that the feminine 
mind is centered on the new styles as the 


. new seasons arrive, and a great part of the 


time in between, 

If the jeweler can profit by the “fads of 
the moment,” whether it is in personal 
jewelry or in some other line of merchan- 
dise he sells, why could he not profit by 
following the “style” trend of his customers? 
-If the jewelry business is ever to become 
an “all the year ’round business” the style 
element will have to be played up very much 
stronger than it is. 

When the jeweler comes to advertise per- 
sonal jewelry to women he has something 
of a task before him, but one that with a 
little analysis becomes very easy, indeed. All 
he has to do is to acquaint his feminine 
prospective customers with the unfamiliar 
(new) goods he has stocked, to remind them 
that these are the goods they need, to educate 
them as to the new uses for the new goods 
by giving information about them and their 
proper use, and finally to tell them to come 
to him for what they want. Now, by any 
possible chance does the jeweler whose mes- 
sage has been quoted as a “horrible ex- 
ample” come anywhere near the mark in 
his attempt to do this? 

What does a woman want to know about 


jewelry? Let us look at this question for 
a moment. If she is a normal woman she 
will want to know: 

1. If it is an accepted style. 

2. If it is something new. 

3. If it will be suitable for her personal 


4. If it will add to her personal charm. 

5. If it is necessary that she accept the 
style and follow it. : 

6, A full explanation of what the style 
really is, 


Now, if that is what the woman wants to 
know about the personal jewelry being 
offered by the jeweler, why does he not tell 
her? It is reasonable to believe that if he 
does tell her what she wants to know, and 
tells her in an interesting manner, that she 
will be glad to look further into the matter 
and it will mean an inspection of the goods 
at the jeweler’s counters. 

The jeweler may tell her that it is an 
accepted style, that it is a new vogue, etc., 
by using some of the following phrases: 

New York’s smart set has set the seal 
of approval on this unique origination; a 
new vogue is being created; introducing the 
most popular of Paris fads; meeting-the ap- 
proval of the most discriminating women 
of fashion; newly arrived from New York; 
these new offerings will please every 
daughter of Eve; the very latest in style; 
the accepted new styles; advance models 
and designs. He may suggest the suitability 
of its use by telling her how the new style 
will add to her personal charm by using 
some of the following phrases: 

Fascinating novelties that put joy into life, 
life into the costume; a woman feels a 
thrill of delight when she finds she is the 
center of attraction, the costume parure will 
add greatly to grace, beauty, distinction and 
personality; permits an expression of a 
woman’s personality and charm; gives the 
grace of youth to the wearer; an artistic 
conception that adds beauty and grace to the 
woman who wears them; every woman will 
appreciate the distinctiveness of the designs 
and colorings; adds a touch of smartness 
to the costume. 

The necessity of the adoption of the style 
may be told delicately by using some of the 
following phrases: 

Necessary to a well-designed costume; 
will complete the costume; in keeping with 
the elegance of the costume; among the 
dominant style favorities; gives every 
woman an assurance of attractiveness. 

Little need be said about the manner of 
describing the articles being specifically 
offered, for specific offerings should be the: 
rule. If it is a bracelet that is being ad- 
vertised, let the bracelet be advertised to: 
the exclusion of everything else. Let this. 
be understood. If the advertisement is: 
small the advertising of the bracelet should! 
be made so preéminent that it dominates. 
every part of the advertisement, but, if it is. 
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Retail Advertising Department. 





thought necessary, bar-pins, watches, ear- 
rings, etc., may be introduced to the reader 
jn a natural manner, by mentioning the items 
as an after-consideration, keeping them well 
in the background. In a larger advertise- 
ment several lines may be advertised by 
making each take the form of an individual 
advertisement. 

If the costume parure is being advertised 
it should be distinctly shown that the 
matching up of the earrings, necklace and 
bracelet, as well as the other ornaments of 
personal jewelry is the vogue of the moment 
and the skill of the jeweler is needed to 
assist the customer to secure the beauty and 
grace desired. 

The additional words and phrases given 
here will aid the jeweler to think of and 
select the right word and phrase in writing 


| his advertisements to women about jewelry 


for personal adornment: 

Exquisite; delight; charming; smart; at- 
tractive; startling; inspiring; elegance; 
graceful; captivating; Paris styles; correct 
style; rare beauty; rich personality; smart 
design; style distinction; decided character; 
richness and exclusiveness; unusual novel- 
ties; newest creations; complete assortment ; 
enlarged facilities for display; perfect 
jewelry arrangement. . 

It must not be thought that quality, in- 
trinsic value, reasonableness of price and 
other information of this nature should be 
entirely over-looked. It cannot be too 
strongly emphasized that they should not 
be made the prominent part of the adver- 
tisement. A woman wants style first of all, 
next suitability to her personality of the 
article being advertised, next she wants to 
be pleasured in some way, by having her 
vanity tickled, etc., and then the question of 
quality may come in, and last of all the 
price may be introduced. Price is her least 
consideration. What she wants she will be 
willing to pay for. And therein lies the 
jeweler’s task. He must make the women 
want more personal jewelry. 





How Much Should I Spend for 
Advertising? 





How much should I spend for advertis- 

ing? This is a question that every 
merchant, every business man, asks many 
times. How should I estimate and figure 
my appropriations? What forms of adver- 


. tising are the most profitable to use? 


Modern Advertising a Science 


Advertising nowadays is a science. It is 
based upon logic and psychology; common 
sense and true business information. 
is no “hocus pocus” about it, and there is 
no question as to its ultimate result. This 
is not to say that if a firm advertises it is 
sure to succeed, nor that a firm which does 
not advertise must fail, but it is a well- 
known fact that successful firms do adver- 
tise, and it is therefore self-evident that the 
Proper kind of publicity will help any firm 
in any line of business to make more cer- 
tain of its ultimate success. . 

Investment or Expense 


: It is seldom that a business man asks, 
How much can I spend for advertising?” 


THE JEWELERS’ 


There, 


CIRCULAR 


The question usually is, “How little dare I 
spend on advertising to make it pay?” In 
other words, what the merchant means is, 
will the advertising prove to be an invest- 
ment or will it be an added expense. 

Five different methods may be used in 
determining how much to spend for adver- 
tising. Each of these may be described in 
turn, 


The Rent Basis 

Most merchants pay rent. It might seem 
queer that a merchant should arbitrarily set 
aside an amount precisely equivalent to his 
rent each year for publicity. It is queer! 
But the merchant who thinks as much of 
his advertising investment as he does of 
his real estate investment will surely get 
somewhere because he is started on the right 
road towards making his store agreeably 
known to his prospective customers. For 
example, if you will bring before your 
mind’s eye the various retail stores of your 
acquaintance and try to estimate their ad- 
vertising expenditures you will find quite a 
number who spend approximately the same 
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$50 a month rent for each store on an av- 
erage, and figured their advertising appro- 
priation on their rental basis. They would 
be spending $12,200 a month,. or approxi- 
mately $150,000 a year, which would be far 
in excess of what they should spend under 
normal conditions. So the rental basis may 
be all right under certain conditions, but 
may not answer as a basis in all cases. 


The Discount Method 

Some business men set aside trade dis- 
counts for advertising. These firms might 
also obtain an allowance from individual 
manufacturers whose particular merchandise 
they handled, to be able td reduce their own 
advertising appropriation to a very insig- 
nificant percentage of their volume. But 
here is where this method also fails. 

First, because the question of manufactur- 
ers’ allowances for advertising is a poor one 
and open to endless debates on either side. 
Second, an additional ‘discount for quantity 
orders invariably tempts a merchant to over- 
buy. Statistics show that more than 50 
per cent of the retail’ establishments have 

















Per Cent 
Sales Volume Increase 
$114,000 14 
134,000 17.5 
149,000 11.2 
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Oa ata dVnwene 9,408 








a 


amount for advertising as they do for rent. 
But from a scientific standpoint “rent is 
rent” and advertising should be advertising. 
The landlord fixes the rent, but your volume 
of business, your margin of profit, your 
methods and your policies are the only 
proper basis for figuring your appropria- 
tion. The amount of your rent is invariable, 
according to your leasehold, but the amount 
of your advertising varies each year. 

\First of all, rent represents an appropria- 
tion without regard to data or conditions. 
If a man is starting in business and has no 
data of his own; or if he conducts that kind 
of a store which merely requires an arbi- 
trary sum to be laid aside for good will, 
that man may find by blind luck and coinci- 
dence that the equivalent of his rent judi- 
ciously used is precisely the sum he should 
have spent, but there are many outside influ- 
ences which might materially change his 
fixed basis, for instance: 

Influences Changing Figuring Basis. 

First, suppose the trend of trade is in an- 
other direction, and he holds a long, ex- 
pensive lease on his location. Second, sup- 
pose the street cars have been re-routed, 
causing certain localities to improve and 
others to deteriorate. Suppose a new or old 
competitor should begin to advertise ex- 
tensively and with exceptionally good mer- 
chandise. Suppose your location should be 
vastly improved by a boom: in population 
or an influx of transients or permanent 
trafic past your door. The appropriation 
based on your rent may be far too small 
for the volume of business which might be 
done.if you increased it. On the other hand, 
take a chain of specialty stores operating 
a chain of 240 stores. Suppose they paid 


failed before they were five years old, be- 
cause of one reason—overbuying. 


The Spasmodic Method 

This might also be called the “Spon- 
taneous Method,” because, like spontaneous 
combustion, it is liable to go off at any 
time. We find it usually in one man busi- 
nesses. The boss runs the business. He 
sleeps, lives, eats and thinks nothing but his 
business. He plans no advertising work and 
works no advertising plan. He pays his ad- 
vertising man for what he knows, but does 
not let him know anything. The ad man 
must furnish so many inches of copy at so 
much per week. If the ads pull it is the 
merchandise. If the ads do not pull, it is 
the ad man. 


Last Year's Record Method 

This method is frequently used after the 
business has had a profitable year. If the 
results were unusually good, the same per- 
centage is appropriated for another year’s 
advertising. Is it a good method? No! 
Because last year may have been an entirely 
different year from what next year will be, 
and, secondly, because it assumes precisely 
the same basis as the Rental Method, inas- 
much as it is‘ arbitrary without making al- 
lowance for conditions which will probably 
happen during the year. 


Common Sense Method 

Take the average increase in the volume 
of sales percentage for the past five years, 
ascertain the average cost of advertising for 
those five years in percentage, add the av- 
erage increase of volume to last year’s 
volume of sales, for next year. Take your 
average percentage of advertising on this 
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The Proper Care 


to Give a Watch 








Ira D. Garman, in the Philadelphia Public Ledger 














T° have the correct time is now recog- 

nized as one of the most important 
things in business and social life, as in these 
days pretty nearly everything is regulated 
by that factor, and yet the average man 
pays little attention to the condition of his 
watch, although it is this upon which he 
depends for the keeping of virtually all his 
engagements, says Ira D. Garman, for years 
the president of the Pennsylvania State Re- 
tail Jewelers’ Association. 

“The average man expects a great deal 
from his watch,” said Mr. Garman, “and 
at the same time he knows very little about 
it and about what is necessary for him to 
do if the watch is to give him the service 
which he demands from it. At the same 
time, after an experience of 45 years in the 
business I have come to the conclusion that 
most persons know more about timepieces 
now than ever before, and that a great many 
more men are now paying attention to their 
watches than at any previous time. 


WATCH VERY COMPLEX 


“A watch is a very complex and compli- 
cated machine and, more than any other, it 
may be compared to the human body in its 
construction and in its workings. There are 
more than 150 separate pieces in a watch, 
and each of these must fit perfectly and be 
kept in perfect condition if the watch is 
expected to run right. One imperfect part 
may not stop a watch, but it will certainly 
cause it to run incorrectly and either to 
gain or to lose time. 

“As I said, many persons, perhaps the 
majority of them, are careless about having 
their watches cleaned and oiled. Oil is one 
of the most important things about a watch, 
and it is also very important that the right 
kind of oil be used. Less than one drop of 
oil is required to keep a well-made watch 
funning and in good condition from six to 
twelve months, but that one drop must be 
there. The length of time depends upon 


~ much dust that particular watch col- 
ects, 

“To clean and oil a watch properly the 
watch must be taken entirely apart and each 
separate part cleaned and reoiled; the old 
dry oil is taken out and all the pivots are 
tepolished. Then it is put together again 





and the new oil put in the proper places. 
Great care must be taken that too much oil 
is not used. 


OIL CUPS VERY SMALL 


“As is to be expected, the oil cups of a 
watch are extremely small, especially in the 
wrist watches and others of very small pat- 
tern, which have come so much into vogue 
during the last few years. These cups are 
so small that the repairer has to use a 
magnifying glass to see them. 

“Tf too much oil be used and the smallest 
amount of it gets into the hairspring, the 
tiny coil will stick together and the watch 
will gain as much as two hours in every 
twenty-four. It is a good plan for the 
owner to allow his watch to remain under 
the observation of the watchmaker for a 
couple of weeks after being cleaned, as it 
takes that long to get a watch to its proper 
adjustment after being cleaned. 

“There is no such thing as regulating a 
watch which needs cleaning. It simply can- 
not be done. A watch which has become 
impregnated with dust or with corroded oil 
is just as apt to gain time as to lose it. 
This is usually a puzzle to the owner, who 
finds it difficult to understand why a watch 
can be out of oil and still run too fast. So 
if after a year or so a watch begins to run 
too fast, it is pretty nearly a sure sign that 
it needs reoiling. 

MAY INJURE THE WATCH 


“Many fine watches are so well con- 
structed that they will continue to run for 
months after every bit of oil has dried up, 
but injury to the watch invariably follows. 
When it finally does stop the finely finished 
and highly tempered steel pivots are usually 
so worn that not only is the cost of repair- 
ing very high, but the watch will never 
again give the satisfaction which it would 
had it received the proper care in time. 

“The importance of this accuracy in time- 
keeping is appreciated by the great railroads 
to the extent that they have a rule requiring 
the watches of those employes who have to 
do with the running of trains to be exam- 
ined every 10 days and cleaned at least once 
every 12 months. 

“One of the most damaging things which 
can happen to a watch is a severe bump 





caused by being dropped. 
a watch to fall and sustain no injury, but 
the better plan for the owner is to take it 
immediately to a watchmaker and have it 
examined. Often a slight bump will bend 
a pivot; the watch continues to run and 


It is possible for 


the owner forgets all about the fall. Then 
in a week or so it stops. The fall bent a 
small pivot, but not enough to stop it at 
once. The pivot revolves in its setting until 
it becomes worn and has to be replaced. 

“Many times a bump will crack a jewel, 
and often the. watch will continue to run. 
When a jewel is cracked it leaves a rough 
edge and the pivot revolving against this 
edge is soon cut, and instead of a new jewel 
the watch may require both a jewel and a 
pivot—an expensive bit of work. 

“But in most cases a fairly hard fall will 
break the balance staff, this being the pivot 
which holds the balance wheel in position, 
and when it is broken the watch stops at 
once. The balance wheel is what makes the 
watch tick, and it ticks five times to every 
second, or more than 400,000 times a day 
If by a fall or other trouble the watch loses 
or gains only a tick every second it will 
be a deviation of several hours a day, 

“A grain of dirt as small as the point of 
a needle will stop a watch if it lodges in the 
right place—either in the hairspring or be- 
tween the teeth of one of the wheels. These 
wheels fit so perfectly that any firm sub- 
stance, no matter how small, will cause 
them to bind. When this occurs it is ex- 
ceedingly unwise to try to start the watch 
either by shaking or bumping it. 


WHAT JEWELS ARE 


“There is a good bit of popular misunder- 
standing as to what the ‘jewels’ of a watch 
actually are. They are the points in which 
the pivots run, and they must be made of 
the finest material if the watch is to give 
good service. There are from seven to 23 
of these points of jewels in a watch. They 
have nothing to do with the timekeeping 
qualities of a watch except that unless they 
are of good quality and fit prfectly the 
watch will not run properly. 

“It was found in the early days of watch- 
making that pivots which were set and run 
in jewels were more lasting and better in 
every way than those set in brass or nickel 
plates. A roughened (cracked) jewel is 
very harmful to the timekeeping qualities 
of a watch, and it should be immediately 
replaced. 

“The best jewels are made of cut rubies, 
although in the cheaper watches they are 





(Continued on page 133, 3rd column) 
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“Story of a Watch” Attracts Large 
Attendance in New York 





HE three-reel motion picture entitled 

“The Story of a Watch,” which was 
exhibited under the auspices of the ‘Horo- 
logical Institute of America and the Watch- 
makers’ Society of New York, attracted an 
attendance of over 200 at Turner Hall, 152 
E. 85th St., on Thursday evening. The pic- 
ture, aS announced in a previous issue of 
THE JEWELERS’ CIRCULAR, was prepared by 
the llinois Watch Co. under the direction 
of the U. S, Bureau of Foreign and Do- 
mestic Commerce, which some time ago de- 
cided to co-operate with American manu- 
facturers in distributing approved films of 
industrial processes throughout the United 
States and all parts of the world. 

The invitations were sent out by the New 
York Watchmakers’ Society and much credit 
is due Ferdinand T. Haschka, of that asso- 
ciation and a member of the H. I. A., for 
the success of the occasion. This was the 
first time the picture was presented in New 
York. President G. J. Horvath, of the New 
York Watchmakers’ Society, addressed thé 
assemblage after an inttoduction by -R. L. 


Salomon, of the society, and emphasized 


the need of bringing new blood into the 
watchmaking profession. 

The advantages of the certification of 
watchmakers were set forth in a paper read 
by the secretary of Edward H. Hufnagel, 
president of the H. I. A., who was unable 


to attend the meeting. 


I feel sure that the jewelers and watchmakers of 
the country are familiar with, and take an interest 
in the Horological Institute of America, and the 
plans it is executing. 

For many years there has been a demand for 
watchmakers who possess the highest possible skill 
in their vocation, and it was for this purpose 
that the Institute was founded. From the moment 
of its creation the response from jewelers and 
watchmakers was enthusiastic and immediate. Men 
who have been watchmakers for many years have 
applied for certification in the grade of junior 
watchmaker, and, not satisfied that this certifi- 
cate represented their best merits, have taken the 
examinations for the certified watchmaker’s degree, 
and received the coveted certificate of which they 
feel justly proud. There have been a considerable 
number of applications for examination in the de- 
gree of Certified Horologist, but this examination 
will not be conducted until some time in the near 
future, when preparations for it have been com- 
pleted. 

Many of the young men who have recently gradu- 
ated from the horological schools and watchmakers 
colleges have voluntarily applied for examinations, 
and have also requested membership in the Horo- 
logical Institute of America. Our membership list 
has been materially increased by the addition of 
the names of retail jewelers, who realize the, value 
of employing watchmakers who hold certificates of 
Proficiency, 

These facts prove that there is a gradual im- 
provement in the calibre of. the repairer of time- 
pieces, on the part of the man at the bench. In 
the- State of California there exists among the 
watchmakers an intense rivalry for obtaining the 
highest degree the Institute affords. Such well- 
known firms as Shreve, Treat and Eacret Company 
of San Francisco; Brock and Company and Dono- 
van and Seamans, of Los Angeles; have had their 
thtire watchmaking forces apply for certification, 
with excellent results. Most of their men are now 
Preparing for the higher examinations. Other 
States are gradually following this example. 

The certificates of the Horological Institute of 

erica have several distinctly valuable assets; 
the certified watchmaker can ‘obtain a much better 
Position with the best retail jewelry firms; the retail 
Jeweler who employs him can be assured: that only 
the finest work is done in his watch repairing de- 
Partment; the public will realize that. the certificate 
displayed in a store window is a guarantee of 
Satisfaction, and the manufacturers of watches will 
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enjoy a greater volume of business because their 
reputation for making good watches has not been 
harmed by inexperienced repairers. 


I would like to see every good watchmaker certi- 


fied, as I think the time will soon arrive when, as 
in every industry, only the most skilled men will 
be employed at the highest wages. For a great 
many years, the repairing of timepieces was greatly 
handicapped through the lack of efficient material. 
Today there are electrically driven devices which 
greatly reduce the work of the man at the bench, 
and more practical implements have been devised. 
But it is doubtful whether the watch will ever be 
so constructed as to remove the necessity for the 
use of human hands for its adjustment and repair; 
it is an intricate mechanism of multitudinous parts, 
which of necessity require skilled hands and brains 
to manipulate when it ceases to function properly. 
Its history is fascinating, and many watchmakers 
have been the originators of some of the world’s 
greatest inventions. The element of time 1s the 
basis for the rotation of the world, and every 
action, including life itself, is based upon it. Every 
intelligent person recognizes the necessity of pur- 
chasing the best timepiece he can afford, so that 
he can cope with the requirements of his every- 
day life. These self-evident facts, have, in the 
past, gone hand in hand with a rather indifferent 
attitude on the part of some of the watch repairers 
who have been content to. allow their vocation 
to progress in spite of them, rather than because 
of them, But conditions are changing, and soon, 
we hope, all the 'watchmakers of the country will be 
raised to a standard of efficiency which is con- 
sistent with the mechanical age in which we live. 


(Signed) ED. H. HUFNAGEL. 


An invitation had been forwarded to the 
founder and honorary president of the Hor- 
ological Institute of America, George W. 
Spier, Washington, D. C., who has been in- 
capacitated for some time owing to illness. 
Mr. Spier’s interest in the promotion of the 
welfare of his fellow craftsmen is well 
known. He has offered $10,000 to the In- 
stitute provided a fund of $100,000 is raised. 
The following letter was received from him 
expressing his regret upon being unable to 
attend : 


WasHINGTON SANITARIUM AND Hospitat, 
Takoma Park, Washington, D. C. 
Oct. 16, 1923. 
Mr. Ferpinanp T. HascuKka, 
care Tiffany & Company, 
New York City. 

My Dear Mr. Haschka—I received your invita- 
tion to be present at the exhibition of the Illinois 
Watch Co.’s film as a guest of the Watchmakers 
Society of New York and the Horological Institute 
of America. I wish you knew how I long to be 
present among my fellow craftsmen on that occa- 
sion. With all the pleasing surroundings where I 
am, I am very sorry that I must miss seeing my 
good friends, Please convey my kindest regards 
to all the members of the N. Y. Watchmakers 
Society. It was my intention 50 years ago to join 
your society, but I was then called to Washington. 

With kindest regards, I am, 

Sincerely yours, 
(Signed) GEO. W. SPIER. 


A telegram went forward to Mr, Spier on 
the evening of. the meeting, signed by Fer- 
dinand T. Haschka, expressing heartiest 
greetings to the founder of the Institute and 
the best wishes of the MHorological In- 
stitute of America and the New York 
Watchmakers’ Society for his speedy re- 
covery. 

The picture showed the manufacture of 
every piece contained in the watch together 
with its assembly into the movement. Even 
the best wishes of the Horological In- 
great care and delicacy required for making 
a high grade timepiece were graphically 
illustrated. 

An important feature of the picture was, 


the complete assembly of a watch by tech-_, 


nical animated drawings, each piece, even 
the small jewel screws, taking their places 
unaided. .This is the smallest work ever 
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undertaken with animated drawings. 

Among manufacturers and importers in 
attendance were: Alfred G. Stein, of Patek, 
Phillippe & Co.; Mr. Mellosh, of T. & S. 
Negus & Co.; J. Bulova, Bulova Watch Co.; 
Mr. Knapp, Illinois Watch Co.; Walter Lu- 
grin, A. Wittnauer Co.; N. Wittelshafer, 
J. Kiipper, F. Heausler, A. E. Semhauser, 
of Sussfeld, Lorsch & Shimmel; E. Zolla, 
secretary Watch Importers’ Association; 
Marcel M. Mirabeau, of Lissauer & Co., 
representatives of several of the horological 
schools, and a large delegation of the New 
York Watchmakers’ Society. Excellent mu- 
sic was furnished for the occasion by the 
two sons of B. Eipper, with Tiffany & Co. 

Educational films such as shown on this 
occasion will do much to acquaint the public 
with the ingenuity of the watchmaker and 
with the intricacy of the watch, which is so 
essential, so universally used, and at the 
same time so little understood and appre- 
ciated. 





Proper Care to Give a Watch 





(C ontinued from page’ 131 ) 








often made of glass. The ruby, however, 
has been found through years of experience 
to be very much the best substances which 
can be used for this purpose, 

GOOD WATCHES LONG LIVED 


“If a good, well made watch is kept in 
proper condition constantly it will last a 
lifetime. Much, however, depends upon the 
care they receive and the fact that properly 
qualified workmen do the repair work which 


~is needed. A watch is so delicate and so 


finely adjusted an instrument that the ut- 
most care is required when anything goes 
wrong with it. A watch that will not keep 
correct time is not of much use to anyone. 

“In the last few years there has been a 
great demand for the wrist’ watch, and it 
undeniably has many points of convenience 
and utility. It started as a fad, but the 
excellent points of such watches were soon 
recognized, and they are now more in use 
than they ever were before. They have 
come largely into vogue among men, and the 
idea which at first prevailed that it was 
effeminate for a man to wear a wrist watch 
has now been superseded. 

“Most of these watches are very small, 
and some of the foreign watches which have 
been made in this style are so tiny that it 
requires an unusually expert workman to 
take care of them. It is a good plan to 
wind these very small watches frequently: 
some of them run better if wound twice a 
day instead of once, as is the case with ‘the 
ordinary sized watch, 

THE AMERICAN WATCHES 


“The United States has forged ahead 
wonderfully in the matter of the making of 
watches within the last few decades, ‘and 
there are now four or five establishments 
which do not have to be afraid for their 
product even when compared with the best 
of the foreign watches. 

“The demand for finer watches among the 
buyers in this country is now greater than 
it ever has been before in the history of the 
watchmaking industry. As the public has 
become better educated in the care of their 
watches, so they have come to demand a 
better grade of watch than formerly.” 
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Makers of good machinery for 35 years 








300 Feet South of Cortlandt St. Ferry Phone Rector 3191 


NYES OIL 


for 50 years the Standard Lubricant 








We remit promptly for your 


Scrap Gold, Platinum, 
Silver, Etc. 


You'll like that service. Goods returned 
on demand if remittance is not satis- 








pe ROBINS ON & SON for Watches and Clocks 
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; The Protection Ring Guard 
Gold, Silver EASY TO PUT ON 
9 The Lion Safety Pin Clutch Co. 


Platinum Pat. Feb. 20, 1917 108 W. 2ist St., Room 411, New York Pat. Mev 15, 199 | 
Refiners and Assayers . Latest in Jewelry Findings 
“Cle 


Platinum and 18 Karat 
White Gold 


Maiden Lane Jewelry Finding Corp. 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 





—_—— 





UNITED STATES PATENTS 





Issue of Oct. 16, 1923 


1,470,647. VANITY CASE. Ramon M. Ropriguez, 
New York, Filed Feb. 10, 1923. Serial 
618,222. 2 Claims. 


A vanity case comprising a main section con- 
taining a cosmetic, an auxiliary section pivoted 
to said main section and containing a cosmetic 
and a cover section including an interior mirror 
pivoted to said main section at a point diametrically 





opposed to the pivot of said auxiliary section, said 
sections being movable to position in linear align- 
ment with each other to coincidentally expose said 
cosmetics and mirror for use, and to folded po i- 
tions in registry with each other, said cover section 
cooperating with the auxiliary section to main- 
tain all of said sections in their folded positions. 


1,470,709. CARDCASE. Cart B. Coox, Haddon- 





field, N. J., assignor to Charles K. Cook Co., 
Inc., Camden, N. J. Filed June 11, 1921. 
Serial No. 476,656. 3 Claims. 


In a card or like case, the combination with a 
hollow casing, of a flexible element attached to 
the casing and having one end- free and adapted 
for manipulation from the exterior of the casing, 





said element underlying articles in the case where- 
by when a pull is exerted upon the said free end 
the Said articles are caused to project from the 
casing, and means associated with said element and 
adapted to engage an article in the casing for caus- 
Mg said engaged article to project further from 
the casing than the others. 


DESIGNS 


Epwin B. Evans, Providence, 





| G29. ROSARY. 


THE 
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R. I., assignor to Waite, Evans Co. Filed 





March 27, 1923. 
14 years. 

63,130. FINGER RING OR ARTICLE OF SIMI- 
LAR NATURE. Lovis Fiepter, New York, as- 


Serial 5,615. Term of patent 





New 
6,055. 


Co., Ince., 
Serial 


‘ signor to Benjamin Gross 
York. Filed May 4, 1923. 
Term of patent 3% years. 

63,133. FINGER RING OR ARTICLE OF 
SIMILAR NATURE. Benjamin Gross, New 


i 





York, assigncr to Benjamin Gross Co., Inc., 


New York. Filed May 10, 1923. Serial 6,125. 
Term of patent 34% years. 

63,134. TEAPOT OR SIMILAR’ ARTICLE. 
Henrik HititspomM, Wallingford, Conn., as- 








Wallace & Sons 
Conn. Filed 


Mfg. 
Dec. 4, 
Term of patent 7 years. 


Co., 


1922. 


signor to R. 
Wallingford, 
Serial 4,494. 
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63,141. BRACELET. Cuartes H. SHERMAN, 





North Attleboro, Mass. 
Serial 2,809. 


Filed June 24, 1922. 
Term of patent 14 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with section 
6 ot said Act.] 





Trade-Marks Published Oct. 16, 1923 


152,250. (CLASS 28 JEWELRY AND 
PRECIOUS-METAL WARE.) GorHaM 
Mrc. Co., Providence, R. I. Filed Aug. 27, 
1921. Under section 9 of the act of March 
19, 1920. 


GORHAM 


Particular description of goods.—Jewelry Boxes, 
Powder-Puff Boxes, Vanity Cases, Desk Sets, Pens, 
Fountain Pens, Pencils, Erasers, Blotters, Letter 
Openers, Pipes, Cigar and Cigarette Holders; 
Pipe, Cigar, and Cigarette Cases; Boxes, Jars, and 
Humidors, Canes, Whips and Crops, Electric 
Lamps and Electroliers; Cutlery—Namely, Knives, 
Forks, Spoons, Scissors, and Poultry Shears; Table 
Glassware, Bottles and Ornamental Glassware, 
Table Crockery, Vases, Ornamental Porcelain 
Ware, Jars, Jardiniéres, Bowls, and Jewelry for 
Personal Wear, Not Including Watches. All of 
the Above-Enumerated Articles Being Made In 


Ser. 


Part or Having Handles or Parts Made of 
Sterling Silver. 
Ser. 179,979. (CLASS 28. JEWELRY AND 


PRECIOUS-METAL WARE.) Wuitine & 
Davis Co., Plainville, Mass. Filed April 30, 
1923. 


Dansant 


Particular description of goods——Mesh Bags 
Made of Precious Metals. 


Claims use since December, 1922. 

180,191. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Pronger Sus- 
PENDER Co., Philadelphia, Pa. Filed May 4, 
1923. 


PIONEER 


Particular description of goods.—Belt Buckles of 
Precious or in Part Precious Metal. 

Claims use since prior to 1914. 

181,696. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Wittiam S. 
OrKIN, doing business as W. S. Orkin & Co., 
Boston, Mass. Filed June 8, 1923. 


Ser. 





ey 


Particular description of goods.-—Pearls. 
Claims use since May 1, 1823. 
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Ser. 182,387. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) TAUNTON 


Peart Works, Inc., Taunton, Mass. Filed 


June 23, 1923. 


PIONEER 


Particular description of goods.—Cuff Buttons, 
Collar Buttons, Tie Holders, Soft-Collar Holders, 
Scarf Pins, Bar Pins, Cuff Pins, Lingerie Pins, 
Brooches for Personal Adornment, All of Which 
Are Made of or Plated with Precious Metal. 

Claims use since Nov. 1, 1921. 


Trade-mark Registration Granted 
Oct. 16, 1923 


174,351. CERTAIN NAMED SILVER-PLATED 
ARTICLES. Leuman Bros., New York. 
Filed March 13, 1923. Serial 177,391. PUB- 

LISHED MAY 29, 1923. 
174,382. JEWELRY FOR PERSONAL ADORN- 
MENT, NOT INCLUDING WATCHES AND 


JEWELED POCKETKNIVES. Marsnari 
Fretp & Co., Chicago. 
Filed March 31, 1922. Serial 161,539. PUB- 


LISHED FEBRUARY 20, 1923. 








“Spirit of the West” Presented to 
Memorial Museum in Golden 


Gate Park 





so HE Spirit of the West,” believed to 
be the largest manufactured piece of 
silver in the world, was formally presented 
on Oct. 4, by Edward V. Saunders, man- 
ager, Pacific Coast Division, International 
Silver Co., to M. H. De Young, founder of 
the M. H. De Young Memorial Museum, in 
Golden Gate Park. This masterpiece of the 
silversmith’s art was made by the I[nter- 
national Silver Co. for the Panama-Pacific 
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International Exposition, held in San Fran- 
cisco in 1915, 

George H. Wilcox, president of the In- 
ternational Silver Co., and the board of 
directors wished that the trophy should be 
permanently located in California, and pref- 
erably in San Francisco, where the exposi- 
tion for which it was made was held. In 
making the presentation, Mr. Saunders pre- 
sented a copy of the resolution of the com- 
pany, which reads: 


“Whereas, Appreciating the importance of the 
great west, and especially the Pacific Coast State:, 
and in a desire to show our appreciation, we manu- 
factured for the Pan-American Exposition what 
we then and now consider, a remarkably b®autiful 
tribute, original in design, composed of silver plate, 
sterling silver and pure gold and without a duplicate 
in the world; whereas, in the opinion of this Board 
of Directors, this tribute, which we designated as 
the ‘Spirit of the West,’ should be permanently 
located in California, and if in California, in San 
Francisco, where the exposition was held. 

“Voted, That we present, asa free gift, to the 
M. H. de Young Memorial Museum, located in 
Golden Gate Park, San Francisco, this allegorical 
centerpiece, the ‘Spirit of the West,’ provided the 
museum will accept same for permanent exhibition 
in said museum as a tribute from the International 
Silver Co. to, and in recognition of, the leadership 
of the West in stock raising, mining and agricul- 
ture, and of the peaceful victory which belongs 
to the energy of the ‘Conquering West.’ ” 


Speaking on behalf of his fellow San 
Franciscans, Mr. de Young accepted the 
beautiful silver piece with the words: 

“This shall be placed in our museum 
where every one may enjoy it. It is a fine 


work of art, and we are indeed grateful for 
the gift of it to the city of San Francisco. 
Extend my personal thanks to the directors 
of the company and tell them that the citi- 
zens of this city are indeed proud that this 
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wonderful memorial to the west should be 
given to them. It shall have an honored 
place in our museum.” 

“The Spirit of the West” typifies Calj. 
fornia. Some years before the exposition, — 
the International Silver Co. decided to make 
a work of art that should be truly charac. 
teristic. The general plan of the piece wag 
arranged by the directors of the company and 
the gifted sculptor, Louis Gudebro. It took 
two years to design and make it. The de 
sign is eight feet in length and five feet in 
height, and silver, gold, platinum, brass, iron 
and nickel silver were used in its composi- 
tion. It weighs 1,700 pounds and cost the 
International Silver Co, $20,000 to make, 
though its value is believed to exceed that 
sum considerably, today. 

The general design of “The Spirit of the 
West” is that of a ship, with a broad, flat 
base and elevated base and stern. The fig- 
ure of “Commerce,” symbolized by boxes 
and bales, stands at the bow. The figure 
at the stern, with upraised oar, symbolizes 
the Panama Canal. In the center is a ped- 
estal supported by California bears. Three 
figures on this pedestal represent stock- 
raising, mining and agriculture, respec. 
tively, while towering above them is the 
figure of a woman holding an olive branch 
and a sheaf of wheat. Etchings portray 
events in the development of the State. 

Crowds are now admiring “The Spirit of 
the West,” in the museum in the main cor- 
ridor, to the left of the entrance hall. It is 
planned to make a special case for it, and 
exhibit it exactly as the silver masterpiece iw 
was shown at the Panama-Pacific Exposi- 
tion. 














THE PRESENTATION OF THE GREAT SILVER WORK “THE SPIRIT OF THE WEST” 
At left Edward V. Saunders, Pacific Coast Manager International Silver Co.; at right M. H. de Young, founder 


of the M. H. de Young Memorial Museum. 
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JOSEPH FAHYS & COMPANY 
©. (Established 1857) 
Main Office, 15 Maiden Lane, New York City 


‘fahys 


NEW STRAP WRIST WATCH CASES 


UR new Gentlemen’s Wrist 

Watch Cases in cushion 
shape with special strap attach- 
ments. They are strong as 
well as beautiful, and made to 
stand a lot of wear and tear. 


The Special Strap Attach- 
ments are made so that the strap 
may be replaced without the ne- 
cessity of sewing it on the case. 


Jewelers everywhere find 


' that these watch cases meet 


the steady demand for service- 
able wrist watches in all sizes. 


They are made in 0, 3/0, 6/0 
and Jewel sizes, in 14-Kt. Solid 
Gold, Yellow, Green or White; 
and in Gold Filled, Yellow, 
Green or White; and also in 
Silver. 
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Quality Never Sacrificed for Pric | 


— 


The reason why there is an ever increasing 
demand for the $ Stamped Wedding Ring 
is because our Quality, which is the highest 
possible, has never been sacrificed for price 
—however, the price is exceptionally low for 
the superior merchandise given. 


The quality, texture of metal, style, work- 
manship, finish and wearing ability are un- 
surpassed. 


Fill Up Your Stock NOW with these 
Wedding Rings of Proven Superiority 


Guaranteed to Satisfy 


After you compare our diamonds with 
others you will realize why they sell. 





They are guaranteed to satisfy you and your 
customers, both as to quality and price. 


Take advantage of this opportunity to please 
your critical patrons by ordering your 
selection today. 


Our office nearest you is always at Your 
Service. 


Wire or Write today for a selection. 


J. R. WOOD & SONS 


NEW YORK ? CHICAGO SAN FRANCISCO 
Silversmiths Bldg. Heyworth Bldg. Examiner Bldg. 
15 Maiden Lane 29 E. Madison St. 3rd and Market Sts. 









1, 1923 — tober 31, 1925. THE JEWELERS’ CIRCULAR 5 


Prepare NOW! Signet Rings Are 
“Going to be Good Sellers This Fall 


Here's 
a Few 


Snappy 
Hand 
Engraved 
Patterns 


We Make 








Every 
One a Big 
Value 


Our Catalog 
Lists Other 
Styles— 
Open It 
TODAY 
and Mail 
Your Order 


| WOOD & SONS 


NEW YORK CHICAGO = FRANCISCO 
Silversmiths Bldg. Heyworth Bldg. Examiner Bldg. 
15 Maiden Lane 29 E. Madison St. 3rd and Market Sts. 
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Standardize 


Your Wedding Ring 


Stock 


@ MISCELLANEOUS PATTERNS OF WEDDING RINGS 


ARE THE CHIEF CAUSE OF OVER-STOCKING. 


gq YOU WILL PROFIT BY IMPARTIALLY INVESTIGATING 


THE MARKETS AND DETERMINING THE WIDTHS 
AND STYLES BEST SUITED TO YOUR REQUIREMENTS 
AND REDUCING THE NUMBER OF PATTERNS TO 
A MINIMUM. 


THESE SOUND SUGGESTIONS ARE OFFERED IN THE 
CONFIDENCE THAT YOUR THOROUGH SEARCH OF 
THE FIELD WILL LEAD YOU TO THE “ROMANCE” 
LINE OF ENGRAVED WEDDING RINGS. 


“ROMANCE” WEDDING RINGS WILL COVER YOUR 
WANTS COMPLETELY FOR OUR THREE BEAUTIFUL 
PATTERNS, “THE LOVER’S FLOWER,” “THE LOVER’S 
WREATH” AND THE DE LUXE “LOVER’S KNOT” COME 
IN THE POPULAR WIDTHS IN 18K WHITE, GREEN OR 
YELLOW AND PLATINUM AS WELL AS DIAMOND SET. 


WE COURT COMPARISON AS TO STYLE, FINISH, PRICE 
AND EASE OF SELLING. 


SEND FOR SAMPLES ON APPROVAL 


ARCH CROWN MFG. CO. 


81 WARREN ST., NEWARK, N. J. 


CHICAGO OFFICE SAN FRANCISCO OFFICE 
31 N. STATE ST. 209 POST ST. 


Ns 
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SEAMLESS 


Platinum “Overlay” Ring Blanks 


Preserving all the sentiment attached to the gold band wedding 
circlet and yet designed to harmonize with the modern platinum 


engagement ring. 





Furnished with etther 
14K or 18K 
green gold “inlay.” 


The platinum “over- 
lay” is heavy enough 
for engraving and 
chasing. 














Drilled Seamless Ring Blanks 


Platinum and Gold 








All shapes 
All widths 
All finger sizes 


Any number of holes 











When ordering drilled blanks with holes all around the ring, 


Specify number and size of holes. 
When ordering drilled blanks with holes only partly around the ring, 
Specify number and size of holes and spacing desired. 








SEND FOR 
Catalog R-2—showing full line of SEAMLESS WEDDING RING BLANKS 
Also Catalog C—descriptive of BAKER SETTINGS AND FINDINGS 


New York Office 


Chicago Office BAKER & CO. ' INC., Newark, N. J. 20 Church Stree’ 


5 So. Wabash Ave. 
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BE SATISFIED ONLY 


When you receive highest prices for your 


Old 


GOLD 
SILVER 
PLATINUM 


SCRAP 


“We guarantee to give you the highest possible price 
by return mail ; or return your shipment as received 
at our expense.”’—Our slogan over 50 years. 


Could We Do More? 


JOIN THE THOUSANDS ALREADY SHIPPING TO 
US AND SEND US YOUR PRESENT 
ACCUMULATIONS 








Goldsmith Bros. Smelting & Refining Co. 


ESTABLISHED 1867 


20 John Street 29 E. Madison St. 
NEW YORK CHICAGO 


TORONTO PORTLAND 
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Grom Generation to Generation 


A Name to Think About 


Especially when a gift is being selected. For givers 
want to have their gifts last; and most of us like 
to receive that kind. 


By itself our trade-mark ‘‘Heirloom Plate—From 
Generation to Generation’’ is a name to conjure with. 
It is indicative of the wonderful quality of this line; 
it suggests a silverware that will last, that will be 
tenderly treasured, with the years enhancing its value 
and without any diminishing of its beauty. 


From the moment that you put Heirloom Plate in 
your store, from the time that people know you sell it, 
you are paving the way for more gift business. The 
name “Heirloom Plate” suggests that this is the kind 
of silverware to give as a gift. And people are 
buying it, are giving it, are ‘‘shopping”’ for it, are 
writing us asking where it may be obtained. 


WM. A. ROGERS, Ltd., Niagara Falls, N. Y. 


New York Chicago San Francisco Toronto 
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Important Information 
Know the Metals Which You Sell 


Belais’ 18K White Gold Has Withstood the Following Tests: 


Heated in 5% solutions of acetic acid which occurs in vinegar, tartaric and citric acids which 
are common fruit acids, and oxalic acid which is often used in polishing brass and copper, 
for three hours at about 176° F.: In no case was there any change of color. 


LEDOUX CO., 99 John Street, New York 








Suspended for 44 hours in air saturated with water vapor and containing hydrogen sulphide 
in abundance: No change. 





Suspended for two days over strong yellow ammonium sulphide: A slight darkening which 
washed off readily with a stream of water. 





Submerged for 3% hours in a strong solution of yellow sodium sulphide: No change. 





Submerged for 3 days in 3% hydrogen peroxide: No change. 





Suspended for 4 days over 3% hydrogen peroxide: No change. 





Suspended for 5 hours over fuming sulphuric acid: No change. 





Submerged for 1 hour in fuming sulphuric acid: No change. 





Partially submerged for 17 hours in concentrated hydrochloric acid: No change. 





Partially submerged for 2 hours in concentrated hydrochloric acid saturated with ammonium 
chloride: No change. 





Suspended for 24 hours over moist weak bleaching powder: No change. 





Submerged for 18 hours in a somewhat weak solution of bleaching powder: No change. 





Submerged for 1 hour in an alkaline solution of sodium hypobromite: No change. 





Submerged for 1 hour in a strong solution of alkaline permanganate: A colored deposit on 
the metal, but this was probably from the solution. The deposit rubbed off readily. 





Submerged for 18 hours in strong ammonium saturated with ammonium chloride: No 


change. 
BULL and ROBERTS, 50 West Street, New York 





While the foregoing tests are severe and show the power of resistance which Belais’ 18K 
White Gold has to certain influences, they are not, to our mind, the final test that White 
Gold must withstand if its use in our industry is to continue. The Final Test Is Time. 
It must resist the atmosphere—the element that turns bronze green; silver black; dulls 
polished brass in a few moments and reduces iron to rust; as well as the acids of the body. 
It Has Been Proven Beyond a Doubt, That Belais’ 18K White Gold Has and Will Stand This 
Final Test and, therefore, has an assured future in the jewelry industry for all time. 


DAVID BELAIS, Ine. 


137 West 14th Street NEW YORK 
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The D&C 


FLEXIBLE EXPANSION 
Watch Bracelet 


Patent Applied For 









Safety lock on end hook 





This bracelet expands to fit any wrist without change of appear- 
ance or design. No open spaces between the block links or end hooks. 
The bracelet is one continuous unbroken line of block links when 
expanded. Not a novelty, but a staple article. An entirely new idea 
which is supplanting watch bracelets of the old style. Made in 14Kt. 
Gold, Sterling Silver, and 1/10-14Kt. Rolled Gold Plate. All colors. 


Ask to see this bracelet. It is the quickest duplicator on the 
market, and will bring increased sales and added profits. 


Sold Through the Wholesale Trade Only 








HARVEY CLAP & CO. 


Attleboro, Mass. 
New York—3 Maiden Lane. 
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U. S. Patent No. 1,352,591 


Service at Any Cost 


Recognizing his obligations and evading none of 
them, General Custer put duty and service above 
other things and was unwaveringly faithful. In the 
battle of Little Big Horn his entire command was 


killed by Indians under Sitting Bull. 


In the service of its many customers this establish- 
ment puts duty above any question of convenience 
or profit. Its obligation to “truly serve” is never 
forgotten. 


SOLD THROUGH JOBBERS 


S chicksnapS$ 


AnotherWay f Saying 
“The BEST Pearl Necklace Snaps” 


HARRY C. SCHICK, Inc. 


Office and Factory 


99-105 Chestnut Street NEWARK, N. J. 

New York Office Canadian Office Chicago Office San Francisco Office 
Sidmey Rothschild J. Boas Sidney H. Israel John S. Adler 
170 Broadway 13 King St. W., Toronto 29 E. Madison St. 57 Post St. 


(Phone Cortland 8559) (Phone Dearborn 6156) 


























October 31, 1923. THE JEWELERS’ CIRCULAR 15 


Let us repeat it again: 


“These are sellers par excellence’ 


This remarkable group of Platinum Front 
Links is worthy of exclusive mention in our 
advertisment. 


Their popularity is due to the harmonious 
blend of the black enameled character lines 
with the beautiful engine-turned Platinum 
fronts. | 


All of them have heavy 14K White Gold 
backs, with strong connecting parts—also of 
white gold. 


KOHN &CO 


Camp € Orchard Sts., Newark.N.J. 
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Wherever a Safety Catch Must 
Look Well and Wear Well—Use 


THE BLANCARD CATCH 


Imitated but never duplicated 





PATENTED 
Infringments will be prosecuted 








Used Exclusively by the Leading 
Jewelry Manufacturers 








BLANCARD & CO., INc. 
MANUFACTURERS OF FINDINGS 


—— Main Office and Factory 
SUSSEX AVE. and NEWARK ST. 
ne ae (aurea NEWARK, NEW JERSEY 
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Whiting & Davis Mesh is used 


in the beautiful mesh scene in ™ a" 
Irving Berlin’s New Music Box BE hi te 
Revue, staged by Hassard Short i 
and presented by Sam H. Har- Hy 5: Ue 

ris at the Music Box Theatre He ll 
in New York. b s 


PRINCESS MARY MINIA- 
TURE—the big little gift for 
miniature misses—priced in pro- 
portion—but with tremendous 
Christmas sales possibilities ! 


Created and 
Made in 
America. 





Feature Miniatures and the New Filigrees This Fall 


. miniatures have an especially strong appeal to the little ladies—who must and will 
be served! The hand of fashion has touched the tiny tots! Big Christmas sales— 
and you are making future customers besides catching the interest of grown-ups for your 
other gifts. Think of the chance! Mother, Auntie, or Father comes to buy a Miniature 
for the little one and you display the whole Whiting & Davis line! More sales! Sales of 
the expensive grades! 


The New Dome Shape Filigree—and the entire line of Renaissance Filigree creations— 
beautiful silken meshes with a charm of design that intrigues even the most casual 
observer, will sell wonderfully. The public is looking for 
style and unusual design. The filigree mesh bags are on 
the crest of the great wave of the popular craze for 
mesh bags. 


Whiting & Davis put over a wonderful campaign of mesh bag 
education in 1922-23, and NOW—Whiting & Davis advertising 
puts back of you the most unique and dominating campaign for 
Fall and Christmas sales ever used in this particular field. In 
point of size it is the largest—and it has been developed progres- 
sively—growing hand-in-hand with sales! Today it reaches an 
actual monthly circulation of 13,546,170 and an estimated monthly 
reader circulat‘on of 52,184,680. That’s the reason why you will 
have a phenomenal increase in sales. But you must do your part, 
too! Order your stock through your wholesaler and get it ready- 
for-use. Be big enough to meet the holiday demand which will 
surely outdo every other season! 


Several hundred members of the A. N. R. J. A. who visited our 
plant during their annual convention in Providence in August 
have expressed their appreciation of the interesting trip through 
the factory. We invite all retail jewelers to visit us. 


WHITING & DAVIS COMPANY 


Plainville, Norfolk County, Massachusetts 


New York Branch: Canadian Branch: Chicago: 
F. M. Cook, Mgr. L. W. Cook, Megr., F. E. Whiting, 
366 Fifth Ave. Sherbrooke, Que. 31 N. State St. 
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Whiting b Davis Mesh Bags 
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Window Display 
Paid a Big Profit 


Foster’s, one of the leading jewelers in Providence, R. I. 
increased their business on KUM-A-PART Products even far 
beyond their expectations by showing them in their window. 
They are still making sales which they attribute to this display, 
several weeks after it appeared. 


YOUR window has the same sales power, Mr. Jeweler. Trim 
your window with KUM-A-PARTS, and tie up with the most 
formidable national advertising campaign ever put back of men’s 
jewelry—full pages and full columns in ELEVEN of the leading 
magazines, including The Saturday Evening Post every other 
week ‘til Christmas. 


KUM-A-PART wholesalers are prepared to make prompt ship- 
ments—place your holiday order at once. 


The Baer & Wilde Co. 
Autebory” Phere A 
Makers of 
UMAPART 

We will send you a set of 
attractive display cards, in- a Je YS 
cluding a Gift Suggestion 
card, for the asking. Send for The Kuff Button The Belt Buckle 
them today. ‘*_ The Snap That Lasts a Lifetime’’ 
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Photograph of a Depollier Watch 
with back removed to show the 
Brun Patent Shock Absorbing 
Device. 


(Enlarged five diameters) 






This iS the Little Device that is Solid gold models made in 18k green gold, 


white gold, plain or carved 


Creating Such a Stir in the Watch World 


The whole trade knows how much dissatisfaction there has been with 
wrist watches. Over 80% of the trouble has been due to injuries to 
the balance staff and pivots and to the delicate jewels of the balance 
wheel mechanism. 


The Brun Patent Shock Absorbing Device with which Depollier 
Watches alone are equipped absorbs jars and eliminates a/most entirely 
the resulting injuries. 





ar 





The exceptionally fine Dubois cases, the thoroughly reliable timekeep- 2600 
ing movements, and the exclusive shock absorbing feature combine to 
give you a watch that you can offer to your customers with fullest 


confidence. 

Our watches are being sold throughout the country and our national 
advertising is informing many of your own customers about the value 
of this shock absorbing device. 

Fine jewelers are telling us of their unusual satisfaction in the sale of 
Depollier Watches. They assure us that these watches fill most satis- 
factorily a need which is now well recognized. 


May we send you descriptions and fuller information? 


DEPOLLIER WATCH COMPANY, Inc. 


Jacques Depollier & Sons, Inc. 1000 


316 Herkimer Street, Brooklyn, New York 





P Man’s watch made in silver, 14h green gold, 18k white gold, 
New York Salesroom ° ° ° 15 Maiden Lane tonneau, form glass, with luminous dial 


with 
THE BRUN PATENT SHOCK ABSORBING DEVICE 


Depollier Watches 









































20 THE JEWELERS’ CIRCULAR October 31, 1923. 


pew 
FOUNDED 1854 


WENDELL & COMPANY 





































We manufacture and carry in stock 


Old - Fashioned 1 Wedding Rings 


Masonic and other Fraternal 
Remodeled 
Presentation Jewels 
Into New Narrow, Modern Shape 
Without Cutting or Destroying 
Inside Engraving. 
Sy y The Sentiment of the Original 
by reese ertes 1 Combined with the Style of the 
fe ; ; Modern Wedding Ring. 
@ “ Gs = . @ 
. P iQ 4! c. = 
y Remodeled into plain modern shape and 
| are errr $1.00 
4 P n Remodeled into modern shape and finely 
An \ i 3 y < carved with wreath of blossoms by 
EFS - ane ipigec: omc mention 3.00 , 
YE NG = ; Remodeled into he yen ~_ and 
YY ered with a shell of plain 1 white 
\ XA ME 555595005 CE SURE s baked S544535900008 3.00 
ey ‘ Remodeled into modern shape, covered 
° C4 with shell of 19K white gold and 4.00 
72 / im ae Nee — with wreath of blossoms by af 
/ nee eee RR re en an re ae 
/ Remodeled into modern shape and cov- 
ered with shell of plain platinum..... 8.50 
: Remodeled into modern shape, covered 
Duplicates of Jewels as previously pre- with shell of platinum and finely 49 50 
sented and Jewels for all Fraternities carved with wreath of blossoms by ° 
—- sa TPORT LT ee ee rr er ee Te 
| Send for stun display \9) 
card showing retail prices 
= 
You Can Secure That School Ring and Pin Order 
by Showing Our New Line of Samples 











——— 











made to order on short notice. 





























































































































We Are Headquarters For 


Rings and Pins that are new in design—substantial in weight, perfect in 
finish and right in price. 


WENDELL & COMPANY 


25 W. 45th Street, NEW YORK 618-626 Jackson Blvd., CHICAGO 
At New York: CHARLES WENDELL At Chicago: E. V. WENDELL 


Are the Largest Special Makers and Repairers of Jewelry in the World and are 
named ie to make or repair anything required by the retail jeweler. 
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A Popular 
Thin Model Watch 


$140.00 


mt! 440 
oO ttea 


MOVEMENT—HIGH GRADE 17 LIGNE, 17 JEWEL: Compensated 
cut balance, Breguet hairspring. 
CASE—14 Karat Green Gold Plain Polished with Inside Cap. 


DIAL—Gilt with Enamel Cubistic Figures. 
UNITED STATES AGENCY 
OMEGA WATCH COMPANY 
15 WEST 37th ST. NEW YORK 
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HE figures on cigarette pro- 

. duction and their increase year 

by year are startling. They show 

how rapidly the opportunity for the 
sale of cigarette cases is growing. 


In the month of May alone 
5,556,494,293 cigarettes were sold, 
an increase of 27 per cent over the 
figures for the same month of the 
previous year. Surely at least eight- 
een or twenty million men and 
women smokers are represented by 
those five billion cigarettes. 


What are you doing to reach the 


Are your sales of 
cigarette cases growing 
in proportion to the larger market? 


swelling number of prospects for 
cigarette cases inyourneighborhood? 


The exceptionally complete line 
of Napier cigarette cases, with its 
wide range of prices, enables you to 
meet the wants of all possible classes 
of cigarette smokers. Napier ciga- 
rette cases—and match-boxes in har- 
monizing designs—are available in 
sterling silver, plain, or with the 
effective red gold and nile gold 
stripings. 


Send for further information and 
prices now. 


THE NAPIER CO. 
Established 1878 


New York 
389 Fifth Avenue 


Executive offices and works, Meriden, Conn. 


NAPIER 


Trade-mark Registered 


Paris 
28 Rue d’Hauteville 
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KARNAK 
BRASS ~BRONZE 


The greatest demand in 
novelty gifts today is for 
articles with designs remi- 
niscent of ancient Esyp- 
tian art. You can offer 
your customers nothing 
more attractive nor more 
timely than the Benedict 
novelties—Clocks, Candle- 
sticks, Desk Sets, Vases, 
etc.—in Karnak Brass and 
Karnak Bronze. 
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Quality for ‘Quality 


HE alluring styles and designs of Benedict 

Period Plate are rich in beauty. The dig- 
nity and refinement of the individual pieces in 
Georgian and Chinese Chippendale find a 
ready response from “Quality” folks, who 
quickly recognize quality silverware. 


A moderate price places Benedict products within the 
reach of all your customers. Endurance and lasting 
attraction draw the purchasers back to your store for 
additional pieces. 


Photographic sample books loaned to the trade for inspection. Address Dept. K. 


BENEDICT MANUFACTURING CO. 


East Syracuse 3 3 2 3 2 New York 


Canadian Factory: Benedict-Proctor Mfg. Co., Ltd., Trenton, Ontario 
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HOMAN PLATE 


ON NICKEL SILVER 


a 


HAMMERED COCKTAIL SET 


Shaker in 3 Sizes—No. 076, 1 Quart—No. 077, 144 Quart—No. 078, 2 Quarts 
No. 021, Goblet, gold lined—No. 0123. Tray—Length 1634 inches. 
(Made also plain, without hammering) 


Gifts for Men— 

The list is small and soon exhausted. 

A Christmas, a birthday or two, and choice is reduced to color 
symphonies in hose and neckties, handkerchiefs, and other common 
place. 

The Cocktail Set offers to untold numbers seeking gifts for men, 
the chance of giving a real thrill of surprise and pleasure. 

Homan Cocktail Sets have superior Quality, Dignity of Design, 
and outstanding practical features contributing to the satisfaction 
obtained from them in every day use. 


The Homan Manufacturing Co. 


FOUNDED 1847 


Factory, General Offices and Salesrooms: Findlay Street, Western and Hulbert Avenues 


CINCINNATI, O., U.S. A. 


New York Salesroom: Boston Salesroom: Chicago Salesroom: 
15-17 Maiden Lane C. W. Sweetland & Son, Inc. Silversmiths Bldg. 
373 Washington St. 10 S. Wabash Ave. 
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D3070—3 Lt. BASE—17% inch EXETER SHADE No. 472 | 


OLD BRASS EGYPTIAN BRASS 
FLEMISH, ANTIQUE, and BRONZE FINISH 


METAL ELECTROLIERS 
HAND DECORATED SHADES 


Also CUT GLASS, ENGRAVED GLASS 
COLORED BLOWN GLASS 
SILVER PLATED WARE 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: 
NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23rd St. Coristine Bldg., St. Nicholas St. Hammond Bldg. 


278 Post St. 
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The fine character of its construction 
Sully matches the pure beauty of this 
case. The movement is easily fitted, 
and securely protected. The costis 
surprisingly moderate. 
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HE Beauty of Star Watch Cases is 

an instant attraction. Their honest 
quality wins the owner's lifelong re- 
gard. Higher gold content, and the 
patented ball bearing safety bow, are 
tangible advantages which are quick 
to earn the buyer’s appreciation, and 
certain to hold her good opinion. 





STAR WATCH CASE CO., Lupincton, Micu. 


New York, 15-19 Maiden Lane 
San Francisco, Mutual Bank Building Chicago, 1112 Heyworth Building 


(34) 


ps 


> 





Unusual—even for a star. Made 
in carefully constructed three-piece 
design. 5% L, rectangular style, 
in finest white gold. Women are 
always delighted with the ex- 
quisite beauty of this case. 
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WE BELIEVE THAT— 


To confuse the buying public by employing six or 
seven different marks to stamp Platinum Jewelry 
would result in a worse condition than now exists 
in the Platinum Jewelry field. 


The manufacturer, jobber and retailer as well as the 
public want a quality Platinum Metal which con- 
tains no base metals or substitutes, and which will 
give full satisfaction in wearing quality, brilliancy 
and durability, above all they want to know what 
they are buying. : 


Ever since DOUBLE A PLATINUM was placed on 
the market we have advocated (and practiced it) 
full description of contents and a guarantee of same 
on every invoice. 


THAT IS THE HONEST WAY OF DOING 
BUSINESS. 


Various tests made by the Bureau of Standards in 
Washington as well as many practical ones made by 

us, have proven that DOUBLE A PLATINUM with 
its 5 to 10% Iridium, 10 to 20% Palladium and 
NOT LESS than 75% Platinum together with the 
special alloying process of the above three precious 
metals, has no equal for durability, brilliancy and 
purity, and therefore is fully entitled to its well 
fitting name DOUBLE A PLATINUM. 


IS WHITER iS HARDER 


NOU BLE AX evaTINU 


WORKS - INCORPORATED 
150 LAFAYETTE ST: NEW YORK 
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Owing to the increasing demand, we have decided to continue: our 


FREE ASSAY SERVICE for the balance of this year. 
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~and HOfbies | WATCHES 





ciated T takes genius—infinite capacity 
for hard, careful work—to 
break the chains of habit. 





No. D257 Hofbros Watches are the product of 
years of study, of hard work, of 
genius. Hofbros designers have 
never hesitated to be “as revolution- 
ary as science” in discarding poor, 
old methods for good, new ones. 
Intensified research into every phase 
of watch making, in our Bienne ob- 
servatory, is reflected today in the 
pronounced superiority and stand- 
ardization of Hofbros movements, 
and in the exquisite beauty of Hof- 
bros cases. 





No. D2861 





No. D2549 


HOFFMAN BROS., Ine. 


Manufacturers and Importers 


965 FIFTH AVENUE 
NEW YORK CITY 





No. D2551 
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AC omplete Departure 
in Single Stone 
Diamond Rings 


Our business has been built on Value Giving— 
Our tremendous Diamond Ring Assortments,— 
Our Leadership in originating exclusive mountings 


And— 


Our rigid requirements as to the completeness of the 
Diamond Ring in every detail, have won recognition for 
this house as Diamond Ring Headquarters for Dis- 
criminating Buyers. 





(Sold to jobbers exclusively) 





Our Organization Equipped for Service 





Benjamin Gross Company, Inc. 
Makers of Diamond Rings 






Telephones Factory and General Offices: 
Canal 0030 Nos. 96-104 Spring St. 










“0031 
“0384 New York 
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AMERICAN PLATINUM WORKS 
SEAMLESS WEDDING RING BLANKS 


are Made in a Variety of Materials 


WITH UNIFORMITY AND PRECISION 
By a Special Process That Gives 


THE RIGHT START FOR THE PERFECT FINISH 

















A supply of our Ring Blanks will help take care of the ever-increasing Fall demand for Wedding 
Rings. They can be made into rings of many styles and prices. 


sitaaieddiene | 


140 144 
a 
‘am 
(a) (am) 
2 “2 Mha 34 


Half Round 


Made in 
IRIDIO-PLATINUM 
PLATINUM 
18K Special White Gold 
14K Green, Yellow & White Gold 


and in 


2m +, | ALBADOR, the 18K Palladium 
ae wens : White Gold That Is White and 
Flat Square Stays White. 













Made in Light, 

Medium, Heavy 
and Extra Heavy 
Weights, Suitable 
for Stone Setting, 


Engraving or Plain C 
Finish. ce 






CO 





Beveled Half Round with Rim 


For More Details Refer to Folder A-W—Copy sent on request. 


PURE PLATINUM and IRIDIO-PLATINUM 


In Plate, Wire, Seamless Tubing, Bracelet Boxes, etc. 


We also supply Palladium-Platinum, 20% Palladium-Platinum in Stock, charged at Prevailing 
market prices of contents. 


We have just issued a new interesting folder on ALBADOR and will appreciate your requests. Ask 
for folder A-A. 


AMERICAN PLATINUM WORKS 


N. J. R. R. Ave. at Oliver Street, NEWARK, N. J. 


New York Office—Charles Engelhard—30 Church Street. 
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CRAFT CAN FURNISH 
OFFICIAL DE MOLAY RINGS 














All 10-K Green Gold 10-K Green Gold 
18-K White Gold Top 


$18.00 $21.00 
12.00 13,50 
12.00 13.50 
12,00 13.50 
19.50 22.50 
16.50 19.50 
Prices Circular List. 


Your Christmas stock not complete without these rings, 


Order samples of these new rings. 


The Craft Company 
Mlalgongr of 1m ioe 
In d lanap oli 


“Crafts men are traly Craftymey fell by 
Whalesalery 








= 
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¢ Announcement 








~ i a 


N compliance with the ruling 
of the Federal Trade Com- 
mission relative to the elimina- 
tion of time guarantees, We, 


the Undersigned Manufacturers of 
Gold-Filled Watch Cases, wish 


to announce that all cases 
manufactured by us after 
January Ist, 1924, will not 
contain time guarantee stamps. 





KEYSTONE WATCH CASE COMPANY 
JOSEPH FAHYS & COMPANY 
WADSWORTH WATCH CASE CO. 
ILLINOIS WATCH CASE COMPANY 
ELGIN GIANT WATCH CASE CO. 
DUEBER WATCH CASE COMPANY 
STAR WATCH CASE COMPANY 
NORTH AMERICAN WATCH COMPANY 
SOLIDARITY WATCH CASE CO. 
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Chis is He Chain 
that Ireisler besilels 















Youw’ve never seen a 
chain that looked like 


this. 


But each link in this 
chain is part of the 
real chain that Kreisler 


builds. 
A chain of satisfied 


customers, linked by 
Kreisler superiority 
and moderate cost. 


JACQUES KREISLER & CO, 


333 Fifth Avenue 
New York City 


Chicago Office: 1103 Heyworth Building 








KREISLER CHAINS 


FOR MEN AND WOMEN 
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ALL GENUINE 


"DOTCHARDT™ | 


SILVER PLATED WARE 


IS STAMPED: 


"DOTCHARDT” 


Reg. U. S. Pat. Off. 
Design Pat’d April 3, 1923 


If it is NOT so Stamped, it is NOT GENUINE 


Our rights under this patent are being and will be rigidly maintained. 




















— 








SILVER PLATED WARE 
LASTING QUALITY 

















IS STAMPED: 
APOLLO 
E. P. N. S. : 
LL ead 
inne 
ates 3 
THE APOLLO LINE ees 
IS REPLETE WITH BE 
INNOVATIONS Bais nearest 
WHICH OTHERS SEEK Sa 
TO EMULATE. ecisieatant 
So 
as oats 














Plated on Britannia Metal. > 
Guaranteed Not to Affect id " Pepe 
Contents. DOTCHAR OT {, in aa 2 one ~ sin 
and APOLLO PRODUCTS “Cork tops—patent pending.” 
ARE MADE and DISTRIBUTED by 


BERNARD RICE’S SONS, Inc. 


325 Fifth Avenue, New York, N. Y. 











Factory: 
139-143 North 10th St. 
klyn, N. Y. 
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ll re, 


No. 1365 


Complete 














"ane ‘ Patented 
Po. Diameter 3” 
stand (as Depth 45%” 
illustrated) a 
SPECIAL with 
VALUE Shade, 

12 inches 
$950 


Another 


MANDALIAN 


Sensation 


The new “SILVERTONE” lamp- 


(patented) 


shade, is expressly designed for 
discriminating RETAIL JEWELRY 


TRADE. Beautiful BOUDOIR or 
Table Lamp with silver mesh shade. 


This clever conceit immediately attracts—and sells. Shades 
are made in medium and fine Armor mesh, finished in 
DUTCH SILVER and OLD GOLD. Mesh is slightly 
gathered and suspended in graceful folds and is lined with 
dainty silk in the more desirable plain colors, including 
orchid, white, heliotrope, pink and gold, also furnished with 
charming flowered and figured linings. 


Shades as illustrated on this page without stands, are as 


follows: 
1363 round, size 3-5/16" dia. x 454” deep...... $5.00 each 
1362 round, size 354” dia. x 5%” deep......... 7.50 each 
1361 oval, size 3 x 44%” oval x 51%” deep...... 7.50 each 
1365 hex., size 3” dia. x 45@” deep............ 6.00 each 
1365 round, size 354” x 5%4” deep.............. 8.00 each 
1364 diamond, size 334” x 5%” x 5%” deep... 8.00 each 
1374 square, size 274” dia. x 454” deep........ 5.00 each 
1373 square, size 4” dia. x 51%4” deep.......... 7.50 each 


Prices in dull gold $1.50 each additional; Prices for electrified stands 
in plain and fancy designs $3.50 to $5.50 each. 





No, 1374. Square 


Mandalian Mfg. Co. 


North Attleboro, Mass. 


4 
¢ 


Entire lamp with shade attached 4” 
measures 12” to 15” high. o y 


These unusually beautiful lamp- o Py 
shades are not only appropriate for ¢ 0’ 
“Milady’s” Boudoir, but they are o Pen) 
also admirably suited for the .¢ .° 
interior decorations of Ex- o iy 
clusive Homes, Clubs, Ball ¢ <0, 
Rooms, Hotels and Dining ,@.~% 
Rooms. o ay 

Many Jewelers find .@, * 





them an attractive oe 


decoration for win- .@ .® “ - - 
dows or show o &, _ uae Fou 
cases. y EY ” Fs 
Please fill Pd ” o 


out coupon & ’ ae 
below at a ae ee Se 
once’ for o S, — af ” 


samples. o iy 











= No. 1363 Round 
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ELGIN PRIDE 


25 Year Gold Filled 


ELGIN GIANT 


Solid Gold and Gold Filled 


WATCH CASES 





Fancy Odd Shapes and Regular Models Bea 
White, Green and Yellow Gold Yup, 
= Wrist Cases—All Shapes and Models <—— 
Elgin Pride Plain Polish—Platinum Finish DKS, 
25 Year Straight Line—Hand Engraved 


Fancy Chased Borders 
ASK YOUR JOBBER 


Our General Line Will Interest You 


ELGIN GIANT WATCH CASE COMPANY 


Factory and Main Office at ELGIN, ILLINOIS 


NEW YORK SAN FRANCISCO CHICAGO Elgin Pride 
15 Maiden Lane 704 Market St. 31 No. State St. 25 Year 











Sterling Silver 
Comb Cases 


in a Variety ot 





Exquisite Engine Turning 


ASK YOUR JOBBER 








These Cases Are Beautifully SSS 
Finished Throughout ——aae 


A QUALITY PRODUCT 





ELGIN AMERICAN MFG. CO.ELGIN» U.S.A. 





ELGIN AMERICAN MANUFACTURING CO. 


Factory and Main Office at ELGIN, ILLINOIS 


NEW YORK: SAN FRANCISCO: CHICAGO: 
15 Maiden Lane 704 Market St. 31 No. State St. 
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‘BRACELETS rom the stock of JU ERGENS 
€° ANDERSEN CoO. 


108 NORTH STATE STREET 


Chicago 

















“The Classic’ Mother-of-pearl handle, Price $25 


A Beautiful Fan 


isa 


Silent Salesman 


Its appeal is instantaneous and uni- 
versal. Every giver is sure of pleas- 
ing when giving an 


ISOMANN 
The popularity of ostrich fans this season 
is especially insistent. They range from 
the single stick head plume fans to the 
lovely, spreading, uncurled ostrich fans 
of many blades. There are also fans of 
plumage, lace, and spangles. 
Fans may be had with Oriental and 


mother-of-pearl handles, and with handles 
of genuine tortoise shell and amber. 





The price range is as 
varied as the designs. 


$1.00 to $50.00 


ak 


Write for our new _ publication 
“Fans and Personality,” which is a 
“catalogue de luxe,” especially pre- 
pared to increase the retail selling 
of fans. 


| E. Eisemann & Company 
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ve to see it rightly done, | 


Yj 


5 


"-those who love work,and lo 
who finish their task for its own sake-” “Emerson 





Hi, 4 ” 
My j j y 










The new Emerson 6% ligne 
My | oval —~ a case-of exception- 
aie al beauty. , ; 


O©mersonWiatch Cases. 
THE days before Christmas—that univer- 
sal gift time—are near enough to make 
this a good time for getting into stock 


new, attractive, up-to-the-minute mer- — 
chandise. a 


EMERSON Watch Cases—and in particu- 
lar, the new 61% ligne oval (illustrated 
above) lately produced by our artists-and 
master craftsmen—answer that descrip- _ 
tion completely. They provide ideal and 
appropriate settings for the finest move 
ments—American and Swiss. 


“WA SW RA Rr Sp 8 AAR A tt WAS SRS RAMEE WRAL WE LAS HR 8 RETA ER RRR 


“AS WA SYA RA 8 rn rn er nk ee er nn, 


EMERSON Watch Cases will be apprecia- _ 
ted by your trade. They are made in all — 
standard sizes and shapes—in unique de- — 
signs—of double stock—and possess — 
other desirable features. 4 





WRITE fora sample of the new 6% ligme ~ 
oval. Electrotypes of it and other Emer- | 
son cases are available—without charge — 
—for local newspaper advertising. 


me 


sath 
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ow West 38th St. New York City 























EMERSON WATCH CASE CO Jac 


47-49 Maiden Lane 
IN CHICAGO NEW YORK IN SAN FRANCISCO 


ALBERT KAHN,31 NORTH STATE ST. JOHN S.ADLER, 57 POST ST 
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fe. 4048—Size 7x 6% 
a. Mahogany Brown Calf, 

Hand Laced, Hand Tooled, Suede 
leather lined, with mirror and 
= _— Price $90.00 per 


a 


lie. a oo 7 4x8 inches. 

Mabogany Brown Calf, Hand 
laced, Hand Tooled, Suede 
leather lined, with mirror and 
a . Price $108.00 per 








ia. 1363—Writing Set, Closed 
sie, 814x6 inches; contains 
supply of stationery, ad- 
book, and white ivory 
_ knife. Price $34.50 per 





Me. 2401—Half Pint Liquor 
A wy ae cover, 
eel 1 cup and cap. Price 


per dozen. 
he 










ate Sa 


No. 1—Ma Chongg Set. Im- 
ported Chinese tiles of polished 
bone and bamboo; complete set 
— counters. Price $15.00 
eacn. 





No. 2064—Bridge Set, Closed 
Size 544x3% inches, Ecrase 
Calf, assorted colors, blue, rose, 
green, brown, tan and helio- 
trope. Price $25.50 per dozen. 





No. 3065—Soft Collar Case. 
Closed size 10 x 6 inches, Black 
Cobra Grain leather, Moire silk 
lined. Price $36.00 per dozen. 


L.REED CO. 


OF REED CRAFT LEATHERGOODS 
373 FIFTH AVENUE 


OMAKERS 


As advertised in 
Air brushed. 


Vogue. Envelope Purse, 
51% x 7% inches, of Mahogany Brown Calf. 


Hand laced edge 


Tan Calf 


lined, with mirror. Powder My case and 


built-in coin purse. 


$120 per d 


Self Starters [er 
‘Holiday 


elling. 


The leaders of the Reed lines. 


This page is the last Minute 
Catalogue of the Reed Craft's 
Fastest Sellers that have 
headed the orders of over 
6,000 other live merchants for 
Holiday trade. 


Make your selection and send 
your order—today—quickly! 


Standard for Style since 1897. 





Reed Craft Leather Goods are 
heavily advertised in Vogue, 
Vanity Fair, and other consumer 
publications! 














NEW YORK, 





No. 1543—Men’s Dressing Case. 
Closed size 844x7% inches. Black 
Cobra Grain leather, leather lined, 
contains ten toilet fittings of excel- 
lent quality. Price $72.00 per doz. 





No. 1022—Men’s Wallet. Closed 
size 4%4x2% inches. Genuine Calf. 
Colors black and brown, all stitched 
and leather lined, Price $10.50 per 
dozen. 





No. 374—Tuck-away or Under-the- 
Arm Bag, Mahogany Brown Calf, 
size 6%x9 inches, Hand Laced, 
Hand Tooled, Suede leather lined, 
with mirror and coin purse. Price 
$108.00 per dozen. 





No. 2147—-Five Year Diary; colors, 
rose, blue, heliotrope, green, brown 
and tan. Price $36.00 per dozen. 
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KNOWN EVERYWHERE—SOLD EVERYWHERE | 
BECAUSE OF ITS MERIT 


The “Gebhardt (ava) a Diamond Cluster” 








Patent No. 954,568 


Mounted in Today’s Mountings for Quick Sale and Satisfied Customers. 


The demand for fine platinum diamond ring mountings prompts the 
suggestion that you use “Gebhardt Service” in satisfying inquiries 
for the best in diamond rings. 


DIAMONDS—OF BETTER QUALITY. MANUFACTURERS. 


mE GEBHARDT BROS, ©. 


CINCINNATI, OHIO 
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RTISTIC effects and odd shapes 

in Gentlemen’s high grade 

Platinum and 18kt. Gold time pieces, 

split seconds, repeaters and _ ladies’ 
jewelled platinum wrist watches. 


~ 


SOLE AGENTS 
Henry Freund & Bro., 65 Nassau St., New York 
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Los 


Jewelry that carries a novel 
consumer appeal and assures 
quick sale. 

















Where Fashion 
Congregates— 
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i) You Will 
ap find the 
i HAPPINESS 
i Wrist 
: Watch 
‘ the source 
A of much 
Bf The e 

| Diamond praise and 
— Horseshoe, ° ° 

Bf! Metropolitan admiration 
a Opera House, 

sit New York. 

y 

Pr 

A 

JN 


‘er — Sos 











aS 

fh 

is 

t No. 54 No. 63 

ev Pat. Apr. 10, 1923 

G HAPPINESS Wrist Watches 
= are made in platinum, white, green and 
N red gold, set with diamonds and sapphires 
! Ask Your Wholesaler 

M 





Cc 
+o 
» ng 


|M.SEIGER & SON| 


MANUFACTURERS OF THE 


famous HAPPINESS Mneof 


WEDDING AND 


ENGAGEMENT RINGS 


PLATINUM DIAMOND WATCHES 
DIAMOND MOUNTINGS 


| 95 Nassau St..NY. | 








© 






Saf 


ae 
i 


z 


SI Dosh} 


2 


c 


rbCSCEe13 


= 
= 


= 
























THE JEWELERS’ CIRCULAR 41 





ULLAL LLL ddd 


Flexible. 


Bracelets 


Zz 


Beautifully Designed 
Perfectly Made 
Reasonably Priced 


Patents Pending 


Made in 
14K Green Gold 
18K White Gold 


Platinum Top on 


14K Green Gold 


Platinum Top on 


18K White Gold 


To retail 


from "7 , i up 


Memorandums 
on request. 





Chas. M. Levy & Son 


Manufacturers of Rings and Bracelets 
for over 36 years 


90 William St. New York 
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The Blake Line Contains Many 
Exceedingly Attractive Numbers 


HERE’S a wonderful variety of up-to-the-minute items in 
the Blake line—just the attention-compelling creations that 
bring quick sales and rapid turnover. More than sixty 
years’ experience is behind our Holiday offerings. 

Don’t let this Christmas season pass by without showing 
a good selection of our Vanity Cases, Dorine Cases, Rosary Cases, 
Flasks, Razor Sets, Match Boxes, Belt Buckles, etc., in sterling 
silver and sterling silver combined with gold. Blake creations will 
certainly please you—and your customers. 





James E. Blake Co. 


Established 1859 


Pantene Mass. 





New York Sample Office 
366 Fifth Avenue 



























The Thinnest and Best Selling Watch Cases 


Made in 


Y ellow, Green and White Gold 






WATCH 
CASE 
COMPANY 





TRADE MARK REGISTERED 





Ali Patent Rights Reserved 


Roy Watch Case Co. 


MANUFACTURERS OF 


THE ABOVE STYLE 
OF CASES ARE MADE 
TO FIT 6/0 SIZE 


THE ABOVE STYLE 
QUEEN CASE MADE 
FOR THE REGULAR 


ELGIN OR JEWEL 14 and 18 K Gold Only 12S ELGIN OR 
nt alla 15 Maiden Lane 704 Market St. — 
New York San Francisco, Cal. 
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| De Dlatinum 3 
’ } Dalladium-latinum 


ridio- Platinum 


> <u 


or metals alloyed to suit your 
particular requirements 
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= We have the facilities and technical experience WELDED PLATINUM 
to co d th ll di t ON GOLD SHEET 
. mpeun — oy Sey eS yer Perfect Incorporation 
specifications. ote -" -_ ole zi 


R & H PLATINUM WORKS 


REFINERS and WORKERS of PLATINUM, GOLD and SILVER 
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we York Office > 
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Hand Wrought Mountings— Plain and Sapphire Set 


For years we have specialized fine Gold 
Mountings in Belais, green gold, plain 
and sapphire set. We have sold 
thousands of them direct to the retail 
jeweler to his profit and the satisfaction 
of his customers. Hundreds of designs 
to choose from. 


TAH WEG 2c cccccsion 
No. 4885 No. 685 18K White Belais.. - $10.50 
18K BELAIS AND SAPPHIRES 
HAND CARVED AND ENGRAVED 
No. 4835—$9.00 No. 635 Special—$9.50 


Liberal Selection Sent 
on Approval 


State Stone Sizes Desired. 


Order direct from us— 


14K White or Green $8.50 14K White or Green $3.00 
18K White Belais.. $5.00 ig white Belais.. $4.26 


ee ee ESCH & LEWIS CO. smut iv 


se genes Regge re Manufacturers and Wholesale Jewelers CHICAGO 


HAND OARVED AND BNGRAVED 
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CLASS PINS 


At last! A sample line of Class Rings and Pins, which is new in 
Design, right in Price, has Workmanship of the highest grade and 
Quality of Metal exactly as represented, is offered to the trade. 














Send for a selection of these New Class Goods so that you will 
make sure of securing the order from your local school. Our line 
was never shown before, but you will want to see it again as it 
will have helped you to secure an order which you otherwise 
would have lost. 













By selling our Class Rings and Pins to the students you not only 
gs satisfy them for the present, but you are actually laying the founda- 
tion for their future patronage. 






Delivery—Always On Time 














190 N.STATE ST., 
CHICAGO “% 























J. M. Jablow & Co. 


MANUFACTURERS 


For over twenty-two years of 


Gold and Platnum Chains 


have added to their line and are now 
manufacturing the 


Milton L. Ernst 
Line of 


Gold and Platinum Jewelry 


which is known for its 


Quality and Artistic Design 


Our Messrs. Alvin Rovics and H. U. Wilson 
are now visiting their respective terri- 
tories in the West and South and the East 
and New York State. 


In 14K. 18K and Belais’ 18K Gold 
Yellow, Green and White 


Handsomely engraved in the latest patterns. 
All fast selling designs are used. 


For those who still desire the plain band 
wedding ring we have them at 85c. a dwt. 





Write for a Selection Package 
of Anything You Need. 











Sold Through Wholesale Trade Only 


Henry Davidson 


88-90 Gold Street New York 51 Maiden Lane New York City 
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LOUVAINE a 
= PEARLS 





“€.ae° 





E are prepared to serve 

you promptly, profit- 

ably and _ satisfactorily this 
holiday season. 


UR comprehensive stock 

now on hand is ready for 

immediate shipment and at 
your command. 


Send for a selection 


Lassner & Bamberger 


INCORPORATED 


21 Maiden Lane 
New York City 


puVvAINE 
PEARLS 


Send for a Selection of 





Louvaine Pearls 
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La Cross Sets Are 
Selling Fast 


Christmas trade is close at hand. Christmas always 
brings a big demand for La Cross manicure sets. As 
presents they are unsurpassed. And this year more people 
will buy them than ever before. 

In New York alone, over five hundred thousand fam- 
ilies are being reached every week by our advertising 
campaign. The gift value of La Cross sets is brought be- 
fore them. And they’re being told to ask for them at 
drug, department and specialty stores. 

Tie up to this campaign. Buyers will look for La Cross 
sets in your store. Display the sets in your window. 
They’re attractively priced and sell readily. You'll have 
none left over. And every sale means a substantial profit. 
Take assortment No. 6, for instance. It contains twenty 
sets, two of which are illustrated here. 


SS oe ig'o.s co hawlew cee takes cwereene noneaet $ 65.00 
RII 5c cheats we ak ceala eon catenin $112.50 
EE ited toa N oes ehnapenae aaa $ 47.50 


73% on Cost—42% on Selling Price 


Smaller assortments at $13.30, $27.65 and $43.65. If your 
jobber cannot supply you, write us direct. 


SCHNEFEL BROTHERS 


NEWARK, N. J. 


+ 
La Cross 


(Reg. U. S. Pat. Off.) 


MANICURE 
IMPLEMENTS and SETS 
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JULIUS WODISKA ~ 


MANUFACTURER OF 
IRIDIO—PLATINUM 
| Mountings and Mounted Diamond Jewelry 


182 AND 184 BROADWAY 
NEW YORK 








- sil 
ANOTHER WINNER |} 


This hand made 20 K. White Gold 
Ladies’ Ring Mounting 


$78.00 per dozen net 





Will take stone from 4 to 1 carat. 
Unusual Value. 


Order sample dozen today 


ADLER & HEINE | 


12-14-16 John St. New York City 














MANUFACTURER SOFJEWELRY-IN-PLATINUM 











CIRCULAR 
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DE FRECE BERNSTEIN 


Importer and Manufacturer of 


WATCHES 


Office, 15 West 37th St., New York City 





Pl. 1940xS.—$275.00 Pl. 1939 — $150.00 


Complete Watches in Gold 
or Platinum 














Telephone 
Fitz Roy 3185 


sia}, 
THY 





——_ 














MAKERS OF 


IRIDIO-PLATINUM 
Diamond Jewelry and Mountings 


87 MAIDEN LANE 


NEW YORK 
Representatives: 
GEO. A. JOCHUM 
E. A. WEINSCHENK 
M. L. BRAUN 
O. J. SOMERS 















Pl. 1651x0.—$250.00 Memo selection sent on request. Pl. 1852xS.—$300.00 
30% 





ESTABLISHED 
NEARLY A 
QUARTER OF 
A CENTURY 

















wt RINGS «= 


Engagement—Wedding—Dinner—Fancy Shapes. Set with 
Fine Quality, Diamonds and Precious Stones. In Platinum. 










Send for Selection on your next order 


STAIGER & SONS 


nufacturing Jewelers 
Established Ma ufa g 


met—Platinum Mtg. with 6 Since 1900 2 MAIDEN LANE, NEW YORK 


‘ull cut diamonds can 
be retailed for $125. 


e-Plationm piss. bs gy: 8 Send for Revolving Card Illustrating the Latest—Newest—Exclusive 
be retailed for $140. “i Symbolized Birth-Flower Wedding Ring Designs 
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Jobbers of 


HAMILTON WATCHES 


and other popular makes, including: 


ELGIN - ILLINOIS 


We also aim to carry at all times a com- 


plete line of Seth Thomas Clocks 





i i ee ae ol ee ee ee ee ee 


No Goods Sold at Retail 


oto Eudid Ave. 1 HEH. W. BURDICK CO. CLEVELAND, 0. | 





























Your Business Demands It 


OUR demand for Diel cases has increased so we are in a position today to manufacture watch 
much during the past year that we have cases at a much faster and greater rate. 
been forced to double our manufacturing capacity. You will appreciate, as you have in the past, the 


clean manufacture and full value which is put 


The latest type of machinery has been installed into every case bearing our quality trade-mark. 


in our 15,000 square feet of space which is twice 


“ec 4 4 4 ” 
as much as we occupied heretofore. Honest principles and honorable practices” have 


paid for us and we heartily thank you for your 
With these increased facilities firmly established co-operation. 


Send for a Selection of Our Cases Through Your Wholesaler 


DIEL WATCH CASE CoO., Inc. 


,3 “Makers of Good Watch Cases Dil 
sea 309 GRAND STREET NEW YORK, N. 
aia KARAT 


14 

















Il 




















Big Value - '. Profitable - I Fast Selling 


| 


| 
I 
Massive 10 Kt. Mountings; 14 Kt. White Gold Tops 
| 
| 





No. 11039 No. 13504 No. 11088 
Encrusted 7 Point Encrusted 
on Diamond on 
Hope Ruby _ Black Onyx aig Hope Ruby ,' 
To Retail $17.50 Retails $25.00 . To Retail $15. 00 
Other emblems $16.50 to $17. Aay white gold emblem Other emblems $14 to $14.50 


BLOCK RING CO. putts 
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WIRE ORDERS RECEIVE PREFERENCE 


Here is the newest, and from all 
indications, the most profitable 
number you have ever run in a 
cheap watch. 


Be the first jeweler in your town 
to show this watch at a low 
price and you are bound to sel] 
a quantity for the FALL. 


If you are the leading jeweler 
in your town, order at least six. 

















JCA 194 — New Rectangular-Octagon 
shape, 10% Ligne, 25-year, 14K white 
gold filled case; engraved rectangular 
bezel; fitted with a high grade 6-jewel 
cylinder movement, fancy engraved 
silver metal dial; sapphire in crown. 
Complete with a HADLEY 54” white 
gold filled silk ribbon bracelet and gift 
box. 


IN DOZEN Lots | D420 


In Lots of Six........... $4.35 
Net Price Each.......... $4.50 


GLVTTSSSCTTSSSCSSSSSCSSSSCSSCSISCCOSSSSOCSSoSseseseseegoe 


Send for Copy of our Fall Circular Featuring New Reduced Prices 


The LLOYD WATCH CO., Inc. 


“Where Satisfaction Is Insured” 


97-99 NASSAU STREET NEW YORK CITY 


VVESSSOSSSSSSSSOOSSSOVS 























For Particular Customers— 


there’s a distinct atmosphere of exclusiveness and charm, that invests the genuine European 


NECKLACES, EARRINGS and BRACELETS | 


not to be found with any other productions of a similar nature, otherwise we would * 
not take the trouble to import them so extensively. Discriminating dealers and equally 
discriminating purchasers know this. We supply the best American shops and will be 
glad to suggest selections for important dealers. 





Send for memorandum selection. 


L’AIDA CO. 


366 Fifth Ave. New York City 





























ANNOUNCEMENT 


GALMOR CATALOGUE 


Will Reach You About 


NOVEMBER 10th 


Illustrating a very interesting line of watches, diamonds and jewelry at attractive prices. 


WRITE FOR CATALOGUE No. 1026 


GALMOR IMPORTING CO., 20 E. B’way, New York 
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hee. < Shafer & Douglas, Inc. 
a rer Manufacturers of Rings 


Office and Factory 68 Orchard St. 



















MADE IN 








MEANS 





Jewelry of Highest Grade 
and Latest Styles 


BRACELETS 


Burstow, Kolimar & Co, 
18 Columbia Street 


NEWARK 


| QUALITY and RELIABILITY 








Meyer & Gross 


M G Exclusive Ring Makers 
Trade-Mark 401-407 Mulberry Street 










































Taylor & Co., inc. 


Jewelry Lorgnons X 
Construction and Finish, Highest Grade 
47 Chestnut St. . 


STERN MFC. CO. 


72-74 Tichenor Street 
Makers of Synthetic and Real Stone Set 


Solitaire LADIES’ RINGS $9 ©&Exclusively 


at a price that will surprise you. 
To Jobbers Only 


Iai 








W. L. Robertson Co. 
Assayers and Refiners 
38 Liberty St. 

Why Waste Anything Now? 





RINGS—. specialty with 
Louis Bleiberg 


Tel. 8790 Market 67 Hamilton Street 





What Is the 


Jabel Ring Mfg, Co. 


putting out now? That Is the question 
the ring trade Is asking. 401 Mulberry St. 





TIBBITTS & KAPPMEIER 
Makers of PLATINUM FRONT and GOLD JEWELRY 
Telephone 8060 Market 93 Lafayette St. 





J.A.&S.W.Granbery 
(a corporation) 
The 10 kt. line that sells 
Trade-Mark Kinney, Orchard and Scott Sts. 





Clinton Refining Co. 


PLATINUM, GOLD AND SILVER 


Refiners 
@1 East Kinney St. Newark, N. J. 





Stumpt & Binder 
Mfrs, of Fine Gold and Platinum Chains, Swivel, 
Spring Rings, in Gold and Platinum. 
36-40 Crawford St. 


Philip Woolf 
Makers of 10-K. and 14-K. Gold Jewelry 
Merchandise that brings repeat orders. Attractive 
prices to Jobbers. 412 South 14th Street 





Jennings Silver Co. 


Fine Silver Plated Hollow and Toilet 
Ware—Popular Prices. 
Telephone Waverly 0260 Irvington, N. J. 





Andrew QO, Kiefer Co, 
Est. 1889 
Manufacturers Gold Rings 
61 Arlington St. 





“L, L. & S. GOLD ALLOYS” 
Yellow, Green, White and Red 


L. LEBER & SON 


149 N. J. R. R. Avenue 





HENRY RUFEISEN-INC 


MANUFACTURERS OF 


RINGS OF, UALITY 
336 Mulberry St. 
Chicago Office, 31 N. State St. 





Sterling Fireless Silver 
Reduces polishing to a minimum and obtains 
lasting brilliance. 

JOHN J. JACKSON & CO. 

All Sterling and Fine Silvers—Rolling for the Trade 





MARTIN H. WIEDMANN 
Flexible Bracelets 


23 Longworth St. Newark, N. J. 


CIRCULAR 





Manufacturers of Platinum and 10-14K Gold Jewelry 
for ladies and gentlemen. 
20 Lawrence Street 





ENCINE TURNING 





E. M. Hood 
Tel. Market 3023 32 Clinton St. 
Link & Angell, Inc. 
fem <> «>) 14 K. Jewelry 


407 Mulberry St. 





The Leonhardt Mfg. Co. 
Makers of Gold Rings 
355-357 Mulberry St. 





FELDMAN RING MFG. Co. 


ALWAYS SOMETHING NEW 
Tel. 9779 Market 50 Columbla St. 





THE HELEN MFG. CO. 


Makers of Rings and Mountings 
40 CLINTON ST., NEWARK, N. J. 










Wm, H. Taylor & Co. 
Established in 1895 
Chain Findings in all colors and qualities 
68 Orchard Street 





THE NEWARK JEWELRY FINDING CO. 
JEWELERS’ FINDINGS 
Catalog Sent on Request 
Telephone Market 3489 358 Halsey Street 





SPECIAL SOLDER 


for 18K White Gold 
J. J. FISCHER 245 R. R. Ave. 











M. ALEXANDER 
Manufacturer of 


GOLD RINGS 


Tel. Mitchell 1453 50 Columbia St. 


, 
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Tetaz & Co. 


Designers, Engravers, and Engine Turners 
Green and Columbia Sts., Richardson Bidg. 





Strauss & Strauss 

Advanced Styles Gold Set and Dinner 

Rings. ‘‘Rings that sell themselves,” 
9 CLINTON STREET 


The Eleder-Hickok Co. 
23 Prospect St. 
[Formerly Lebknecher & Co.] 
SILVERSMITHS—Creators of Original 


Designs in Sterling Silver Hollowware & Novelties, 


ge |> 








Crescent Ring Co., Inc. 


“or RINGS 


For Jobbers Exclusively 
New York Office Factory and Office 


9 Maiden Lane 109 Oliver St., 
Charles A. Parker, Rep. Newark, N. J. 
Tel. Cortland 6235 Tel. Market 377 





IRVING T. UNGER 
Manufacturer of 
FINE PLATINUM MOUNTINGS 
Mulberry 1309 50 Columbia Street 


BARASSO & BLASI 


Manufacturers of 10 and 14 K Cameo Jewelry, Cameo 
Mountings and Onyx Novelties. 
At Attractive Prices. 
31-33 Governor St. For the Jobbers 


Il. SCHUTZER 


Fine Polishing, Lapping and Coloring 
Satisfactory work; reasonable prices 
50 Columbia Street 


GOODMAN, BASHOVER & WEINSTEIN, INC. 


10, 14 and 18K Rings—Jobbers Only 
391 Mulberry St. Tel. 8320 Market 














CONTINENTAL SMELTING & REFINING C8. 


Metallurgists 
PLATINUM SOLDERS 
Phone Mulberry 1277 120 Green St. 


JOHN C. NORDT 


Manufacturers of Settings and Galleries. 


26 Camp Street 
{ 4 L. Fritzsche & Co. (0K 
Fine Gold Jewelry. Lucky Horse- 
shoe-Nail Bracelet. 
480 Washington Street 
Jewelers’ Settings and Solders 
cant efiners and Smelters 
‘*» Baker & Co., Inc. , 
N. Y. Office, 30 Church St. 54 Austin St. 


v 

















Ziruth-Burgess Co. 


Unbreakable Chains—High Grade 18 
and 14-K. Gold and Platinum Cheins 


30 Court Street 


——— 


H. |. SCHNEIDER 
50- 


58 Columbia Street 4’ 





Every Rosary made with a conscience. 
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BIPPART, GRISCOM & OSBORN 


MANUFACTURERS OF ARTISTIC JEWELRY 













BRACELETS Our Entire Line of Platinum Front Bracelets, Bar Pins, LINK BUTTONS 
aa ty a Brooches, Pendants, Etc., Are Now Being Made with Platinum SCARF PINS 
— Faced Sides in Accordance with Present Day Demands. SCARF CLIPS 


PENDANTS EAR RINGS 


2 GARDEN ST. NEWARK, N. J. 


N 
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== NEW SPECIAL GIFT CHEST 


NO CHARGE WITH 


1847 ROGERS BROTHERS 


SILVERPLATE 


Substantial Wooden Chest Attractively Covered in Blue with 
Gold Border Lined in Rich Grey for Striking Display Value. 


Now Ready for Delivery 


J. W. JOHNSON 


14 Maiden Lane New York 


Telephone Cortland 4644-4645. 


Process Pat. Applied for 
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Special 
CHEST SET 




















AS BROS 



































USE THE CORD SAUTOIRS 


WITH THE 


NEW SNAP SLIDE 


FOR ITS UNLIMITED ADVANTAGES 


This Snap Slide Jae wearer to change from one ornament to another. 
Beautifies because it Eliminates the excessive showing of spring ring and attachments. 


Eliminates the carrying of unnecessary assortments. 
Locks automatically with the slightest pressure. ; ; 
Holds secure on account of its simple locking device. 


WALTER LAMPL — “‘ewvork 


MANUFACTURER—Fine Platinum and Gold Chains 





PAT. APP. FOR 





























We Want to Supply Your Clocks from Stock! 











That’s why we have the clocks you need always on hand, and ready 
for immediate shipment. Send us the styles and sizes that you want, 
and they will go to you as soon as they can be crated and packed 
after receipt of your order. 


Clock Material Also Supplied 
“Proper Care and Dispatch Means a Service That 

















Wholesale Distributors for 
Seth Thomas Clock Co. 








New Haven Clock Co., Waterbury Clock Creates and Perpetuates a Profitable Business” 
Co., Herschede Hall Clock Co., Ansonia 

Gilbert Clock “Co, Western, Clock’ Co. 10-12 Maiden Lane 
ingersall ‘Watch Co, inc, The E. In: Wim. Hobbs Clock Co., Inc. NEW YORK 


graham Clock Co., Fynetone Mfg. Co. 
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MARCEL 
WATCHES 





Are fitted with movements that keep time. 
The cases are strongly and handsomely made. 
Every popular shape and style of ornamenta- 
tion can be had, and everything at a cost far 
lower than is asked by others for watches not 
as good. We specialize in “Watches Only”— 
that’s the reason! 





Hhuvece € 
Watches 





Write Us For The 
Name of a Jobber 
Near You Who Has 
Them 





JdiLavrel 


Watches 


1406 


Either in Platinum, 18 Kt. and 14 Kt. White, Green or 
Yellow Gold—Plain, Engraved, Engine Turned 
and Diamond Set Cases. 


J. GOTTLIEB 


Leading Importer and Manufacturer 
of Watches 


66 Nassau St., NewYork, N.Y. 











IT’S RIGHT 


Price 


Quality - Appearance 


Made 





The Eska 7-Jewel Watch 


You assume no risk in requesting samples of the ESKA 
7 Jewel Watch. We will send them on approval to 
any rated jeweler. Others are enjoying big business on 
them. Why can you not do so? 

Prices subject to Jewelers’ Circular Discount 


Eska uy Jewel Watch in EE errr rr $7.00 
“ 10 yr. Pas ows aseuewes 11.00 
es ’ rn e 7 EL chincwmooeneccennsnnie 11.50 


Eska Manufacturing Co. 
BALTIMORE, MD. 























THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York 








Compend of Diseases of 
the Eye and Refraction 


By Gould and Pyle. Including Treatment and Opera- 
tions and a Section on Local Therapeutics. With For- 
mulae, Useful Tables, a Glossary and 111 illustrations, 
several of which are in colors. Price Cloth, $2.00. 





The Optical een cane 
11 John Street: New York 











S. M. cases have undeniable potency to energize trade, a fact 
attested by the wide distribution they have obtained. People 
* who. —— the finer things of life instinctively reach for 


an S. M. case among a trayful of many brands. 





6% Ligne Rectangular 


SM cases not only carry such pleasing artistry of designs, 


6% Liens a 


that make people pay well for them, but combine their 


attractiveness with such lasting wearing quality that they build up great prestige for those who sell them. 
Complete line of 25-yr. gold filled and 20-18-14K. Solid Gold Cases 


Always on Hand .... 
10-12 Kenmare St. 


Write for Samples Through Your Jobber 


S. M. WATCH CASE CO., Inc. 


NEW YORK 








——< 
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1 Doz. on Card 
SHRINE 
KNIGHTS OF PYTHIAS Fe 

MASONIC ie 


SPECIALLY PRICED 


Profitable Items for Fall Months 


es ¢ 
1 Doz. on Card 


B. P. O. ELKS 
ODD FELLOWS 
KNIGHTS OF COLUMBUS 


53 






































60 per Card | : 


N ET of 12 Buttons 


$ 360 per Card 


NET of 12 Buttons 


Every emblem is 14 K solid 
gold with hard enamel. 


Not less than 1 dozen of an 
emblem at this price. 


Order Sample Card 
State Lodges desired 


Every emblem is 14 K solid 
gold with hard enamel. 


Not less than 1 dozen of an 
emblem at this price. 
Order Sample Card 
State Lodges desired 


a 


14 K Solid Gol 





—~s 


One and Two Gone ined Scarf Pins 


Platinum Top—14 K Solid Gold—Fine Diamonds—Engraved and Pierced 











4 
Mey 
DS 
\ as 
AV". 
| 
| 


400719 





400-24 A: 


400-~20 4007 21 


Two. fee. teltes | 85 
diamonds and one 


carbuncle sapphire. 


4007 17 















ORDER 


> 7 NET EA. TODAY 


These scarf pins are the greatest value on the market today. 
We specialize on high quality merchandise with better profits for you. 


H. HORWITZ CO. PO ag CHICAGO 


159 North State Street 








One fine brilliant diamond 
and one carbuncle sapphire. 
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ON PAR WITH THE BEST FAR SUPERIOR TO THE REST 3 
1“ sovdiillins $ 
DEPENDABLE : 








SPECIALIZING IN v4 


€ 
avis WATCHES 


12 John Street 
NEW YORK 












Now is the time to place orders for the 
be tm tees Christmas Trade. We want to give you 


Fully Guaranteed Service, so order now. 
Dh recpatpctpetertoctnesoetontoatwesertoatnetedionroetoesoazoaloeloc onion etestodtoetedgedindindintiodipdotoahodindinsioaledodindroaionpe ostosindindetoliodandiodendindndintirdielindertindepddereintertintrtpdepdiplptpterdiplplerterip tnd 


4 
4 
Q 
4 
‘ 
4 
4 
4 
4 
4 
4 
4 
4 
4 
‘ 
‘ 
4 
‘ 
4 
¢ 
4 
4 
4 
‘ 
15-17 Jewels 
4 

q 

4 


ee ee ee ee ee ee 








54 THE JEWELERS’ CIRCULAR October 31, 1923, 
Fede (seas) (oe) (oe) (>e) (><) (ee xe) se) 2x ex) Fe [oe (oe) ae) (2s) (28) (ae) 28) s¢)'2e) 20 oe) 25 (oe [oe [ae (oe (oe (oe) oe) ee)o8)3e see pgpRRY 
bg 








[ES DONOR LET — CON AION SO 


i 





Established 1914 


HYMAN & ZASLAV 


“THE HOME OF SILVERWARE” 


Have You Visited 


“The Home of Silverware’ 


Whether you have completed your holiday buying 
or not, VISIT “THE HOME OF SILVERWARE.” 

You certainly won't lose anything. On the con- 
trary you're bound to profit by it. 

Specializing in a small number of particular articles, 
has given us a knowledge of these articles, that is 
hard to find anywhere else. 

SILVERWARE, of course, predominates. But 
our selection of CLOCKS, TOILET SETS and 
an assortment of IVORY, in varied designs, is just 
as complete. 

As for price, you will find it to be the same in all 
of our merchandise—the lowest. 


VISIT “The Home of Silverware” 


616 BROADWAY, NEW YORK CITY 


Near Houston Street 


Telephone Spring 1700-1701 























{ No. 500 


54% Ligne, 17 Jewel, 18 K. Hard Enameled 
White Gold Case. Sapphires and Diamonds 
: set in Platinum. 


HE unusual charm and beauty of our 

complete assortment of 14, 18, 20 kt. 
solid gold, platinum and diamond wrist 
watches, at the most reasonable prices 
assures every retail jeweler a quick turn- 
over for the holiday trade. 


Modern Watch for Modern Watches 


Complete line of 14 and 18 Kt. 
25-yr. gold filled. 


Selections on request. 











“Importers of Swiss Watches 


106 FULTON ST. 
NEW YORK 














MODERN WATCH COntnnc. 
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5 Ligne Rectangular 


KIVEL BROS 
WATCHES 





1000 


QUALITY — Insures 


Future. Business 


You are allowed a greater profit than can be 
secured elsewhere. Look at the items here- 
under and judge for yourself. 

No. Ligne 

505—10',— 6 Jewel, Lever, 14K 25 yr. Gold Filled Tonneau. .$5.00 
501—10',—16 Jewel, Lever, 14K 25 yr. Gold Filled Tomneau.. 6.25 
512— 6%4,— 6 Jewel, Lever, 14K 25 yr. Gold Filled Rect...... 8.00 
515— 6',— 6 Jewel, Lever, 25 yr. Gold Filled Fancy Oval.. 9.00 
600—1012—16 Jewel, 14K Solid White Gold Tonneau........... 8.56 
900— 6,—15 Jewel, 14K Solid White Gold Rectangular.......11.75 


950— 63,—17 Jewel, 18K Solid White Gold Rectangular....... 15.00 
904— 6',—15 Jewel, 14K Solid White Gold Fancy Oval....... 13.50 
275— 6',—17 Jewel, 18K Solid White Gold Fancy Oval....... 17.00 


7 Ligne—14K Green Gold, 15 Jewel, Gent’s emnenied Wrist Watch 
with Strap and Heavy 14K Buckle... $20.00 


Ask for new Price List. 
All Watches Guaranteed for 2 Years 
Prices Subject to Change Without Notice. 


Cf 106 Fulton St. 


Kiel New York — 


N. Y. 


























Another of Our 25th hialeeny Special 


No. 1 extra large size tray shaving set, novel shape, 


striking design and good value. Particularly popu- 
lar season number. In three finishes. 


All i 
PRICES J Two-Tone, White and Amber.. 9.00 net 
| Tero-Tene, White and Tortoise.. 9.00 net 


L. LURIA & SON 


623 Broadway The Silver House hac oe 
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Simons Bros. Company 


Philadelphia 
New York Chicago 
13 Maiden Lane 31 N. State St. 
San Francisco, 49 Geary St. 
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It Is to Your Advantage 


It is to your advantage to have a source of 
supply at your command that is absolutely 
dependable at all times. We can assure 
you of such service if you will make use of 


OUR CATALOGUE 


The advantages of making use of our 
catalogue are numerous among which advan- 
tages is long profits, larger volume, quick 
service, satisfied customers and reliable mer- 
chandise. If you have not already received 
it, write now for 


Our New 1924 Catalogue 


Now ready for distribution. 


The Richter & Phillips Co. 
“The Leaders” 


Wholesale and Manufacturing Jewelers 


114-116 W. 6th St. Cincinnati, Ohio 


























ASK FOR 


Morays 12-Size Cup Cases 


SEE OUR NEW 
12-Size Three-Piece Case 


— Round 
sabe Octagon 
Yellow _ 
oon i Cushion 
White ~ Kid Shapes 
Gold , 





Plain and Sanit Riad 


wil lly Wz 


Morays Watch Case Co. 


Tel. Sterling 4862 
Brooklyn, N. Y. 


27 Sixth Ave. 

















“HERALD” 
Traveling Watches 


THs is No. 7005/7124, 8 day, 15 jewels, 3 

adjustments. Direct-imported Swiss move- 
ments, gold or white enamel dials, radium 
hands and numerals. Cases, beautiful Ecrase 
Calf in rose, blue and heliotrope. 


Backed by our eighteen year guarantee. 
WRITE FOR PRICES 


The Herald Novelty Co., Inc. 


50 West 17th St. New York City 
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WARNING 


Watch Manufacturers, Importers, Wholesalers and Retailers 


The trade name 




































if IBAA V | 


is the registered trade name of The United Jewelers, Inc. Any indi- 
vidual or firm not a part of our organization selling watches bearing our 


registered name HAI ALMARK is infringing on our privilege 
and it is our intention and purpose to protect our rights to the fullest 
possible extent. 


THE UNITED JEWELERS, Inc. 


NEW YORK: 16 East 40th Street CHICAGO: 5 North Wabash Avenue 






















1923-1924 Edition 





THE JEWELERS’ CIRCULAR 


BUYERS’ DIRECTORY 


of the Manufacturers, Importers and Jobbers in the 


JEWELRY AND KINDRED TRADES 


A Handy, Classified List for Buyers. Bound in Limp Cloth, 3 x 6% inches. Fits in Vest Pocket 


ISSUED ANNUALLY PRICE ONE’ DOLLAR 





Sent postage prepaid to any yearly subscriber of The Jewelers’ Circular at half price, remitting 50c., 
when paying his subscription. 








Copyright, 1923, by 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, corner Broadway (Phone 1148 Cortland) NEW YORK 
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No- 7458 — 14k. Green 
Gold. Set with Sardonyx 
Bloodstone, Black Onyx. 


‘Cver watch a man 
buy a ring ? 


Try it some time. You'll learn something about stocking 
rings for men. 

Men are peculiar animals. They never sacrifice comfort for 
adornment. 

You can load your show cases with beautiful rings for men. 

They will stop and look and try them on. 


Yet they will pass up many a ring that you think looks well 
on them. Why? 


Simply because it doesn’t fit between the fingers comfortably. 


Try on some of the bulky rings that are in your show case. 
How would you like to tote them around all day? 


All Larter Rings for men are made to slip between the fingers 
—Ring No. 7458, illustrated above, especially so. 


It is set with Bloodstone, Sardonyx or Black Onyx, and is 
just the style to make a heavy handed purchaser grin with satis- 
faction as it finds a comfortable resting place below his knuckles. 


LARTER & SONS 


15 Maiden Lane wet -2o to New York City 




















WE 
HAVE 
AN 
OPENING 
FOR 

AN 


ADDITIONAL 
TRAVELING 
SALESMAN 


GOLDSMITH, STERN & CO. 


136 WEST 52nd STREET 
NEW YORK, N. Y. 
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The Engravers task is one of exacting-detail. It is he who 
_ gives character to metal, fulfilling the aim of the designer. 


Part of our Engraving and Engine Turning Departments. 


A ( t (\ 
(P-\Seca/ 2 








136 West 52nd Street, New York City 
LARGEST MANUFACTURER OF GOLD JEWELRY. IN THE WORLD 


31 Nortn State Srazer, Carcaco, Iu. “GIFTS THAT LAST ; > 10 Toue: Sreaat, Ansrenpam, Hottanp 
Brancn. Factory—ArTeporo, Mass. ae, < SL Rue De Cuarzaupun, Panis, FRANCE 
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American Gem & Pearl Co. 6 W. 48th St, | Leon Hirsch Corporation 37-39 Maiden La. 
Prec. Stones, except dia: Watches and Movements, Lever or Cylinder 

Baker & Co., Inc. 30 Church St. | nex Watch Co. 15 West 37th St. 
Jewelers’ Settings and Solders Swiss Bracelet Watch Manufacturers 

Baumgold Bros., Inc., 71 Nassau St. | Kent & Woodland 12 John St. 
Diamond Cutters Bracelets 

Binder 15 Maiden Lane | Wm. B. Kerr Co. Silversmiths 


Bros., Inc. 
Gold and Silver Mesh Bags and Chains 


R. A. Breidenbach 51-53 Maiden Lane 
Diamonds and Precious Stones 


The Gorham Bldg., Fifth Ave. and 36th St. 


Ketcham & McDougall, Inc. 15 M’den La. 


Thimbles, Eyeglass Holders 





Aighews | L. Brown 


oo St. 
atches: Waltham, Elgin, mend Hamilton 


Carter, Gough & Co. 9.13 Maiden Lane 
s 


Manufacturing Jeweler 


Dattelbaum & Friedman 15 Johan St. 
Ring Makers 
Davidson & Schwab, Inc. 58 W. 40th St. 


Mountings and Diamond Jewelry 


Depollier & Som, Ine. 15 15 M’den La. 
The Watch with a Shock Abso: 


Derby Silver Co.'s 10 Maiden Lane 
World Renowned Hollow and Toiletware 


Dieges & C 1S ~~ St. 
Medals, Capa Badges, Clase Rings, Special 


Pierre H. Ducommun Maiden Lane 
Importer and Manufacturer of yy Watches 





Wm. B. Durgin ersmiths 


New York 


leads the world with its com- 
petitive markets, the same as 
it does with its skyscrapers, 
hotels, theatres, etc. A trip 
to New York at least once a 
year is not only a delightful 
vacation, but is also a source 
of profit and education to the 
careful buyer. 


Plan to Spend 


a Week in 
New York 








Co. Silv 
The Gorham Bidg., Fifth Ave. and "36th St. 


Esef Watch Co. 116 Nassau St. 


Manufacturers of Swiss Movements 


Freudenheim Bros. & Levy 
Diamonds 2 Maiden Lane 


Charles Gold & Bros. 7.11 W. 45th St. 
Bags, Vanities & Cig. Cases in Gold & Plat. 


Goldsmith Bros. 20 John St. 


Gold, Silver and Platinum Bought and Sold 





The Gorham Co. 
The Gorham Blidg., Fifth Ave. and 36th St. 





H. C. Kionka & Co. 


Jonas Koch 


Levitt & Co. 


L. & S. Loeb 


15 Maiden Lane 
Importers of Diamonds 


37-39 Maiden Lane 
Jewelry and Watches 


71 Nassau St. 
14-K. Mesh Bags, Vanities, Cig. Cases, Nov. 


358 Fifth Ave. 
Bracelet Watches & Flexible Bracelets 





Maddock & Miller, Inc. 39-41 wW. 23rd St. 


Royal Worcester China, Open St 





Frank T. May Co. 2-4-6 W. 45th St. 
Mesh Bags, Vanities in Gold, Plat. & Silver 


J. Mehrizust 15 Maiden Lane 
Diamond Jewelry of the Highest Class 


Morse Bros. 11 John St. 


Diamonds a Diamond Jewelry 


B. & I. Moskowitz 


71 Nassau %& 
Importers of Diamonds 
-* Z. oe H. penheimer 
Diamonds ~ 7 170 Broadway 
Frank Pollak 214 Christie Se. 


Importers of Swiss 


Rector Watch Co. 64-6 Nassau St 
Direct Importers of Swiss Movements, ete. 


Arthur Silberfeld 170 Broedway 
Imp. of Diamonds, Pearls & Precious Stone 


Staiger & Sons 2 Maiden 
Iridio Plat. Mtgs. & Diamond ‘iS Eociusiccty 


R. Wallace & Sons Mfg. Co. 
Silversmiths 411-413 Fifth Ave. 


A. Waliach & Co. 37 Maiden Lane 
Gold Bags, Vanities and Chains 


Weinstrum Watch Co., Inc. 
Direct Importers of Swiss 


12 John St. 
Movements 


Whiting Mfg. Co. Silversmiths 
The Gotan Bidg., Fifth Ave. and 36th S&t. 

A. Wittnauer Co. 3 W. %th &. 
Importers of Watches 

Julius Wodiska 182 Broadway 
Diamond Mountings 

Wolfsheim & Sachs, Inc. 
Boxes, Trays, etc. 35 Maiden Lane 





J. R. Wood & Sons 


15 Maiden Lane 
Diamond Cutters—Wedding Ring Makers 


Woodside Sterling Co. 347 Fifth Ave. 
Mail Order Stivereaithe to Jewelry Trade 
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DEERFIELD 
DESIGN 


INTERNATIONAL 
STERLING 














WHAT RECORDS PROVE 





[N sterling, as in other things, public 
taste has its standby. 


Purchase records, kept over the years, 
prove that standby to be the Deerfield 
Design. 





Deerfield is always correct. That is 
because Deerfield is purest Colonial,— 
and Colonial is and always will 
be America’s characteristic type of 
decoration. 





No matter how many other designs 
you carry, you cannot well afford to 
be without Deerfield; and particularly, 
not now, because price is very much 
in Deerfield’s favor. Write for samples 
and information. 


WILCOX & EVERTSEN 


International Silver Co., Successor 
MERIDEN 












































INTERNATIONAL SILVER CO. 
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1 Medium Knives §) 
Hy jg Ct lollow Handle) * 
, Retail Price + 
doz. 
Teaspoons pets 


Medium Forks 
Retail Price | \ Retail Price il Sugar Shells }f 


$5.00 per doz. $10.00 per doz. Retail Price 


ty iy p “. Yuen 
mitts 


PATTERN IN ROGERS sitveRPLATE 


With its fine finish, substantial weight and 
guaranteed quality it can be sold at $5.00 © 
the dozen Teaspoons and neta good profit... 

: Made and Guaranteed by 


Ww. Rocers Mre. Co., MERIDEN, Conn. 
Succeeded by 
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Silverware Week, November 12-17 
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| The dinner that failed 


The long-anticipated dinner to the Pembertons had come 
and gone. Alice had never planned better things to eat, nor 
looked more charming. Yet, of all parties, this, to his em- 
ployer’s family, had not been served smoothly. Alice felt 
it keenly, and almost tearfully laid it to the lack of silver- 
ware. She explained that spoons and forks had had to be 
washed between courses and that she had done without 
several of the necessary pieces. Silverware, he realized in that 
moment, was about as important as any item in the equip- 
ment of the home He wondered why they didn’t have 
enough. Economy, probably; but certainly false economy. 
They must get more at once! 


on 


Are your wife’s dinners handicapped 
by the lack of silverware? 


he 7 


<7 


_. an important dinner in prospect, 
can your wife depend upon her silver- 
ware to meet every requirement—to make 
entertaining easier’? Or does she often have 
to limit her guests and to suffer disappoint- 
ment because the meal is not served as graciously 


in all the different kinds of pieces the most 
particular hostess could desire. There are the 
refinements of the well-set table—bouillon 
spoons, ice cream forks and oyster forks—and 
fancy serving pieces that add beauty as well as 
convenience to the table settings. 


<7 * 





as she and you desire’ _ 
y For more than three-quarters of a century 


1847 Rogers Bros.’’ has stood supreme in 
richness of designs, beauty and guarantee. When 
you need more: pieces you can provide them 
easily, for leading dealers everywhere have the 
newer 1847 Rogers Bros. patterns in stock. 


Our booklet “HOW MUCH SILVERWARE " 
has been written as a guide to the sensible purchasing of 
stlverware for families of various sizes. Its conservative 
estimates are based upon actual experience You will 
find it very helpful May we send you a copy? 


No doubt you have felt that to provide all 
the pieces you need would be both difficult and 
expensive But it is neither! 





FCa™. “p95 


Dinner Fork HERALDIC PATTERN 


In 1847 Rogers Bros. Silverplate you can 
complete your table service at surprisingly 
small expense And you can buy in quantities 
as small as you wish. A half-dozen table 
forks cost only $750 Other pieces are priced 
as sensibly. 


But every 1847 Rogers Bros pattern comes International Silver Co., Meriden, Conn 


1847 ROGERS BROS. 


SILVERPLATE 


The appeal in the above advertisement to the husband’s pride in the table appointments of his home will carry its mes- 
sage even more surely to the woman reader. This advertisement will appear first on_the third cover, in colors, of the 
November 17th issue of Saturday Evening Post. It will also occupy full pages in the December issues of Woman’s Home 


Companion, Vogue and Harper’s Bazar. 
. Silverware Week, Nov. 12-17 


HERALDIC VEGETABLE DISH 
AND CHOP DISH 


Two practical pieces that match the 
knives, forks and spoons of the Heraidic 
pattern. There are also tea sets, water 
pitchers, trays, and even vases to match 
the newer 1847 Rogers Bros. patterns. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except ‘‘Situ- 
ations Wanted” 5c. a word; minimum 
charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per 
word. 

Heavy type, 
charge, $2.50. 

Name, address, initials and abbreviations 
count as words, and are charged for as 
part of the advertisement. 

Display cards, $6.00 per inch. 

In all cases if answers are to be for- 
warded, 15c. extra to cover postage must 
be enclosed. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

All forms (Special Notice advertisements) 
close Monday, 4 P. M. 

Unless the advertiser especially instructs 
us to publish his name and ess, all 
answers will be directed care The Jewelers’ 
Circular. 

In answering ads. do not inclose original 
letters of recommendation, references, army 
or navy discharge papers or photographs. 
When references are requested send dupli- 
cates, but always retain your Originals. 

To avoid unnecessary correspondence 
kindly mention your location in advertise- 
ment. 


Situations Wanted. 


Under this heading, 50c. for first 25 
words, 5c. for each gdditional word; mini- 
mum charge, 50c. 


10c. 


a word; minimum 














WATCHMAKER desires steady position; good 
references. Address ‘‘K., 3806,” care Jewelers’ 
Circular. 

YOUNG MAN, 18, evening college student, desires 
clerical position. Address “D., 3821,” care 
Tewelers’ Circular. 





WATCHMAKER, 25 years’ experience at bench, 
taking in and delivering work. Address “K., 
3641." care Tewelers’ Circular. 


EXECUTIVE AND SALESMAN, desires posi- 
tion for afternoons and evenings. Address “F., 
3784,” care Jewelers’ Circular. 


STENOGRAPHERS, bookkeepers, typists, clerks, 
furnished; no charge. Fulton Agency, 93 Nassau 
St.. New York. ortland 5051. 


WATCHMAKER AND ENGRAVER, 15 years’ 
experience, wishes position; Los Angeles, Cal., 
preferred. Box 581, Roanoke, Va. 


SALESMAN, 35, 10 years’ New York experience; 
a hustler; desires to make a change. Address 
“C.. 3788.”’ care Jewelers’ Circular. 


DIAMOND SETTER, 2 years’ experience, desires 
position with opportunity to finish trade. Ad- 
dress ““T.. 3763.’ care Jewelers’ Circular. 


BOOKKEEPER, typist, trial balance, full charge, 
five years’ evnerience in the jewelry line. Ad- 
dress “H.. 3803.” care Jewelers’ Circular. 


YOUNG MAN, 18, wishes position with wholesale 
jewelry house; three years’ experience. Ad- 
dress ““W., 3824.” care Jewelers’ Circular. 


Al WATCHMAKER, can take in, deliver work, 
wait on trade and take charge of repair depart- 
an Address “S., 3839,” care Jewelers’ Cir- 
cular. 


YOUNG MAN, 10 _years’ experience, handling 
jewelry, wishes position as inside man or sales- 
man. Address “B., 3817,’ care - Jewelers’ Cir- 
cular. 
































YOUNG MAN, 22, seven years’ experience in the 
wholesale jewelry line, desires position; excellent 
references. Address “‘V., 3759,” care Jewelers’ 
Circular. 





YOUNG MAN, 23, desiring to learn the jewelry 
business, wants position in New York City. in 
anv e-nacity. Address “F., 3802,” care Jewelers’ 
Circular. 


YOUNG LADY, six years’ experience, familiar 
all branches jewelry line, also all office details; 
capable taking charge of small office. Address 
**A., 3739,’ care Jewelers’ Circular. 


— 


SALESMAN, experienced, jewelry, etc., a business 
getter, catering to high class trade, desires cop. 
nection January 1, 1924; would travel. Address 





_ 


ENGRAVER, first class, desires to change; now 
located in South; South or West preferred; Al 
references. Address “‘J., 3730,” care Jewelers’ 
Circular. 


“R., 3654,” care Jewelers’ Circular. 


STENOGRAPHER and office assistant, three yearg’ 
experience; exceptionally capable; excellent refer. 
ences; high school graduate; salary $25. Address 
“M., 3809,” care Jewelers’ @ircular. 





WATCHMAKER, first class, 48 years, polite, 
wants position in high class store, South only; 
$50 per week. Address “G., 3771,” care Jewel- 
ers’ Circular. 


YOUNG LADY, bookkeeper, typist, seven years’ 
experience, capable of taking charge of a fylj 
set of double entry hooks and office. Lillian 
Muson, 1114 52nd St., Brooklyn, N. Y. 





FIRST CLASS WATCHMAKER, fair engraver, 
will be open for pcsition after Nov. 15; own 
tools; single; 15 years at bench. Carl Downing, 
Mcravia, N. Y 





DESIGNER; first class, original, practical designer 


oi long experience, wishes position; willing to 
work part time. Address “D., 3604,” care 
Jewelers’ Circular. 





JEWELRY SALESMAN desires position with a 
retail store, or wholesale house; can furnish ex- 
cellent references. "2, 2epo,” 
Jewelers’ Circular. 


Address care 





FIRST CLASS ENGRAVER desires to acquire a 
practical knowledge of optics as a combination; 
South West preferred. Address ‘“‘C., 3729,” care 
Jewelers’ Circular. 


YOUNG MAN, 12 years’ experience handling 
watches, wishes position as inside man or sales- 
man; best reference. Address “‘V., 3816,’ care 
Jewelers’ Circular. 








SALESMAN having established jobbing trade in 
New York and other cities, desires connection 
with reputable concern. Address “‘C., 3818,” 
care Jewelers’ Circular. 





YOUNG MAN, 24. three years’ experience with 
pawnbroker, wishes pcsition with wholesale 
jeweler; best references. Address “Q., 3689,” 
care Jewelers’ Circular. 





HIGH GRADE WATCHMAKER wishes position 
with first class firm only, for November 11; best 
of references; any State. Address “‘J., 3807,” 


care Jewelers’ Circular. 


YOUNG MAN, 30, married, 12 years in wholesale 
jewelry line, executive ability, open for position 
as buyer and manager. Address “L., 3591,” 
care Jewelers’ Circular. 


WATCHMAKER, desires permanent position in 
central states; 15 years’ experience; have lathe 
and tools; best references. Address “F., 3565,” 
care Jewelers’ Circular. 


WATCHMAKER, jeweler, engraver, salesman; 
take in work; American; 25 years’ experience; 
best reference; Florida only. Address ‘“H., 
3517,” care Jewelers’ Circular. 


SALESMAN DESIRES POSITION with reliable 
house to sell general line of jewelry in city or 
out of town; best references. Address ‘‘M., 
3645,” care Jewelers’ Circular. 

















SALESWOMAN, experience, retail jewelry; per- 
sonality and good appearance; wishes position; 
trustworthy, A-1 references. Address “B., 
3789.”" care Jewelers’ Circular. 





YOUNG MAN, 22, 5 years’ experience as retail 
jewelry salesman and pawnbrokers’ clerk, desires 





position; excellent references. Address “E., 
3787,”’ care Jewelers’ Circular. 
RETAIL SALESMAN desires position where 


energy and ability will be appreciated; 12 years’ 
experience in high class store. Address ‘“‘K., 
3737,”’ care Jewelers’ Circular. 





YOUNG MAN, 24, desires position in a reliable 
jewelry house; experience on watches and jewelry, 





three years; salary no object. Address “F., 
3837,”’ care Jewelers’ Circular. 
YOUNG LADY, experienced bookkeeper and 


stenographer, conscientious and efficient, capable 
of taking full charge of office. Address “K., 
3832,” care Jewelers’ Circular. 





SALESMAN, familiar with jobbers, desires popu- 
lar priced line of gold or platinum mountings 
and jewelry; excellent references. Address “R., 
3833.” care Jewelers’ Circular. 


EXPERIENCED instalment jewelry store man- 
ager desires to connect with a live wire; familiar 
with every branch of the business; can instal 
credit system. Address “‘M., 3519,” care Jewel- 
ers’ Circular. 


SALESMAN, 18 years’ experience South and 
Texas, large following, wants one reliable line; 
best reasons for making change; now or later; 
exceptional references. Address ‘‘A., 3557,” care 











Jewelers’ Circular. 


——$—__. 


RETAIL SALESMAN; well-known jewel- 
ry salesman wishes to re-enter retaij 
jewelry business after Jan. 1, as ag 
sistant manager to owner who may 
wish to ease his own responsibilities; 
unusual salesman, pleasing personality, 
with very highest references from pres 
ent employers, as to character and 
ability; all replies strictly confidential, 
Address “M., 3773,” care Jewelers’ Cir. 
cular. 





WANTED BY EXPERIENCED MAN, position, 
jewelry store, taking in and assisting cn 
watches, clocks; optical line salesman. - 
Deane, 3 Union Park, Norwalk, Conn. 





YOUNG LADY, eight years’ experience, desires 
position as saleslady with wholesale or retail 
store; can furnish the best of references. Ad- 
dress “S., 3838,” care Jewelers’ Circular. 





SALESMAN, BOOKKEEPER, five years’ experi- 
ence, desires inside or outside position in the 
manufacturing or wholesale jewelry line. Ad- 
dress “C., 3800,” care Jewelers’ Circular. 





SALESMAN, five years’ experience in ladies and 
gents watch case line; also first class book- 
keeper and office manager; desires position. Ad- 
dress “D., 3799,’’ care Jewelers’ Circular. 








YOUNG MAN, 28, single, four years with high 
class manufacturing jewelers, desires. situation 
with a diamond house; excellent credentials. Ad- 
dress “R., 3795,” care Jewelers’ Circular. 





SALESMAN with large following amongst jobbers 
and manufacturers, desires a manufacturers’ 
line of jewelry; best references furnished. Ad- 
dress “‘C., 3827,’’ care Jewelers’ Circular. 





SWISS, 30 years’, wide experience, both Euro- 
pean and domestic, desires position as salesman 
or responsible inside position; excellent references. 
Address “P., 3734,” care Jewelers’ Circular. 





YOUNG MAN, ambitious worker, would like to 
connect with jewelry house; two years’ expefi- 
ence; stock, shipping, selling; A-1 references. 
Charles Eisenstein, 1414 Taylor Ave., New York. 





ENGRAVER, apprentice, has six months’ course 
in engraving art school, wishes to finish trade; 
s‘me experience in watch repairing; New York 
City only. A. Marx, 562 W. 113th St., New 


Vark 





YOUNG MAN, ,30 years of age, 12 ‘months’ 
Horological School training, desires position 4s 
second watchmaker and plain engraver; East pre- 
ere. Address 157 Prospect St., Winsted, 
conn. 





YOUNG LADY with several years’ experience, de 
sires position in the jewelry line as stock @ 
order clerk; can also take full charge of gold 
office. Address “S., 3794,” care Jewelers’ Cit- 
cular. 


STENOGRAPHER AND TYPEWRITER, be 
ginner, desires position which offers chance for 
advancement: references as to character fur, 
nished. Address “W., 3744,’ care Jewelers 


Cirevlar. sai 


WATCHMAKER AND ENGRAVER, two and 4 
half years’ school training, several months 0 
experience, wishes to locate with a first class 
jewelry store. Address “W., 1407,” care Jew 
ers’ Circular. —— 


RETAIL SALESMAN, capable of assisting mv 
ager, not afraid of _ responsibility, thoroust 
knowledge of all repair work, best attention 4 
window display, wishes to connect wit 
.class store; A-1 reference; change now Of ie 
15th. Address “H., 3780,” care Jewelers “ 
cular. 
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SITUATIONS WANTED—Continued. 





o—— 


EXPERIENCED WATCHMAKER, well _recom- 
mended, wants steady shop or store position in 
East; will assist at engraving and sales, regis- 
tered optometrist. Address “Outing, No. 3782,” 
care Jewelers’ Circular. 


YOUNG MAN DESIRES TO CHANGE; desires 
to connect with wholesale jewelry concern offer- 
ing opportunity; age 22; 5 years with retail 
jeweler; A-1 references. Address “D., 3786,” 
care Jewelers’ Circular. 











BOOKKEEPER, general office assistant and typist, 
female, five years’ experience with manufactur- 
ing jeweler, desires responsible position; thor- 
oughly efficient. Address “M. H. W., 3731,” 
care Jewelers’ Circular. 





YOUNG MAN, 29, nine years’ experience, gold, 
platinum, stone clerk, and assistant foreman, de- 
sires position; able to help out with melting, 
plating, polishing and bookkeeping. Address ‘“‘F., 
3831,’’ care Jewelers’ Circular. 


FIRST CLASS WATCHMAKER, young man, 

single, desires a change; capable of taking 
charge; own tools; unquestionable references; 
only permanent position considered. Address 
“S,, 3720,” care Jewelers’ Circular. 


POSITION IN FLORIDA south of St. Augustine 
preferred, by man and wife; first class watch- 
maker, gocd all around man; wife experienced 
saleslady; liberty Dec. 15; salary $65. Address 
“G., 3709,’’ care Jewelers’ Circular. 











SALESMAN, acquainted retailers, states Pennsyl- 
vania, Ohio, Michigan, Indiana, Illinois, Iowa, 
Missouri, Kentucky, West Virginia, Virginia, 
Maryland, open for position now or Jan 1. d- 
dress “‘L., 3808,”’ care Jewelers’ Circular. 


POSITION WANTED as watchmaker, clock- 
maker, jeweler, or salesman; understand taking 
in work and getting good prices; 18 years’ ex- 
perience; Washingtcn City or Florida preferred. 
Address P. O. Box 45, Greensboro, N. C. 








YOUNG MAN, 20, . looking for a future, desires 
connection with Swiss watch house, capable of 
taking care of office duties; also general knowledge 


of salesmanship; three years’ experience. Ad- 


dress “W., 3834,” care Jewelers’ Circular. 





YOUNG MAN, 21, wishes connection with mount- 
ing and ring manufacturer, offering future; four 
years’ experience as repair clerk; general 
knowledge of factory and office; references. Ad- 
dress “G., 3804,” care Jewelers’ Circular. 





SALESMAN; former manufacturer acquainted 
with best retail and dry goods stores, New York, 
Boston, Philadelphia, Baltimore, Washingtcn, 


open for position Jan. 1; can manage office. Ad- 
dress “B.. 3713,’’ care Jewelers’ Circular. 


JEWELRY SALESMAN, diamond appraiser, 15 
years’ pawnbroking experience, desire position of- 
fering advancement; unquestionable references; 
reason for change, firm discontinuing business. 
Address “P., 3509.” care Jewelers’ Circular. 


YOUNG MARRIED MAN, 22, with auto, wishes 
to sell for some high grade jewelry or silverware 
firm; best of references; state what line, terri- 
tory, and if salary or commission, in answer. 
Address “R., 3765,” care Jewelers’ Circular. 











COMPETENT WATCHMAKER, factory and 
Store experience, desires position New York or 
vicinity; 36 years of age; doing high grade work 
and capable to take charge of repair department. 
. Natonson, 750 Third Ave., Brooklyn, N. Y. 


YOUNG MAN, capable, diplomatic, and good 
talker, experienced in the jewelry manufacturing 
business, desires to connect with firm offering 
opportunity to advance to salesmanship; highest 
Seeratials. Address “‘P., 3770,” care Jewelers’ 

cular. 








SALESMAN, 15 years’ experience, open for posi- 
tion January; acquainted with retail and de- 
pertment store trade in New York, New Jersey, 
ennsylvania, Delaware, Maryland; references 


confidential. Address “T., 3508,”" care Jewelers’ 
Circular. 
je 





SALESM A N 12 vears’ road exrerience with 
representative watch and jewelry lines; Middle 
promt aud) Bast; anbroken re.ord of success; 

en for rood celing sronosition for renainder 
this year and 1924. Address “K., 3735,” care 
Jewelers’ Circular. 





HUB AND DIE CUTTER; designer, engraver, 
oo on modeling figures and difficult designs; 
Yih experience; wish to make a change and 
2 d only consider a first class proposition with 

uture, where fine workmanship would be ap- 


Preciated, » “ce ” , 
emg Address “S., 3687,” care Jewelers 


YOUNG LADY, six years with large manu fac- 
turers New York office as stock clerk, order 
clerk; quick, accurate and trustworthy; highly 
recommended; wants sition. Address “‘L., 
3805,’ care Jewelers’ Circular. 


SALESMAN, resident of Los Angeles, calling on 
jewelry jobbers and department store trade on 
the Pacific Coast for the past few years, is open 
to represent jewelry or jewelry novelty house, 
either exclusively or as side line. Address “Y., 
3755,” care Jewelers’ Circular. 


SILVERWARE SALESMAN, twelve 
years with one of the larger concerns, 
with a good following in the South, 
desires to make connection for the 
coming year. Address “A., 3716,” care 
Jewelers’ Circular. 











YOUNG LADY, 23, five .years’ experience with 
jobber, six months with manufacturer; figure mer- 
chandise, typewrite, general office work, take 
care repairs, record and mark jewelry for sales- 
men’s sample line; best references. Address “‘A., 
3798,” care Jewelers’ Circular. 





ACCOMPLISHED SALESMAN for New 
York City and adjacent points, wishes 
to make change on Jan. 1; at present 
with one of Newark’s largest gold 
jewelry manufacturers who will endorse 
him in the highest terms, as to charac- 
ter, ability and worth; all replies treat- 
ed confidentially. Address “N., 3772,” 
care Jewelers’ Circular. 





A DIAMOND MAN, thoroughly experienced in all 
its phases, including buying, mounting, assort- 
ing and possessing executive ability, personality 
and tact, wishes a connection as an inside man 
with reliable concern; A-1 references. Address 
“P., 3796,” care Jewelers’ Circular. 


RETAIL JEWELRY SALESMAN, age 27, 12 
years’ experience, thorough knowledge of busi- 
ness, who can do engraving and assist watch 
work, seeks permanent position in Middle or 
Far West; excellent references. Address “Cir- 
cular, 535,” 1104 Heyworth Bldg., Chicago, III. 











DGines Wanted. 


5c. a word; minimum charge, $1.25 





SALESMAN with Kansas City office, traveling the 
adjacent territory, wants a factory line of jewelry 
and novelties. Address “I., 384,” care Jewelers’ 
Circular. 





SALESMAN, established trade, New England 
states, would like to hear from reliable house; 
small drawing account. Address “G., 3826,” 
care Jewelers’ Circular. 





SIDE LINE for Southern territory from manu- 
facturers.or importers, merchandise exclusive for 
jewelers, gift shops and department stores; start 
January 1. Address “K., 3825,” care Jewelers’ 
Circular. 


SOUTHERN SALESMAN who has one good line 
(sterling silver), requires one more good non- 
conflicting line; successful results guaranteed. 
Address “A.. 3404.” care Jewelers’ Circular. 


WANTED, JEWELRY SPECIALTY to sell on 
commission in Philadelphia market until Jan. 1; 
then in principal cities through the West and 
Middle West; I know this field and offer experi- 
ence, integrity and ability to manufacturer of 
worth-while product; a one item specialty pref- 
erable and something real. Write to . Adolph 
Fox. 1821 N. Park Ave., Philadelphia, Pa. 


WANTED, popular priced strong side 
line, by manufacturers’ representative 
for Pacific Coast States; have big 
personal following among department 
stores and large retail jewelers; com- 
mission basis. What have you? Ad- 
dress “L., 3383,” care Jewelers’ Cir- 
cular. 


NEW CONNECTION WANTED with reputable 
established manufacturer by experienced salesman 
who has an established connection and many 
friends in the jewelry and kindred trades in 
Chicago and surrounding Middle West territory; 
advertiser has been connected with nationally 
known concerns; best of references; proposition 
should pay salary, expenses and bonus; an op- 
portunity to connect with an active experienced 
salesman, capable of taking care of office and 
executive work; can assume new duties by the 
first of year. Address ‘Circular, 537,’ 1104 
Heyworth Bldg., Chicago, IIl. 


Site Lines. 


5c. a word; minimum charge, $1.25 























SALESMAN to carry as side line good line of 
platinum mountings of the better kind; must have 
good trade. Address ‘‘S., 3740,’’ care Jewelers’ 
Circular. 


SALESMAN, traveling in Pennsylvania, New 
York or New England, now is the time to get 
good results by selling popular priced guaran- 
teed line of watch chains; high commission. Ad- 
dress “‘R.. 2688,” care Jewelers’ Circular. 








SALESMAN calling upon retailers to carry white 
gold mounting line following States: Wisconsin, 
Minnesota, North Dakota, South Dakota, North- 
ern Michigan, Nebraska, Misscuri; straight com- 
mission. Address “Circular, 536,” 1104 Hey- 
worth Bldg., Chicago, III. 


Gelp Wanted. 


5c. a word; minimum charge, $1.25 











WANTED, FIRST CLASS WATCHMAKER, ex- 
perienced. Rost Jewelry Co., Indianapolis, Ind. 


WANTED AT ONCE, gocd watchmaker; commis- 
om. salary. W. M. Sherrill Co., Lincolnton, 








WATCHMAKER WANTED; steady position for 
reliable man of ability. Apply 33 W. 46th St., 
New York. 





WANTED AT ONCE, a gcod watchmaker who 
can engrave and wait on trade. Henry Blickle, 
Rochester. Minn. 





WANTED, a clock and jewelry repairer; a_man 
who is willing to learn picture framing. E. L 
Ward, Oneonta, N. Y. 





YOUNG EXPERIENCED SALESMAN desires 
t. represent manufacturer’s line of jewelry on 
commissicn in Maryland, Virginia, Pennsylvania 
and North Carolina. Address “V., 3682,” care 
Tewelers’ Cirewlar. 





PACIFIC COAST RESIDENT, high grade sales- 
man, 20 vears’ experience, desires representing 
manufacturers’ line here, wholesale or retail; 
eastern references. Address “M., 3692,” care 
Tewelers’ Cirevlar. 


WATCHMAKER WANTED; steady position and 
good salary; must be good mechanic. M. D. Po- 
land. Wilmineton. Del. 





WANTED, a clever retail jewelry salesman; state 
age, experience and salary wanted. Address 
Jos. Gumm, Jackson, Mich. 





WANTED, JEWELER for repair and new work; 
state salary in first letter; steady work. Address 
Dennis & Tennant, Salt Lake City, Utah. 





WATCH SALESMAN of preven ability is open 
for connecticn now or Jan. 1, with direct im- 
porter of Swiss watches or jobber of American 
watches, or both, for Chicago and surrounding 
territory. Address “Circular, 534,” care 1104 
Hevwerth Bldg. Chicago, Il. 








WANTED, FACTORY LINES; salesman with 
office in Chicago and will travel wants several 
lines of watches and jewelry and kindred lines 
for January 1; can give references that T am a 
hustler and get results. Address “Circular, 
526,” 1104 Heyworth Bldg.. Chicago, III. 


WANTED IMMEDIATELY, first class watch- 
maker, jeweler and engraver; give age, reference 
and state salary. W. G. Leslie, Eldora, Ia. 





ENGRAVER for first class work in large jeweiry 
store in Cleveland, O., until February 1, 1924. 
Address *‘O., 3810,” care Jewelers’ Circular. 





WANTED, OPTOMETRIST, man who can do 
edging, frame fitting and jewelry poouietags 
Illinois license. Louis J. Yeoman, Waukegan, II]. 








(Special Notices continued on page 140) 
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HELP WANTED—Continued. 





WANTED, FIRST CLASS WATCHMAKER; 
permanent position; give age, reference, and sal- 
ary expected. Stetson & Crouse, Syracuse. N. Y. 


WANTED, FIRST CLASS WATCHERS: 








permanent position; salary $40 a week; 
working conditions. Address Simon Bros., ry, 
Ind. 

WATCHMAKER, who can repa:r clocks; send 
references; New Jersey; g salary to right 
party. Address “S., 3766,” care Jewelers’ Cir- 
cular. 





SALESMEN FOR 1924; desiring to in- 
crease our sales force, we are open for 
additional representatives, preferably 
for Indiana and Illinois, though other 
states would be considered; want men 
who have been selling around $75,000 
or more annually; most unusual propo- 
sitions for the right men; apply at 
once. Address A. G. Schwab & Sons, 
P. O. Box 814, Cincinnati, Ohio. 





ENGRAVER, first class; must be able to handle 
all kinds of engraving; permanent position at 
once; state salary. A. H. Denny, Saranac Lake, 
ae es 





YOUNG MAN as window trimmer and salesman; 
must be experienced and have _ satisfactory 
references. J. J. Sweeney Jewelry Co., Houston, 
Texas. 


TWO FIRST CLASS WATCHMAKERS; salary 
$45 to $50 per week; permanent positions. 
United Mfg. Jewelers, Second Floor, Iron Bldg., 
Denver, Colo. 


SALESMAN WANTED, experienced, by manu- 
facturing jewelers, to cover the jobbing trade in 
New York City. Address “‘A., 3790,” care Jewel- 
ers’ Circular. 


GOOD WATCHMAKER who can also do jewelry 
repairing; steady position; willing to pay good 
wages to the right man. Answer Jonas Stone, 
Carbondale, Pa. 


TWO WATCHMAKERS; one an assistant watch- 
maker, the other an assistant watchmaker and 
engraver; permanent position. E. H. Overton, 
Westfield, N. Y. 

















ORDER CLERK, male or female, to help fill orders 
and be generally useful in order department; 
steady position, excellent opportunity; appiy 
Wednesday or Thursday. Bulova Watch Co., 
392 Fifth Ave., New York. 





FIRST CLASS general setter and monogram en- 
graver, wanted at once; good light and congenial 
surrounding. Walter Hohl, 2 Palisade Ave., 
Yonkers, N. Y. 


JEWELRY SALESMAN to sell men’s jewelry 
novelty to jobbers; must have good following; 
excellent proposition. Address “T., 3686,” care 
Jewelers’ Circular. 


WANTED, jobbing jeweler and stone setter, also 
— of doing ordinary run of new work; give 
references in first letter. Address William M. 
Cross, Portland, Maine. 


WATCHMAKERS; Philadelphia jewelry store re- 
quires additional men; permanent positions for 
high class men of ability. Address “L., 3777,” 
care Jewelers’ Circular. 


SALESMAN; Chicago resident to call on whole- 
sale trade in Chicago and surrounding cities; 
must be experienced and well known in the 
trade. Address “B., 3700,” care Jewelers’ Cir- 


cular. 


FIRST CLASS ENGRAVER wanted at once in 
Tulsa, Okla.; must be good on monograms and 
jewelry carving; position ee eg state full 
—- in first letter. Sanders Rones, Tulsa, 

a. 




















WANTED, jeweler and stone setter; permanent po- 
sition, pleasant working conditions; send refer- 
ences in first letter. Hopkins Jewelry Shop, 
864 Main St., Dubuque, Ia. 


JEWELER AND STONE SETTER WANTED, 
capable of doing basket setting; new and repair 
workman preferred. Address Jerman J. Jehle, 
P. O. Box 454, Lima, Ohio. 


YOUNG LADY; stone house requires services of 
experienced stock clerk; give full particulars 
stating salary and _ references, Address “U., 
3820,” care Jewelers’ Circular. 


SALESLADY, experienced, for retail jewelry 
store; also capable to assist in office work; first 
class reference required; steady position. Bult 
& Co., 183 Broadway, New York. 














WANTED, first class engraver and salesman, for 
large first class jewelry store; $50 per week; 
none but first class men apply. Towle-Winter- 





halter-Hannifin Co., Butte, Mont. 
JEWELER AND ENGRAVER; forty to fifty 
dollars a week according to ability; permanent 


position; references in first letter expected. Sar- 


phie Jewelry Co., Hattiesburg, Miss. 


FIRST CLASS PLATINUM WOREER wanted 
in Tulsa, Okla.; must be good on special crder 
work; permanent position; state full particulars 
in first letter. Sanders Rones, Tulsa, Okla. 


ENGRAVER FOR TRADE SHOP; one who can 
do some jewelry repairing or diamond setting; 
$50 a week. Address Zuber & Doernbrack, 100 
Central Savings & Trust Bldg., Akron, O. | 


ENGRAVER AND SALESMAN WANTED for 
steady position; salary $50; only first class en- 
graver need apply; state age, nationality, religious 
faith. C. Schomburg & Son, Columbus, Ga. 


WANTED AT ONCE, first class watchmaker, 
qualified to do high grade watch work; good 
salary and steady position to the right man; 
Address Nevling & Price. Punxsutawney, Pa. 


A-1 DIE CUTTER, at once; steady posi- 
tion. Address C. G. Braxmar Co., 10 
Maiden Lane, New York. 




















WANTED, first class watchmaker and jeweler, for 
watch repairing, engraving, etc.; wonderful op- 
ortunity for energetic man; write full details. 
vandau’s Music and Jewelry Store, Hazleton, Pa. 


WANTED, TEMPORARY ENGRAVER; three 
months or more; ideal Southern climate; modern 
shop; wire or write stating salary and giving 
references. Maier & Berkele, Inc.. Atlanta, Ga. 





WANTED, ALL AROUND MAN who can do 
engraving, jewelry repairing, and repair clocks; 
permanent position to right man; state salary 
wanted and references. B. P. Mowrer, Rocky 
Mount, N. C. 


WANTED, high grade, experienced watchmaker, 
for shop; must be able to repair watches for close 
timing; 50-50 basis; pleasant working conditions; 
state age and references. Address P. QO. 127 
Austin, Texas. 





— 








WANTED AT ONCE, first class watchmaker and 
plain engraver; send references and wages ex. 
pected in first letter; this is a permanent posj- 
tion for right man. Mt. Vernon Jewelry Co 
Mt. Vernon, IIl. 





BILLING CLERK, male or female, must be ac. 
curate at figures; neat hand writing, with several 
years’ experience in this work; steady position, 


excellent opportunity; apply Wednesday or 
Thursday, Bulova Watch Co., 392 Fifth Ave, 
New York. 





SALESMEN WANTED by manufacturing jeweler 
to cover the retail trade in the State ot Pennsyl- 
vania; sales to be on a strictly commission basis; 
no drawing account. Address “F., 35093,” care 
Jewelers’ Circular. 





WANTED AT ONCE, first class watchmaker, 
with some knowledge of engraving and jewelry 
repairing; permanent position; send _ reference 
and state salary. Address Howard M. Sager, 
Battle Creek, Mich. 





WANTED, YOUNG MAN for clock work, 
jewelry repairing and to make himseit generally 
usetul around jewelry stole; salary $25 per 
week; sefid references with first letter. E. P, 
Vandenburgh, Haverstraw, N. Y 





WANTED, YOUNG MAN, thoroughly ex- 
perienced in marketing class pins, rings 
and medals. The Thomae Company, 
Attleboro, Mass. 


WATCHMAKER, ENGRAVER, high grade fine 
Swiss wrist and others; excellent opportunity. 
Morgans, leading jewelers, Lansing, Mich.; home 
ot Olds, Durant, Motor Wheel Corporation, Reo 
and others. 121 S. Washington Ave. 








WANTED, WATCHMAKER; $50 per 
week to start; permanent position to 
right man. Address “F., 3721,” care 
Jewelers’ Circular. 





PLATINUM WORKER WANTED; must be 
first class workman; fine opportunity to Winter 
in South or permanent if desired; state salary 
-_ references. V. E. Jacobs Co., Jacksonville, 

a. 


WANTED, FIRST CLASS JEWELER whv can 
also do engraving on repairs; give age, reiereuce 
and state salary in your first letter; puoitivo 
steady all year round. Reininger’s Jewelry 
Store, 214 Northampton St., Easton, Pa. 





WANTED, two combination men, watchmaker and 
ieweler and watchmaker and optician, with 
Michigan license; state age, experience, and 
ew wanted. Address Joseph Gumm, Jackson, 

cn. 


HIGH CLASS WATCHMAKER for shop work 
exclusively; good light and conveniences; perma- 
nent position to man who can - ogg Berry & 
er ee Co., 11th and F Sts., ashington, 








JEWELER, ENGRAVER and stone setter, wanted; 
permanent position to efficient man; give refer- 
ences, experience and salary wanted in first let- 
- Carl Mayer Co., 618 Congress Ave., Austin, 

exas. 


WANTED AT ONCE, A YOUNG MAN with 
some knowledge of jewelry repairing, also plain 
engraving; one who is anxious to advance; stealy 
- o right man. W. J. Lukens Co., Wheeling, 

. Va. 








WANTED, first class combination jeweler, engrav- 
er and stone setter; must have good references; 
salary $50 per week; steady position. Address 
Tschumy’s Jewelry Store, 2115 Market St., Gal- 
veston. Tex. 


YOUNG MAN as order and stock clerk in large 
imitation stone house; experience essential; good 
opportunity for right person; state references and 
salary desired. Address “T., 3819,” care Jewel- 
ers’ Circular. 


EXPERIENCED WATCHMAKER wanted 
to take charge of watch department; 
permanent; splendid working condi- 
tions; fine north light; salary accord 
ing to ability; references required; 30 
miles from New York. Address Albert 
Kamp, Ossining, N. Y. 











WATCHMAKER AND SALESMAN; po- 
sition permanent; salary $50 per week; 
located in the West. Address “R. H,, 
3527,” care Jewelers’ Circular. 





WANTED, FIRST CLASS ENGRAVER; please 
submit samples of work, state age, and nation- 
ality, whether married or single, salary expected, 
and where employed for the past 6 years. 
Greenleaf & Crosby Co., Jacksonville, Fla. 


ENGRAVER, window decorator, show 
card writer, watchmaker, or optical 
adjuster, any combination. C. P. Ward 
& Son, 23 Main St., Yonkers, N. Y. 


WATCHMAKER WANTED AT ONCE, who 
can also do a little engraving or setting; perma- 
nent positicn for right man; can be young mam 
with a couple years’ experience. E. Mandel & 
Son, 2 W. Western Ave., Muskegon, Mich. 


JEWELER, young man with two or three 
years’ bench experience; capable of 
handling ordinary jewelry repairs. 
Pfeifer Jewelry Co., Little Rock, Ark. 


SALESMAN WANTED to sell watch material 
and jewelers’ supplies in established territory neat 
Cleveland; excellent opportunity for live wife; 
state particulars; correspondence _ confident 
The Merit Co., 1010 Euclid Ave., Cleveland, 0. 


WANTED, material and tool man; reply 
ing state experience, age and refer 
ences; correspondence _ confidential. 
Address Edwards-Ludwig-Fuller Jewel 
ry Company, 1113-1115 Walnut St., Kan 
sas City, Mo. 
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HELP WANTED—Continued. 





WANTEb, COMBINATION JEWELER, 
stone <e.cer and engraver; permanent 
position; state salary expected in first 
letter. Stein Jewelry Co., Greenwood, 
Miss. 





SALESMAN, JEWELRY, RETAIL, must be live 
wire, experienced white stones, diamonds and 


silverware; rmanent position and excepticnal 
uppertunity for right man; state experiences and 
references. Address “‘E.. 3801,’ care Jewelers’ 
Circular. 





SALESMAN FOR 1924 to cover old es- 
tablished territory; Texas and Okla- 
homa; splendid opportunity for the 
right man. 1. Schwartz, 29 E. Madison 
St., Chicago, III. 





SALESMAN, to cover territory in middlewest on 
commission; sterling silver and gold plate line, 
buth women’s and men’s jewelry, to department 
aud wholesalers; this is an old established line; 
references required. Address ‘“*X., 2791," care 
Jewelers Circular. 





WANTED; side line or speciality men, 
sell new combination fountain pen and 
pencil to best trade; sells on sight. 
Apply October 22 to 27. The Pen-O- 
Pencil Co., 527 Fifth Ave., New York. 





WANTED, CAPABLE WATCHMAKER, one 
who can do plain engraving preferred; must be 
first class salesman; steady position; state age, 
married or single and salary wanted; references 
required. H. H. Blase, 64 S. Main St., Wilkes- 
Barre, Pa. 


WANTED, WATCHMAKER who is also engrav- 
cr; will pay $30 on first $50 and give one-half 
ou all over $50; can have all the work you 
want; railroad watch inspectors; send _ refer- 
ences first letter. Address “B., 2122,” care 
lewelers’ Circular. 


WATCHMAKER, first class workman on 
all kinds including wrist watches; good 
references as to character and ability 
required; excellent opportunity to lo- 
cate in fine shore city. Address Fred- 
erick G. Crabb & Co., New Haven, 
Conn. 











EXCEPTIONAL OPPORTUNITY is offered a 
tho:oughly capable watchmaker; $65 a week and 
a splendid future assured to the right person; 
must be able to do emergency engraving and fur- 
nish references. Address Harry Levinscn, 102 
W Federal St.. Youngstown, Ohio. 


WATCHMAKER, one who is particular 
and conscientious; permanent position 
good salary; city of 35,000 population; 
pleasant working condition in high 
class establishment; give references, 
experience. W. G. Spies Company, 
Steubenville, Ohio. 








SALESMAN WANTED with following, to carry 
very fine line of platinum and diamond jewelry, 
to call on the finest trade throughout the country; 
good opportunity for right party; start January, 
1924; correspondence strictly confidential. Ad- 
dress “D., 3275,” care Jewelers’ Circular. 





SALESMAN to call on jobbers, mail or- 
der and department stores; exceptional 
Opportunity for party well versed in 
watch cases and movements. Address 
“X., 3829,” care Jewelers’ Circular. 


WANTED, A FIRST CLASS WATCHMAKER 
who can repair railroad watches and wrist 
watches; ideal light and working conditions; no 
waiting on trade or taking in work; we of 
references and full details in first letter. ; a 

__Schnack Jewelry Co., Ltd., Alexandria, La. 


WANTED, FIRST CLASS JEWELER; 
must be a fine workman and stone 
setter; position permanent; salary no 
object to right party who can pro- 
duce; store located in Virginia where 
Climate is ideal; do not answer un- 
less qualified. Paul-Gale-Greenwood 
Co., Inc., Norfolk, Va. 











WANTED ON COMMISSION, salesman to rep- 
resent an established line on the Pacific Coast; 
medium priced line, both men’s and women’s 
jewelry, in gold plate and sterling silver, to 
wholesulers and department stores; send refer- 
ences. Address “Z., 2792,” care Jewelers’ Cir- 
cular. 


WANTED, FIRST CLASS WATCHMAKER, to 
repair good grade watches and clocks, for leading 
store in city 300,000 population; ideal light 
workroom; good salary and rmanent position; 
married man with family preferred; apply, giving 
references and state salary. E. if Scheer, 
Jeweler, Rochester, N. Y. 








SALESMEN for Southern, Middiewest 
and Pacific Coast territories, to carry 
our fine popular price line of mount- 
ings; must have a good following and 
be able to show good results. Address 
“N., 3814,” care Jewelers’ Circular. 





SALESMAN WANTED for manufacturers’ live 
of piatiuum mou.tiags and mounted jewelry; one 
wio as beea selling some in the South and 
Miudle West; must be an exceptionally god 
nan; one with a reputation for doing business 
only need apply, as we have our following ; state 
all particulars. Address “S., 3835, care 
Jewelers’ Circular. 





WANTED, SALESMAN to start January 
1, for Middle West and South to repre- 
sent an established platinum manufac- 
turing jewelry house with a good popu- 
lar line of platinum diamond mountings 
and 18 kt. white gold rings; a good op- 
portunity for right man. Maurice 
Tishman, 71 Nassau St., New York. 





WANTED, SALESMAN having had ex- 
perience in selling loose diamonds; 
must have well established trade; all 
communications treated confidentially. 
Koch & Shaw, 37 Maiden Lane, New 
York. 





SALESMAN WANTED, young man or man of 
experience, who has travelled in’ the South and 
Pacific coast; drawing account and commission 
for the-right man; to sell diamond mountings for 
a well established firm who has been in business 
over thirty years; give facts as to experience and 
references in first letter in strict confidence. Ad- 
dress “C., 3381,” care Jewelers’ Circular. 


A GOOD established jewelry and repair business 
with clean stock; nice fixtures; can be bought in 
— Address “G., 3725,” care Jewelers’ 
“ireular. 


FOR SALE, well established loan and jewelry busi- 
ness in Los Angeles, Calif.; good location; good 
reason for selling. Address “A., 3753,” care 
Jeweiers’ Circular, 


PAWNBROKING BUSINESS for sale on account 
of death of partner; ar established and doing a 
rofitable business. Alexander & Preiss, 139 

ark Row, New York. 


FOR SALE, $35,000 JEWELRY STORE, well es- 
tablished in best city in Middle West; owner 
wishes to retire; terms to responsible party. 
Address “V., 795,” care Jewelers’ Circular. 


ACCOUNT OF DEATH will sell jewelry store 
established 11 years; fastest growing town in 
Jersey; living apartment above; exceptional op- 
po tunity fcr good watchmaker. Address “L., 
3691.” care Jewelers’ Circular. 

















FOR SALE, the old-established jewelry business 
of the late W. W. Davy, of Ripon, Wis., estab- 
lished 52 years ago; fine locaticn in college town 
cf 4,000 inhabitants. For particulars address 
Mrs. W. W. Davy, Ripon, Wis. 


FACTORY BUILDING FOR SALE in Provi- 
dence, especially adapted for jewelry, optical or 
manufacturing purpcses; see advertisement on 
page 144. Apply Dodge & Camfield Co., or 
G. L. & H. J. Gross., Providence, R. I. 


JEWELRY STORE FOR SALE; all new ma- 
hogany fixtures; well established, can do $40,000 
or more a year; best lease and location in city, 
population 50,000; rent, heat, light, all furnished 
for $100 per month; worth $25,000, will take 
$10,000; state of Wisconsin. Address “L., 3822,” 
care Jewelers’ Circular. 











FOR SALE, one of the prettiest jewelry stores 
in the South; manufacturing city, 30,000 popu- 
lation, no other city within 150 miles, location 
best in city; store room 25 x 60; fixtures solid 
walnut all plate glass, mirror lined, tile floor, 
large vault, optical room; will sell stock, fixtures 
and give good lease’ on building to right party; 
will sell now or after Xmas. Address “F., 
3533,” care Jewelers’ Circular. 


FOR SALE, established jewelry and 
optical business; leading store in city, 
20,000 population; up-to-date beautiful 
fixtures; good lease; net profits 
around $9,000 yearly; will require 
$15,000 to $20,000 to handle. Address 
Henry L. Fielders, care Montrose 
Hotel, Cedar Rapids, lowa. 








A FIRST CLASS jewelry and musical business in 
a live fast growing town, in a radius of about 20 
miles from New York on. Long Island, from 
6,000 to 7,000 population; large drawing vicinity; 
have been located here for nine years with a good 
reputation; have made a success but on account 
of failing health require a change of climate; 
have plenty of repair work; this is ari exceptional 
opportunity for a live business man. Address 
“CG., 3758,” care Jewelers’ Circular. 





WANTED, EXPERIENCED SALESMAN 
for State of Wisconsin, by one of the 
leading general jobbing houses of Chi- 
cago; prefer one who has been cover- 
ing this territory; we have been repre- 
sented in this territory for more than 
20 years by one man. Address “Circu- 
lar, 531,” 1104 Heyworth Bldg., Chi- 
cago, Ill. 








Bor Hale. 


Stores, Stocks aud Rusinesses. 
5c. a word; minimum charge, $1.25 





FOR SALE, up-to-date jewelry store, doing good 
business; write for particulars. Mrs. Emma 
Wisemond, 1107 Franklin St., Tampa, Fla. 





COMPLETE JEWELRY STORE; good neighbor- 
hood; long established; sell quick; come after- 
noons. 7805 Third Ave., Bay Ridge, Brooklyn, 
N 





GOOD OPPORTUNITY for good watchmaker or 
jeweler in town of 10,000 in Central Ohio; only 


watchmaker in town; small clean stock, g 
fixtures; $2,000 to $2,500 will handle it; buy now 
and get holiday business; want to sell at once. 
Address F. Hipp Sheckler, 131 S. Sandusky Ave., 
Bucyrus, 





, ATTRACTIVE high class jewelry, sta- 

;  tionery and gift shop; large repair bus- 
iness; space for optometry depart- 
ment; town growing rapidly; within 
50 miles of New York City; no com- 
petition; modern building; . prominent 
location; long lease; all new merchan- 
dise; fine opportunity to get Christmas 
trade; illness compels sale; no auction- 
eers. Address “N., 3677,” care Jewelers’ 
Circular. 








For Sale. 


Tools, Equipments, Merchandise. 
5c. a word; minimum charge, $1.25 





TWO MAHOGANY WALL CASES; one 34 ft. 
long in 2 sections; cne 14 ft. long, mirror back, 
plate glass shelves; in very good condition; will 
sell at a sacrifice. L. Sheppard, 281 Main St., 
Orange. N 


EXCLUSIVE AMERICAN AGENTS for Lillian 
French and Jap indestructible opalescent and 
opaque pearl beads; all colors, shapes and 
lengths; wholesale only; 24 in. opalescent at $11 
per dozen; prices for others upon request. Royal 
Bead Novelty Co., 43 Forsyth St., New York, 








(Special Notices continued on page 142) 
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FOR SALE—Continued. 





NEW CENTURY engraving machine, with five sets 
of type and attachments for all kinds of engrav- 
ing; price $35. J. W. Berding, Union, Mo. 





FOR SALE, two wall cases, three show cases, safe, 
gold and diamond scales; all up-to-date in first 
class condition. Inquire 1233 Fulton St., Brook- 
lyn, N. Y. 


AMERICAN WATCH 
all makes and sizes, 
cases, 20 and 25 years. 
Lane, New York. 


WE SPECIALIZE in Cuckoo clocks, wall clocks, 
randfather clocks, novelty clocks, silver mesh 
_ at lowest prices. Address Sokol, Montag 
& Co., Importers, 94 Canal St.. New York. 


DOES-TITEN, something new for tightening 
crystals; absolutely invisible; regular twenty-five 
cent bottle sent upon receipt of six cents to pay 
mailing cost. Beck Bros., Fort Wayne, Ind. 


PIVOT POLISHER and No. 2 Moseley lathe with 
ood set of chucks, in first class condition; new 
exino engraving block with attachments and 

gravers, and other tools; write for list. 378 
Jackson St., Milwaukee, Wis. 





MOVEMENTS, seconds, 
from seven to 21 jewels; 
Mark Nelson, 49 Maiden 














TWO birch mahogany jeweler’s wail cases, 31 
inches deep, 9 feet high and 10 and 14 feet 
long; one solid mahogany wall case 2 feet deep, 
8 feet high, 10 feet long; one steel lined safe 
30% inches deep, 60 inches high, 44 inches long 
with burglar proof chest; will sell cheap. Frank 
M. Powers, 24 N. Phelps St., Youngstown, O. 


Rn oe 


a 


Business Opportumities. 


5c. a word; minimum charge, $1.25 











WANTED, a small jewelry store in Connecticut or 
Massachusetts. Address “‘A., 3828,” care Jewel- 
ers’ Circular. 





ENGRAVER would like to buy established trade 
engraving shop in New York City. Address 
“U., 3684,” care Jewelers’ Circular. 





MR, JEWELER! If you want cash for your en- 
tire jewelry stock and fixtures, write J. A. Conn, 
719 Hippedrome Bldg., Cleveland, Ohio. 


PARTNER with $10,000 to $20,000 in established 
pawnbroking business; good location; opportu- 
nity. Address “H., 3698,” care Jewelers’ Cir- 
cular. 

HIGHEST PRICES PAID for filled and plated 
scrap; mail your accumulation to Brcdy’s Re- 
finery, 79 Reid Ave., Brooklyn, N. Y., and be 
assured of the best results. 


PARTNER, WATCHMAKER PREFERRED; 
$5,000 or more cash, to increase growing jewelry 
business in Cincinnati; long lease, cheap rent. 
Write “Partner, 3552,’ care Jewelers’ Circular. 


WHY SELL YOUR STOCK AT A LOSS? 
Consult us at once; do not delay; ad- 
vice free. Gottlieb & O'Neil, 8th Floor, 
Ashland Block, Chicago, III. 

















WANTED, a first class jeweler and optician, in 
southeastern Ohic town; only one in entire 
county; can secure —_ in largest department 
store in county; wonderful opportunity for right 





man. Address “J., 3253,” care Jewelers’ Cir- 
cular. 
1 WILL BUY OR SELL your jewelry 


store for cash; get my proposition be- 
fore you close a deal. Herman Nathan, 
Auctioneer, 5207 Calumet Ave., Chi- 
cago. 


HIGHEST CASH PRICES PAID for your sur- 
plus stock of diamonds, watches and jewelry; 
send your stock to me and receive money by 
return mail; national bank references; all busi- 
ness strictly confidential. Emil Noel, 29 E. 
Madison St., Chicago. Ill. 


HAVE PAID the highest cash price for 
jewelry stores for 40 years; | am a 
positive buyer if you really want to 
sell. Isaac Rich, 21 Bromfield St., 








Boston, Mass. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communi- 
cate with us, it will be to your advantage; 
rating and references of the ~~; order. Van 
Praag & Co., 459 Broadway, New York, estab- 
lished 1889. 


WILL PAY SPOT CASH for your entire 
stock or part of it; our immense retail 
jewelry business places us in a posi- 
tion to pay you more than anybody; 
check by return mail; best bank ref- 
erences; business confidential. M. 
Bennett & Co., 59 E. Madison St., 
Chicago, Ill. 


DO YOU CONTEMPLATE RETIRING or going 
vut of business? I will buy your entire or 
surplus stock of jewelry, diamonds, etc., and 
nay the very highest cash prices; no stock too 
large; 25 years’ experience in buying diamonds 
and jewelry; it will be to our mutual benefit 
to cemmunicate with me; best references. I. 
Olenick, 650 Broadway, New York. Telephone 
ONES Sorin. 











NOTE! DO YOU WANT to raise cash 
quickly? We aim to purchase your 
entire stock of diamonds, watches, 
jewelry, silverware, also fixtures for 
spot cash; you may send part or all of 
your goods to us at our expense and 
we will forward check at once; bought 
out some of the largest concerns 
throughout the United States; estab- 
lished 30 years; bank and mercantile 
references of the highest character. 
Brooklyn Purchasing Syndicate, Frank 
Walker, prop., 610 Broadway, Brook- 
lyn, N. Y. Telephone 1757 Stagg. 





JEWELERS ATTENTION! you may be planning 
to sell your entire or surplus stock of jewelry 
or to retire from business; if this be your case 
it will benefit you greatly to consult me first; 
I am the largest cash buyer of jewelry stocks and 
fixtures, and pay the highest cash prices for mer- 
chandise, this is made ssible by my many 
years of experience in the jewelry market; it 
will oblige me age | to have you write or 
wire me before you dispose of your stock and 
fixtures, and I would pleased to call per- 
sonally or send one of my representatives; if 
you have a small amount of surplus stock, you 
may send it to me, express collect; if my check 
is net satisfactory to you I will return goods 
intact; all communications are strictly confiden- 
tial. Address J. B. Gordon, 387 Washington 
Street, Boston, Mass. 








Wanted to Purchaser. 


5c. a word; minimum charge, $1.25 





OUR SLOGAN; perfect work, prompt service, at 
reaxnable prices; out-of-town mail orders 
served; write for price Roth Bros., 1452 
Breadway. New York. 


WATCH AND CLOCK REPAIRING for the 
trade; 30 years’ experience; guaranteed expert 
workmanship, Swiss and American watches. B, 
Cedar, 116 Nassau St., New York. 


list. 



















Sprerial Order Work and 
Repairs for the Trade. 


5c. a word; minimum charge, $1.25 





JEWELERS! Experienced hub and die cutter and 
chaser, wishes home work from good firms, Ad- 
— R. Bayer, 1348 St. Nicholas Ave., New 

ork. 








Ca Let. 


5c. a word; minimum charge, $1.25 





TO SUBLET, DESIRABLE OFFICE; two large 
windows, north light. Apply Room 706, 15 
Maiden Lane. New York. 


TO SUBLET, a very desirable office for loose 
diamond man; north light. I. Michelson & Sons, 
15 Maiden Lane, New York. 








TO RENT, factory and office space; 400 sq. ft., 
three large windows. Rcom 306, 112 Fulton 
St, New York. 


BENCH SPACE, Reliance Bldg., watchmaker or 
engraver; good light; reasonable, Room 1017, 
32 N. State St., Chicago. 


SMALL ATTRACTIVE OFFICE or deskroom in 
Jewelers’ Blidg., nicely partitioned; excellent light 
and services. Address N. Gamse, Room 1008, 9 
Maiden Lane, New York. 


OFFICE SPACE; manufacturer of platinum jewel- 
ry, will share clean, well equipped office and 
shop; use of safe and telephone. Room 804, 
71 Nassau St., New York. 


STORE FOR RENT, in one of the best suburbs 
of New York; wenderful opportunity for an 
up-to-date jewelry store. For particulars corre- 
spond, “j., 3693,” care Jewelers’ Circular. 


TO SUBLET LEASE, very light office, suit- 
able for watch house or jewelry jobber; fully 
equipped; rental $58 monthly; 198 Broadway. 
Address “‘G., 3748,” care Jewelers’ Circular. 




















OFFICE SPACE FOR RENT, North light, use 
of safe and telephone; very desirable for dia- 
mond dealer or uptown sales office. Room 65, 
542 Fifth Ave., at 45th St., New York. Tele- 
phone. Vanderbilt 5808. 





WANTED, a G. S. Flexo and Crystal stand outfit 
in good condition. Metropolitan Jewelers, 1370 
Broadway, New York. 





WANTED, Leiman polishing lathe with dust col- 
lector, in good condition; also double gear flat 
hand rolls; other shop equipment desired. Ad- 
dress “E., 3271,” care Jewelers’ Circular. 





WE ARE IN THE MARKET for gents’ brass or 
copper stone ring samples, in 10 and 12 m/m 
sizes; adaptable for casting in sand; will con- 
sider any quantity. Address “W., 3680,” care 
Tewelers’ Cirevlar. 





126-8 MAIDEN LANE, new building; desirable 
rooms for jewelers, engravers, watchmakers, etc.; 
north light; from 200 feet to 2,000 feet; reason- 
able rent; immediate possession. Owner, B. 
Mitcheil. Longacre 4868. 


FOR RENT, available October 1st, 1924, top (9th 
with skylights) floor, 33-5 West 46th St.; unre- 
stricted as to manufacturing; full light all sides; 
best jewelry space in America, now occupied by 
prominent jeweler; also smaller space available 
at once. Apply Superintendent or phone Bryant 
9558, New York. 











“ASH WIRED WITHIN ONE HOUR; simply 
mail or express diamonds, loose, mounted, any 
sizes, quality, amount; jewelry, watches, jobs, 
gold, silver, platinum, bonds, stamps, anything 
valuable; unlimited cash resources assures liberal 
remittances; bank, trade references; confidential. 
The Ohio Smelting Company, 315 Hippodrome 
Bldg., Cleveland, O. 


an) 








Watch Work for the Trade. 


5c. a word; minimum charge, $1.25 





EXPERT WATCHMAKERS to the trade; 
service and workmanship guaranteed. 
Gilfond & Karnoff, Room 1102, 71 Nas- 
sau St., New York. Telephone Cort- 
land 2874. 











Miscellaneous. 


5c. a word; minimum charge, $1.25 





WATCHMAKERS, if you want real useful infor- 
mation on the fine points of adjusting and 
timing, write to Walter Kleinlein Publishing Co. 
Waltham, Mass. 


— 





EASILY LEARNED watch and clock repairing 
by the Drexler Simplified Course; send for free 
sample drawings. Boszhardt-Possin Co., 
Grand St., Milwaukee, Wis. 








ACCOUNTING; does your bookkeeper supply 
you with monthly profit and loss account and 
statement of condition? We will make monthly 
audit and supply you with above statements; 
books opened and closed. Address ‘Accountants, 
New York, 3836,” care Jewelers’ Circular. 





. 
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YOU C AN’T Hand service is available to all 


Jewelers no matter how large 





RUB OUT THE or small their stocks 


FARTS | woe 


Just a Few of the 


Witnesses 
Whose Testimony 
PROVES 
The Value of 


HAND SALES 


“The Gem” 
Cincinnati, O. 
Square Deal Miller 


David Goldman 
Milwaukee, Wis. 


Holts Incorporated 











troit, Mich. 


Newark, N. J. 
Desbouillons 

Savannah, Ga. 
Carl Mayer Co. 

Austin, Texas 
Stelfox Co. 

Austin, Texas 


The Fred Brodegard Co. 

Omaha, 
E. J. Scheer 
Geo. Kapp 


Hadley B. Dodge 
Lynn, Mass. 


The Duhme Jewelry Co. 
Cincinnati, Ohio 
W. A. Sturgeon Co. 


Neb. 
Rochester, N. Y. 
‘Toledo, Ohio 


troit, Mich. 

Narcisse-Beaubry 
Montreal, Canada 
C. E. Wheelock & Co. 
Peoria, Ill. 

J. M. & W. Westwater 

Columbus, Ohio 
The Green Joyce Co. 
Columbus, Ohio 

Davis & Freeman 


Atlanta, Ga. 
L. W. Vilsack 
Pittsburgh, Pa. 
Kingsbacher Bros. 
Pittsburgh, Pa. 


F. W. Hoffman Est. 
Albany, N. Y. 





The Aggregate Value of the 
Above Stocks Was Over 


$2,500,000 


Two Million Five Hun- 
dred Thousand Dollars. 











Out the Fact That 


HAND 
AUCTION 
SALES 


Are Invariably Successful 
And successful from the point of 
view of the 


9 
Jeweler’s Permanent | j,yes L. HAND 


Welfare America’s Leading 
You Can’t Rub Out the Fact That Jeweler’s Auctioneer 


You are given a DIGNIFIED, SUCCESSFUL AUCTION the advertising value of 
which, and the stimulation of yourself and your clerks to BETTER SALESMANSHIP 
and more UP-TO-DATE MERCHANDISING following the sale, will be worth THN 
TIMES ITS COST 

Your stock, including all your unsalable or out-of-date merchandise, is quickly turned 
into CASH at a good price. 

HAND METHODS of selling your stock does not discredit you with your customers in 
any way, but does leave you with a clean reputation pers prestige ifer your store, 
and hundreds of NEW and PERMANENT USTOMER 

Dignity, Integrity and the Square Deal are the basis of vi business success. 

A complete knowledge of the jewelry business—cf the jewelers’ business problems—of 
the quality and value of the various kinds of merchandise carried by jewelers, and over 
pete years’ experience selling jewelers’ stocks at auction, are a few of the H AND 
ROT cations, and explain the unusual and invariable success of HAND AUCTION 


These are the reasons, also, why THERE IS NO GUBSS WORK ABOUT A HAND 

AUCTION SALE! ; 

I have associated with me two of the most efficient and experienced auctioneers in the 

United States. These men are trained in HAND METHODS and have brilliant records 

of successful sales. This association makes it possible for me, without risk of accident 

or illness, to undertake the oo, sales proposition, and gives you the benefit, besides 

my persona! services, of the help, when necessary, of these associates. 

The unqualified indorsement of members of the National Jewelers’ Board of Trade, of 

Banks and Trust Companies, the United States and Canadian Courts, of Wholesale 

sewers and reputable Retail Jewelers from all parts of the ee States and Canada, 
OVE THE VALUE OF HAND METHOD AUCTION SALE 

an testimony of these witnesses prove ' the truth of every ill in our advertis- 

ing. This testimony is yours for the asking. 

















‘send de ss tonbae have made Hand the leader in his profession. 


JAMES L. HAND 


America’s Leading Jeweler’s Auctioneer 


14 Maiden Lane NEW YORK 


Phone Cortland 6466 


My Book on pasiina ft tells of the efficient, honorable methods that 
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Leiman Bros. 
Non-Warping 
Jewelers’ Work 
Benches. 
A New 
Development. 
















JEWELERS’ WORK BENCHES 


- od oa tage bench with the double The back is the same as 
‘ou turn it around when one side is worn out or disfigu 
The —™ is full width with plenty of room for everything. The lower 
pan is of rust proof metal. The edges embedded in the wood—no filings 
can work underneath. No shop is complete without comfortable benches. 
No workman can produce at his maximum without a comfortable place to 


"USED AROUND THE WORLD 
LEIMAN BROS. ,,.Mwiscer:.. New York 


near Broadway and Canal St. 
Makers of good machinery for 35 years 





FOR SALE 
W. J. Braitsch Factory Buildings 
Potter’s Avenue—Corner Melrose Street—Elmwood District 
rovidence, R. I. 
472 POTTER'S 


BRICK BUILDING “”,venuE 


Three Floors and Basement—162 x 40 
Engine Room and Boiler Extension—30 x 
Drop Post Foundation—Light on Four Sides oes Light 
Perpetual) 


Equipment: "hy a P.—H. C. Engine,—3 Vertical Boilers, 60 H. P. 
and 75 P., 1 Green Fuel Economizer, Sprink lers, Thermo- 
pee ty 1 Whip’ Hoist, Complete Line of Shafting on each Floor, 


4 Fire Storage Vaults, Well, 240 feet deep, estimated 
capacity—20,000,000 gallons per annum. 
Wooden Building ““S2u"* 
en ulicIng AVENUE 


Two Floors and Basement—9 x 35 


Equipment: 1—35 H. P. Engine, Thermostats, 3 Lines of Shafting, 
Well, estimated capacity—3,000,000 gallons per annum, Heavy 
Construction. 

Above property situated in Elmwood District between Elmwood 

Avenue and Broad Street, within easy walking distance of homes 

of a large portion of jewelry workers and skilled artisans of 

Providence, occupied now and for past twenty years by Stevens 

Optical Co. (now Bausch and Lomb, Rochester, N. Y.), Possession 

can probably be kad, if desired, early in 1924—(under lease to 

Stevens & Co. till May 1, 1925). 


Two-thirds of Purchase Price can remain on Mortgage. 


Especially desirable for jewelry, novelty or manufacturing line that 
requires skilled help and pleasant surroundings. 


Further particulars from 


G. L. & H. J. GROSS 


Union Trust Bldg., Providence, R. I. 


DODGE & CAMFIELD CO. 


242 Butler Exchange, Providence, R. I. 








WHAT ONE OF 


HUBBARD'S AUCTION SALES 
Will Do For You 


It will crowd your store, 
convert your dead stock 
into cash quickly, surely 
without loss, stimulate your 
future business, or close 
your stock out completely. 





Write or Wire and I'll 
tell you how. 


Chas. A. Hubbard Giie. 











Ohe Buyers’ Directory 





Price, $1.00 





The Jewelers’ Circular Pub. Co., New YorK 











SALESMAN 


CHICAGO RESIDENT— 
to Call on Wholesale Trade 


in Chicago and Surrounding Cities 


Must be experienced and well known 
in the trade. 


Address “‘B., 3700,” c/o Jewelers’ Circular 














NEED CASH 


Let me turn your stock into 
cash without loss or least in- 
convenience to you. My 
methods are honest, clean cut, 
straightforward American 
ways. 


12 years’ experience. 


ODDY) Nisuu se 


New York 





The only Jewelry Auctioneer in 
America who has been. com- 
missioned to conduct the only 
Auction Sale in Mexico City, 
Mexico. 


I. E. TODDY 
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My Record Proves My Service 


Listed below is my record of actual cash sales, for well- 
known jewelers of the country. Since Jan. Ist, 1921. 


Actual Cash Results—Since Jan. Ist, 1921 
Halton & Friedly, Wichita Falls, Texas.... eye ny in 2 days 


Name and City withheld ..............00. 5,000.00 in 
Brodegaard Bros. Co., Omaha, Neb....... 86,000.00 in 60 
Arnold Jewelry Co., Texarkana ........... 14,000.00 in 6 
Name and City withheld ..............e00 15,000.00 in 10 
C. R. Hammond, McAlester, Okla ......... 26,000.00 in 1 
Name and City withheld ...............66. 29,000.00 in 13 
F. A. Mason, Lehighton, Pa. ............. 7,369.00 in 8 
Name and City withheld ..............005 37,850.00 in 21 . 
Holshouser & Howan, Salisbury, N. C....... 6,000.00 in 5 
E. F. Jakeman, Norfolk, Va. ..........+00+ 11,500.00 in 10 
Name and City withheld ..............-005 125,000.00 in 36 
Trustees Ryan Jewelry Co., Omaha, Neb... 36,000.00 in 21 
The Crescent Jewelry Co., Sioux City, Iowa 13,000.00 in 10 
Rothstein’s, Cumberland, Md. ............. 26,500.00 in 15 
A. Goetchel Co., Shreveport, La............ 31,000.00 in 13 
C. R. Hammond—2d sale—Close Out ...... 20,000.00 in 10 
Miller and Workman, Sapulpa, Okla. .... 10,000.00 in 8 
Little Will and Son, Charlevoix, Mich....... 11,000.00 in 9 
Marcus Berweald, Dallas, Texas ........... 10,000.00 in 10 
Mitchel-Greer Co., Fort Worth, Texas...... 105,000.00 in 42 
Pfeifer Bros., Little Rock, Ark............: 85,000.00 in 30 
$860,219.00 


FAUSSETT FOR SALE 


Remember.—It’s the forceful, spirited style of salesmariship, coupled with 
quick, decisive descriptions and the art of keeping the spirit of natural 


9 i duri he life of 
America’s Foremost Jewelry Auctioneer pong: Me Nin MR Ol 


Write or wire me today. What I have done for others I can do for you. 


THOMAS J. FAUSSETT, Howell, Mich. 




















We have clipped the wings of speeding time 


Jewelers who wish to be able to 
push all merchandise, we can do 
just that for you, so you can make 
more this year than any previous 
year of your business career. 





The up-to-date merchant counts 
the turnover, and our methods do 
this without loss of profit or 
prestige. 





We sell what you have had on your 
shelves and in your show cases for 
years, often for more than you ask 
for same. 























Weare busy selling all the time for 
others; why not write or wire our «JAS. E. CURRAN | 
Pg ong nearest office for date. ae — | 
New York, N. Y. Phone: Madisonville 613-X 
Phone: Bryent 20 Two Men for the Price of One 

















132-134 West 47th St. G UJ © RAN AND ALL] S0 N 4602 Simpson Avenue 
‘New York, N. Y. Cincinnati, Ohio 
THE JEWELERS’ AUCTIONEERS 


salamat 
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Evidence of Success 


In addition to the 
hundreds of unso- 
licited letters from 
jewelers through- 
out the United 
States commending 
our successful sales 
the fact that many 
' have called us for 
a second sale and 
changed their dates 
in order to have us 
make the sale is un- 
deniable evidence 
of our.success—we 
have made two or 
more sales for 








SAMUEL MARKS MAYNARD G. LEVY 


Will H. Beck Co......... Sioux City, Ia. A. Y. Boswell Co......... Tulsa, Okla. 
Louis Van Sickle...... Des Moines, Ia. eS err Rochester, N. Y. 
Pere ee Joliet, Ill. Striker Bros............. Buffalo, N. Y. 


ee Akron, Ohio 


Our most recent sale was that of Graves-Dix, Inc., of Memphis, Tenn., 
one of the oldest and largest houses in the South. 


On October 20th we opened the sale of the Goodman Bros. stock in| 


Columbus, Ohio. This is one of the largest and finest stocks ever offered 
at auction and our selection to make the sale came after a most thorough 
investigation of qualifications to handle such a stock at auction. 


Write any of these, write any leading diamond house or big jobber in 
the country about the character, ability, responsibility of 


MARKS & LEVY 


North State Street, CHICAGO 


Long Distance Phone Central 5814 
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“the WALLACE 


ONG Do 
WaLKOSNONY 


Sterling (Solid ) 
inva 


Orange Blossoms 
Traditions! Sentiment! Sales! 


NAME to conjure with in 

its sales possibilities. A 
new Wallace Pattern that fairly 
breathes the fragrance of the 
Orange Blossom and seems tohold 
within its charm the countless 
tales of age-old traditions that 
surround its name. The bride of 
today and of twenty-five years 
ago will be delighted with this 
pattern. 


We’re sure you'll like it, too, and 
that you’ll agree it is destined to 
be a tremendously popular seller. 


Let us send you samples, litera- 
ture and price list which will in- 
dicate better than anything else 
the full extent of profitable sales 
this new Wallace Pattern has to 
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The Ducuess Desicn illustrated 
ERE, indeed, is silverware of exquisite design in which a woman 
will always take genuine delight. Into its making has gone all the 


care, workmanship and quality-ideal characteristic of the ONE1DA Com- 
muniry. For choice, two lovely designs—the Duchess and the Baronet. 


Six Teaspoons—$1.50 


TWENTY YEAR REPLACEMENT GUARANTEE 
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hiiadieniea of ad which appeared in the October 6th issue of The Saturday Evening Post, and will ap 
in the November issue of The Ladies’ Home Journal. 























